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The Value of Association Work’ 


[By A. C., Dixon, Eugene, Ore.] 


In seeking the necessity for, or the value of, association 
work, it must bé borne in mind that there is a class of important 
business commonly re- 
ferred to as ‘‘every- 

‘| body’s business’’ and 
‘‘nobody’s business’”’ 
—meaning that every- 


‘Hats Off _ one is or ought to be 
lo the | Bee bata 

the business is too big 
Past 


for any one person to 
handle, is too far 
away, or the person is 
too busy; therefore it 
is to be expected that 
this particular business 
will be neglected. This 
particular business 
might be national pub- 
or advertising, 
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building code work, or traffic matters, or it might be and 
frequently is many another thing within the scope of proper 
association work—problems that are too large for any one 
or any group of operators to handle, that are too far away, 
that require more experience than any one group of men 
might have. All these come into the association hopper, 
eventually are ground thru, and usually are ground fine. 

All of us freely admit that there is merit in codperation. 
We practice it in our international affairs. We carry out 
the idea in our local problems—business, political and social. 
Association work develops thought along codperative lines, 
teaches men that they can not or should not conduct their 
business for themselves alone; and in this influence on their 
thought lies part of the value of association work. It is one 
of the complexities of modern civilization that we must take 
part in, if we are to keep up. No longer do we log with ox 
teams, and we should not follow old fashioned and individ- 
ualistic methods of accomplishing these things which might 
properly be delegated to association work, and if not so 
delegated are usually left undone. 

If the period thru which we are going is later to be designated 
as an era of any: particular kind, it seems to me it can be termed 
the era of associated effort. The trend of modern economic 
thought is all this way. It was recognized at the close of the war 


a 
*Extract from address at annual meeting West Coast Lumbermen’s 
Association, Seattle, Wash., Feb. 23. 


by educational people all over the world that competition be- 
tween individuals in business from that time on would be more 
severe than it ever had been before. This situation has resulted 
in a great increase in the number of those applying for ad- 
vanced training in education—especially in commercial lines. 

We are shortly going into the same sort of competitive con- 
dition in our codperative industrial activities. There are those 
whose territory is being restricted, and who for one reason 
or another will put forth their very best efforts to maintain or 
improve their present position. We in justice to ourselves 
have to protect our membership and the industry must put 
forth its very best efforts to do so. No one way is provided 
except thru the exchange of ideas and codperative effort, which 
are provided for in such an organization as this association. 
Some suggestions of substitutes for the association work 
have from time to time been brought forth. None of them 
have made any headway. No two are alike and all of the 
substitute ideas—if followed out—have ultimately left their 
followers deposited in the wrong place. 

As I have looked over former gatherings of this sort and 
taken stock of the personality of those who are here working 
with us and have then considered those who are not, I am 
impressed with the idea that those who have for many years 
been active in association work are happier and better for 
the contact they have had with their fellows and on account 
of the shoulder-to-shoulder activities they have participated 
in. I believe they have had their thoughts stimulated ; their 
store of information has been added to; and I am quite sure 
that generally speaking the individuals themselves, their 
stockholders and directors are better satisfied, have had 
better results, better development both in mind and in busi- 
ness than if each had gone his own way and kept entirely 
from the association idea. I think it is so in my own ease. 
While there are exceptions to all rules, I think there are 
apparently few to this. 





Association work, if approached in the right spirit, 
should be of value to us not only in business but should 
add to our intellectual and moral progress; should 
develop a spirit of service and breed out unselfishness. 











Some day I think perhaps we should have a motto—some- 
thing distinctive, giving one the association’s idea at a glance. 
In searching for such a motto, however, there is nothing I have 


found which is short enough for common use and still expres- 
(Concluded on Page 55) 
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That is a big factor in enabling us to deliver the 
consistently good values and prompt service we are 
able to provide sash and door, planing mill, factory, 
carload yard and industrial buyers in 
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Time and again we have demonstrated our ability 






















































to surpass in value and service. “We can compete” - 
is the Sullivan slogan. We will appreciate an oppor- Oo 

tunity to demonstrate the advantages of our service 

to you in dollars and cents. 

Write us for facts about our special offerings TE 
in lir, Spruce and Hemlock factory clear and shop. * 
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Bringing Lumbering 


URING RECENT MONTHS SEVERAL hundred retail lum- 
bermen from the most populous sections of the United States 
have visited the lumber producing regions of the country and 

have seen, many of them for the first time, magnificent forests in 
process of transformation into the materials of home building. 
Women in considerable numbers were members of these visiting 
groups. Lumbering operations are interesting; in fact the risks 
involved and the skill displayed in some of them are positively 
thrilling when first observed. Because this is true novelists and 
romancers have found in lumber camps attractive settings for 
their stories. 

Is it possible that these visiting retailers and their wives have 
overlooked an opportunity in not passing along to their neighbors 
and friends and to their communities the impressions they received 
from their trips to the big woods? This question is raised by the 
title to an advertisement in the AMERICAN, LUMBERMAN, (Yes, 
editors do read the advertisements) as follows: “If you can’t come 
to Scotia, we’ll bring Scotia to you.” 

In the old days of the “Literary Society,” and to some extent 
still in the case of the “Woman’s Clubs,” members are invited to 
relate for the entertainment and instruction of their fellow mem- 
ers their vacation experiences. Children in the public schools 


Home toth2 People 


nowadays are sometimes required to make similar reports as a 
part of their training in composition. The editor ventures the 
suggestion that folks who have made trips to the woods and saw- 
mills and do not tell their friends back home about what they saw 
are denying themselves a pleasure and overlooking an opportunity 
to disseminate needed informtation about a little known subject. 

Now we shall have to refer to that advertisement again because 
we have not explained how the advertiser proposed to bring its 
mill town, woods and mill to you. Of course you have guessed that 
it was via movie, and so it is. Many of the dealers and their wives 
visited the mill and plant referred to and they saw the movie also. 
They enjoyed both and wished they might enable their friends back 
home to enjoy them too. They may, if they wish. Many of the 
big lumber manufacturers have similar pictures; some of the 
associations also have them, and the Forest Service has still others 
in real and fictional form. 

It just seems to the editor that this is too good a chance to be 
missed, and he has taken the liberty of boosting in order to point 
to a need and an opportunity that should be welcomed by retail 
lumbermen everywhere. This is especially true of the visitors 
referred to; for with their own stories, supplemented by the movies, 
they can indeed “bring the lumber industry home to the people.” 
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Protest Timber Section Policies 


ROVISIONS OF THE INTERNAL REVENUE law, partic- 
ularly those regarding investment, presented to the lumber 
industry and to the bureau itself a serious problem; serious 

alike to the industry and to the bureau. In general the efforts 
that have been made to solve this problem in an equitable way 
have been characterized by a spirit of codperation and compromise; 
certainly that has been the spirit shown by lumbermen. 

Somebody has said that government in its practical form is the 
clerk or head of a bureau to which has been assigned the task of 
administration, and this is especially true of a representative 
government. Lumbermen have realized this truth as a result of 
their experience with the timber section of the bureau of internal 
revenue. Curiously enough, while owners of and operators in 
softwoods have found it possible to assent to the rulings and 
policies of the section, the owners of hardwoods have found solid 
grounds for serious complaint regarding those policies as related 
especially to timber values in the southern Appalachians and the 
lower Mississippi Valley. 

Resolutions adopted last week by the directors of the Hardwood 
Manufacturers’ Institute, as reported on page 93 of the AMERICAN 
LUMBERMAN of Feb, 24, voice in an emphatic manner the dissatis- 
faction of the hardwood men with the conduct and policy of the 
timber section. This protest is made largely because of the un- 
necessary expense imposed by the section’s requirements upon 
owners of hardwood stumpage. Landon C. Bell, chairman of the 
publicity committee of the Institute, in commenting upon this 
phase, said that the hardwood men hold that the policies of the 
section “are wrong, autocratic and bureaucratic; their methods 
arbitrary, unfair and unjust. The valuation engineer in charge 
of the territory is regarded as not fitted for the position, being 
entirely unfitted therefor by both temperament and lack of prac- 
tical experience.” 

It should be said that the chief sufferers among the hardwood 
men are those who owned their timber prior to 1913, and that much 
of their complaint is as to the methods and policies of the section, 
rather than regarding the tax itself. The resolutions adopted 
last week and the comment referred to place the issue squarely 
before the bureau, and the hardwood men show a determination 
to have it met by the authorities. The complaint made is direct, 
explicit and concrete; and those who make it are entitled to 
respectful consideration. It is sufficiently serious to warrant a 
thoro consideration from the Treasury Department itself. The 
people, and especially the lumbermen, are sick of bureaucratic 
autocracy, and a good start can be made in bringing bureaucrats 
to book by thrashing out the hardwood tax issue raised by the 
lumbermen of the South and Southwest. 


Wanted—Information About Woods 


ORE PERSONS ARE TODAY INTERESTED in forestry, 
M lumbering and the use of wood than at any former time. 
Criticism of the lumber industry for one thing has directed 
the attention of everybody upon timber resources, lumber supply 
and the uses of wood. In a narrow way this may seem to be a 
detriment; but that it has not proved to be so is indicated by the 
extraordinary demand for lumber during the period of most severe 
criticism, complaint and prosecution. 

When men who were presumed to know began to say that the 
forests were near exhaustion the people began to ask for infor- 
mation, and the industry began to give it. Tho the criticism has 
in a measure subsided, the quest for information keeps up, and 
not every lumberman is prepared to give it. In fact much infor- 
mation of the utmost value to the industry and to users of wood 
is not available in brief and convenient form. It should be. 

Adults ask for information about lumber for practical reasons; 
they intend to build or to put wood to some utilitarian purpose. 
Young folks in increasing numbers are asking for information 
about wood and its uses; wood has got into the schools; it started 
in the basements—the manual training rooms; it has gradually 
risen until it now is in the high schools. A Chicago boy recently 
came into the AMERICAN, LUMBERMAN office to get some information 
about lumbering. He said his class was studying “What Made 
Chicago Great,” and his subject was the lumber industry. A boy 
in Texas studying forestry in the public school asked a local lum- 
berman for titles of books on forestry and lumbering; the inquiry 
was forwarded to a St. Louis concern, which answered it in part 
and relayed it to the AMERICAN, LUMBERMAN. These cases are not 
by any means exceptional. 

Hundreds of excellent books about forestry and various phases 
of lumbering are extant; but hardly a one fills the need suggested 
by these inquiries. Wood always has occupied a big place in the 
life of man; it should have a bigger place in his education. Folks 
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in general do not know enough about wood; they want to leary 
more, and the industry should help them. Lumber ASSOCiation 
have got out some excellent literature, mostly for the use of lyp, 
bermen or carpenters. Something similar is needed for the lay. 
man—the user—and especially for the boys and girls. 

Millions of dollars are spent each year in advertising, just 4, 
create interest in the things advertised. Interest has a very grey 
commercial value, and the present interest in wood is not an €X¢ep. 
tion in this respect. Lumbermen ought to avail themselves of th 
benefits that should result from the wide interest in wood and i 
uses. The least that can be expected of the individual lumberma, 
is that he shall be prepared to supply the information asked fq. 
Many are trying to do this, but the number and nature of the jp. 
quiries reaching this office indicate a need that little attempt ha 
been made to supply in an acceptable and satisfactory way. Unley 
these inquiries are answered in a systematic, comprehensive anj 
convincing fashion, the opportunities they offer for extending th 
uses of wood will be lost. Certainly lumbermen who have already 
done so much in their organized capacity to inform the public regarj. 
ing the merits of their product will not long neglect the opportunitig 
presented by inquiries that are daily increasing in number. Th 
essential facts about the lumbering industry and the uses of wood, 
together with a brief statement of the forestry situation, should be 
made available to the public, but especially to the younger gener. 
tion thru the schools; perhaps in the form of an authoritative text 
book. To do this would be but to carry the industry’s educational 
work a step farther. 


At the Tomb of An Ancient King 


ROM WHAT FAR REGION does the imperious Tut-ankh. 
Amen view, perhaps with cynic eye, the endeavors of archedl- 
ogist and scientist to read the riddle written in the dust of 

thirty-six centuries? “Imperious Caesar, dead and turned to clay, 
might stop a hole to keep the wind away”; and the tomb of the 
mighty Pharaoh of the Upper and the Lower Lands today serves 
to furnish a passing thrill for a generation of jaded newspaper 
readers. Like his prototype of Rome, “but yesterday his word 









might have stood against the world; now lies he there, and none | 


so poor to do him reverence.” Newspaper scribblers and moving 
picture men squabble for priority in describing and photographing 
the priceless treasures from Egypt’s age of splendor. And then 
the curtain falls for a time; the tomb again. is sealed, and the 
silence of centuries falls. 

The AMERICAN, LUMBERMAN elsewhere in this issue presents sev- 
eral photographs showing the most important relics uncovered, 
with brief descriptions. The fact that most of the objects found 
are of wood, which has outlasted the centuries that have passed 
since they were deposited in the tomb, not only warranted but 
invited discussion from that standpoint. 

But there are elements other than the physical which are of 
profound human interest. Perhaps the thing that impresses itself 
most deeply upon the thinking mind is the visible evidences that 
the people of that age and land shared the all but universal belief 
of mankind in all ages and lands, that there is a life beyond death, 
a fact of course already known historically, but now emphasized in 
a new and striking way. True, their conceptions of that life were 
crude and fantastic, as have been those of many other peoples; 
but the essential fact is that they were firmly convinced that the 
soul of man does not perish with the body. 

“It must be so—Plato, thou reasonest well! 

Else whence this pleasing hope, this fond desire, 
This longing after immortality? 

Or whence this secret dread and inward horror 

Of falling into naught? Why shrinks the soul 
Back upon herself, and startles at destruction? 
’Tis the divinity that stirs within us; 

*Tis Heaven itself that points out an hereafter.” 

The Luxor correspondent of the New York Times in a dispatch 
printed in that paper on Tuesday says that a distinguished visitor 
to the tomb, whose name he was not privileged to divulge, had 
handed him a note recording in the following words the outstand- 
ing impression of his visit: 

“Nothing could be more beautiful than the scrupulous care and 
tender solicitude shown in the arrangements for the future comfort 
of the dead king. We may call them pagans, and say that they 
were actuated only by superstition and slavish observance of cus- 
tom, but no one could fail to be moved by the unmistakable proofs 
of human affection, human convictions, and human fidelity to an 
ideal in these men who lived thirty-six centuries ago. They preach 
a lesson to us who live in an age of cynical materialism and un- 
belief.” — 

Though from the tomb in the Valley of the Kings there issues 
a faint gleam of the light the poet saw, the full glory of the resur- 
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vspaper | week, while orders showed a considerable slump, points south of Grand Rapids on the Pennsyl- ton, secretary-manager of the National Lumber 
s word | according to telegraphic reports received today vania, and east on the New York Central and Manufacturers’ Association, said today that the 
d none | by the Retieaal Lansber Miauntnaberee’ Ane other reg 8 well as coal shortage, have been lumber industry is not vitally concerned in any 
moving cation from regional softwood associations. ee eae any oo oe — in Congress mag ne ecg ” 
ser Pielection last k (379 mill ; en ae ost in the legislative jam in the closing days 
aphing was 203,197,660 Be ged se Boe wig wine ®), Western Pine Shipments Heavy of this session of Congress. _ ; 
d then 165,292,423 "feet the preceding week, and 173,- [Special telegram to AMERICAN LUMBERMAN] Lumbermen are interested in a pending bill 
nd the 761,709 feet the corresponding week of 1922, PORTLAND, ORE., Feb. 28.—Member mills of amending the existing law covering yep apn 
Shipments last week were 259,193,987 feet the Western Pine Manufacturers’ Association capital assets, but its failure to pass is not con- 
ts sev- f against 206,791,292 feet the week before and shipped 128,711,000 feet of lumber in January, sidered - SS on 3 
overed, f 176,856,796 feet the same week last year. Orders 1923. This is the largest volume shipped in any Tne a: Seeen _ - bers ne 
found | were 292,823,309 feet, against 246/048,301 feet January except in 1920, shipments for which by Senator Harrison of Mississippi under which 
passed | tle week before, and 172,584,367 feet last year, month amounted to 144,180,000 feet. The ship- it is proposed to legalize codperative associations 
i ci Reiein Shin & ’ nh rae ments for January, 1923, represent an increase Of turpentine and rosin producers, just as co- 
"a but Pisa (194 mills) : ¢ Ti eens feok PTO- of about 25,000,000 feet over the volume for operative associations among farmers have been 
ured with 68,880,130 feet (195 mills) y« poe December, 1922. Altho the January, 1923, eut legalized and made exempt from the provisions 
. : se Shipm ca apna ES Pipe oP aanient = —— feet was slightly less than half = be — pr peed y 4 oe —_ 
oe 75,630,144 feet the preceding week. Orders ag- a posi ay, oem p Sgn sage has Pema etn meer , ye sseunieit Tevt po Any 
3 that | sepated 81,278,416 feet against 87,428,272 feet. P Stn aeateton at ae izations, but th in the H 
belief Th 2 Lh pee tn Ca increase of 80 percent over the production of ing farm organizations, but e jam in the House 
e West Coast Lumbermen’s Association January, 1922 is holding it up, altho it has been favorably re- 
= eg yp recorded production of " " eaeennnnann ported by the judiciary committee in somewhat 
zed in f 9, eet, against 55,994,675 feet the pre- ° ° P . i i 
were | ‘sing week (134 mills). Shipments were 111, A Step in the Right Direction at be-did shane 40 gn tam 0 Oe 
ples; f 156 feet, against 79,261,662 feet. Orders [Special telegram to Auunican LUMBERMAN) session bes ‘. 
+t the were 92,385,571 feet, against 105,412,176 feet. pian gansin e : to ol Pee — — ; i Sainctaiacsh iain 
T , y pleased over the action of the retailers, whole- P 
FF sagen gga ~ pro ohh ——- salers and manufacturers in coming to an agree- Death of Pacific Coast Lumberman 
duction, 1.579 208. 455 f hr Psst 1 400.735 059 ment on official grading rules for eastern spruce [Special telegram to AMERICAN LUMBERMAN] 
i dec Gok eee Ge ee and hemlock,’’ said R. G. Merritt, executive sec- SEATTLE, WasH., Feb. 27.—Charles A. Dean. 
ét; increase 178,490,396 feet. Shipments, 1,- : ; 
962604,791 feet against 1,328,366,101 feet 9 Ps retary of the Central Committee on Lumber president of the Canyon Lumber Co., of Everett, 
t in . a : ° A 
trease, 634,238,690 feet. Todi 9 295 936.692 Standards. ; ; ; ; Wash., is dead at San Diego, Calif., where he 
feet, against 1°392,238,437 fect : y Paice 833 : Mr. Merritt has advised Maj. Francis Mere- had been seriously ill for some time. Mr. Dean 
W255 fect, ms ease, 59%, dith, State director of standards for Massa- was one of the most prominent west Coast lum- 
The g - Pi nay chusetts, that the working out of this problem bermen and had been in business at Everett 
station ou a ine Association says that the sq far as eastern lumber is concerned is satis- since 1897. He was born in Rockford, Iil., in 
in ance of favorable weather for logging factory to the Central Committee and a very 1859. 
atch f aan gg cog prowl as — decided step in the right direction. He added anennnnannes 
i C in production over © that the Central C itt iates th : Man 
ye — week. The labor supply is reported as cuaihins ol the cattnte: iupenient i. ne Resigns as Sales — 
and- ore ping the a car — pel ing the matter of sizes, both rough and finished, NorFouk, Va., Feb. 26.—W. B. Roper has 
ments, New poor enagy relic seonare ther for final decision by the national standardization egy ese _ nme - ee aay for 
: é authorities. the Argent Lumber Co. and Garysburg Manu- 
and eae but the unfilled order file slightly in- The expectation is that the action taken at facturing Co. effective March 1. Mr. Roper 
fort The C — ues Boston will have a beneficial effect on the gen- took up his duties with these companies on 
they that es ornia Redwood Association reports eral movement for simplification and standard- Nov. 1, 1919, after having been connected with 
cus- and acct Guat coma ha ay orders ization in the industry, which is making encour- the North Carolina Pine Association as -— 
oofs ay Gace Poe . aging progress. tary and treasurer for about ten years. Mr. 
an Pp Mahar fa pe ag sag Associa- The Central Committee has called to the at- Roper states that he will retire from active 
ach | West P iv ‘weather conditions in the North- tention of associations of producers and con- participation in the lumber business and enjoy 
- greatly improved. sumers the survey which the Forest Products himself for a short while anyway. J. Ross 
.The Michigan Hardwood Manufacturers’ Asso- Laboratory is making of factory lumber with a MeNeal, vice president of the two companies 
— reviewing recent lumber conditions in view to determining the exact needs of the wood named above, will also be the sales manager of 
- le territory reports that the production for using industries, and urged all possible coépera- these companies with offices at 315 and 316 Na- 
jur- amuary exceeded shipments by 1,500,000 feet. tion with the representatives of the laboratory. tional Bank of Commerce Building, Norfolk. 












AMERICAN 





LUMBERMAN 








MARCH 3, 1923 } 





Creosoting Cedar Shingles 


We are particularly interested in the creosoting 
of cedar shingles and would appreciate any data 
you could forward us. Heretofore we have not 
treated our shingles in any way, but there seems 
to be a gradually increasing demand for treated 
shingles, and we would like to obtain all the data 
we can as to process of creosoting etc.—INQUIRY 
No. 888. 

[The above ‘inquiry comes from the sales de- 
partment of a large corporation with operations 
in Canada, There have been on the market for 
a number of years colored shingle stains, many 
of which have a creosote base. The shingles 
may be dipped in the liquid shortly before 
laying or may be run thru a vat on an endless 
chain. The last named is the more economical 
and satisfactory method. The stain, of course, 
can be sprayed on, but as a rule this method is 
not so satisfactory, particularly as the under 
side of the shingle is not coated. The inquirer 
has been given the names of manufacturers of 
creosoted shingle stains.—EpITor. } 


Wants Thick Holly for New Use 


We want to secure some holly 1%4-inch thick. 
The pieces should be 14 inches and up in length. 
Can you tell us where we can secure this?—IN- 
quiry No. 878. 


[The above inquiry comes from a manufac- 
turer of scientific and surveying instruments. 
Further inquiry develops the fact that the com- 
pany is desirous of trying out holly in this 
thickness as a substitute for boxwood. The in- 
quirer has been furnished with the name of a 
company that is able to supply 14-inch holly 
but has not very much stock to offer. If holly 
is found satisfactory the inquirer will need it 
in carload lots. The inquiry is published to 
enable lumbermen to get in touch with this 
company.—EDITOR. ] 


Imitation Lumber for Cigar Boxes 


You recently published an inquiry regarding im- 
itation lumber for cigar boxes. We would state 
that we do not sell much cigar box lumber, but 
we are in close touch with the cigar box manu- 
facturing trade thru the East and wish to say that 
so far as we know real lumber is almost always 
used in the manufacture of these boxes. However, 
from about 1916 until the latter part of 1920 
it was almost impossible for the cigar box manu- 
facturer to get sufficient stock in regular cigar box 
lumber to take care of his requirements. This was 
somewhat owing to the scarcity of shipping during 
the war period and the high cost of ocean freights 
made the importation of cedar almost prohibitive 
and the embargoes which were on a great deal of 
the time thru the eastern gateways prevented a 
free shipment of cigar box lumber from many south- 
ern points. The result was that during the period 
mentioned the cigar box manufacturers used con- 
siderable fiber board of various kinds of bottoms 
and lids. They did not find this very desirable, 
however, and when the supply of box lumber again 
became normal we think they all cut out the use 
of stock of that character. They now use largely 
tupelo, gum, redwood and soft yellow poplar, with 
& small amount of imported cedar. The first three 
woods mentioned are either stained in imitation 
of cedar or are cedar veneered.—INQuiry No. 863. 


[The foregoing comment, having reference to 
Inquiry No. 863 in the AMERICAN LUMBERMAN 
of Feb. 3, page 34, is made by a Philadelphia 
concern.—EDITOR. | 


Comments on Inspectors’ Pay 


In a report of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, which ap- 

ared in the AMERICAN LUMBERMAN, Feb. 3 
issue, I was interested in the discussion on 
grading and inspection recommended by J. R. 
McQuillan, of Antigo, Wis. 

I favor his recommendation of educating men 
at their own mills, but I also wish to state that 
if inspectors were paid according to the value 
of their services, there would not be a shortage 
of inspectors so as to make it embarrassing, 
as there are many inspectors at the present time 
looking for positions and they are A No. 1 in- 
spectors, too. Many reliable inspectors are 








quitting the business and following other lines 
as the salary paid today is not what it should be. 

If first class inspectors were paid a respectable 
salary, the scoots which Mr. Fox, of Iron River, 
Mich., refers to as appearing in the lower grades 
of lumber, would not occur, and the saving could 
be divided and the same added to the inspector’s 
salary. 

I, as an inspector, wish to refer to the salary 
of common labor and that of inspectors before 
the war and after the war. If the inspeetors’ 
wages had been raised in proportion to the 
common laborers, there would not be a shortage 
of inspectors today—M. J. WING, Marsh- 
field, Wis. 


Information on — Woods 


1. We expect to begin logging operations on 
100,000 acre timber tracts in Santo Domingo, Cuba, 
Haiti, Mexico and Venezuela in a few months, as 
we have bought limits in these five countries. It 
is our intention to cut mahogany, silkwood, satin- 
wood, rosewood. Would it be more advantageous 
to ship same in logs or have it sawn into lumber 
in these countries before shipping to the United 
States and Canada? 

2. Do you know where we could secure white 
satinwood and brown satinwood? 

3. We are also interested in briarwood, palis- 
sander, Brazil, persimmon, cocoawood, sandalwood, 
camphorwood, silkwood, violetwood, orangewood, 
applewood, purpleheart, greenheart, razerno and 
zerro wood. 

4. Is it true that many differenet kinds of hard- 
woods are found in Central America that the other 
republics don’t have, such as Guatemala, Honduras, 
Panama, Nicaragua, Salvador or Costa Rica?— 
Inquiry No. 887. 

{1. The above inquiry comes from the man- 
ager of a Canadian company. Mahogany and 
other more precious foreign woods are generally 
imported in the log. Mahogany prices are de- 
termined upon inspection of the wood and for 
this reason buyers prefer to secure it in the 
log or simply in squared flitches. As the labor 
available in the countries named is not of a 
highly skilled character, there would be danger 
of ruining the wood entirely by mismanufac- 
ture. Storage of most woods in the tropical 
countries is also hazardous owing to the attacks 
of ants and beetles, particularly if it is piled 
for any length of time. 

This inquirer also desires information on log- 
ging costs in tropical countries. Logging costs 
vary greatly and no reliable estimate can be 
given without a detailed description of each par- 
ticular logging chance. The inquirer, however, 
has been furnished with the name and address of 
men who can assist in securing this information. 

2. Satinwood is found in various parts of 
the world, but the most prized comes from Porto 
Rico, altho the supply obtainable from that 
source now is limited. The inquirer has been 
given the addresses of dealers in satinwood. 


3. Most of the woods here mentioned are 
tropical, or at least foreign woods, and the in- 
quirer has been supplied with a list of dealers 
in such woods. Addresses of dealers in the 
United States woods mentioned have also been 
supplied. Some names of woods, such as zerro, 
have not been found in available lists, but that 
is not conclusive evidence that there are no such 
woods, because woods are known by so many 
different names, that it is almost impossible to 
find record of them all. 


4. The timber resources of Central and South 
America have been by no means fully explored. 
There doubtless are many species of woods, par- 
ticularly hardwoods, which in time will be of 
commercial importance, but, which are not even 
named today. An investigation of available 
information reveals, however, that there are 
more commercial woods recognized in South 
America proper than in Central-America. For 
example, one list of commercial timbers of 
Central America and the West Indies names 
thirty-four species, while the list of commercial 
timbers of South America contains fifty-nine. 
—EDITOR. | 


Percent of Grades of Birch 


I am interested in getting some information » [ 
what percentage of FAS and select and No. 1 ¢oy, 
mon lumber can be secured from the Average 
camp run of logs of birch lumber as now secur 
from lands in Michigan and Wisconsin. In othe 
words, I want to estimate what percentage can be 
counted upon from birch stumpage in the thre 
grades of No. 1 common, selects and FAS, ag cy 
to lumber. Also can you give me the minimup 
diameter of birch logs that will be accepted by 
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veneer mills for use in making rotary cut veneer? , 
—Inquiry No. 865. eS 
[The only figures which the AMERICAN Lpy. pose 
BERMAN has covering the percentages of the | put ba 
various grades secured from birch logs in th ply at 
North are those which the Michigan Hardwooj | tion. 
Manufacturers’ Association compiled in 199, 5 perc 
According to those figures the percentages of | ting 8 
different grades of birch normally producej } open | 
are as follows: car sh 
MEINE) s\'s/'</1016 « igoleus Maier 20 No. 2 common....,,, 19 p it is 2 
oS ere 10 No. 3 common......3§ | for tl 
No. 1 common...... 16 ress i 
Veneer mills naturally desire as large log, } sane 
as they can secure for cutting rotary veneer, | meat. 
However, the ideas of veneer manufacturer, | plac 
vary and consequently one will take logs ofa | grad 
smaller diameter than another. In few cageg | 12 80 
however will mills take birch logs smaller than | lengt 
16 inches in diameter.—EbIrTor. | mixe 
> quest 
tran! 
Wants Special Tie Mill oe 
Can you refer me to the manufacturer who makes he 
a small mill with two saws, one stationary and havi 
one movable on the mandrel, used to saw railroad | 
ties and other small dimensfon timbers? Some § ‘2 
years ago I saw the advertisement in your paper little 
of such a machine, but have lost track of the § sup 
manufacturer’s name.—INquirY No. 873. dail 
[Several companies make special tie mills a 
which are similar to the one described by the | salt 
inquirer. This type of tie machine is sometimes a 
known as a gang canter. In mills of this type 
both saws are mounted on the same arbor. The je 
saws are fitted with collars having opposite 
slugs which fit over lugs on the arbor so that the - 
distance between the saws may be adjusted. [ 
The log is fed to the saws by an endless chain. 
The inquirer, who is located in Pennsylvania, f 
has been given the names of manufacturers. | jy 
—EDITOoR. } pr 
al 
Women in the Lumber Industry ya 
Will you give us an approximate idea as to At 
how many women are actively engaged in the er 
retail lumber and building supply business in the 18 
United States ?—INQuiRY No. 885. ar 
[The above inquiry comes from a lumber con | ™ 
cern in Missouri. Naturally the reports of the * 
bureau of the census would be expected to re , 
veal the above information if it is available. | 
The bureau does publish tables purporting to | ™ 
give occupations by sex and industries, but i 
owing to their arrangement it is impracticable h 
to get the information desired. An outside o& ‘ 
timate, however, can be made which may throw 
some light upon the subject. In the first place, : 
it may be well to say that there are so few ‘ 
building supply dealers that statistics regard: , 
ing the retail lumber business are safe for | — 
estimating purposes. In other words, retail , 
lumber dealers do at least 99 percent of the re ; 
tail building supply business of the country. 
There are at least 25,000 retail yards which 
obtain a good sized volume of business a yeal- ; 
As many of these are line-yards of the one-man 
type, few or no women are employed in them. 
In the larger yards where stenographers, book- } 
keepers, telephone operators, file clerks and the 
like are required, a large number of women are | ; 
employed, and here and there women 
found in more important positions. It seems | | 
safe, therefore, to say that there are at least | 
15,000 women working in the retail lumber | 
business and probably a considerably greater 
number—EDITOor. ] 
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h Southern Pine Market Strong 
mation | Tho demand has undergone a further reduc- 
Yo. 1 com Fyion because of the cold, snows and rains which 
average Bove of late prevailed practically thruout the 
"le aan untry, it remains above normal. Last week 
ge enn the order column stood at 3 percent above 
the thre Psormal, and 14 percent above production. Man- 
S, as eu | ufacturers, finding their stocks steadily decreas- 
minimuy fing and being sixty to ninety days behind in 
"epted by their order files—unfilled orders on hand at 
veneers! Fills reporting to the Southern Pine Association 
on Feb. 23 averaged 3,609,576 feet per mill— 
AN Loy. | gre making every effort to attain normal output, 
3 Of the F hut bad weather together with a short labor sup- 
8 in the ply at many mills tends to hold down produe- 
‘ardwooi | tion. Shipments last week topped orders by 
In 192] 5 percent, but it is noticeable that cars are get- 
tages of | ting scarcer. Box cars are harder to get than 
rodueed f open ones. Many look for a repetition of the 
car shortage that was only recently relieved, tho 
sessed fp it is not expected to reach the same proportions, 
:.'a5 | for the railroads have made considerable prog- 
ress in repairing bad order cars and in some in- 
rZe logy | stances are receiving deliveries of new equip- 
Veneer, | ment. Buyers are encountering much trouble in 
acturey | placing orders with the mills. In common 
gs of , | grades, green stock is about all there is on hand 
W cages | in some sections, and many popular widths and 
ler than | lengths are practically unobtainable. Getting 
mixed cars apparently will soon be out of the 
' question. However, there is a fair supply of 
transit cars, put afield by wholesalers who bought 
heavily some time ago, and these are undoubted- 
ly saving buyers much distress regarding their 
an lumber supply. Weather conditions recently 
pe Ra — on buyers’ demands, ne on 
) Some — transit cars have in some instances softened a 
ir paper § little, but there does not appear to be any over- 
of the § supply. a2. pres meanwhile are strengthening 
daily, and further advances on a number of key 
2 mills items have been noted during the last week. 
by the Railroads are actively on the market for car 
netimes | ‘Pair material and construction items of mis- 
‘ llaneous character. There is a heavy call for 
a: oui 1 cutting in timbers, and for ae dimen 
an sion, which manufacturers often are shipping 
hat the — ereen from the saw. 
justed. . 
“chain, Industrials Eager for Hardwoods 
Ivania, The hardwood market continues to be featured 
turers. | ty active demand and firm, upward tending 
prices. There has been no slackening in the 
call from industrial consumers, and that for 
y | yard and shed stock has increased materially. 
as to | Automobile interests are still the heaviest buy- 
in the | ¢rs,and the predicted easing off from this source 
in the | is not na in sight. Furniture manufacturers 
are eagerly on the market for lumber and 
iT con: veneers, while flooring and interior trim makers 
of the = operating at capacity and picking up every- 
to re ing in Nos. 1 and 2 common plain red and 
‘lable. white oak that they succeed in finding. The 
ng to wood container industry is responsible for a 
, but well maintained and sizable movement of the 
icable § ‘ower grades of both northern and southern 
de es- a. . Most other consuming industries 
throw also well represented on the market. Ex- 
place, f Ports are of satietechors volume, the advancing 
) ~ pray of British exchange stimulating over- 
gard- emand. Current lumber production in 
9 for southern producing territory is well maintained, 
retail — “0st mills still having a fairly large reserve 
16 Te apply, of logs, but interference with logging 
intry. Perations by heavy rains causes manufacturers 
which tegard the future with apprehension. It is 
year. teported that many large operators in the North 
-man f “ contemplating the installation of summer 
them. | “lips this year. Logging in that section has 
book- | Proceeded at a high rate so far this season, but 
i the — ‘Utually no stocks were carried over from last 
n are ee and in view of the heavy lumber production 
ll be Prospect for 1923 it is believed the present 
eems f %88n’s log output will be insufficient. Dry 
least th are being reduced to rock bottom and 
mber Th, movement of green lumber steadily increases. 
ater wit —_ have heavy files of orders, many of 
ch eall for shipment ‘‘when lumber is dry.’’ 








It is becoming increasingly apparent that stocks 
now manufactured will be shipped out in the 
green or will be well covered with orders before 
reaching a marketable state, and there will be no 
material increase in dry unsold stocks this 
spring. A tightening up of car supply is re- 
ported from several southern producing sections. 
There appears to be a marked shortage of cars 
on lines west of the Mississippi River, and em- 
bargoes on territory east of the Buffalo-Pitts- 
burgh line and particularly against the New 
England States are proving embarrassing. 


Carolina Pine and Eastern Spruce 


Recent inclement weather has considerably 
slowed down production of North Carolina pine. 
Air drying mills as a rule have been put out of 
commission, and, while those with kiln drying fa- 
cilities have not suffered so much, they also have 
been forced to curtail production, as in many 
cases they have caught up with their log supply. 
The log output is very low, and in many sections 
it is almost impossible to get logs out of the 
woods because of the impassable roads. This 
situation is reflected not only in production but 
also in bookings, which are being more strictly 
limited than heretofore. Shipments are com- 
paratively low, either because the mills have 
little or no stock in shipping condition, or be- 
cause bad roads prevent the hauling of the lum- 
ber to the railroads. Demand meanwhile holds 
up strongly and the wholesalers’ only complaint 
is that they are unable to place their orders. 
Prices show a strong upward trend. The market 
for eastern spruce absorbs offerings readily and 
prices are advancing on this wood. Reports 
from Canadian centers of spruce production are 





Statistics on production, orders and 
shipments appear on page 44 





bullish. Favorable trade conditions have caused 
increased output in New Brunswick, and it is 
expected that the current season will witness a 
production of 400,000,000 feet in that Province. 
In Nova Scotia the effect of a great demand 
and higher prices is reflected also in expanding 
production. Demand for Canadian spruce in both 
the United States and Great Britain during the 
last several months has cleaned up all surplus 
mill stocks. Sales to the American market are 
limited only by the ability of shippers to sup- 
ply stocks and obtain cars. Bidding by British 
buyers against American has to a large extent 
been the cause of the considerable rise in prices 
that has been witnessed in this wood. 


Fir Shows Increasing Strength 


Weather on the west Coast has moderated, 
latest reports saying that the snow in the 
woods has almost entirely disappeared. How- 
ever, the ground is generally so soggy that log- 
ging is practically impossible, and railroad beds 
are too soft to permit movement to the mills 
of logs remaining in the woods. Camps here 
and there have reopened during the last week, 
but the fresh supply of logs is still strictly lim- 
ited and- on this account many mills are forced 
to curtail production. The mills are actively 
competing against each other for logs, in order 
to get a sufficient supply to keep running. Clear 
logs are particularly scarce, while there is a big 
demand for clear lumber, of all kinds. Log 
producers state that further advances in prices 
are inevitable, and lumber manufacturers, for 
this reason as well as because of the steadily ad- 
vaneing tendency of general production costs, 
are loath to make bookings in advance of their 
present available stocks. Buyers report that 
it is becoming almost impossible to secure place- 
ment of their orders for coast lumber. Demand 
remains heavy, tho that from various directions 
has eased up considerably since the peak about 
six weeks ago. There is a temporary lull in 
California business due, it is reported, to the 
great number of cargoes that arrived there re- 


cently having caused congestion. At Los 
Angeles, for instance, one hundred cargoes were 
received during the first twenty-two days of 
February, seventy-four of which were of fir and 
twenty-six of redwood. This congestion, how- 
ever, will soon be relieved, according to reports 
from that section, permitting joment to proceed 
as formerly. Retail demand from both the mid- 
dle West and Atlantic seaboard also is compar- 
atively dull just now, on account of unfavorable 
weather. The mills, with order files to keep 
them busy at normal production for approxi- 
mately eight weeks, nevertheless find current 
trade more than they can take care of. The 
stock situation is constantly becoming worse. 
Western wholesalers instruct their connections 
to the effect that they can still handle a few 
orders that are not badly mixed and do not call 
for more than four or five items, which must be 
mostly of clear and upper grades. They also 
insist on regular loading, stating that specified 
lengths are out of the question. Sizable rail- 
road business is being placed on the Coast, but 
trade with car builders is limited. Rough cut- 
ting requirements, of both common and upper 
grades, have shown a recent material increase, 
and values on this class of material are tend- 
ing strongly upward. Prices, in fact, are ad- 
vancing steadily, a number of heavy increases 
being reported this week. Rail shipments are 
moving out freely but the fact that, on account 
of the poor condition of motor power on eastern 
railroads, very few empties are being returned, 
causes much concern and creates the belief that 
another month will witness car scarcity. 


Northern Pine and Hemlock 


Inquiries for northern pine and hemlock are 
very heavy in volume, indicating extensive needs 
both among retail yards and industrial consum- 
ers. Current demand, however, is restricted by 
the severe weather that has prevailed for some 
weeks thruout the consuming territory for these 
woods. The mills, meanwhile, have very little 
dry lumber to offer, and their order files will 
take care of what lumber will become available 
for the market for some time. Prices, there- 
fore, hold firmly to their recently advanced 
levels, and a further upward movement on the 
scarcer and more popular items is expected at 
any time. Production of both woods is rela- 
tively heavy, but logs are none too plentiful, 
so it is expected that this year’s lumber output 
will be reduced considerably below earlier esti- 
mates. Many mills are, in fact, cutting so close 
to their log outputs that they will find it neces- 
sary to put in summer camps in order to keep 
going. A large factor in the log situation is the 
heavy demand from paper and pulp manufactur- 
ers, which is absorbing much of the output of 
the smaller operators and is seriously restricting 
the amount of logs offered on the open market. 


Active Market for Western Pines 


Great strength continues to feature the west- 
ern pines market. Production in the Inland 
Empire is low, averaging about 35 percent of 
normal, while orders average more than double 
the output, and shipments approximate 65 per- 
cent of normal. The great spread between or- 
ders and production naturally occasions a steady 
depletion in stocks, which is extending thruout 
the list but is particularly noticeable in shop 
and in the low grades. Prices, therefore, are 
very firmly held, and the advancing tendency is 
strong. Warm weather has followed the great 
snowstorms of two weeks ago, and the snow is 
melting fast. This means that log hauling will 
soon have to cease, after a season of great woods 
activity. Many mills, meanwhile, are prepar- 
ing to resume operations, having accumulated 
sufficient logs to carry them until the spring 
drives. California white and sugar pine manu- 
facturers report a continued good demand for 
their products. Inquiries for factory stocks are 
heavy, tho most of the eastern sash and door fac- 
tories are said to have sufficient material on hand 
for immediate requirements. 
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One of the most interesting features of the 
amazing discoveries at Luxor that have so 
gripped the imagination of the civilized world 
is the exceedingly important place which wood 
occupied in the environment of Tutankhamen, 
the pharoah of the eighteenth Egyptian dynasty 
whose recently uncovered tomb in the Valley of 
the Kings, near the site of ancient Thebes, has 
for weeks been the center of worldwide at- 
tention. 

When the press reports of the progress of 
the investigation revealed the fact that many, 
if not most, of the wonderful relics being 
brought to light were of wood, which had re- 
sisted decay and withstood the gnawing tooth 
of time for more than thirty-five centuries, the 
AMERICAN LUMBERMAN, realizing the human 
interest as well as the possible importance to 
the wood using industries inherent in these facts, 
immediately took steps to secure the latest and 
most authoritative information concerning the 
discoveries. 

In reply to inquiries by this newspaper, V. W. 
Talley, of the New York Times Egyptian Serv- 
ice, makes the following statement: 

‘Answering your inquiries, especially as to 
the material used in the construction of the ob- 
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. 4 Time Resisting Quality of Wood Show 


jects found in the tomb, I wish to say that with 
the exception of the gold throne, alabaster 
vases and funeral wreaths, every object found 
in the outer chamber of the tomb was made of 
vood, or had a wooden foundation. No in- 
tormation as to the kinds of wood used has yet 
reached America. The objects, one by one, 
have been removed to the tomb of Seti II on 
the cooler side of the Valley of the Kings for 
minute examination and packing. They then 
will be transported to the Nile, eight miles 
away, and floated down the river to Cairo for 
final examination and classification by the ex- 
jerts of the Cairo museum. 

‘*Ebony has frequently been mentioned in 
the cable reports from Luxor. One of the boxes 
was identified as of ebony with inlay, and one 
of the state chairs was reported to have been 
made of ebony with elaborate painted decora- 
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tions and gilt inlay. The Hathor couch (yf 
the cows’ heads) was described as being i 
ebony, with hammered gold over it in show) 
The Naos shrine also was said to have bub 
made of ebony. Other species of wood yy 
probably will not be made known until 40 
microscopic examination and analysis of 4,0 
centents of the tomb has been completed, 

‘*As the Cairo museum is already filled ,) 
capacity, and the objects removed up to t, 
present time from the tomb of Tutankham, 
would occupy an eighth of the total capacity «ff 
the museum, it is being reported that pregqy, 
will be brought to bear upon the Egyptian go 
crnment to build a museum on the high lai 
of the Valley of the Kings, across the Xj, 
from Luxor, for the accommodation of the ¢}. 
jects already removed and to be removed, |}: 
such action should be taken, the results of ,| 
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luinute analysis of the treasures found in the 
tomb will not be made known to the world fa 
it year or more.’’ 

To describe adequately all of the priceles 
relics found in the tomb of this ancient mot 
arch, who reigned about 1350 B. C., would re 


quire much more space than is available. How | 


ever, the remarkable photographs which by ar 
rangement with the New York Times and the 
London Times the AMERICAN LUMBERMAN } 
enabled to present to its readers, give an extél 


lent idea of the astonishing variety and the 


elaborate workmanship of these relics. 
Doubtless most readers are aware that, & 
cepting the effigies of sacred animals and a ew 
other objects connected with the religious wor 
ship of the ancient Egyptians, the furniture, 
chariots and other paraphernalia, as well as the 
liberal supplies of mummified foodstuffs, fount 
in the tomb, were deposited there for the com 
fort and the sustenance of the deceased monarth 
curing his sojourn in the spirit world. ; 
Four chariots (see eut No. 6) were provided 
for his journeyings in the far regions. These 
vehicles were taken apart before being placed 
in the tomb, for the reason that they could not 
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be taken entire thru the narrow passages lead | 


ing to the chamber. Piled together are wheels, 


chariot bodies, poles and other parts, made of | 


various hardwoods covered with stucco gilt, 
lcather work, and in some eases with ivory inlay. 
The floors of the chariots are of hides. The 
bodies are made in openwork, carved in minute 
aetail and inlaid with colored glass in 1mlte 
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tion of semi-precious stones and richly embel- 
\jshed with bosses and bindings of gold. Some 
of the wheels are completely covered with gold. 

Cut No. 4 is a ‘‘close up’’ of one of the two 
life size statues of Tutankhamen (seen in Nos, 1 
and 2) found at the entrance to the #:cond 
chamber of the tomb. These statues are of 
earved wood. The headdress, collar, armlets, 
robe and staff are encrusted with pure gold. 

Cuts Nos. 1 and 2 are both views of the ante- 
chamber. The long box in the foreground of 
No. 1 is of wood, has a hinged lid and is painted 
white. The dark bands are ebony veneer, in- 
laid with ivory. The box contained undergar- 
ments for the king; numerous ceremonial staves 
of superb workmanship, the handle of one repre- 
senting an African and an Asiatic prisoner 
bound together, done in inlaid silver, ebony and 
ivory; part of an ivory whip, with carved 





hieroglyphies and heavily embellished with gold, 
and other articles. The ‘‘animal’’ of carved 
wood at the left, with curved tail (Hoo-Hoo 
take notice!) is one of the two lions supporting 
the royal ceremonial couch. Upon it is a beauti 
fully carved and inlaid casket, and the top of 
another is seen beneath the body of the lion. 

Near the center of cut No. 2 is seen a won- 
derfully decorated chest of wood. Upon it are 
depicted hunting and battle scenes in which 
the monarch figures. The painting of these 
scenes excels in beauty and minuteness the 
finest examples of Chinese or Japanese art. 
Contents of the chest are varied, and not yet 
classified, 

The most striking object in cut No. 3 is the 
Hathor couch, supported by two cows of carved 
Wood, only one of which is plainly seen; i. e., 
the elongated, spotted creature with long, up- 
standing horns and curved tail, apparently 
standing guard over the pile of white pack- 
ages beneath, which contain mummified joints 
of meat, liver and trussed ducks for the sus 
tenance of the king in the spirit world. Practi- 
cally every object shown in this cut, except the 
‘ood packages, is of wood. 

To the right of the Hathor couch is another 
“eremonial couch supported by gilded lions. 
Upon this were found a bedstead, caskets, orna- 
Mental stands for small torches, and other 
objects, 

To the left of the sacred cow is seen the head 
~- & creature of the Typhonie type, found 
‘mong the monsters of the underworld in the 
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by Relics from Tomb of King “Tut” 


Egyptian scheme of future life. The Typhon 
is one of the supports of another couch. Under 
this couch is a hole made in ancient times into 
the adjoining chamber, which has not yet been 
opened. Thru this hole are seen masses of 
objects piled one upon another, completely fill- 
ing the lower part of the chamber. On top of 
the Typhon couch was a large white wooden 
vasket bearing the symbols of Tutankhamen and 
his queen. 

Cut No. 5 shows four alabaster vases, of a 
design never before found. They still con- 
tained perfumed ointments which gave off a 
taint odor as they were carried out. In the 
background is seen an elaborately decorated 
chair of ebony and inlaid ivory. 

The chamber in which the mummified body of 
Tutankhamen is believed to be, and other cham- 
bers, have not been entered, and many of. the 




















boxes and caskets have been left unopened, be- 
cause of the infinitely careful and tedious labor 
required to preserve the fullest value of the 
material. For this purpose every object found 
in each chamber is studied in its relation to 
every other object. Many of the objects would 
fall to pieces at a touch and have to be elabor- 
ately reinforced before they can be moved. In. 
some cases chemical analysis is necessary to as- 
certain the materials before the best way of 
preserving them can be decided. 

This week the tomb has been closed and 
sealed, and King ‘‘Tut’’ will be left in peace 
for a few months. An air-tight iron door has 
been installed, and the passageway filled with 
large timbers interspersed with lime and sand, to 
which water was applied, giving the mixture the 
rigidity of conerete. Over all will be heaped 
hundreds of tons of earth, as a further safe- 
guard against vandals. 

THE ARTIFICIAL SILK INDUSTRY, which con- 
verts wood waste, such as sawdust into silk 
socks, is growing tremendously. Tens of mil- 
lions of pairs of artificial silk socks are made 
annually in the United States. 
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Practical Information on Costs Culled from Recent Conventions— 


Suggestions for Preventing Over Organization 


These last few weeks the Realm has been 
full of convention echoes; something like the 
rain barrel you hollered down in your boy- 
hood days. We hope ours hasn’t been pre- 
cisely the rain barrel kind of clamor, for we 
have filled up with echoes deliberately, 
thereby crowding out some other material 
that coveted the space. But it seems to us 
worth while to gather up, if that is possible, 
some of the indubitably good convention ma- 
terial and to present it again in a little more 
deliberate fashion than is possible when the 
big guns are shooting. We have the im- 
pression that with so many excellent ideas 
boiling over the top of the convention kettle, 
at least a few are likely to be lost un- 
less a salvaging squad comes along. 


a suitable margin of profit both to the dealer 
and to the public. 


Associations Deal in Facts 


It is our belief that most and probably 
all such association work is profitable to 
dealer and to public. But organizations are 
always proper objects of scrutiny. The old 
steam heated propaganda speech that links 
associations in a pious trinity with God and 
country and that deals in the rhythm of in- 
spired men, marching shoulder to shoulder 
to the drum beats of progress gets me as 
full of suspicion as an alley cat listening to 
the toenails of the neighbor’s dog clatter- 


of Retail Business 


toward the dangerous and forbidden ground 
of price fixing. It is easy to see how and 
why there should be thoughts straying over 
into this field. But it is equally significant 
that where a club proves strong and uge. 
ful it puts up a horse-high, bull-strong and 
hog-tight fence between itself and the lush 


_ clover of price fixing. 


In the first place, of course, there are 
laws against price fixing. There need be 
and in fact can be no argument on that 
score. The laws are what they are, anda 
good citizen obeys them. This would be 
enough. But fortunately for us, experience 
has proved that if there were no laws on 
the subject common sense would keep 
the industry away from that sort of 





Then, too, while this didn’t happen to 
you, of course, some of the boys got 
in front of the bootleggers’ battalion 
of death and spent part of the conven- 
tion period in the casualty ward. 
When they returned to the early 
stages of normalcy, feeling like one 
of these modern pieces of sculpture 
that look like a prune involved in a 
Waterbury watch spring on the loose, 
the speeches were over, the exhibits 
packed up, the resolutions adopted and 
the conversions made. 

So while this department is not try- 
ing to present the whole front of con- 
vention achievements or to reproduce 
its doctrines, arguments and propa- 
ganda, we do feel that one of the best 
things we can do for perhaps an issue 
or two is to pick up a few loose ends 
and pass them along for reinspection. 

A number of people have said to 
me that they begin to be afraid the 
retail lumber business is going to get 
over organized. Now this is entirely 
possible. It is not beyond thought 
that organizations should multiply 
and become more and more inquisi- 
torial and take over more and more 
duties until the individual retailer felt 
himself so straight jacketed that he 





A® a servant, organiza- 

tion is excellent; as 
a master, it marks the 
beginning of the end. 


Keep organization in its 

place and do not permit 
_it to check progress, ori- 

ginality or new ideas. 


practice. It never works. To be sure, 
combines of this kind have held to- 
gether after a fashion for a time and 
have brought in an extra margin of 
profit. But in few places have they 
been permanently successful. They 
immediately start devious practices 
among the members of the combine 
that sooner or later will break it up 
and will launch the most serious kind 
of open dissension. They also get to 
be known to the public in the course 
of time and destroy one of the most 
valuable assets of the local dealer— 
the confidence and good will of the 
customer. 


Major Objects of a Lumber Club 


But if price fixing is not to be num- 
bered among the efforts of local lum- 
ber clubs, what may such organiza- 
tions do? Many things. But the 
start must be made from the other 
end of the business. Fix a price, and 
you put a wall of protection around 
inefficiency. If a man can make & 
good profit without effort he loses in- 
terest in the study of his own busi- 
ness; and it is this study that must 
be one of the major objects of 4 
lumber club. This is the practical 








would find no pleasure in the job. 
But a person can hardly say off hand 
just where the line should be drawn. He 
might make a cautious statement that there 
is not too much organization as long as it 
all is useful and remains the servant and 
not the master of the individual dealer. He 
can also say that no organization has any 
business putting itself in a position to cut 
across the laws of the land. But these are 
easy deductions that cost exactly nothing in 
the way of thought.. They are self evident. 
But we suspect they are good things to have 
in mind when thinking of associations, big 
or little. Business costs enough in all 
conscience; and one of the public obliga- 
tions resting on every business man is to 
reduce his overhead to the lowest possible 
figure compatible with efficient service to 
the public. He needs to bend the same cold 
scrutiny upon his association efforts that 
he bends upon his yard work and his 
accounting methods, in order that he may 
be assured that these association efforts 
are worth what they cost and that they leave 


ing along the sidewalk. Happily we seldom 
hear these speeches any more. An associ- 
ation official who really believes in the value 
of his work is always cheerfully ready to 
present a balance sheet of efforts and accom- 
plishments and to have it audited to the last 
nickel. He doesn’t deal in emotion or propa- 
ganda but in facts. 

The same audit ought to be applied to dis- 
trict organizations or lumber clubs. Per- 
haps it ought to be applied with special care; 
for there are not so many traditions or so 
much experience to rely on in this field, and 
there is a possibility that with less profes- 
sional oversight the local club may slump 
into a sluggishness or perversion that will 
shift it over from the black into the red. 

But such experience as is available indi- 
cates that a local club may be a highly im- 
portant and profitable piece of business 
machinery. It is rather significant that 
where a club is first organized there is al- 
most certain to be a residue of inclination 


place in which to study it. Cost fig- 
ures gathered from London to Shang- 
hai may be interesting, just as dog teams 
in northern Canada are interesting; because 
they are novelties. But if a man wants 4 
comparison by which he can check his own 
business he wants figures compiled by men 
dealing with the kind of customers who come 
to his own yard and selling the kind of mer- 
chandise which he sells. 

Time after time it has been demonstrated 
that murderous price cutting got its start 
in ignorance. Once well started, men some- 
times get passionate about it; just as 4 
couple of deacons might conceivably get into 
a passion and beat each other to a pulp, re 
gardless of the embarrassment and shame 
that must come to them after the fight 8 
over. But no one has any business to get 
passionate over trade to the point of losing 
sight of the real objects sought in the hand- 
ling of trade. One way to take this passion 
out of business is to know just what it costs. 
There is an old story of a successful but not 
statistical farmer who handled cattle. Some- 
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pody asked him how he knew what prices to 
ask for his stuff. “If I buy a calf for $10 
and turn him out in the pasture,” he 
said, “I know it ain’t costing me anything 
to keep him. The grass would grow any- 
way. Then if I sell him for $20 I know I’ve 
made 100 percent.” There are ways of know- 
ing with more accuracy than this, what it 
costs to do business. If only one man out 
of half a dozen competitors knows, he is only 
partly helped out; for his uninformed com- 
petitors will be pretty apt to set the average 
price level. Of course the man who knows 
may do something toward selling the profit- 
able items and staying away from the un- 
profitable. But there is a limit to this; for 
the building of a house calls for many lines 
of material, all of which he must sell if he 
handles the job at all. 

The real solution seems to be a local 
organization in which these costs are dis- 
cussed. If a man can really convince his 
competitors of the actual costs involved in 
handling these under-cut articles he need 
say nothing about retail prices. 


given line, such as framing timbers or paint, 
is the cost of handling that line. It is a 
well known fact that many dealers lose 
money on handling cement, or at least have 
done so in the past; but more than one 
dealer has been jerked up hard this last year 
when his newly installed cost system has 
proved to him that the modest profits he 
can show on his entire business are a com- 
bination of unsuspected overcharges on some 
items and equally unsuspected undercharges 
on others. The man who discovered that 
one-fifth of his sales yielded one-half of 
his profits is a case in point. 

This matter of costs, then, is one of the 
highly important things to be considered in 
local group associations. I think I ought 
to say in passing that this matter of the 
exact gross percentages to be added to each 
line to yield a given net profit is something 
that ought to be touched gingerly if at all. 
The young man who talked about them at 
the convention was all right, for he had 
no idea even of suggesting that any one else 


taken into the confidence of business. We 
can see that the public, admirable and intelli- 
gent and well informed about its own job 
tho it may be, would make a blundering 
hash of trying to understand a cost sheet. 
It is hard for a man to be fair minded in 
a matter where fairness is going to cost 
him something. He is likely to revert to 
the methods of the farmer, mentioned above, 
in figuring his profit on the calf; except that 
this hypothetical representative of the pub- 
lic is likely to say that an article bought 
for $10 and costing $2 to handle can be sold 
for $9.98 at a profit of 40 percent. But 
whether or not the cost sheets and the con- 
duct of the lumber club at its meetings are 
made public, they ought to be in such a 
condition and of such a character that they 
can be made public if necessary with noth- 
ing to conceal and nothing of which to be 
ashamed. 


Make Sales on Merits of Service 


We have talked about costs again, a sub- 
ject that has been often men- 





Unless a man is deeply sunk in 
the delirium of price fighting he 
will think long thoughts before 
cutting into his own capital in 
making a sale. Once costs be- 


Different Lumber for Different Uses 


tioned in these columns. But 
we have done it because costs 
represent in a certain way the 
sort of things which may be dis- 





come an object of interest to a 
local club and once it becomes 
apparent that without knowing 


Get the Right Kind for Your Use 


cussed wisely in such an organi- 
zation. The interest of a local 
lumber club, aside of course 
from its legitimate social as- 





them a safe price can not be 
set there will be a real interest 
in efficiency. Some time ago 
this department carried a story 
about two competing yards, one 
of which made perhaps twice as 
many sales as the other and did 
it with half the investment in 
stock. Matters such as these 
would appear in a sound cost 
sheet and could hardly fail to 
give the manager some thought- 
ful moments. 


Percentage Cost 


At one convention this year a 
young fellow presented a most 
illuminating cost sheet on his 
own business. Among other 
things he mentioned the per- 
centage cost of doing business. 
This happened to be a little over 
19 percent. Now we have known 
dealers who, when they had es- 
tablished this general percent- 
age, believed that they had only 
to add this percentage plus a 
suitable margin of profit to 
every sale in order to set a 


Figures 





We know lumber. 


Bell 444-445 


Most people think of lumber as “just lumber,” precisely 
as they think of coal as “‘just coal.” 


The man who has studied the subject of coal will very 
quickly tell you that some coals are immensely more valuable 
than others, even when they look alike, for the simple rea- 
son that some coals contain a greater amount of heat units 
than others, these being commonly known and designated as 
B. T. U.’s, or British Thermal Units. 
man who knows about lumber can very quickly explain to 
you why some lumbers are more valuable than other lumbers 
for certain uses, even though the average observer would 
never detect any difference between the two. 


Not only is this true as between species of woods, but it is 
equally true as between grades of lumber of the same species 
of wood. 


We know grades. 


405-407 N. Jackson St. 


In the same way, the 


And we are here to 
see that you get the necessary information and satisfactory 
service from the lumber that you buy—that what you get is 
properly adapted to the use to which you will put it so as to 
render you the greatest value and the greatest economy. 


H. G. Adams Lumber & Coal Co. 


Citizens 444 


pects, should be directed at those 
phases of merchandising which 
are the common heritage of the 
business and which can be im- 
proved by codperation to the 
good of the business and of the 
public. Once a man has a firm 
knowledge of his own business 
and of the principles of mer- 
chandising he ought to make his 
sales on the merits of his service. 
It is neither possible nor desir- 
able that sales should be stand- 
ardized to the point of mechan- 
ics. Enterprise, originality, ap- 
plication and so on will bear 
their own rewards. There is 
still plenty of room for person- 
ality and brain power to count 
in business, and that room must 
be kept clear. When organiza- 
tion begins choking off the out- 
lets for these things we’ll know 
that our business is over organi- 
zed. This is one of the things 
that must come under scrutiny 
as time goes on and as associa- 
tions extend the scope of their 
efforts. As a servant, organiza- 








scientific and just price. Well, 
this young fellow showed a 
greater appreciation of the vari- 
ants in the matter of price fixing. He di- 
vided his sales into lines, a thing neither 
difficiult nor expensive to do. Each line 
contained merchandise that cost practically 
the same in wholesale price and in handling 
and selling and that turned at about the 
same rate of speed. He had costs and turn- 
over record on each of these lines and made 
the calculation from this data of the per- 
centage of gross profit that must be added 
o yield an even rate of net profit. For 
Instance, if a dealer wishes to make 10 per- 
cent net on all his merchandise he will find 
It necessary to add 30 percent gross to some 
lines, 20 to others and perhaps 50 to others. 
n other words, while the cost of doing busi- 
hess as figured on the entire business is 
Interesting and is highly useful in making 
‘omparisions from year to year, the real 
owledge needed in setting prices in a 


This Jackson (Mich.) retailer features in this ad the advantages of get- 
ting the right kind of lumber for specific uses 


accept his percentages. He was _ inter- 
ested solely in making the point that these 
gross percentages vary with different lines; 
and this is a fact that needs to be driven 
home. But farther than this, we think, 
ordinary caution would not permit a man 
to go. A comparison of such percentages 
as a matter of routine in a group meeting 
would brush a little near the margin of 
price comparison and perhaps collusion. We 
are no lawyer, and we do not pretend to 
know what the courts would say. But it is 
a matter of experience that these doubtful 
matters are of so little value that once the 
idea of correct price setting is established 
it is just as well to leave details of per- 
centages to be added entirely out of the 
discussion. 

There is a difference of opinion about 
the extent to which the public ought to be 


tion is excellent; as a master, it 
marks the beginning of the end. 

Well, we are not the local rep- 
resentative of the Socrates estate. What 
we have set down here is, to the best of our 
recollection, the testimony of men who are 
making the business machine work effici- 
ently on the commercial front. This kind of 
stuff, practical, discriminating discussion of 
those things which can be worked at in co- 
operation, marked all the conventions we 
were fortunate enough to attend this year. 
Even the boys with the Daniel Webster 
glands, the lads who are inspired to ten 
thousand words of mounting oratory by the 
very sight of an audience, have clipped their 
wings sufficiently to fly within sight of the 
earth. And the latest nut on the family 
tree who usually gravitates toward the auto 
show and turns up at the banquet and the 
subsequent dance as his contribution to the 
success of the convention, found himself 
waiting around and listening to the business 
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talk. He says he didn’t have any fun, mean- 
ing by that the things at which he used to 
employ himself during the convention, but 
that he saw a lot of the neighbors in the old 
cottage and stuck around to see what it was 
all about. Things seemed a bit heavy, you 


know, but after one caught on it was quite 
ripping. He thinks he’ll settle down and 
show the old dears a touch of mercantile 
speed. 

Even the he-flappers are infected. Kind 
of terrible, ain’t it? 


News and Pointers for 


Bookkeeping and Cost Accounting 


[The series of articles by G. W. Hafner on 
‘“Cost Accounting for Retailers,’’ that was 
published in the AMERICAN LUMBERMAN, was 
read with interest by lumber dealers all over 
the country, many of whom now are using this 
system wholly or in part. These articles have 
been compiled and published under the title 
**An Accounting System for Retailers,’’ and 
are available at a nominal price. For the bene- 
fit of users of this system especially, and for 
its readers generally, the AMERICAN LUMBER- 
MAN has arranged with Mr. Hafner to answer 
questions on bookkeeping and costs. If you have 
any problem in connection with your accounting 
that is giving you trouble, send your question 
to the AMERICAN LUMBERMAN and we will try 
to help you overcome the difficulty —EvITor. | 


Loss Deductions from Later Year 

You say that the net amount of loss during any 
one year may be deducted from the profits for a 
succeeding year. To what extent can this provisiop 
be applied to our return form 1,120?—INQUIRY 
No. 1. 

[This inquiry comes from a dealer in Ken- 
tucky. A net loss sustained during the taxable 
year 1921 should be treated as an ordinary de- 
duction in the return for the year 1922. 

On the first page of form 1,120, under the 
heading ‘‘Deduetions,’’ item 23 (Other Deduc- 
tions Not Reported Above) space is provided 
for listing deductions not provided with indi- 
vidual item numbers. Deduction for net loss in 
1921 should be shown under item 23, and should 
be supported by a statement showing how the 
loss was arrived at. This is in conformity with 
the provisions of Article 1,602, of Regulation 
62 of the Act of 1921. The requirement that 
a taxpayer seeking credit for a net loss should 
file a claim with his return for the year 1922 
refers merely to the explanatory statement, 
showing that the deduction is a net loss within 
the definition of Section 204 and that the amount 
of this loss has been determined in accordance 
with the requirement of Article 1,601. An 
exact copy of the first page of your return for 
the year 1921, from item 1 to 25, inclusive, 
will serve for this purpose. 

This provision of the law can be and should 
be applied in its full extent to losses resulting 
fyom the operation of your business or from the 
sale or disposition of real estate, machinery and 
other capital assets used in the conduct of your 
Lusiness, 

Section 204 of the Act of 1921 and parts of 
Section 234 referred to in Section 204, cover 
this point. ] 


Loss from Outdoor Piling 

What percentage is permissible to charge off at 
the end of the year on stock piled outdoors? Also, 
what percentage is allowable for waste ?—INQUIRY 
No. 2. 

[This inquiry comes from a dealer in Michi- 
gan. The difficulty here is that very few retail 
dealers keep a going or perpetual inventory from 
which to determine what this percentage really 
is. There is no way of accurately determining 
it if the dealer’s books are closed on a basis 
of a physical inventory, more especially if the 
quantities of the different kinds of lumber and 
other products purchased during the year are 
not recorded. Ina survey of a number of yards 
made several years ago, dealers gave expressions 
of opinion regarding the matter which ranged 
from 1 to 1% percent for deterioration and 
from 1 to 2 percent for waste. These, however, 
are expressions of opinion merely and are not 
proved by actual figures or by dependable ex- 
perience of any kind. One authority who was 
consulted gave it as his opinion that, depending 
upon manner of piling, climate, character of 
stock and length of time in pile, the amount 
permissible to charge off would range from 


nothing to 10 percent. If ordinary open-yard 
stock, not including any finish, the average 
actual depreciation would not be in excess of 
3 percent. Readers of the AMERICAN LUMBER- 
MAN who may have data covering these points 
are invited to give the inquirer the benefit of 
them. } 


Unique Outdoor Advertising 


OMAHA, NEB., Feb. 26.—The Walrath & Sher- 
wood Lumber Co., of this city, is using some out- 
door display boards with excellent success. It 
has five of these boards in the city and the char- 
acter of advertising done is unique, as will be 
readily seen from the accompanying illustration. 
Citizens of Omaha are much impressed by these 
display boards, for the company is receiving in- 
quiries brought in by them. C. E. Walrath, vice 
president of the company, said: ‘‘This form of 
advertising is what one might term ‘character- 





[The next instalment of the Realm of the 
Retailer relates how conventions have givey 
close. attention to the financing of homes, anj 
also contains building estimates for 1923 which 
forecast a big volume of business this year~ 
Epiror. | 


Retailers 


of funny stories, and he was followed with 
witty remarks by G. A. Carroll, manager of 
the wholesale department, C. T. Bennett, map. 
ager at Hartford, 8S. D., and Frank Naeve, 
auditor of the north yards and manager at 
Redfield, S. D. 

The following were in attendance: 


A. W. Tuthill, president; G. B. Tuthill, vice 
president; C. L. Tuthill, secretary and treasurer; 
(. W. Menke, assistant secretary and treasurer; 
H. L. Kingsbury, auditor; O. A. Reitz, collector; 
Frank Naeve, auditor; Guy Kingsbury, manager, 
Aberdeen, 8. D.; F. D. Booth, manager, Athol, 
S. D.; J. H. Hall, manager, Beaver Creek, Minn,: 
M. E. Klein, manager, Bridgewater, 8. D.; B. H, 
Michelson, manager, Bristol, 8. D.; I. A. Skyberg, 
manager, Canton, S. D.; W. L. Bergstresser, man- 
ager, Chester, S. D.; Oscar Geise, manager, Clark, 
S. D.; C. A. Berge, manager, Colton, S. D.; Fred 
Wall, manager, Cottonwood, Minn.; Thomas Kep. 
nedy, manager, Ellis, 8. D.; Robert Krick, manager, 
Farmer, 8. D.; F. E. Cook, manager, Frankfort, 
S. D.; E. B. Fairbanks, manager, Fulton, 8. D,; 
Earl Meredith, manager, Groton, 8. D.; C. G. Ben- 
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Yard Managers Hold Convention 


Sioux Fats, 8. D., Feb. 26.—On Tuesday 
and Wednesday of last week the yard managers 
of the John W. Tuthill Lumber Co., held their 
eighteenth annual convention in this city. The 
evening of the first day was given over to a 
smoker and social time. The first business ses- 
sion was called to order on the morning of 
Feb. 21, by President A. W. Tuthill, and sub- 
jects of interest to the promotion and progress 
of the business were discussed at length, with 
an intermission at noon for lunch at the Carpen- 
ter Hotel, where the managers were entertained 
while in the city. At 2 p. m. the second ses- 
sion convened, when a thoro discussion was had 
on the subject of the wholesale department and 
the enlarging and improving of the Tuthill 
plant to better accommodate its trade thruout the 
territory. 

The convention was brought to a fitting close 
with a banquet at the Carpenter Hotel on Wed- 
nesday evening, at which all the office em- 
ployees in Sioux Falls were included. Favors, 
place cards and table decorations served to re- 
mind everyone present of Washington’s birth- 
day. As toastmaster, A. W. Tuthill made some 
interesting remarks, and he was followed by 
Vice President G. B. Tuthill, who expressed his 
appreciation of the work accomplished during 
the last year. C. L. Tuthill, secretary .and 
treasurer, read an appropriate verse clipped 
from one of the papers. The chief funmaker 
and story teller of the evening was H. L. Kings- 
bury, auditor, who made a number of humorous 
hits on personalities in his stories. Fred Wall, 
yard manager at Cottonwood, Minn., and inci- 
dentally mayor of his town, also told a number 


nett, manager, Hartford, S. D.; K. K. Hollio, man- 
ager, Hills, Minn.; John Clemenson, manager, Hun- 
boldt, S. D.; M. C. Solon, manager, Larchwood, 
Iowa; L. M. Yost, manager, Lennox, S. D.; B. A. 
Niewald, manager, Magnolia, Minn. ; T. B. Leekley, 
manager, Montrose, 8S. D.; A. A. Anderson, manager, 
Round Lake, Minn.; N. J. Feyder, manager, Salem, 
S. D.; A. O. Richardson, manager, Sioux Falls retail 
department; G. A. Carroll, manager, Sioux Falls 
wholesale department; W. A. McKee, manager 
Spencer, S. D.; Renold Schat, manager, Unityville, 
S. D.; E. L. Allen, manager, Valley Springs, 8. D.; 
Henry Solem, manager, Virgil, S. D.; O. A. Blix 
seth, manager, Windom, Minn.; F. S. Nash, man- 
ager, Worthing, S. D.; Ole Swanson, manager, 
Worthington, Minn.; S. S. Steiber, head book- 
keeper, Sioux Falls, S. D.; L. J. Johnson, book- 
keeper, Sioux Falls, S. D.; W. L. Lathrop, 
bookkeeper, Sioux Falls, S. D.; O. E. Severson, 
bookkeeper, Sioux Falls, S. D.; W. E. Webber, 
assistant manager, Sioux Falls retail; J. H. Pirsch, 
collecter, Sioux Falls retail; Fred Wehling, yard 
foreman, Sioux Falls retail; Eugene Satnan, esti- 
mator, Sioux Falls wholesale; W. T. Greene sales: 
man, Sioux Falls wholesale; Oscar elson, 
bookkeeper, Sioux Falls wholesale; Ed. Webling, 
shipping clerk, Sioux Falls wholesale. 


Has Paint and Varnish Selling Plan 


The Adams & Elting Co., which maintains at 
Chicago one of the largest and best equipped 
paint and varnish plants in the country, 1s 4 
firm believer in retail lumber yards as logical 
sources of local paint and varnish supplies, and 
it recently concluded an extensive investigation 
which it maintains proves that the average lum- 
ber yard can and should have a greater share 
of this business. As a result of this survey the 
company has formulated a special paint and 
varnish selling plan which it will be glad to 
outline to all yard managers who may be 1m 
terested. The slogan behind this proposition 18 
‘‘Let every load of lumber carry paint cans to 
the job.’’ The general offices of the Adams & 
Elting Co. are located at 1833 Seward Street, 
Chicago. 
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Sees Basis for Continued Prosperity 


MILWAUKEE, WIS., Feb. 26.—One of the most 
instructive addresses delivered at the recent an- 
nual meeting of the Wisconsin Retail Lumber- 
men’s Association was that of Edward Hines, 
of the Edward Hines Lumber Co., Chicago. Mr. 
Hines said that tho his company carries on ex- 
tensive manufacturing operations and does a large 
wholesale business he feels that, in view of the 
fact that its retail yards in Chicago do a business 
of $10,000,000 annually, he himself may be termed 
a retailer. He said that he is intensely interested 
in retail problems and that he is thoroly convinced 
of the value of associated effort. He is proud, he 
said, of the part he had in organizing the retailers 
of the country in a national way. 


Mr. Hines said he proposed to treat the lumber 
business in its three aspects: The past, the present 
and the future. Alluding briefly to the historical 
development of the United States, Mr. Hines said 
that lumbering was in fact the first industry of 
the country, for the reason that the settlers were 
obliged to go into the forest with axes and broad 
axes and transform the trees into habitations. 
From this crude beginning the industry has grown 
to one which is related to all the improvements in 
methods of living and of life under modern condi- 
tions. The retailer, he said, has been foremost in 
promoting this development and has encouraged, if 
he has not anticipated, the public sentiment in 
favor of better homes. 


Tho the lumber business began in the New 
England States and tho the centers of production 
have steadily moved westward, it is a matter of 
surprise that after 200 years of lumbering, the 
New England States today produce almost as much 
lumber as do some now known as great producing 
States in the West. Mr. Hines cited figures for 
1918 to show that Maine produced in that year 
650,000,000 feet of lumber, while Idaho produced 
only 800,000,000 feet. 


Destroying Forests to Make Farms 


In a brief manner Mr. Hines sketched the de- 
velopment of the hardwood industry in Ohio and 
Indiana where the clearing away of the forests 
was merely a step in transforming forested areas 
into agricultural communities. Tho some of the 
timber removed was used for building, he said, 
enough of the highest quality was destroyed to 
represent immense fortunes if available today at 
prevailing prices. As the population moved west- 
ward, Mr. Hines said, lumbering operations were 
developed in Michigan, where for many years was 
produced more lumber than in any other State, 
and that of the finest old soft cork pine. In one 
year, Mr. Hines said, the Saginaw Valley alone 
produced over 1,000,000,000 feet of lumber, an 
amount substantially equal to the present produc- 
tion of California. Mr. Hines directed his hearers’ 
attention to the favorable conditions existing in 
the northern lumber States with respect to trans- 
portation as afforded by the Great Lakes which 
made a natural waterway that enables lumbermen 
to transport their products to Chicago, the great 
central market. 


Referring to the criticism sometimes directed 
against the lumber industry for depletion of the 
forests, Mr. Hines said that as a manufacturer he 
felt that there was no need of apology or ex- 
planation because forests had been cut away to 
provide for the necessities of settlers in the Prairie 
States in the way of homes, barns, fences etc. 
The lumberman would not have cut the trees if 
there had not been a demand for lumber produced 
from them. ‘The fact is, he said, that lumber 
manufacturers have become so concerned regarding 
the conservation of the timber supply that today 
little refuse is burned or destroyed. Sizes down to 
1 inch x 12 inches are utilized, and this close 
utilization is the greatest measure of conservation 
ever put into effect. It has been made possible, 
Mr. Hines said, by the fact that the public now 
pays the manufacturer somewhere near the worth 
of his product. 


The lumber industry, Mr. Hines said, has been 
concerned also, because of the apparent lack of 
popular interest in proposals for reforesting cut- 
over lands. If reforestation has not progressed as 
rapidly as it should, Mr. Hines said, the reason is 
to be found in the lack of codperation on the part 
of the public in relieving standing timber from 
taxes, and in bearing part of the cost of reforest- 
ing and protecting timber from destructive forces. 
There is no doubt, he said, that something should 
be done in the way of scientific reforesting of cut- 
over lands in Michigan, Wisconsin and Minnesota, 
48 well as in the southern States. This, however, 
can not go far until complete codperation between 
Federal, State and local governments and owners 
is brought about. Referring to the advanced stand 
taken by New York in the matter of forest taxa- 
tion, Mr. Hines said that the time will come when 
other States will show the same interest and the 


result will be that vast areas of cut-over land 
will be reforested. 
Lumbering One of the Great Industries 

The magnitude of the lumber industry, Mr. 
Hines said, is not readily grasped. The total num- 
ber of manufacturers is about 40,000, and lumber- 
ing is the most important industry in more States 
than is any other industry. In 1890 the produc- 
tion was 23,494,900,000 feet and the production 
rose until it reached its peak in 1909 with some- 
thing over 44,000,000,000 feet. The annual per 
eapita consumption of lumber, he said, now is 
about 320 feet compared with 500 feet sixteen 
years ago. The per capita consumption, he pre- 
dicted, will be reduced as larger buildings are con- 
structed, but wood will continue to be the favorite 
material for home building. Something like 200,- 
000,000 acres of forest land is now publicly owned, 
so that governments, State and Federal, have it 
in their power to do much toward conserving the 
forests and promoting forestry. It is estimated, 
he said, that twice the area now publicly owned 
would be sufficient to provide the country’s wood 
needs in perpetuity. There are, he said, about one 
million men employed in the lumber industry, which 
is first in the amount of capital invested in this 
country, first in the number of people employed and 
only second in the amount of tonnage moved. 

Referring to the remarkable changes that have 
taken place in the industry during the lifetime 
of a man, Mr. Hines said that since he entered 
the business in 1878 he has seen almost incredible 
changes. “I have seen,” he said, “as many as 150 
vessels loaded with lumber in a single day tied up 
alongside the wharves in the Chicago River from 
Madison Street to the mouth, sent there on con- 
signment. In those days lumber was not piled 
at the mill points in any appreciable quantities 
or loaded or graded or shipped direct to the re- 
tailers. As fast as sawed it was stock piled and 
put aboard the vessel and sent to Chicago for sale 
to the yard dealer thru commission men. The 
manufacturer did not know the amount of lumber 
on the boat, the grades nor the price he would get. 
When the commission man had made the sale, the 
boat was towed to the buyer’s yard where the 
tally man in a crude way checked the lumber from 
the boat to the dock.” His own entrance into the 
lumber business was as a tally boy, it being his 
duty -to put the figures down as called to him. 
He said that during his time he had seen lumber 
leaving! Chicago in solid trains for Texas going 
straight thru the virgin forests of southern pine. 
As demand broadened, Mr. Hines said, changes in 
marketing methods came about and these changes 
made it possible for manufacturers to pile the lum- 
ber at the mills, grade it and ship direct to the 
trade. 


Freight and Labor Have Increased Costs 


Today, he said, lumber moves largely by rail, 
coming from all producing regions to the central 
market by train. Rail transportation, he said, has 
increased the cost of moving lumber and labor 
costs also have been a contributing factor. Every- 
thing entering into lumber manufacture hag in- 
creased in price. For years, he said, when lumber 
was coming from the Lake States it moved to 
Chicago at $1 to $1.25 a thousand feet; from 
Duluth to Chicago, Cleveland and Buffalo it moved 
at from $1.75 to $2.50 a thousand; today rates 
have doubled and trebled. Now the freight charges 
on lumber from the Pacific coast to Chicago on a 
72-cent rate amount.to $23.76 a thousand, over ten 
times what it formerly cost to bring lumber into 
Chicago. His concern, he said, had shipped millions 
and millions of feet from the Lake Superior region 
to Chicago at the low prices mentioned. 

Taxes, Mr. Hines said, are another factor in 
fixing lumber prices. Taxes have increased tre- 
mendously, he said, practically doubling every few 


years. To build a modern sawmill with its acces- 
sories, Mr. Hines said, the manufacturer must 
have timber to operate at least fifteen years. Dur- 


ing all that period the business must bear the taxes 
on timber and operation. In illustration, he said 
that his concern’s operation in Mississippi would 
have to pay over $300,000 in taxes this year, tho 
it has cut only 100,000,000 feet. On that basis 
the tax alone adds $3 a thousand to the costs of 
lumber annually. In Wisconsin, he said, taxes are 
about the same, being considerably more than or- 
iginally was paid for the timber. 


Should Use Local Products to Save Freight 

Comparing conditions of today with those of the 
past, Mr. Hines said lumbermen of Wisconsin are 
handling stock from distant regions bearing heavy 
tax burdens and necessitating, therefore, larger in- 
vestments, higher costs of operations and advanced 
prices to the consumer. As time passed, he said, 
the situation will be more serious. Manufacturers 
of lumber in Wisconsin, Mr. Hines said, should be 
more active in carrying on publicity and advertis- 


ing, with a view to showing consumers of Wiscon- 
sin that a larger percentage of their wants can 
be supplied with Wisconsin products. There should, 
he said, be something more of public spirit and 
State pride in promoting, marketing and using 
lumber products of the State. If retailers of Wis- 
consin sold Wisconsin lumber products more largely 
they could operate with smaller stocks and at 
great saving in freight costs. This, he said, would 
reduce their investments without increasing their 
hazards, and bring them greater profits while im- 
proving their service to the public. 

In the old days, Mr. Hines said, white pine 
was used for everything including dimension. Later 
Norway was used for dimension as white pine be- 
came too costly; then hemlock came into use in 
many eastern States wholly supplanting Norway. 
Still in Wisconsin, he said, there is a fine body of 
hemlock that should be marketed largely within the 
State instead of being shipped long distances to 
other markets. There should, he said, be a spirit of 
coéperation between the manufacturers and dealers 
of Wisconsin to bring about this result. In the 
same way, he said, a larger percentage of birch 
should be used as compared with other hardwoods. 
There is no doubt, he said, that production in Wis- 
consin is ample to supply the retailers’ wants at 
prices that will enable them to maintain and even 
increase their volume of sales with benefit to them- 
selves, as well as to the public. 


Big Demand for Home Bullding 


With respect to the future, Mr. Hines said, 
everything points to an increase in demand for 
homes and buildings of every description. This 
raises the question of increase in production, which 
is largely a question of labor and particularly of 
common labor. He referred to the decrease in im- 
migration and to the increased demand for labor. 
This demand, he said, can not be met from within 
and the law prevents bringing more from Europe. 
Last year, he said, many plants in Minnesota and 
Wisconsin could not run at full capacity and this 
winter’s operation has gone far enough to show 
that there will not be a full production the coming 
year in the face of increased demand. Lumbering, 
he said, uses common labor largely and very little 
of that class is coming into the United States. 
A large part of that already in refuses to do 
common labor or does it reluctantly, so that each 
year sees a decreased supply of help. In Min- 
nesota, Mr. Hines said, his operations are short 
several hundred men and the operations in Wiscon- 
sin also are short. As the spring opens some of 
the men now employed at the mills will seek other 
work, such as road building and other public work. 

It is to the interest of all lumbermen, Mr, Hines 
said, to do all things possible to stabilize con- 
ditions, keeping trade moving steadily, rather than 
by leaps and bounds. 


There has been much conjecture, he said, regard- 
ing the prospects for continued building demand. In 
this connection he referred to the great shortage 
of housing, shortage of freight and passenger cars 
and of other railroad equipment, as well as shortage 
in other fields where expansion was checked by 
the war. In many of these fields buying has been 
resumed on a large scale, he said, and he under- 
stands that the program of purchases, in the rail- 
way field especially, will continue thru the early 
months of 1923 and perhaps thruout the year. 
The steel interests, he said, have in hand orders 
that will keep them busy for at least four months 
and are refusing orders for deferred shipment. 
Conditions are improving among the farmers, he 
said, a recent report showing that in 1922 the 
revenue from twenty-one crops is more than $2,- 
000,000,000 larger than for the same crops during 
1921. This he looks upon as an encouraging situa- 
tion, indicating that the farmer is well on the 
way toward normal conditions. He referred ta 
reserve bank reports showing that in some sections 
farmers are able to meet current liabilities, as well 
as clean up long standing accounts. Some are 
even able to anticipate obligations not due for a 
year or more ahead. Sales of farm implements, he 
said, are showing substantial increases over those 
of a year ago and there are many indications of 
improvement in fundamental conditions that give 
ground for optimisim in all lines. Comparison of 
present conditions with those in recent years, Mr. 
Hines said, discloses indisputable evidence of an 
astonishing revival. In illustration he cited statis- 
tics of automobile manufacture, indicating vast 
expansion in that field. Reports from agricultural 
localities, he said, bring but confirmation of those 
in other lines. The Department of Agriculture at 
the end of January showed increases in the value 
of live stock compared with a year ago as follows: 


Milch cows, $13,970,000; other cattle, $87,494,- 
000; sheep, $104,394,000; swine, $144,251,000. | 
In conclusion, Mr. Hines said, the wheels of the 
business machinery are rolling along at an ac- 
celerated pace; not so fast, he said, as to startle 








40 


AMERICAN LUMBERMAN 


MARCH 3, 1993 





anybody nor to cause any uneasiness regarding the 
ability to apply the brakes if necessary. In his 
opinion, after a great deal of investigation and 
refiection, conditions in the United States, as well 
as thruout the world, are sound. ‘We are,” he 
said, “‘so safely and strongly entrenched here at 
home as to forestall any possible business inter- 
ruption of our domestic affairs even against the 


disturbing influences abroad.” Next to agriculture, 
Mr. Hines said, the lumber industry is the most 
widespread of all. It is a necessary industry and 
the management of it is in entirely capable hands. 
It is an industry with a future, for while the 
amount of standing timber has diminished, there 
still remains considerably more than one-half the 
amount of timber with which the industry started 


Notes From the Realm of 


Propose Change in Ohio Lien Law 


CLEVELAND, OHIO, Feb. 26.—The Cleveland 
Board of Lumber Dealers is actively interested 
in a bill just introduced in the State legislature, 
the effect of which will be to amend the present 
lien law and make it necessary for lumbermen 
and material dealers as well as sub-contractors 
to serve notice on the owner of a building under 
construction, either before or at time of first 
delivery, advising him of the delivery of mate- 
rial. A hearing on this bill will be held at Co- 
lumbus Feb. 28, at which time the lumber deal- 
ers will be represented. It is believed that if the 
bill passes there will be a strong effort on the 
part of contractors to induce material men to 
refrain from sending the notice; in other words, 
material men will be requested to waive their 
lien rights under the law. The motive behind 
the amendment is apparently good, its purpose 
being to safeguard owners who thru ignorance of 
the law might be compelled to pay bills twice. 
‘‘The Ohio lien law in its present shape has 
proved successful and for this reason lumber 
dealers are reluctant to see any tinkering with 
it,’’ said Secretary J. V. O’Brien, of the board. 


Two “Home” Expositions Scheduled 


New York, Feb. 27.—Two expositions exem- 
plifying the ‘‘own your home’’ idea will be held 
in Greater New York this spring. The first will 
be the Buy Your Home Exposition, to open at 
the Brooklyn Ice Palace, Bedford and Atlantic 
avenues, on March 24. Stephen J. Riggersoto is 
managing director of the exposition, which has 
the support of the Brooklyn Real Estate Board. 
Governor Alfred E. Smith is expected to make 
the opening address. 

Building homes in groups will be a feature 
of the Own Your Home Exposition, which will 
open in the Sixty-ninth Regiment Armory, Man- 
hattan, on April 21 and continue thru the 28th. 
Edwin J. Stewart is managing director. 
‘“ Wholesale house building will be one of the 
lessons taught,’’ said Mr. Stewart. 


To Hold Home Building Show 


MILWAUKEE, WIs., Feb. 27.—Representatives 
of various lines in the building industry are 
cobperating in the Home Building show to be 
given at the Municipal Auditorium, May 5 to 
12. It is planned to show everything that goes 
into the building of a home, from cellar to 
shingles, and the latest step savers in building 
design and equipment. The Wisconsin lumber- 
men will exhibit their wares, and there will be 
displays of other building materials, furniture, 
plumbing, painting and interior decorating, elec- 
trical wiring and fixtures etc. A completely fur- 
nished bungalow will be given away on the last 
night of the show. 

The executive committee includes Edward 
Schickel, of the John Schroeder Lumber Co., 
and George L. Waetjen, of George L. Waetjen 
Co., veneers, 


Building Trades Demand Boost 


SPOKANE, WASH., Feb. 24.—Building trades 
workmen, encouraged by the abundance of work 
last year and the advance in the price of build- 
ing materials, are beginning the building season 
here with a demand for an advance in wages. 
Bricklayers and plasterers led off with a demand 
for an increase from $9 a day to $10, and yester- 
cay the carpenters advanced their scale from $7 
to $8 a day. This is the 1920 scale, the highest 
the city has ever experienced. Painters and 
other trades are expected to take similar action. 
There has been no expression of opinion by the 
large contractors as yet, but relations with the 
men are cordial and no break is anticipated. 

Secretary Tom Neill of the Spokane branch 


of the Associated General Contractors of 
America said yesterday: 

None of our members has any direct knowledge 
of these reported wage advances. We have had no 
conferences, but undoubtedly will talk them over 
in the near future. I have called a meeting of 
the plasterers and bricklayers with our committee 
to consider the matter of establishing an appren- 
tice school in those trades, and undoubtedly the 
question of wages will come up at that time. I 
regard the wage advance question at this time as 
most unfortunate, however. We are doing our 
utmost to keep prices down and have cut our 
profits to the limit to do this. We do not want 
the prices of material and labor to soar so that 
they automatically shut off building, as has been 


TTT. 
200 years ago. Hereafter if lumbermen continue ty 
get for their lumber the price it is worth anq if 
the tax laws are changed and codperation of Feq. 
eral and State governments and communities jg ef. 
fected with private owners of cut-over lands there 
is no reason why reforestation can not be under. 
takep and the lumber industry made perpetual {y 
the United States. 


Building 


“Build Now’’ Is Retailers’ Advice 


WAUKESHA, WIs., Feb. 26.—Discussing build. 
ing prospects today, M. F. White, manager of 
the retail department of the Wilbur Lumber 
Co., expressed the opinion that there is nothing 
to be gained by longer deferring contemplated 
building. ‘‘It is hard to forget 1914 values,” 
said he, ‘‘but few of us will live long enough 
to see their return. The logical procedure for 
one who contemplates building is to go to his 
dealer and get such literature and suggestions 
as are available, then fix the approximate 
amount which he wishes to invest in a home, 
after consulting with the building and loan as. 

sociation or bank. Then 





buy a lot and get busy 


































with architect, contrac. 
tor, or dealer, for guit- 
able plans. Then get 
accurate estimates and 
close the contract and be 
ready to start building 
with the first breath of 
spring. Everyone in 
anyway connected with 
the construction business 
seems determined to be 
of more real service to 
the man who wants to 
build a home than ever 
before. 


‘*Prices are consider: 
able higher than last 
year,’’? said Ralph 
Lamp, of the Gittner- 
‘Lamp Lumber & Fuel 
/ 30. ‘£*We have been 
iguring on buildings for 
uite a number of people 
t the city, but, of 
urse, many persons 
ho ask for estimates 








This photograph shows Mr. and Mrs. Frank Paxton, of Kansas City, Mo., 
who while in Japan forsook their Ford for a rickshaw. 
no difficulty in getting accustomed to hard jolts as their education 

Mr. and Mrs. Paxton reached Seattle, 

Wash., Feb. 22, on the Admiral Oriental liner President McKinley, 

after having spent two months in the Orient. Mr. Pazton is a well 


had been along that line. 


known lumberman of Kansas City 


ever build. The mills 
are endeavoring to keep 
the price of lumber down 
and at present it looks 
as though a further in- 
crease may be stopped. 
However, if a ‘flood’ re- 
sults, no one knows just 
where the end will 


They found 





the case in the past. There is little big building 
in sight here this year. Most of it is house con- 
struction. It will do little good to advance wages 
if there is no work to be done. 
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House Shortage Continues Acute 


MILWAUKEE, WIS., Feb. 27.—Lumbermen and 
others familiar with the situation are not in 
accord with the recently published survey of 
housing conditions of the commercial service 
department of a Milwaukee bank which stated 
that there was no large shortage of homes in 
this city at the beginning of the year. The sur- 
vey pointed out the increasing number of rental 
properties. 

‘*The housing shortage in Milwaukee is still 
acute,’’ said W. D. Harper, building inspector of 
Milwaukee, this week. ‘‘ Hundreds of families 
are living in crowded homes with other families. 
Many newlyweds are forced to live with their 
parents because of the lack of homes. Many 
families are living in attics and basement quar- 
ters not fit for occupancy and in buildings that 
should be condemned. Milwaukee is 7,000 houses 
behind its normal requirements. A shortage in 
all classes of homes exists, but it is most acute 
in the moderate or average priced places. There 
are many squalid places and there are nearly 
enough exceptionally high priced places, but 
moderately priced houses are at a premium.’’ 


~some time. 


ome. ?? 

David Hunter, of the Palmetier & Abell Lum- 
ber Co., stated that there is no probability of a 
decrease in prices of building material, and that 
1922 was one of the cheapest building years for 
As far back as 1921 an increase in 
materials was seen and those who did their build- 
ing last summer saved considerable. ‘‘ There is 
every indication that prices will advance and 
if any one intends to build it had better be 
done soon,’’ said he. 


New York Harbor in Grip of Winter 


NEw York, Feb. 26.—Not until the North 
and Hudson rivers were blocked with ice was 
there a serious setback in the haulage of lum- 
ber to docks for distribution thruout the Metro- 
politan district. Even with the rivers clogged, 
large vessels were able to reach their piers and 
accordingly shipments of west Coast lumber 
were not seriously impeded. Long Island dis- 
tricts and Brooklyn were the chief sufferers 
when a thaw, followed by a week of near-zer0 
weather, brought about these unusual conditions. 
Indications are that the ‘‘blockade’’ will con- 
tinue serious for another week, but the lumber- 
men believe they will be well into a big move 
ment before the middle of March. 
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‘Definite Plan for Increasing Retail Lumber Yard Paint Sales 











i 


and more lumber yards thruout the 
faye being converted into lumber stores 
aa a greater number of lumber merchants are 
idding stocks of paints and other building ma- 
yerial to their lines. For the benefit of dealers 
who have put in or are contemplating putting in 
a line of paints the AMERICAN LUMBERMAN has 
wronged for a series of articles that will lay out 
a definite plan for increasing the paint sales of 
the lumber merchant. These articles will offer 
a definite procedure for each month in the year 
and if systematically followed the suggestions 
can not fail to be helpful and should encourage 
retail lumbermen generally to begin cultivating 
this hitherto largely untapped and undeveloped 
field —Evitor. ] 


The normal and accepted retail outlets for paint 
and varnish today are the hardware dealer and 
the wallpaper store and in some localities the drug 
store. Yet, aside from a convenient downtown 
jocation, Just how logical are they? A man want- 
ing a padlock or a wash boiler doesn’t necessarily 
want varnish any more than a woman wishing wall 
paper necessarily wants paint; in fact, she is buy- 
ing something to take its place. 

But the person coming to buy lumber, wall board 
or plaster at a retail yard is more than an ordinary 
paint or varnish prospect—the very purchase itself 
must have the surface protection of one or the 
other and such sales can and should be made right 
on the spot. Grant this and let us point to yet 
one more advantage. Many yards are operated in 
strings and with their buying capacity thus in- 
creased are in a position to purchase paints and 
varnishes at a price which affords them a range of 
profits considerably more substantial than that 
available to their lone competitors on Main Street. 

Why then, as the most logical source of supply 
and with the widest margin of profit to work with, 
does not the retail lumber yard make itself more 
regularly sought out? The customary answer is 
lack of central convenient location, and the average 
yard manager undoubtedly feels himself seriously 
handicapped by this rather widespread and neces- 
sary condition. It does seem unequal, but what his 
location denies him most is not so much possibilities 
as the competitive stimulus that makes his down- 
town brethren reach out after them so much harder. 
Were it not for this he would never permit the 
hardware or wallpaper dealer to outstrip him in a 
field so peculiarly his. 

The remedy, for there most certainly is one, lies 
in adopting just those merchandising tactics which 
apparently were exclusively designed for him and 
putting them to work enthusiastically and unre- 
mittingly from the year’s beginning straight thru 
to the end. The first essential is a complete but 
not excessive stock purchased from a representa- 
tive manufacturer who has a well defined codpera- 
tive dealer service. 

The second essential is a program of your own 
which leaves nothing to chance, a plan easily fol- 
lowed and worth following closely. The one out- 
lined below is taken from the actual experience of 
4 dealer whose paint and varnish sales it more 
than doubled. Moreover, his conspicuous success 
followed a time when in discouragement he had 
been about to give up this end of his business al- 
together. Please note, therefore, that nothing is 
drawn from theory, but all is based on actual 
accomplishment, 

Your Plan 


To make it easier as a guide and spread both 
work and sales over the year, instead of concen- 
trating all effort into the overcrowded spring sea- 
son, the plan is divided into months. During each 
some appropriate product or group of products is 
Pushed, not because they are less salable at other 
times, but to insure that (1) all leading staples 
and specialties receive special attention at least 
once in the year and (2) that every possible 
Prospective purchaser of them is reached. Re- 
member that each type of paint or varnish product 
has an appeal of its own and the best manner of 
getting it over has been carefully worked out. 
Study the method at the beginning of each month, 
do not let the interest of yourself or your helpers 
flag, check up frequently to be sure you have over- 
looked nothing, and you will make this your big- 
gest paint and varnish year. 


January 


A quiet month from the point of view of paint 
4nd varnish, it offers little in the way of actual 
sales but volumes in golden opportunity for prep- 
And remember commercial victories, like 


those on the field of battle, are won largely by 


[By Albert Brace] 


careful thinking beforehand and not merely in the - 


struggle of conflict itself. There is time now to 
give attention to details for which there will be no 
leisure later on. 

Begin with your store. Downtown your com- 
petitors for the most part maintain neat, cheerful 
inviting store fronts and interiors. You can not 
consistently proclaim the virtues of paint inside 
and have the outside peeling and faded. Use the 
brush and make your office bright and colorful with 
some of the very brand you carry. Varnish the 
woodwork in your display window and make it a 
fit background for what is in it. Dust and clean 
it thoroly with each new dressing and even if there 
is not a great deal of foot traffic past it, remember 
always to give it the maximum pull. 

January is also the time to freshen up the inte- 
rior. Too many retail lumber yards maintain 
dusty, dingy, unkempt looking counters, fixtures 
and shelving. Paint or varnish them to a uniform 
appearance and keep them neat and prosperous 
looking—antique, dirt laden interiors are not in 
keeping with the message of “Clean Up and Paint 
Up.” An overcrowded interior, too, is undesirable 
—have things handy but by all means keep mer- 
chandise off the floor for besides the danger to 
life and limb it creates the atmosphere of a junk 
shop. 

If your paint stock is just coming in plan your 
arrangement of it on the shelves before unpacking. 
If you have studied your inventory you will know 
what are quick sellers in your locality and what 
are not. Place the former where they are handy, 
the latter on the less accessible shelves or if there 
is not room, in the store room. Put everything 
you can in view, however, so that people will see 
that you have a complete stock and not just a 
“sample” one. Remember your arrangement; have 
a handy counter index or ticket the shelves “Auto 
Enamels,” “Screen Paint,” “Varnishes” etc. if the 
labels are not easily readable.. This makes for 
quick service especially when a substitute takes the 
regular clerk’s place, for customers appreciate this. 

Provide a clean section in your store room for 
advertising matter, display features, literature etc. 
as supplied by the manufacturer of your line. 
These items cost money even tho you are not 
charged for them and deserve the best care you 
can give them. Use them by all means, but not 
wastefully, and when you desire to change a dis- 
play put the old features carefully away. If one 
is not sent you, provide a rack for colorcards and 
booklets where it is handy ; don’t strew the counter 
with a pile of shop worn leaflets. 


Possibilities for Sales 


So much for preparatory work in January. With 
shop and stock tidy you can then turn your 
thoughts to such possibilities as may exist for 
January sales, for a campaign on something each 
month in the year is the keynote of the whole plan. 
If you are old in the game you will at once recog- 
nize that proper product to be calcimine. It is an 
interior finish, its odor is neither objectionably 
strong nor lingering and work with it is quickly 
done and quickly over. All over the country in 
these rush building times people are anticipating 
their decorating as much as possible and painters 
are encouraging the vogue since it gives them some- 
thing to do in ordinarily idle times. 

In the last week in January, therefore, while 
your competitors are waiting for the hedgehog or 
the first robin, put on the following drive: 


(1) Circularize every painter and employing 
painter in your locality, enclosing colorcard of 
your brand of calcimine, and mentioning the special 
offer described below. 

(2) Dress windows and counter with packages 
of calcimine and the display features provided 
by the manufacturer. Include in the window all 
such accessories as calcimine brushes, buckets, 
strainers, paddles, ladders, drop cloths, wall size, 
stencils ete. 

(3) Insert advertising matter in the local news- 
papers either of your own composition or use the 
cuts provided by the manufacturer which have a 
space for your name. In the former case it will 
be useful to mention special prices for a week on 
brushes, pails, ladders etc. as inducements, 


(4) Have the local movie theaters, where they 
permit it, run slides provided by the manufacturer. 
These will get the public in general interested, not 
merely in your brand of calcimine, but in you as 
a live merchant. 


(5) In every month and for every product fea- 
tured therein have a special free offer. In Janu- 
ary make it to painters: paddles, painter caps, 
letterheads, business cards or whatever your own 
ingenuity or the generosity of the manufacturer 


may suggest. To home owners offer room scheme 
booklets, color combination portfolios, or the dec 
orative service supplied you for the purpose. 

At the end of January, ask yourself if you have 
done all of these things conscientiously and en- 
thusiastically. If you have you are well on the 
way toward your goal—paint headquarters for 
your community. 

February 


A month of alternate freezing and sudden thaws, 
February too is largely a month of preparation 
and, take it from one who knows, there is still 
much to do. Your mailing lists for instance, 
which we have not hitherto mentioned, call for 
much of your best thought. Good mailing Lists 
are the best friends you can have and you can not 
spend too much time and care in their preparation. 
Letters properly worded arid with a “come in and 
get our valuable free booklet on something or 
other” at the bottom exert a pulling power that 
will astonish you. People are unconsciously flat- 
tered by the fact that you are sufficiently inter- 
ested to write and will often go out of their way 
to respond to you by dropping in weeks after get- 
ting the letter or card. Manufacturers think so 
highly of this method of bringing in new trade that 
they will often prepare and address direct-by-mail 
literature for you, sometimes even paying the 
postage as well. 

Take advantage of this by all means but first 
make sure that you have sent in a list that 
justifies the expense and effort. A few pages 
torn from a telephone book won’t do; neither will 
a list made out in 1910 and never revised since. 
If you have a bright clerk delegate the making of 
lists to him—there are plenty of good sources— 
and check over the results yourself. Here are the 
lists you should have, each separate and legibly 
written or best of all, neatly typewritten in du- 
plicate or triplicate: 


Home owners Painters 
Farm owners Contracting painters 
Large property owners Local architects 


As practically every home owner in this day 
and age is also an auto owner, this important list 
can often be made to serve two purposes. Large 
property owners should include local utilities, the- 
aters, industries, churches, city and county govern- 
ments etc. 


Enamel the Feature for February 

The campaign for February is on your highest 
grade enamel, listing at eight dollars or more, and 
right here is where your architects’ list, about 
which you may have been wondering, comes in. 
Architects themselves do not buy but they exert 
a strong influence in causing others to do so thru 
their paint and varnish specifications. During 
February many of these specifications are written 
and since it is to their advantage to specify prod- 
ucts by name which the contractor can secure lo- 
cally without difficulty, it is to your advantage to 
write the architect and remind him of your ability 
to supply a first grade brand of enamel which he 
can conscientiously specify. Once the name is 
written inta the specifications the business is as 
good as yours for the contractor will have to come 
to you as the sole source of local supply. 

Therefore get out your mailing lists of archi- 
tects and contracting painters and put them to 
work, either thru your own efforts or with the 
aid of the manufacturer. And merely because of 
the specifications don’t overlook the contracting 
painter for often his instructions may read your 
brand of enamel or equal in which case it will 
serve your interest to establish a friendly contact 
by letter unless you already know him well per- 
sonally. Careful observance of these points will 
mean quantity sales when painting time comes 
around while your competitor is frantically trying 
to get into action. 

Since enamel, too, is an interior finish why not 
suggest it to those who do little odd jobs around 
the house in winter? Fill your windows with 
enamel, dress them up with display features, use 
the newspaper cuts and movie slides and you'll 
be surprised to see how people respond despite 
the time of year. Offer them a 25-cent brush for 
10 cents with a purchase of a quart or more, offer 
the painter free yardsticks, varnish cups or ladder 
hooks and have the manufacturer send the archi- 
tect a specification book or a set of panels or 
something with your compliments. Put your heart 
in all this and when March 1 comes you’ll be one 
big rung nearer your biggest paint year. 

March 
With March you begin to cash in on all the 


painstaking preparatory work carried on during 
the previous two months. Your competitors on 
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Main Street are just beginning to yawn and stretch 
themselves while you are ready to put on one 
more sale. The cashing in process takes place on 
your auto enamels and screen paint, for this is the 
time when auto owners begin to think about the 
condition and appearance of their cars and house- 
holders about the ability of their screens to keep 
out the flies for another spring and summer. 
About the first week in March therefore send 
your home owners’ mailing list in to the manufac- 
turer with instruction to prepare and address let- 
ters on auto enamels, color card enclosed, you to 
stamp and release them on receipt, depending on 


Jackson Club in Semiannual Election 


Jackson, Miss., Feb. 26.—The feature of 
last Thursday’s meeting of the Jackson Lum- 
bermen’s Club was the election of officers to 
serve for the next six months. This 
brought out practically a 100 percent 
attendance and the election was a 
hotly contested affair. All the offi- 
cers elected are native Mississippians. 
The following were elected: 

President—-B. ©. Godwin, president 


and general manager Warren-Godwin 
Lumber Co. 


Vice president—E. A. Knight, 
Finkbine Lumber Trustees. 

Secretary-treasurer—J. G. Kennedy, 
of Grambling-Kennedy Lumber Co., re- 
elected for the third time without 
opposition. 

The vote for the other places was 
exceedingly close, the margin of two 
votes separating the winners and 
losers. Mr. Godwin, the new presi- 
dent, is about 44 years of age, a na- 
tive Mississippian, having been born 
and reared within a few miles of this 
city. His first lumber experience 
was at the age of 21, with the Robin- 
son Land & Lumber Co., at Chicora, 
Miss. From there he went to Mer- 
rill, Miss., where in 1902 and 1903, 
he was superintendent of the man- 
ufacturing plant of the Rose Lumber 
Co. He was an inspector for a short time for 
the J. E. North Lumber Co., at Bond, Miss., 
and later had charge, of the southern office as 
purchasing agent at Hattiesburg, Miss., for the 
Nourse-Taylor Lumber Co., of Chicago, whole- 
saler of car material. In 1908 and 1909, Mr. 
Godwin was the northern traveling representa- 
tive for C. C. Warren, wholesaler, of Jackson, 
Miss. In 1910, Mr. Godwin opened up a whole- 
sale office for himself, under the name of B. C. 
Godwin & Co. In 1911, Mr. Godwin, with J. 
R. Sandefur and C. ©. Warren, formed the War- 
ren-Godwin Lumber Co., with headquarters at 
Jackson, Miss. This company has a large man- 


of 


B. C. GODWIN, 
Jackson, Miss. ; 
President 


your arrangement with him. Do the same on screen 
paint the second or third week and in each set of 
letters or mailing features be sure to mention a 
special offer of some kind. No doubt the manu- 
facturer already has one. 

In the meantime out of the store room come the 
auto enamel and screen paint display features, all 
clean and ready, and into the window they go. 
Out of your own ingenuity add a fender half dingy 
and half new and glossy with a coat or two of 
black. Do the same with a miniature frame of 
window screen, a third of it starting to rust, a 
third painted black and another third green, If 


ufacturing plant here in Jackson and also whole- 
sales southern pine and hardwoods. Mr. God- 
win has been president and general manager of 

















E. A. KNIGHT, 
Jackson, Miss. ; 
Vice President 


this concern since 1911. He has taken an active 
interest in the Jackson Lumbermen’s Club and 
with him at its head the club is expected to 
accomplish a great deal the next six months. 

E. A. Knight, the new vice president, while a 
young man, has had several years’ experience in 
the lumber business, being employed in the exec- 
utive department of the Finkbine Lumber 
Trustees, as secretary to general manager W. 
E. Guild. He has been active in the affairs of 
the club and is expected to render President 
Godwin considerable assistance during his term. 
Mr. Knight was born and reared in the piney 
woods of southern Mississippi. 


J. G@. KENNEDY, 
Jackson, Miss. ; 
Secretary-Treasurer 


ltr. 
you have learned from past experience yoy Will 
know whether the local preference is for black 
light or dark green screen paint and what th 
favorite shades of auto enamel are. Have Plenty 
of all sizes on hand with all of the ACCESSOrieg: 
brushes, paint and varnish remover, top and seat 
dressing, aluminum rim paint, chamois sking 
sponges etc. You may find it advantageous to make 
up assortments of kits necessary to paint a Car 
or a set of screens and offer them at special pricg, 
as a buying inducement. 
[The second instalment will appear in the 
March 17 issue.—Enpitor.] 
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J. G. Kennedy, of Grambling-Kennedy Lup. 
ber Co., was reélected secretary for the third 
time. Mr. Kennedy is regarded as the most 
popular lumberman in the club and 
it is thru his splendid efforts that the 
club has been able to function g9 
successfully the last three years, 


The newly elected officers made 
short talks and the outgoing pregj- 
dent, E. O’Brien, of the Jackson 
Lumber Co., was highly praised for 
his successful administration. 


The Jackson Lumbermen’s Club 
begins its fourth year of existence 
next week with the installation of the 
new Officers. During this time it has 
met each Thursday at luncheon, and 
matters of vital interest to the lun. 
berman of this section have been 


complishments of the club was had 
at a recent meeting and every men- 
ber present was able to relate some 
material benefit the club had been 
to him and his firm. 


Several visitors were present at 
last Thursday’s meeting. Mitchell 
Robinson, president of a local in- 
surance concern, made a short talk, 
; complimenting the club on _ its 
friendly spirit, and characterizing the lumber- 
men of the city as the’ drive wheel that made 
things go in this section. 


THE RACQUETTE RIVER PAPER Co., of Potsdam, 
N. Y., looked ahead so many years ago that 
George W. Sisson, jr., its president, formerly 
president of the American Paper & Pulp Asso- 
ciation, sent his son to Cornell University to 
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take a technical forestry course, to prepare 
him for the responsibility of that company’s 
forest holdings, which this technical forester 
now holds. 





Would Enforce Uniform Prices 


Sr. Louis, Mo., Feb. 26.—Lumber and other 
building material men in Missouri are very 
much exerciséd over a bill introduced into the 
State senate at Jefferson City, which designates 
as discrimination against trade the act of sell- 
ing building material at a less price in one sec- 
tion of the State than in another section by the 
same company. A penalty of being enjoined 
against further doing business and a fine of 
from $1,000 to $10,000 for each offense is pre- 
scribed. 

The bill states that its object is to prohibit 
unfair discrimination in the sale of lumber, 
brick, tile, cement, sand and grit, or other build- 
ing material in general use. It follows in part: 


Sec. 1. That any person, firm, company, asso- 
ciation or corporation, foreign or domestic, doing 
business in the State of Missouri, and engaged in 
the business of selling lumber, brick, tile, cement, 
sand and grit, or other building materials in gen- 
eral use, that for the purpose of destroying or 
injuring the business of a competitor, shall dis- 
criminate between different sections, localities, 
communities, cities or towns of this State by Sell- 
ing such commodity or commodities at a lower 
price or rate in one section, locality, community, 
city or town than the same commodity is sold by 
such person, firm, company, association or corpora- 
tion in another section, locality, community, city 
or town, after making due allowance for the differ- 
ence, if any, in the grade or quality of such com- 
modity, and in the actual cost of transportation 
from. the point of purchase to the point of selling, 
shall be deemed guilty of: unfair discrimination, 


which is hereby prohibited and declared to be un- 
lawful. 


A provision is added to the effect that a sale 
at a lower price in one community than in an- 
other shall be prima facie evidence that such 
lower price was made for the purpose of de- 
stroying competition and that the maker of such 
a sale is guilty of unfair discrimination. The 
bill carries an emergency clause; providing 
that the law take effect upon passage. 

Bill Not Likely to Pass 

Kansas City, Mo., Feb. 27.—The legislative 
committees dealing with the measure to re- 
strict chain stores, which also would have hit 
line-yard lumber companies, has killed that bill, 
but the bill aimed directly at lumber companies 
to compel uniform prices, still is before the 
senate and has some strong backing. It is not 
believed, however, that it will become a law. 


St. Louisan to Make New Connection 


Sr. Lourts, Mo., Feb. 27.—Announcement was 
made today that N. C. Waggoner, who has been 
in charge of the southern pine department of the 
Thomas E. Coale Lumber Co. for the last six 
months, would on March 1 become sales man- 
ager for the Hess Lumber Co. Mr. Waggoner 
will be made secretary of the company. He 
previously was with the Chicago Lumber & Coal 
Co. for ten years, the last seven as sales manager 
of the southern pine department. 


Airplane Spruce Market Strengthening 


ASTORIA, ORE., Feb. 24.—Undoubtedly as a 
result of the disturbed condition of Europe, 4 
distinct strengthening is being felt in the mar- 
ket for high grade spruce lumber for airplane 
manufacture, booked for cargo delivery to vari- 
ous European countries. So brisk was the de- 
mand shortly after the middle of February 
that the stock of lumber stored at the Port of 
Astoria terminals dwindled to but slightly more 
than 1,000,000 feet, while mills about Astoria 
which make a specialty of cutting this type of 
lumber reported receiving orders from Europe 
for large amounts of clear spruce for rush de- 
livery. 

The Port of Astoria marine terminals are ex- 
tensively used by lumber manufacturers on the 
Columbia River for the assembling of small or 
specialty shipments for water delivery, especi- 
ally to foreign countries. Spruce, some fir, 
shingles, lath, box shooks and other products 
are assembled at the terminals in large quanti- 
ties, the regular and direct steamship service 
maintained from the municipal piers by a large 
number of steamship companies being added to 
the fact that the terminals are only ten miles 
from the open sea in affording the greatest 
possible dispatch, both for the shipments and 
for the vessels loading them. 
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To Survey Oriental Lumber Situation 


Kansas City, Mo., Feb. 26.—M. B. Nelson, 
vice president and general sales manager of the 
Long-Bell Lumber Co., left yesterday for a four 
months’ trip to the 
Orient. He is accom- 
panied by Mrs. Nelson. 
In Japan, Mr. Nelson 
will meet L. L. Chip- 
man, export manager of 
the company, who now 
is in the Orient, and to- 





M. B. NELSON, 
Kansas City, Mo.; 


Who Will Investigate 
Oriental Lumber Situation 








gether they will make a 
survey of the lumber 
situation in China and 
Japan. Afterward Mr. 
Chipman will visit 
Australian and New 
Zealand lumber mar- 
kets. Their market 
survey is in expectation of the opening of the 
new Long-Bell fir mills at Longview, Wash., 
from which the company will export its prod- 
vets to the world. ‘‘When the new mills begin 
rumning,’’'said Mr, Nelson before his departure, 
‘(this company will not be dependent upon any 
one country or any one section of the United 
States for the sale of its production. The com- 
pany already is well established in the Eu- 
ropean market and in the United States the 
sales force of fifty-five men is now ascertaining 
items and quantities of west Coast products used 
in their districts. We purpose in our manufac- 
turing and sales policy to meet the require- 
ments of all our markets in quality and service. ’’ 


(‘@@@aabaeianaaaaaanaan 


Oklahoma Line Yard Sale 


GUTHRIE, OKLA., Feb. 27.—The P. T. Walton 
Lumber Co., operating line yards thru Okla- 
homa, announces the sale of six of these yards 
to the Fullerton-Stuart Lumber Co., of Okla- 
homa City. The yards are those at Pawhuska, 
Hominy, Enid, Douglas, Marshall and Lovell. 
The Pond Creek yard has been sold to the F. J. 
Gentry Lumber Co. and is being consolidated 
with that yard. 


SAEGESAEAAEBEBEAAEAAaEa: 


Active Timber Estimator at Age of 81 


Muncy, Pa., Feb. 26.—Even the cold weather 
of the last month did not curb the activity of 
William A. Ellis, of Muney, who notwithstand- 
ing his 81 years still follows his vocation of 
timber estimator and lumberman, recently spend- 
ing several days in estimating timber in the 
southern Appalachians. He travels the moun- 
tains all day on foot, usually alone, and enjoys 

the work. Mr. Ellis is 
| of slight, wiry build, 
| and does not mind hard- 
ships. He says he still 
is a young man and ap- 
parently has no thought 
of retiring. 

Besides his work of 











WILLIAM A. ELLIS, 
Muncy, Pa. ; 


Octogenarian Timber Es- 
timator and Lumberman 





timber estimating Mr. 
Ellis is a member of the 
firm of William A. Ellis 
& Co., of Muncy, en- 
gaged in the manufac- 
ture of lumber He was 

7 ‘ born in 1841, served in 
the 43rd Pennsylvania infantry during the Civil 
War, then taught school for several years, and 
later worked for various lumber concerns at 





——— 


Williamsport, Pa., until about ten years ago, 
when he entered the lumber business on his own 
account. 

Mr. Ellis was employed as a timber estimator 
by the late Elias Deemer, of Williamsport, for 
twenty-five years, or until the death of the lat- 
ter. Mr. Deemer had unbounded faith in Mr. 
Ellis and in his estimates. He was also em- 
ployed as estimator by other large operators at 
Williamsport. 

He is a good citizen and faithful churchman, 
taking an active interest in political and civic 
matters, and holding membership in the Episco- 
pal church. 


SPORBEAEEEBEBEAEZAEE: 


Snowbound in Nova Scotia 


New York, Feb. 27.—H. Wheale, New York 
manager for Garrettson & Ellis, recently re- 
ceived the photograph, reproduced herewith, 
from a lumberman in East Amherst, Nova 
Scotia, indicating the extent to which that 
‘(neck of the woods’’ is snowbound. Mr. 
Wheale’s correspondent called particular atten- 
tion to the fact that the photograph is of 
Victoria Street, East Amherst, and added it is 
the ‘‘ Main Street’’ of the town. 

One can easily gather from this photograph, 
the correspondent explained, the difficulties 
urder which logging is being carried on in 
Nova Scotia and added that in sections ‘‘re- 
moved from civilization, conditions are a hun- 











Boom in Lumber Exports from Orange 


ORANGE, TEX., Feb. 26.—At last the problem 
of cargoes into and out of the port of Orange 
has been solved in so far as the schooner trade 
is concerned and the first vessel to come in and 
go out fully loaded is the schooner M. J. Thomp- 
son, which has just finished discharging 6,000 
barrels of asphalt from the Island of Trinidad. 
It will take on 650,000 feet of specially cut 
lumber for Trinidad delivery, to be furnished 
by The Lutcher & Moore Lumber Co. The 
steamer Jalisco, docked at the municipal slip 
Sunday, coming from Beaumont, where it lifted 
more than 1,000,000 feet from the Kirby Lum- 
ber Co., for the National Railways of Mexico. 
At Orange she will stow 450,000 feet of Lutcher 
& Moore lumber for delivery to Tampico whole- 
salers. Loading and unloading of vessels at the 
municipal wharves will be greatly facilitated by 
the installation of a modern steam locomotive 
crane which reached here Saturday, and is now 
being assembled. The crane cost about $11,000. 


Adds Kilns and Caters to Yard Trade 


UnirorM, ALA., Feb. 26.—The Headley Pine 
Co., now running twenty-two hours twenty min- 
utes a day, is realizing capacity production. With 
plentiful car supply during the last few months, 
there has been a reduction of stock from an ab- 
normal supply of some 12,000,000 feet, to a 











Snowbound condition of Main Street in East Amherst, N. 8. 


dredfold worse.’’ Mr. Wheale was also told that 
another foot or more of snow had fallen since 
the photograph was taken. 


PACS EREEEBBEBAAaEaE 


Reports Heavy Movement of Lumber 


St. Louis, Mo., March 1.—The Federal Re- 
serve Bank of St. Louis, in its report of business 
conditions in the eighth Federal Reserve district, 
which will be out tomorrow will say of lumber: 


Increasing sales, advancing prices and a _ very 
heavy movement of stock featured the wholesale 
lumber business during the period under review. 
Receipts of lumber at St. Louis for the first month 
of the year, 380,000,000 feet, were 89 percent in 
excess of those of January, 1922, while the gain 
for shipments, 272,000,000 feet, was 81% percent. 
Both hard and softwoods have shared in the de- 
mand, which comes from all major sources of 
consumption. Southern pine and fir stocks have 
been heavily reduced at the mills, and whole- 
salers find it increasingly difficult to get lumber 
for early delivery. In the hardwoods, sap gum, 
plain oak, soft maple and one or two other woods 
are extremely active. Only quartered gum, for 
which sap gum has been largely substituted by 
furniture makers, lags in movement. Both red 
and yellow cypress, redwood and red cedar prod- 
ucts are full participants in the improvement. 


The report states that furniture plant opera- 
tion in the district averages close to 85 percent 
of capacity, with some large interests working 
full time, and that demand generally thruout the 
entire line continues active. 


normal stock of about 4,000,000 feet. No com- 
pany in the South suffered more from car short- 
age, last year and back in 1919, than did the 
Headley Pine Co. For a time Manager George 
W. Headley, jr., had to close the mill down en- 
tirely. In the meantime he continued the con- 
struction of a line of steel across from Uniform 
to the Southern Railway. This connection has 
enabled him to obtain a plentiful car supply 
from the Alabama, Tennessee & Northern on 
which the mill is located. 

A planing mill and two large Moore moist air 
dry kiln units, added during the last year, 
enable Mr. Headley to eater to the yard and 
shed trade. He is continuing, however, to 
specialize in longleaf timbers, large and small, 
and has bookings for several months ahead. 


Retires from Lumber Business 


Minot, N. D., Feb. 27.—A. L. Ellingson an- 
nounces the sale of the Brye-Ellingson Lumber 
Co.’s retail yard at Parshall, N. D., to the other 
two yards in that place, the Piper-Howe Lumber 
Co. and the Erickson-Heleckson-Vye Co., and 
the stock will be divided between them, Mr. 
Ellingson is for the time being retiring from 
the lumber business and will take a vacation, 
visiting Long Beach, Calif., and other points on 
the Coast. He says it is probable, however, 
that he will again enter the lumber business 
after several months of rest and travel. 
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Lumber Movement for Seven Weeks* 


Production 
1923 1922 
Bentiern Pind: AMPOCIGUION . <.o.6:5 06000 0%K0s05%in0sdenedews 418,049,746 445,975,775 
Ge |, ak ES SS Are are rn ne Pt a ee” 69,888,130 73,243,079 
RN a3 aoe Sa wles kiero else WIS Rs paw Ses wi eloaate oeae 487,937,876 519,218,854 
West Coast Lumbermen’s Association.........0ee+.e000% 513,782,730 446,758,398 
Be. RASG ul cRNANG RDN a ENR NaS ESE was su Sao eS Se 55,994,675 79,154,189 
PME 6c. wins str lo tes oro er eele aun WIE os ISOS AIS Woe SO eee 569,777,405 526,912,587 
wrenieem —_ Manufacturers’ Association..........ces0-- 71,909,000 50,126,000 
Dib euwis COReS Chae TSA SETS RAs Ob bebe ees 10,809,000 7,594,000 
Total. Pi viglew wae GE Neon e RS ESN Sat ce CSee Wisin eR ee Cs 82 718, 000 57,720,000 
come, ae & Sugar Pine Manufacturers’ Assn.......... 20,986,000 12,824,000 
A Pe eer ee RT here ee eri ,000 868,000 
Total, [MURANO bins sss SN ONSCSO SSSA SG er Valadteases 21,004,000 13,692,000 
California Redwood ASsociation < o osis.o oie 6cesces60vewerdeve 40,779,000 41,362,000 
DDLIEA oF 6h1sd5 4s 0956s DURAN eDSe ah Suess Va wae See 7,821,000 6,653,000 
PN aDenih pincers ea eeEuh aKa eeu ean waen esate 48,600,000 48,015,000 
North o-oo Pine ASSOCIATION «5.6.6.0 5:0 0.610 8:06 04:00 0.6 8)0\6'0 44,801,108 48,767,7 
ERIS EA ag bela eieie wives Gres Ws Sted Ow wad ORIG Bien Sye eee 6,464,718 7,278,174 
RU, us ids canes aati ee er ee ee re ‘ 51,265,826 56,045,909 
Northern enon & Hardwood Manufacturers’ Assn. 13,655,000 12,340,000 
2 eC re ee eae een ern re ey ee 1,996,000 1,177,000 
Total Rye re re ey ere ey ee eens rere 15,651,000 13,517,000 
Northern Pine Manufacturers’ Association..... jie nee 43,810,200 No report 
SUERTE. ines ers cis cts Sa Oe Ie SS SRS See NID wo tae 6,779,900 No report 
DEE, acca ccs RIRALORNESS REE EE Ss Cen aS S0 abode GO,500,100  —=—iw cece 
Softwood totals, cut, shipments and orders: 
For one Week. .cccccccccce Tey ee ee ee 159,771,423 175,967,442 
at ER 86 65 OR oS ARS ERS FRE 1,327 ,544,207 1,234,121,350 
Hardwoods: 
Northern Hemlock & Hdwd. Mnfrs’. Assn., 7 weeks BLG0G O00 lc tcccce 
Michigan Hardwood Mnfrs’. Assn., Jan., 1058. .006 pl ere 


*The 1922 figures be 


Shipments Ord: 
192 1923 1922 
493,014,868 374,076,256 591,611,835 400,9 
75,630,144 70,118,375 87/428/272 73°06 i 
645,012 444,194,631 679,040,107 474,046,095 
622,999,739 400,146,332 678,845,559 390,454,957 
79,261,662 69,783,604 105,412,176 69,575, "504 
702,261,401 469,929,936 784,257,735 460,030,489 
144,205,000 102,750,000 149,450,000 115 »175,000 & 
156,000 15,720,000 23,750,000 13,475.00) 
163,361,000 118,470,000 173,200,000 129,250,009 
35,358,000 - 18, 418, 000 45,358,000 40 ‘155 1000 
1,668,000 2,000 890, 475,009 B 
37,026,000 20, 310, 000 46,248,000 42 "630" 009 
48,605,000 33, 615,000 77,508,000 34,289,009 
8,292,000 7000 8,829,000 5, 000 
56,897,000 4 128,000 86,337,000 40,246,009 
49,843,051 37,506,396 55,043,537 39,933,143 
830,904 5,661,342 7,811,853 138,35) 
57,673,955 43,167,738 62,855,390 48,071,499 
11,602,000 1, 033, 000 14,130,000 > 11,285,00 
2,442,000 472,000 2,090, 1,234,009 
14,044,000 12’ 505,000 16,220,000 12,519,009 
48,057,900 No report 44,353,000 No report 
5,780,500 No report 6,623,000 No —_ 
53,838,400 ......... 50,976,000 ee, 
200,161,210 172,160,321 242,834,301 173,916,761 
1,653,746,768  1,149,705,305  1,899,134,232  1,206,793,079 
Sy le 16,796,000 ~—S... av 
Te eee Naeas 


with the week ended Jan. 7. The 1923 figures are for the corresponding period, beginning with the week ended Jap, 


ee 




















6. Compiled by the National Lumber Manufacturer’s Association. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Feb. 24.—Direct sales of Douglas fir, Feb. 12 to 17, inclusive: 
——-Sales——- Prices—————__ —-Sales——- Prices—————_ 
he g. flooring, 1x4— No. Feet No. Hig Low Spread Com., No. 1, $1S— No. Feet No. High Low Spread 
pe. i. see eeeeeeeeeeeeees 5s 219000 : yids ~ 4 “~o. ME DI iasck snncaniovcies 94 776,000 9 $23.00 $16.50 $6.50 
_- reeepengnganagenenees a 4 45.00 36.00 9.00 a eae Konan anne Santis - oe 6 26.00 18.00.00 
8s. g. re - 138.000 a 465.60 39.00 6.60 Dimension, No. 1, S&E— 
4-in. No. 2 & btr. ..... ' . . . De tale | | a eer 106 399,000 6 22.50 18.00 4.50 
2 eee 7 32,000 5 42.50 34.00 8.50 Behe cipietardivtn centr 88 257,000 10 25.50 19.50 6,00 
6-in. No. 2 & btr. ..... 21 95,000 4 46.00 43.00 3.00 geal datas 68 187/000 9 25.50 20:50 6500 
Celiing 3 aa hee vert nf 8 49, 000 if 44.00 35.00 9.00 — ee A cr Ms = Tireee 7 25.50 20.50 5.00 
. -in.— 2x6-8” RR SE 4 27.50 23.50 4.00 
No. 2 and better ....... 43 201,000 10 48.75 36.00 7.75 eae 
Of paresipivepnndineatenatee 21 69,000 7 35.50 29.50 6.00 es BOATS" «ove sens > 6B 6 29.50 25.004. 
aree siding, 1x6-In.— ath— 
No. 2 and better....... 1 498,000 8 47.00 39.00 8.00 70: aR POSS rs ere 1 360,000 6 6.60 4.50 2.10 
MD; B aceotuancsaaeweoane 16 80,000 7 41.50 84.00 7.60 SEUAE  dccakexsacwksned 1 100,000 7.00 (i ae 





Pacific Coast Inspections in 1922 


SEATTLE, WasH., Feb. 24.—The annual report of the Pacific Lumber Inspection Bureau, which 
has just been made public, shows remarkable increases in cargo shipments of fir lumber during 
1922, as compared with the totals for 1921. California, which has been far and away the largest 
consumer, took the enormous total of 1,580,257,610 feet during 1922, an increase of 61.48 percent. 
The Atlantic coast has fulfilled predictions, having passed the 500,000,000 mark by nearly 166,- 
000,000 feet, with the phenomenal increase of 214.96 percent; and Japan has likewise more than 


realized enthusiastic forecasts in a total of 590,921,637 feet, an increase of 56.17 percent. 
Straits Settlements are in the market definitely, with a total for the year of 196,116 feet. 


The 
There 


are big increases practically all along the line, and decreases only for the Philippines, Egypt, 
Mexico and New Zealand. The grand total for the year is 3,402,316,969 feet, as compared with 


1,963,193,482 feet in 1921, an increase of 73.31 percent. 


1922 
California ..... 1,580,257,610 
Atlantic coast.. 665,844,090 
BROAD oes s0<% - 590,921,637 
OR bis e anew 154,317,783 
Australia ..... 159,263,848 
West coast S.A 62,407,46 
BUUPOPE .scccce 50,611,546 
BARGER. ...00 000% 4,897,481 
Hawaiian Isl’ds. 66,320,545 
Panama ...... 1,815,454 
Philippine Isl’ds 1,525,350 
Central America 1,321,714 
Lo ae 9,182,123 
en 4,269,953 


The summary for the year just closed contains 


British Columbia 
Puget Sound 
a Harbor 
Willapa Harbor 
Columbia River 
Coos Bay 
Alaska 


Totals 


British Columbia 
Washington 
Oregon 
Alaska ..,. 


Totals 


Percent 


1921 
978,583,129 
211,404,483 
378,382,519 
131,915,056 

66,155,378 
53,229,085 
27,150,841 

2 079 


56,618,294 
518,256 
11 beryrt4 
0,568 

2, 745, 085 


increase 


8,566,400 50.15 


ee 
Cee eee ree eee reer er eeeeeeesessesese 
Letter eee eee. eee ee ee ee ee | 

ee 
Cee eee eee eee eee eee eeeeeeeeeseeeeenere 


eee eH em em ee meme o eee ereeeereseeeeeeseres 


ee ew ewer ees eereeseeseeeeseeeesees 
Cee eee eee eee ese seeeeeeeesreeeseesesses 


eee ees eres e ee eeeseeseeseseseeeeeeeeseeseeeses 


ee eet wee eee eer eee sees eran eseseeeeses 


The figures are: 


Percent 
1922 1921 increase 
CE eee 10,456,630 10,928,509 * 4.32 
MOsICO: 2.4.4.5. 8.1 71:97 6,361,631 28.46 
New Zealand... 4,547,012 7,821,482 *41.87 
South Africa... 16,808,532 5,142,170 226.88 
East coast S. A. 7,338,532 1,414,557 418.79 
South Sea Isl’ds 1,841,578 1,796,540 2.51 
Straits Settle- 
MCNGH 6.666% BOISE Gecaewrlnw ke sabi 
3,402,316,969 1, 963, 193,482 73.31 
Increase 1,439,123,487 
*Decrease. 
these figures: 
Domestic Foreign Total 
83,951,268 189,195,532 273,146,800 


872,164, 681 
ti 967, 326 
126, 107, 220 
405 075, 537 
253,943,498 
451,000 


2,320,660,530 


1921 
188,670,928 


1,111,709,279 


662,813,275 


CoP ee eee ee eee et Eee seer eeeseeeeseeeeees eeereeeeeee 


386,003,641 1 


176,212,906 
10,932,682 
273,259,818 
43,716,142 
2,335,718 


1,081,656,459 3, 


The comparative statement of the total waterborne shipments for British Columbia, Washing- 
ton, Oregon and Alaska follows: 


1922 
273,146,800 


2,179,167,484 


947,215,967 
18 


’ 


,.258,1€8,322 


678,335,355 
297 659,640 
2;786,718 


402,316,969 





Gain 
84,475,872 


1,067,458,205 


284,402,692 
2,786,718 


Western Pine Analysis 


PORTLAND, ORE., Feb. 24.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended 


thirty-nine member mills: 


Production. . 
Shipments... 


Orders— 
Received. 
On hand. 





*Of these shipment totals, local sales took 10 
cars, and a total footage of 357, 000 f 
tLocal orders are not included as, in case of 
retail sales from mill yards, order is practically 


—Percent of— 

Pro- Ship- 

Cars duction ments 

panics 0,809,000 ekwee aeons 
*791 “19 782, 000 183.01 

7975 24,375,000 225.51 123.22 

$5,886 pt r) f) eeceee eocgee 


synonymous with shipment. 


Bookings for the week by thirty-five identical 
mills were 81.75 percent of bookings for the 


previous week. 


Feb. 17 from 


eet. 





National Analysis 


.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of the lumber movement for 
the week ended Feb. 17. 
are shown below as percentages of production: 


WASHINGTON, 


ASSOCIATION-— 


Southern Pine 


West Coast 


Western Pines 
California Pines 


eeoeeeoe 


California Redwood .. 
No. Carolina Pine.... 
No. Hemlock & Hdwd. 
Northern Pine ...... 





3,402,316,969 1 





,439,123,487 





*Includes hardwoods and 


D. C., 


Feb. 26 


During 


we | Rated Wks. i 
17 
No. A Ship- Or- 


Ship- Or- 
mills ments ders ments ders 
125 108 125 117 139 
134 142 188 123 188 
87 177 220 197 209 

3 9266 4944 176 220 
13 106 113 117 178 
88 121 120 112 123 
21 93 66 *89*% 88 
9 85 98 106 101 
380 124 150 125 148 





Orders and shipments 


During 7 












Feb 














softwoods. 

















Spread 
$6.50 
7.00 


PPA 
Sssssc 


2.10 


1 Pine 
s fol: 
from 


1t of— 
Ship- 
ments 


123.22 
eeceee 
ok 10 
ase of 
tically 


ntical 
r the 
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a e oo e 
Southern Pine Statistics 


The Southern Pine Association has compiled 
the following statistics: 
January Reports from 172 Subscriber Mills 
One hundred seventy-two subscriber mills re- 
port for January, 1923: 


Percent 

Percent Pro- 

i Feet Normal* duction 
an. 1.... 1,083,795,863 ..... .ses- 

Stocks pduction.. 409,059,643 Oe seed 

1,492,855,506 

Jan shipments... 476,536,351 112.22 116.50 
Jan. 31¢.. 1,016,319,155 GOQG <eces 

OT Ae GRD sana ax: 128.65 134.69 


orders (131 mills) 
*Normal” is amount eee by subscribers for 
the first four months of 1916. 
Stocks decreased 67,476,708 feet, or 6.23 per- 


January. 
ont get Fade 172 mills, 2 were not running and 


46 did not report on running time; the other 124 


reported lost time representing a capacity of 36,- 

188,000 feet. 

Gomparative Reports of 149 Identical Mills 
A statement for 149 identical mills, compar- 

ing operations in January, 1923 and 1922, is 

as follows: 








1923 as 
percentage 
340 6 945,068 867 °105-31 
Jan. 1. 995,840,15 668, ‘ 
ftocke eduction 369,763,957 338,941,588 109.09 
1,365,604,113 1,284,610,455 
| Jan. shipments 432,905,502 284,844,231 151.98 
Stocks Jan. 31 932,698,611 999,766,224 93.29 


January Report of 140 Identical Mills 


Comparative figures for production and ship- 
ments reported by 140 identical mills for the 
first month of each of the last three years are 
as follows: 


Shipments as 
percentages of 


Production Shipments productions 
ere 362,154,379 423,845,565 117.03 
| 334,307,240 280,744,878 83.98 
| 223,024,640 247,906,266 111.16 


Exports Thru Southern Ports During 1922 


Exports thru southern ports are given as fol- 
lows: 


January, Oct 1 to July 1 to 
1923 Dec. 31 Sept. 30 
Southern pine— 
tember, . 43,743,181 116,028,607 118,558,211 
Timber... 10,438,936 30,241,479 35,075,040 
Other kinds. 10,552,289 30,161,507 29,849,069 





Totals ...%64,734,356 176,431,593 
Total for the last six months of 1922 

and for Jan. 1923 424,648,269 

*January exports show an increase of 8.7 per- 
cent above December. 

+Total for last quarter, Oct. 1 to Dec. 31, shows 
a decrease of 3.8 percent below that for previous 
quarter, July 1 to Sept. 30. 


The percentages of kinds making up the totals 
are as follows: 


183,482,320 


January, Oct.1to July 1 to 
1923 Dec. 31 Sept. 30 
Southern pine— 
J ere 67.6 65.8 64.6 
2 16.1 17.1 19.1 
Other kinds ........ 16.3 py | 16.3 





California Redwood Data 


_ San Francisco, Cauir., Feb. 24.—The follow- 
ing information is summarized from the Califor- 
nia Redwood Association’s statistical report for 
the week ended Feb. 17: 


Member mills reported Entire 

Percent’ industry 
No. of of pro- (estimated) 

mills Feet duction Feet 
Production ... 13 7,821,000 100 11,300,000 
Shipments ... 13 8,292,000 106 12,000,000 

Orders— 
Received ... 13 8,829,000 113 12,800,000 
On hand.... 13 89,129,000 outa 129,200,000 
Detailed Distribution for Week 

Shipments Orders 

13 mills 13 mills 
Northern California*® ...... 3,187,000 2,472,000 
Southern California* ._.... 3,255,000 2,171,000 
Co re ae ae? 60,0 59,000 
SE ici ce dare eeckd 1,790,000 3,142,000 
WEE is: ccanc’ ca Cuaaauen. eamaee es 985,000 
RE ener 8,292,000 8,829,000 


runorth and south of line running thru San 
‘us Obispo and Bakersfield. 
tNevada, Arizona, Oregon and Washington. 
+All other States and Canada. 


The West Coast Review 


SEATTLE, WAsH., Feb. 24.—For the week 
ended Feb. 17, 134 mills report as follows to 
the West Coast Lumbermen’s Association: 
below normal 


below orders 
above production 


Feet 
FoseLiees 26% 
Shi ents... ’ ’ lo 
Orders 105,412,176 88% 


New business— 


Production .. 


delivery: . Feet Feet 
bye — aucun ceducans 26,798,768 
WOROFE oc ccccdccccccicccsess 13,888,000 
Total water (39% of total)....... .. 40,686,768 
Rail, 2,083 Cars...ccccccece ageaadiucas 62,490,000 
103,176,768 
Local auto truck delivery..........-+. 2,235,408 
Total new busineSS...........e0> .-- 105,412,176 
Shipments— 
li : 
oe waedouemecuens 21,686,627 
TREPOTE  occcccccccecsccccce 6,619,627 
Total water (36% of total)........ . 28,306,254 
Rail, 1,624 cars...... eteneverawne ee. 48,720,000 
77,026,254 
Local auto truck delivery..,....+.++: 2,235,408 
Total shipments ..... déteutaceusacs 79,361,662 
Unfilled orders— icine 
CHIE ccticcaciccccess 167,985, eet 
geal wae - cebnddaceuecduens 79,643,444 feet 
PREG sdccccenccccane Macecsaetus ‘ 11,381 cars 





Southern Pine Barometer 


For the week ended Feb. 23, Friday, 124 mills 
report as follows to the Southern Pine Associa- 
tion: 

Percent Percent 
of pro- of Ship- 


Carst Feet duction ments 


Production ........ Ce cae cgany 
Shipments .... 3,906 85,182,048 119.26 ..... 
Orders— 
Received ... 3,727 81,278,416 113.79 95.42 
On hand end 
week ....20,524 447,587,892* .....  ..... 


*Orders on hand showed a decrease of eighty-six 
hundredths of 1 percent during the week. 


+As a basis for carload, the average load shipped 
in January, 21,808 feet, is used. 


California Pines Sales 


San Francisco, Cauir., Feb. 24.—The Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation reports for the week ended Feb. 17 
total sales (mountain pine, siding, battens, mold- 
ings and lath not included) of 7,887,000 feet, 
this total including California sales of 3,726,500 





feet and export sales of 85,000 feet. Sales by 
grades were as follows: 
California White Pine Mixed Pines 
Feet Common— Feet 

Nos. 1 & 2 clr. 259,000 (eS Se 37,000 
OT eee 290,500 jE 285,500 
D select....... 128,500 1 Ce 710,000 
No. 3 clear.... 223,000 ), Cig Se 140,000 
Inch shop .... 28,000 oe ee 20,000 
No. 1 shop.... 389,000 Form stock. 18,000 
No. 2 shop.... 590,500 WANES cccauces 62,500 
No. 3 shop.... 804,000 No. 1 dimen... 146,000 
Shop, short... 12,000 Siding— uin. Ft. 
C&btr. short.. 50,000 B&btr. bev.. 17,000 
Stained ..sccsse 275,500 See 51,500 
peer 77,000 A eter 3,000 

Sugar Pine =. 73,000 
Nos. 1 & 2clir. 75,500 
C select....... 4,000 otal Mountain F sary 
No. 3 clear.... 141,000 485.000 
SOG ONO occa Seen SEARS se eeees ms 
No. 1 shop.... 119,000 Panels 
No. 2 shop.... 205,500 White pine.... 7,000 
No. 3 shop.... 62,000 
Stained ...<<. 121,000 Box 

White Fir PUM dane celwes 1,000,000 
No. 3 com. and connie Australian 

Ole cveceacae 9,000 KONG 

Ne ian... 8000 oo cccctttteessees 85,000 
> 270,500 Tank Stock 
Misc. ........- an oe 75,000 
No. 1 dimen... 247,000 Lath 

Douglas Fir Pieces 
oo Oe 54,500 No. 1 pine....1,976,000 
Common ...... 657,500 No. 2 pine.... 660,000 
Ties & timbers 4,000 32” pine ...... 9,000 
Dimension .... 111,000 White fir ..... 100,000 








North Carolina Pine 


NorFoLk, VA., Feb. 26.—The North Carolina 
Pine Association makes the following analysis 
of figures reported by fifty-four mills for the 
week ended Feb. 17: 


—Percentages of— 


Production 
Nor- Ac- Ship- 
Production— Feet malf tual ments 
yo) ae 7,944,718 50 
Normal ....... 15,960,000 | 
Shipments ...... 9,676,986 61 122 
CHGGIEF  cccwveccs 8,216,853 52 104 85 





*As compared with last week, there has been a 
decrease of 12 percent in orders; last week there 
were reports from forty-two mills. 


7‘‘Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 


Fir Shop Invades the East 


NEw York, Feb. 27.—H. 8. Stronach, man- 
ager of the industrial department of the West 
Coast Forest Products Bureau, has returned to 
the New York office and is now devoting his 
time to extending the market for vertical grain 
fir shop'in the East. While vertical grain fir 
shop has been used in the West in considerable 
quantities, its use in the extreme East has been 
very limited. Mr. Stronach states that there 
are two reasons for this, the first being that 
previously vertical grain fir shop has not been 
obtainable as the West took all the stock manu- 
factured. Until comparatively recently, less 
than one-half of one percent of the log was cut 
into vertical grain shop, but at present the pro- 
duction is somewhere around 3 percent of the 
log and the production of vertical grain fir shop 
eventually can be increased to 7 or 8 percent 
of the log, thus assuring a large supply. 

The second reason that the East has not 
taken to vertical grain fir shop is, according to 
Mr. Stronach, an unusual one, namely, that it 
ean be delivered in the East at such a low 
price that the eastern factory consumer has un- 
consciously considered it to be an inferior arti- 
cle. However, he points out that its use as shop 
lumber in the West and middle West has fully 
proved its merits and the exceptionally small 
amount of sap wood and its decay resisting 
ability make Douglas fir a very desirable wood 
for cabinet work, doors, sash, blinds, wooden 
water pipes, inside and outside casing, frames, 
gutters, columns, porch flooring, wash tubs, 
tight cooperage, tanks ete. Vertical grain fir 
lumber stays put and does not warp or twist, 
takes paint and enamel well and the grain will 
not raise when exposed to the weather. Fir sash 
have been used for many years in the West 
where the seasons are very rainy, and are now 
being used more and more in the East, especially 
notable progress being made in New York. It 
is also interesting to note that Louisiana and 
Tennessee are consuming considerable quanti- 
ties of fir sash. 

In order to assist in the introduction of verti- 
eal grain fir shop in the East, Mr. Stronach ar- 





| ranged with the Weyerhaueser Timber Co., of 


Baltimore, Md., to bring from the west Coast 
by vessel, 200,000 feet of 6/4 and 8/4 vertical 
grain fir shop and factory selects. This lum- 
ber has now been received at the Baltimore 
yard. The material is graded according to the 
regular shop and factory select grades and will 
run as follows: 

About one-third factory select; about one- 
third No. 1 shop, and about one-third No. 2 
shop, thicknesses being 6/4 and 8/4, and widths 
5, 6, 10% and 12-inch. 

The material is kiln dried and thick enough 
to dress to standard thicknesses as follows: 6/4 
to 1-13/32; 8/4 to 1-25/32. 

Mr. Stronach believes that because of the 
good drying weather on the Atlantic coast, 
eventually a good deal of green vertical grain 
fir shop will be brought around by vessel and 
dried here in the East. He states that for out- 
side work and window frames, thoroly air dried 
material will be found entirely satisfactory, 
but for inside work it should be kiln 
dried. If fir is kiln dried after it has been 
air dried, it should be steamed with live steam 
for a couple of hours when first put in the dry 
kiln. 
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The following is a 
statistical summary as 
to the amount of stand- 
ing timber in the Cali- 
fornia white and sugar 
pine and in the Inland 
Empire regions, showing 





Cc, R. WISDOM, 
Westwood, Calif. ; 
Sales Manager 
Red River Lumber Co. 








the grades that are ob- 
tained, and the purposes 
for which the lumber 
product is used, com- 
piled by Chas. R. Wis- 
dom, sales manager Red River Lumber Co. 

The California white and sugar pine region 
includes: Oregon (Josephine and Klamath 
counties), California, Arizona and New Mexico. 
The stand in this region consists of California 
white and sugar pine, white fir, Douglas fir and 
incense cedar. In this region there are 303 
mills, 49 of which are association members. Man- 
ufacture is largely under the auspices of the 
California White & Sugar Pine Manufacturers’ 
Association. 

The Inland Empire region includes: Oregon 
(central and western), Washington (eastern), 
Idaho, Montana (western). The stand in this 
region consists of western pine, Idaho white pine, 
Douglas fir, white fir, larch and red cedar. In 
this region there are about 275 mills, about 50 
of which are members of the Western Pine 
Manufacturers’ Association, and manufacture in 
the region is largely under the auspices of this 
organization, 

The total available timber is estimated as fol- 
lows: 








California white and sugar pine , 
SL ee eer 460,000,000,000 
Inland Empire region........... 365,000,000,000 
Total available, both regions... 825,000,000,000 


Production in California White and Sugar 
Pine Region 

Of the total production of all species in the 
California white and sugar pine region, 80 per- 
cent is pine, and 20 percent is of other species: 
EAMDUSs SNE DE RSIS Sos aan Se wewewisease 1,019,176,005 
Other species 255,818,995 

Total 1,274,995,000 

Of the pine produced, 55 percent is common 
and box, and 45 percent is shop and better: 


RERRISED RENT RIPE. «dns: '4)0 Nae ae OA ie 458,629,201 
SDERNINON: BOE DOK 6.0. v0 6d400055055 58 560,546,804 
BOORAOING 6.5 i056 oeG eu aueaeas 1,019,176,005 


This 45 percent pine is made up of 25 percent 
Nos. 1, 2 and 3 shop, 8 percent No. 3 clear pine, 
and 12 percent C&better pine, these being per- 
centages of the total pine produced, the figures 
being as follows: 
Nos. 1, 2 and 3 shop 254,794,001 


URE MIDIS Si so:s005: dere ore os Gi wore wwii 81,534,080 
err ere ee. 122,301,120 
SHOP RaW Heber is .i.0.dsiesaneswuwew 458,629,201 


f the Nos. 1, 2 and 3 shop, clear pine and 
C&better pine, 20 percent is sugar pine, the 
species in each grade, and the total for each 
grade, being as follows: 


White pine Sugar pine Total 
No. 1 shop.. 50,958,801 12,739,700 63,698,501 
No. 2 shop. .112,109,360 2 3840 140,136,700 


*No. 3 shop. 40,767,080 10:191,720 50,958,800 





No. 3 clear.. 65,227,264 16,306,816 81,534,080 
C&better . 97,840,896 24,460,224 122,301,120 
Total shop & 
better ..366,903,401 91,725,800 458,629,201 
*Shop, No. 3 
and better, 
subtotal ..203,835,241 50,958,760 254,794,001 


The shop is 25 percent No. 1; 55 percent No. 
2, and 20 percent No. 3. The common and box 
pine (white and sugar pine not separated) are 
made up as follows: 

Common _ merchantable, association 


grades Nos. 1, 2, 8, 4 and 5 


Lumber that ‘includes 10 percent 


waste manufactured into shook. 


: 208,546,804 
- 852,000,000 
560,546,804 


Total common and box 


California and Inland Empire Lumber 
Production, Grades and Consumption 


The species other than pine include the fol- 
lowing: 
Incense cedar 
Douglas fir 
White and red fir 


26,137,397 
68,212,232 
161,469,366 


Total other than pine 
Production in the Inland Empire Region 


Of the total production of all species in the 
Inland Empire region, 60 percent is western 
pine only, and 40 percent is of other species: 
Western pine 900,000,000 
Other species 600,000,000 


1,500,000,000 


Of the total western pine manufactured, the 
totals of No. 3 shop and better, and of common 
and box, are as follows: 


Pe 2b 62.8 6 Paes 


ee 





Wo; Bi SROD BN Welter sass cei nw es 270,000,000 
COMO BRT DOK 6.6.5 ck 6c es bows ce 630,000,000 
OER! WORECTR: DUNC oie i033 disc0i8 Sesser 900,000,000 


 « 


This total of No. 3 and better shop consists 
of the following percentages of western pine 
grades: Select and better, 10 percent; Nos. 1, 2 
and 3 shop, 20 percent, these totaling 30 per- 
cent shop No. 3 and better, the figures being: 





PROCE Cr BPUNOR 5 ois 6.k os ae es ae Sas 90,000,000 
One aes. dae: ee ae ee 180,000,000 
No, .3 shop and better. 65.605 600040 270,000,000 


Of the select and better western pine, 1 per- 
cent is No. 3 clear: 


Ae NE fi 6). 5 tessa spall sio bates te Siete 9,000,000 
BelOCE AAG: WECECT 5. oes. oelersisie% eiscerw aes ' 81,000,000 
POCCl ONE MONEE. icccccxaiowes ~ 90,000,000 


The 20 percent of total production made up 
of Nos. 1, 2 and 3 shop, consists of the fol- 
lowing percentages of grades: No. 1, 15 per- 
cent; No. 2, 35 percent; No. 3, 50 percent; 
(these are respectively 6, 12 and 42 percent of 
total of all species) the figures being: 


sad 


BUND sR PMNMNRND s. 36.6’ 6: 5.70 /bich 6b aia wyatwlass ares a 27,000,000 
PN ee END wb. ache) git rain hols rab usec Ree 63,000,000 
BNO. xb MMII Goo 5:10 5 hO aS ei OO s ee 90,000,000 

Total No. 1, 2 and 8.............+- 180,000,000 


The common and box pine are made up as 
follows: 


Common _ merchantable, 


grades Nos. 1, 2, 8, 4 and 5....... 463,000,000 
Lumber that 


includes 10 _ percent 
waste manufactured into shook.... 167,000,000 
630,000,000 


Of the total production of species other than 
pine, amounting to 40 percent of total out- 
put, seven-twelfths consists of fir, larch and red 
cedar, and five-twelfths of Idaho white pine only, 
selects and shop not separated, the figures be- 
ing: 


Total common and box 


Mir, jarch and Tred: CCdAT.. .6.6066608 0 350,000,000 
idaho. white pine On1y.......0..0%.<0e08 250,000,000 
Total of all other than pine....... 600,000,000 


Annual Production of Lumber in 


California white 
and sugar pine Western pine 


COR a Or I Ear ean 
Pe ae TS 63,698,501 27,000,000 
NO. 2 BROOD. 6 6..4ccics 140,136,700 63,000,000 
NOs (3S GRD eka sccwc 50,958,800 90,000,000 
EOUGD TACHOLY: TUDOR si 656. 625 0)5 eckson wb ars eee 
So: 208,546,804 463,000,000 
oS eee 352,000,000 167,000,000 
Total Common: ANG BOK 6.6056 sé 60:05 ees eee 
CRDCTUEE occ ccen es PE | os | a rr ore 
PARC ED ae siag'siSs-5.. weep sia eis 90,000,000 
LUC OEE | Sahn Rg Ree eee no OSU et SR 
Other species ...... 255,818,995 600,000,000 





Grand total... .1,274,995,000 1,500,000,000 
Factory Lumber Consumption 


The total factory lumber produced annually 
is probably consumed for: 


DOO? MANUTACTUTE 2.0.6.6 666K 06s os ones. 230,400,000 
Window manufacture .....0cccccees 120,000,000 
PRODETIDE ANOS so 65. 5.bs eee eeece 8a 165,928,081 

TON A ORORS sso ie eon 516,328,081 


The above figure for door manufacture is 


255,818,995 





—— 
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to the end that protection from fire shall be 
made more effective and replanting encour 
aged,’’ said President Harding in a message to 
Congress on Dee. 8, 1922. 





actual footage. It is assumed that two windoy, 

are required to correspond to each door. They, 

are 8,000,000 pine doors produced annually, Ay. CHA 
suming that there are twice as many windoy,) report 
manufactured, or 16,000,000, the footage ») nual ¢ 
quired figured at 714 board feet a windoy | Builde 
would be the above figure, 120,000,000 boay) on p% 
feet, which would not include waste in man.) cA 
facture. The above footage of lumber used fy, | bee? | 
industrial needs consists largely of 4/4, 10/4) tory ‘ 
12/4, 16/4 etc., and is required for such speci | Frida 
work as: Window and door casings, windoy} ance! 
frames, cupboards, bee hives, cloth board | of bv 
drafting boards, ironing boards, pattern sto | La" 
flask lumber, store fronts, heavy casing stock | US 
turning squares ete. Char! 

As it is known that the following percentage = , 
of association grades are required by the jp. por 
dependent door factories to construct the aye. | °° 
age door, the totals for door manufacture }y at pI 
grades would be: “& the ' 
tS MO oc cueunwe’ 8 % 18,430.9q — plev 
ro Cae (ee <a 38.69%  — 89,141,74 | there 
TD, ce GND cia alg oat era aletavaners 53.81% 122,826.24) F get | 

100% 230,400.00 | Te 

Of the total consumption, 20 percent is waste pase 
and byproducts, including that used for et | ‘ § 
sash stock, shook etc., the 80 percent entering a 
into the finished product: rod 
"EOTA! COMGHINDUION c.0.05c cece nce es 230,400,000 © , : 
Waste, 20% of amount in product... 38,400,000 | pres 

—_—_——_ | may 

In product ......ccsececccecsecs 192,000,000 | star 

The geographical destinations of the annual was 
shipments of door lumber and cut stock, and 
points of production of doors, showing the lun- 
ber footage consumed and the number of doors © I 
produced, with the percentage of the total | Th 
shipments of 230,400,000 feet that each point a | 
uses, are: tra 

Number Percent, ter’ 
Feet in doors total to 

Destination- product produced used ter 
Oshkosh, Wis...... 33,000,000 1,375,000 14.32 
Fond du Lac, Mer- ert 

rill, Wausau, Mil- fes 

WRURCE 6cic cnn 12,000,000 500,000 5.20 an 
Muscatine, Daven- a 

—_ Clinton, Du- an 

uque, Iowa ; Rock to 

Island, Ill....... 42,000,000 1,750,000 182 | 4, 
Kansas City, Mo.; 

ADRIAN 5 6.:6: 6: 60: 6::0h'a) 6 9,000,000 375,000 3.90 fle 
California. .......0. 18,000,000 750,000 781 FF th 
East of Alleghanies 30,000,000 1,250,000 13.02 
Between Alleghanies j 

and Mississippi.. 48,000,000 2,000,000 20.83 , le' 

192,000,000 8,000,000 83.30 | y 

Waste and byprod- i e 
ucts (20 percent . ew 
eer 38,400,000 16.10 | jg 

WM i sscveniens 230,400,000 100.0 | 

It is estimated that in the United States there : 
are manufactured annually 18,875,000 doors, : 
which consume a total of 500,000,000 feet of : 
wood. In many instances pine sash are used ; 
with doors made from another species of wood; : 

whereas .many large 
— — buildings are - 
uitable + 
tog sel with metal sash. 1 
SUMSOGO — vleacdisinee's close estimate of the ; 

BOOBS O08 ac riccersiices total amount of all 
203,136,700 375,869,281 species used in door 
oe Ge Wome « 140,958,800 manufacture is as fol: 
bbe ‘je rar -» 516,328,081 lows: 
671 546 804 PEG sca vivles 8,000,000 

519,000,000 eae 2'750,000 
Sern Spruce ..... 500,008 
5 Redwood ... 500, 

Bia pbeitnncsees 1,190,546,804 Southern pine hae 

iin hei ot aaa oa 
Secsvaipie aieloUb 212,301,120 — 000/000 | 
See! ieee 500, 

Feo "805,818,995 Speclal «.... 3,000,000 

——_—___—_—_—_ 18 875.000 

ii eraee 2,774,995,000 18,0060" 

‘¢Wr MUST ENCOURAGE the greatest possible 
codperation between the Federal Government, the 
various States, and the owners of forest lands, 
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West Virginia Dealers to Make Association Work 
More Effective—Approve Building and Loan Plan 


CHARLESTON, W. VA., Feb. 26.—A telegraphic 


Window, | report of the first day’s session of the tenth an- 


nual convention of the West Virginia Lumber & 
Builders’ Supply Dealers’ Association appeared 
on page 55 of last week’s issue of the AMERI- 
cay LUMBERMAN. This convention, which has 
been one of the notable gatherings in the his- 
tory of the organization, came to a close last 
Friday night with the annual banquet. Attend- 
ance has been large, and confidence in the future 
of business has been freely expressed. 

Last Thursday night’s session combined seri- 
ous business discussion and _ entertainment. 
Charles H. Mackintosh, of Chicago, past presi- 
dent of the Associated Advertising Clubs, pre- 
sented an analysis of the elements making for 
good sales letters. In his opinion, prosperity 
at present depends upon the men at the end of 
the pipeline of distribution. There will be 
plenty of production of all desirable goods, but 
there is some doubt whether those goods will 
get safely past the point of final distribution. 
There is a physical law applicable to electricity 
or flowing water that may be applied by analogy 
to sales. This law states that volume is equal 
to pressure divided by resistance. At present 
the public resistance to sales is notably less 
than during the depth of depression; but sales 
pressure is also notably less. For this reason it 
may well be that volume of sales in certain in- 
stances may be less than they were when selling 
was much more difficult. 


Keys to Effective Letter Writing 


Letters are useful tools in promoting sales. 
They have been used for this purpose only for 
a comparatively brief time. Mr. Mackintosh 
traced the stilted phraseology of business let- 
ters to the old days when people generally had 
to hire professional letter writers. Most let- 
ters then had to do with the transfer of prop- 
erty and often came into the courts. The pro- 
fessional letter writers were paid by the word 
and developed a lengthy and repetitious style; 
and since the letters came into court frequently 
to prove transfer or the existence of contracts 
this style was adopted by lawyers and is re- 
cg in the cramped and peculiar verbiage of 
the law. 

But all this is bad in the writing of modern 
letters. There is no justification for writing a 
word that would not be spoken. The keys to 
effective letter writing are seven, divided into 
two groups. The first group is the plan of the 
letter and comprises knowledge of the subject, 
knowledge of the object and knowledge of the 
prospect. This means that the writer who hopes 
to sell goods by means of his letter must know 
what the prospect will do with the goods. He 
must sell what the merchandise will do for the 
customer, The second group deals with the 
writng of the letter and consists of four com 
mands: Make it easy to read, easy to under- 
stand, easy to believe and easy to act upon. 
Many people who feel that they are not. well 
enough educated to write effective letters should 
remember that a letter is not limited by the 
Writer’s education so much as it is limited by 
the reader’s education. It is said that 94 per- 
cent of the adult population of this country 
don’t get past the fourth grade. State the 
simple truth attractively and state the attractive 
truth simply. 

Following Mr. Mackintosh’s address 
Charleston dealers entertained the convention 
visitors at a smoker and brought in some excel- 
lent vaudeville talent from one of the theaters. 


Analysis of Building Outlook 

At Friday morning’s session F. J. Brunner, 
editor of the American Contractor, made a sta- 
tistical analysis of the building outlook. He 
Presented charts of costs, discussed the Euro- 
pean situation, the volume of the American gold 
reserve and other pertinent factors. His con- 
clusion was that if costs do not go above pres- 
ent levels there is every reason to expect an 
excellent business not only during 1923 but also 


the 


for an indefinite time to come. The labor prob- 
lem is as serious as any. Organized labor is led 
in some instances by men of narrow and greedy 
vision; and these leaders are by way of doing 
the organized labor movement a serious injury 
this year. 

Frank A. Chase, the nationally known build- 
ing and loan expert, delivered the concluding 
address of the forenoon session. Mr. Chase be- 
gan his address with the statement that he 
was not interested particularly in any scheme 
for making large profits this year. He is more 
interested in a sound plan for building for 
permanent prosperity. It is necessary to keep 
building costs down. If business is to be kept 
going profitably with a low overhead it must be 
kept flowing steadily. This means that there 
must be a steady stream of available capital 
accumulating as need and desire for new houses 
arise. Banks want to turn their money often, 
and they specialize properly in short-time loans. 
They usually have the most money available at 





Ga. J. DICKERSON, HUNTINGTON, W. VA.; 
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the time when it is least needed for building 
purposes. The building and loan has proved that 
it can accumulate needed money at all times. 


Training Workers in Building and Loan 


Mr. Chase then described the great idea of 
the late Secretary Moorehead to raise the build- 
ing and loan above the level, honest and useful 
tho it was, of self help for a small group and to 
make it a great engine in community and nation 
al development. Moorehead succeeded in getting 
that idea fixed in the public mind after he had 
proved its soundness by actual experience in 
the Southwestern Lumbermen’s Association. 
After describing the operation of the building 
and loan and its unparalleled safety for investors 
Mr. Chase outlined the project in which he is 
now engaged in the training of workers in sound 
building and Joan practices. He is doing this 
by means of an institute organized in Kansas 
City with chapters in other cities. Mr. Chase 
concluded his address at the beginning of the 
afternoon session, and a number of dealers bore 
enthusiastic testimony to the value of the local 
building and loan organizations in their towns. 


To Expand Association Work 

G. J. Dickerson, of Huntington, presented a 
number of suggestions to the association under 
the title, ‘‘Topics of Interest.’? He discussed 
the work of the association and ways in which 
it might well be expanded. He asked for a 
greater membership and suggested that individ- 
ual members were lax in that they failed to 
persuade their local competitors to join. He 


suggested that the secretary’s office be made a 
clearing house of general information; and in 
this connection he suggested that with larger 
finances many activities now impossible might 
be made available. Mr. Dickerson’s remarks 
started a general discussion of the advisability 
of increasing the association dues and of per- 
haps underwriting a definite sum with which to 
inaugurate new types of service. The convention 
finally voted that it was the sense of those pres- 
ent that such expansion was desirable and that 
the entire subject be referred to the board of 
directors with instructions to prepare plans and 
to submit them to the membership thru a refer- 
endum. 

The auditing committee presented a report 
affirming the correctness of the treasurer’s state- 
ment. 

New Officers Chosen 


The nominating committee presented the fol- 
lowing candidates, who were elected to the re- 
spective offices: 

President—Frank R. Mann, Huntington. 

First vice president—M. B. Sprigg, Weston. 

, Second vice president—Harold Shadle, Charles- 
on. 

; Third vice president—Robert Briggs, Williams- 
own, " 

Fourth vice president—F. P. Jones, Wheeling. 

Directors—Charles Robison, Morgantown; BE. R. 
Glenn, Clarksburg; G. J. Dickerson, Huntington. 

Gist of Resolutions Adopted 


The resolutions committee’s report expressed 
thanks to the reception committee, the manage- 
ment of the Ruffner Hotel and the entertainment 
committee. It presented a resolution opposing 
the proposed amendement to the lien law, and it 
approved the building and loan plan outlined 
by Mr. Chase. It also reported a resolution 
drawn by the grievance committee, calling on 
the Interstate Commerce Commission for re- 
lief in the matter of the car shortage in rela- 
tion to the shipment of building materials. 

The matter of holding the convention earlier 
in the year was presented from the floor and 
generally approved by those discussing it. No 
action was taken. 

Banquet Features 

At the banquet on Friday evening, W. E. R. 
Byrne, speaker of the house of representatives, 
acted as toastmaster. Gov. E. F. Morgan, of 
West Virginia, made a brief address in which 
he expressed himself as well pleased with the 
spirit of the convention as indicated in the 
press reports. He said the outlook for the 
State is exceptionally good. There is a greater 
promise of activity than at any previous time 
for twenty years. Much money will be spent 
in the building of good roads. The railroads 
are beginning to recover from the ill effects of 
public repression and are preparing to spend 
many millions within the State. The papers 
report new building in large volume in every 
town. 

Fred O. Blue delivered a descriptive address 
on the State of West Virginia, in the course of 
which he enumerated the wealth of beauty and 
natural resources of the commonwealth and as- 
serted that the people of the State did not 
appreciate what they had and were not working 
to realize a commonwealth commensurate with 
their natural wealth. 

Miss Elizabeth Posen sang several numbers. 

Douglas Malloch, ‘‘ Lumberman Poet,’’ of the 
AMERICAN LUMBERMAN, Chicago, and an old 
friend of the West Virginians, delivered his 
famous lecture on ‘‘ Average Men’’ and received 
a tremendous ovation from the crowd. 

The speaking program was concluded with a 
brief address by Senator W. E. Chilton on 
‘¢ Americanism. ’’ 

THE CALIFORNIA REDWOOD LUMBERMEN have 
placed their great western forests under forestry 
management, under a highly trained forester, to 
insure a continuous production of redwood lum- 
ber, without depletion of the forests. 
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Illinois Retailers Discuss Selling Complete Homes, 7 
Cost Accounting—Elect Officers and Director;} : 


The final day of the Illinois Lumber Mer- 
chants’ thirty-third annual convention, held at 
the Congress Hotel, Chicago, on Wednesday, 
Thursday and Friday of last week, was in some 
respects the most important, because of the 
business transacted and the interesting discus- 
sions of retailers’ problems that took place. 

A. ©. Gauen, of Collinsville, was elected presi- 
dent, and C. B. Moore, of Aurora, vice presi- 
dent. 

[The story of Wednesday’s and Thursday’s 
proceedings appeared on pages 58, 59 and 74 
of the Feb. 24 issue.—EbITor. } 


FRIDAY FORENOON 


The session of Friday forenoon opened with 
a brisk discussion of the question whether lum- 
ber dealers should sell complete homes. Some 
dealers would draw the line at such materials as 
they carry in stock; that is, they favored com- 
pleting the job so far as ordinary building ma- 
terials and accessories go, but did not think that 
lumbermen should supply such items as plumb- 
ing, heating and lighting equipment, painting 
and decorating etc. As the discussion pro- 

essed, however, it was shown that there really 
is no logical place to stop short of a finished 
home ready for the owner to turn the key in the 
front door and take possession. It was brought 
out that the mail order houses with their exten- 
sive advertising and attractive pictures of ready- 
cut houses have educated the public to the 
idea of buying complete houses—instead of 
boards, dimension, shingles etc., with which to 
build a house. The modern lumber dealer must 
not only follow the lead of the mail order con- 
cern but ‘‘go them one better.’’ ‘‘The day is 
surely coming,’’ said J. W. Mackemer, of Pe- 
oria, ‘‘when a man or woman can walk into a 
lumber office, pick out the house he or she wants, 
and have a price stated at which the home will 
be turned over complete to the last detail. When 
that day comes the question of cut-throat price 
competition will be forever past.’’ He con- 
tinued: ‘‘ When you buy a necktie you select one 
that pleases you in its design, color, texture and 
general appearance. No one could sell you 
something different just because it was a little 
cheaper. You want that particular tie, and you 
buy it. Just so with a house. If lumber deal- 
ers will put brains and real effort into the job 
of pleasing their customers and helping them 
select something that just suits them, suggest- 
ing such changes and special features as will 
make the proposed house still more attractive— 
in other words, give real service to prospective 
home builders—they need fear no competition 
based on the price argument alone.’’ 

‘‘How many automobiles would be sold,’’ 
asked Mr. Mackemer, ‘‘if the prospective buyer 
had to shop around and buy the body at one 
place, the top at another, and the wheels and 
tires somewhere else? No, the salesman drives 
around to your place in a beautiful car, every 
detail of which has been carefully thought out 
and planned; he takes you for a nice little ride, 
points out the many fine points of the car—and, 
more often than not, a sale is made. People 
don’t buy the materials from which automobiles 
are made and pay some one to put them to- 
gether. If they had to do that, there would 
be very few ears sold. Why should they have 
to buy homes that way?’’ 

W. F. Stevens, of La Salle, said that the lum- 
berman and not the contractor is the logical 
person to sell the home complete. ‘‘Nine-tenths 
of the contractors,’’ said he, ‘‘are not financi- 
ally able to handle the proposition complete. On 
the other hand, the lumberman is equipped, both 
financially and by his knowledge of building 
materials, to do so.’’ 

James Springman, of Alton, said that he had 
found plan book service a great aid in selling 
homes, citing the sale of four homes in one week 
from a single plan. 

‘‘This matter of plan service,’’ said E. E. 
Hinehliff, of Galesburg, ‘‘is just another in- 
stance where the mail order houses have been 


one jump ahead of the local lumber dealer. We 
are only beginning to wake up to its importance 
and value. In our business we find plan serv- 
ice of the greatest value.’’ In answering to 
an inquiry as to how the architects of his city 
regarded the furnishing of plans by lumber 
dealers, Mr. Hinchliff said that they did not 
object at all; that the plans furnished were 
usually for the smaller houses, with which archi- 
tects do not care to bother anyway. The archi- 
tects feel, too, that by furnishing attractive, 
artistic plans for moderate priced houses, lum- 
bermen are helping to educate the public to 
want better homes and thus are indirectly 
helping their business. 

Upon invitation of the chairman, E. C. Hole, 
of Chicago, manager of the AMERICAN LUMBER- 
MAN, briefly addressed the meeting, telling of 
plans and methods that various retailers are 
using for the advancement of their business. He 
emphasized the importance of cultivating the 
rising generation, who are the lumber users and 
the home buyers of the near future. He also 
urged the lumbermen to impress their personali- 
ties upon their communities, and by enterprise, 
service and public spirit assume the place of 
leadership that logically belongs to them as 
purveyors of something that is most essential 
to society—homes. 

On the question of whether dealers should 
charge for deliveries, E. L. Conklin, of Pekin, 
said that his company delivers without making 
a separate charge except where the distance is 
considerable—say seven or more miles out in the 
country—in which case a charge is made, and 
there never is any objection registered by the 
customer. 


FRIDAY AFTERNOON 


The Friday afternoon session was featured by 
an address on ‘‘Cost Accounting,’’ by G. W. 
Hafner, who made a strong plea for a uniform 
system of cost accounting thruout the retail lum- 
ber industry, and for the adoption of the per- 
petual inventory by all retailers. ‘‘The man 
who depends for knowledge of the condition of 
his business upon a periodical physical inven- 
tory only is headed straight for bankruptcy,’’ 
said the speaker. ‘‘ You must know from month 
to month, from week to week, yes, from day to 
day, the actual conditions. You must know 
whether you are making or losing money in each 
department of your business and on each item 
of your stock. Then you can raise your prices 
on items that you have been selling too low 
for a profit, or cut out unprofitable items en- 
tirely if it seems advisable to do so; and, on 
the other hand, you can push and develop those 
items that are showing a good profit. You can 
have this knowledge only by a perpetual inven- 
tory of every item of your stock.’’ 


Urges Uniform Cost Accounting 


Mr. Hafner then proceeded to urge the advan- 
tages of a uniform system of cost accounting for 
the industry as a whole, saying: ‘‘It is not so 
long ago that 10 percent would cover the cost 
of doing a retail lumber business, but the cost 
now reaches 18, 20 and even 22 percent. Now- 
adays the majority of dealers operate trucks, 
which must be depreciated 25 percent a year. 
You did not formerly have this item. You also 
have increased wages, increased cost of insur- 
ance, increased taxes, increased standards of 
living, and other factors that enhance the cost 
of doing business. The day of doing business 
on an operating cost of 10 percent has gone 
forever. Thru a uniform cost accounting sys- 
tem, statistics could be gathered that would 
establish standards which would serve as a guide 
to the entire industry.’’ , 

‘¢Business in the coming years must be done 
on the basis of exact knowledge,’’ continued 
Mr. Hafner. ‘‘Knowledge based on your own 


individual business is not comprehensive enough. 
It must be based on the collective experience of 
the industry as a whole.’’ 

Mr. Hafner also said that, for purposes of 


a 


accounting, every retail lumber business showy 

be divided into at least four departments, 4) 
follows: Yard and warehouse, general offic, | 
selling, and deliveries, the purpose of such &) 
vision being to facilitate segregating ay) 
analyzing the cost of each department, permit. | 
ing a closer scrutiny and the prompt checking ¢ 
ting excessive costs in any department, where jt | 
buried in a general expense account they mig} | 
go unnoticed. [Mr. Hafner is the author of, 
series of articles on ‘‘Cost Accounting for 
tail Lumbermen’’ that were printed in th 

AMERICAN LUMBERMAN.—EDITOR. | 


Talks on Railroad Situation 


George E. Brown, traffic manager of the Belk. | 
ville (Ill.) Manufacturers’ Association, nex 
spoke on the transportation situation in J]. 
nois. He said that motor trucks are using th 
highways, which the railroads are taxed to Tl 
and to maintain, to take from the railroads , 


large slice of their legitimate freight revenue | 


citing in particular an instance of a short rail 
line passing thru three Illinois counties, which 
is forced to pay heavily for maintaining th 


highways over which run fleets of trucks that | 


have cut into the railroad’s short haul busines 


so heavily as to practically wipe out its oper — 
He said that the motor truck | 


ating profit. 
manufacturers are so keen for business that they 
urge young men, often of an irresponsible type, 
to buy trucks on deferred payments. These 
truck operators in their eagerness to get re 
cut their rates not only below the rail rates but 
below the point where any profit can be made 
for themselves. The result is that within a com- 
paratively short time many of these truckers 
go broke, but there is always someone ready to 
step into their places and repeat the perform- 
ance. 


vn 
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Speaking of the railroad situation in general 
Mr. Brown said that the sooner the Transporta- 
tion Act is repealed, Section 15-A of the Inter 
state Commerce Commission regulations abro 
gated, and the commerce commissions of the 
48 States restricted to their proper functions 
the quicker the country will have efficient and 
economical transportation. 


‘*Less Work—More Pay’’ 


The fascinating subject of ‘‘Less Work and ; 
More Pay’’ was expounded by Richard M. Me | 


Clure, of Chicago, director of the service de 
partment of the International Association of 
Rotary Clubs. The gist of his interesting talk 
on management was that business men should 
free themselves from the drudgery of unimpor- 
tant routine tasks in order that they may have 
time for more essential matters, and especially 
that they should so organize and arrange their 
affairs as to have at least fifteen minutes a day 
of undisturbed leisure for constructive thinking 
and planning. The only way in which this can 
be accomplished is by the delegating of duties 
to others. In this connection the speaker quoted 
the dictum of the late John H. Patterson, of the 
National Cash Register Co.; ‘‘Do nothing your- 
self that you can get someone else to do.” 


Elect Officers and Directors 


The report of the nominating committee was 
then read by Charles A. Glore, of Centralia, a8 
follows: 

President—A. C. Gauen, Collinsville. 

Vice president—C. B. Moore, Aurora. 


Directors—To fill unexpired term of the late 
Charles Schuck; J. A. Bryden, Springfield. For 3 
ears: Fred Wenthe, Effingham; Ray Durham, 
arrisburg; W. W. Tilden, Bloomington. 


Resolutions Ask Time Limit 


The report of the committee on resolutions 
was read by E. L. Conklin, chairman, of Pekin. 
The resolutions presented, all of which were 
adopted without dissent— 

Pledged the association to every possible effort 
to have the Interstate Commerce Commission set 4 


time limit on the collection of undercharges J 
railroads, 


Sageevel the action of the directors in affiliatin 
the Illinois association with the National Reta 
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ymber Dealers’ Association, and urged individual 
members to join the National as sustaining mem- 


bers. 
rded unalterable opposition to any legisla- 
on ie effect of which would be to change either 

e rights or remedies given to contractors and 
material men under the present lien law of Illinois. 

Approved the efforts being made to bring about 
the standardization of sizes and grades of lumber. 

Recommended group organization of lumbermen 
thruout the State. 

Expressed sympathy with the families of the 
following members, deceased during the last year: 
¢, W. H. Schuck, of Springfield, who was a direc- 
tor; B. R. Lacey, Knoxville ; Frank Mosher, Dekalb ; 
w.'C. Riley, Kasbeer; William Langan, 
William Flannery, East St. Louis. 

Expressed the regret of the association, that “its 
peloved. secretary-emeritus, George W. Hotchkiss,” 
was unable to be present, and conveyed to 
the sympathy and best wishes of all the members. 


Cairo ; 


SOME STRIKING EXHIBITS 


A feature of the annual meetings of the 
Illinois Lumber Merchants’ Association has al- 
ways been the exhibits, and this year proved no 
exception. One exhibit which particularly at- 
tracted the retailers was that of ‘‘Moyie,’’ or 
Engelmann, spruce displayed by the B C Spruce 
Mills (Ltd.), of Lumberton, B. C. This con- 
sisted of full size boards and a number of ex- 
cellent photographs showing the model town and 
splendid sawmill, an unusual flume, and the fine 
quality of the standing timber of the B C 
Spruce Mills (Ltd.) ‘‘Moyie’’ spruce, cut at 
an altitude of approximately 3,000 feet, grows 
very tall and straight. It produces lumber 
which takes a remarkably soft, satin like sheen 
in dressing. George Robson, general manager 


sidered the possibility of using southern pine for 
this purpose. Another feature of the exhibit was 
the display of canned goods produced by the 
Bogalusa Farm Products Corporation. Lumber 
was not forgotten by any means. Visitors were 
particularly pleased with the beautiful appear- 
ance of a finished panel of southern pine floor- 
ing which occupied a very prominent position. 
There were sample sections from timbers of all 
sizes, and many samples of molding, finish ete. 


An exhibit that occupied a very prominent 
position was that of the shingle branch, West 
Coast Lumbermen’s Association. An attractive 
shingled house, with interior electric lighting, 
formed the center of this exhibit, which also 
stressed the 100 percent dealer distribution that 
the shingle branch stands for. 


A good deal of interest is being shown in 
trailers, and the Freuhauf Trailer Co., of De- 
troit, Mich., is well supplied with orders. At 
the exhibit it was said that the company had 
just secured an order for forty-four closed body 
6-ton trailers, which will keep the body building 
shop very busy for some time and will call for 
considerable quantities of lumber. 


Among the other interesting exhibits were 
those of the following companies: 

American Steel & Wire Co.; Andersen Lumber 
Co.—Andersen white pine frames, put up in 
such a way that the dealer can greatly reduce 
his stock of frames; Beaver Products Co.; 


tailers of the State appear to be well stocked up, 
most of those interviewed reporting carrying 
larger stocks than usual at this season. 


‘“We are having a splendid business,’’ said 
J. W. Mackemer, of the J. W. Mackemer Lum- 
ber Co., Peoria, Ill., ‘‘and the outlook for the 
coming year is excellent, unless prices are ad- 
vanced to the point where it becomes imprac- 
ticable for the man desiring to build a home or 
make other improvements to carry out his 
wishes; or, what amounts to the same thing, to 
where he resents what he deems unwarranted 
advances and postpones or abandons his pro- 
posed building project.’’ Mr. Mackemer who, 
in addition to his retail business, is interested in 
8S. H. Bolinger & Co., manufacturers of lumber 
at Shreveport, La., only a few days ago re- 
turned from a trip South. He reports the mills 
all very busy, and said that he never saw so many 
cars being loaded with lumber or awaiting load- 
ing as on this trip. 


‘* Business has been quite good, and we are 
looking for a good trade the coming year,’’ said 
F. A. Miller, of the F. A. Miller Lumber Co., 
Gibson City, Ill. ‘‘The farmers are receiving 
better prices for their products, and are getting 
into a little better shape financially. They will 
be buying more lumber this year than they have 
been doing the last few years. We are carrying 
a full stock of lumber in anticipation of a pretty 
good demand during the next few months.’’ 


‘We enjoyed a good trade last year, and are 
































of the company, had the exhibit in charge. He 
is extremely pleased with the impression the 
product of his company is making upon re- 
tailers. While some shop of exceptionally fine 
quality is cut, most of the logs are cut into lum- 
ber especially for the retail trade. The knots 
are small, most of them firmly fixed in position, 
and ‘‘Moyie’’ spruce has the distinction of 
“‘stying put’’ to a remarkable extent. In many 
respects it resembles the old white pine of the 
North. Sales have been very good, especially in 
the United States, as the company is paying 
particular attention to the requirements of the 
trade in this country. 


Another exhibit which aroused more than pass- 
ing interest was that of the Great Southern 
Lumber Co., Bogalusa, La., the exhibit being in 
charge of the Coale-Fraser Lumber Co., the 
distributer of Bogalusa products in Chicago ter- 
titory. There were displayed not only samples 
of lumber but of various allied products, such 
48 pulp wood,chips cut for paper making, 
turpentine etc. The Great Southern Lumber Co. 
assists in establishing byproducts plants at 
Bogalusa, and then helps to make a market for 
them. For example, there were on display a 
number of broom handles made from southern 
pine. Light, straight and strong, they were a 
revelation to many lumbermen who had not con- 


Cornell Wood Products Co.; Gregertsen Bros. 
Co.; Johns-Manville Co.; Lehon Co.—the maker 
of roofing without ‘‘a kick in a million feet;’’ 
Long-Bell Lumber Co.—with a very comprehen- 
sive display of the advertising service which 
it makes available to retailers; Lumbermen’s 
Mutual Casualty Co.; Northwestern Cooperage 
& Lumber Co.; The Pacifie Lumber Co.—which 
was busy giving information on redwood to in- 
terested dealers; H. B. Waite Lumber Co.; 
Weyerhaeuser Sales Co. 


DEALERS REPORT BRIGHT OUTLOOK 


Lumbermen in Chicago last week attending 
the convention of the Illinois Lumber Mer- 
chants’ Association were practically unanimous 
in reporting good business now, and a most opti- 
mistic outlook for the coming year. The only 
‘‘fly in the ointment’’ was the fear expressed 
by some that the outcome of the present large 
and increasing demand for lumber might result 
in a ‘‘runaway market,’’ and the slowing down, 
if not the cessation, of the present building 
movement, especially in the realm of home build- 
ing and farm improvements. On the other hand, 
considerable confidence was expressed that man- 
ufacturers and wholesalers, as well as the re- 
tailers themselves, realize the dangers of a sky 
rocketing market, and will exert every effort to 
keep prices within reasonable limits. The re- 





ILLINOIS LUMBER MERCHANTS’ ASSOCIATION BANQUET, AT CONGRESS HOTEL, CHICAGO, FEBRUARY 23 


looking for an excellent year—better even than 
last, unless prices jump,’’ said J. E. Cornwell, 
manager of the Propst Lumber Co., Paris, Il. 
‘*The farmers of our community are not buying 
very much lumber, but we have a very good city 
trade. There are three building and loan asso- 


‘ciations in our town, which thus far have been 


able to meet the demands for money for finane- 
ing home building.’’ 


‘¢ Business is good with us, and we are opti- 
mistic concerning the future,’’? said F. A. 
Grimes, of the Moses Dillon Co., Sterling, Il. 
Mr. Grimes said that his company had been 
troubled more with railroad mixups and delays 
during the last few weeks than for a long time. 


F. C. Fuhrhop, of the Campbell Hill Lumber 
Co., Campbell Hill, Ill.; S. E. Albin, of R. 8. 
Albin & Son, Lotus, Ill.; E. E. Hinchliff, of the 
Hinchliff Lumber Co., Galesburg, Ill., and a 
number of other retailers interviewed at the 
meeting expressed themselves regarding their 
present volume of business and the prospects for 
the coming year in about the same terms as 
those that have been quoted. In fact, if there 
was @ pessimistic dealer at the convention, or 
one who is not looking for a very satisfactory 
trade during the remainder of 1923 the AmER- 
ICAN LUMBERMAN’S representative, in three days 
of ‘‘mixing,’’ failed to locate him. 








30 


AMERICAN 


LUMBERMAN 


MARCH 3, 199; 





Southeast Missourians Discuss Scientific Merchan- 
dising, Allied Problems and the Business Outlook 


Sr. Louis, Mo., Feb. 26.—Senate Bill No. 29, 
now pending in the Missouri legislature, which 
declares that a concern that sells building ma- 
terials at a lower price in one section of the 
State than it sells the same commodity in an- 
other section, after making allowance in the 
grade or quality and cost of transportation, 
shall be guilty of unfair competition, was de- 
nounced in resolutions adopted at the closing 
sessions Friday of the annual convention of the 
Southeast Missouri Retail Lumber Dealers’ As- 
sociation. [A report of the first day’s sessions 
appeared on pages 54 and 55 of the Feb. 24 is- 
sue of the AMERICAN LUMBERMAN.—EDITOR. | 

Senate Bill No. 29,-which was introduced by 
Senator Trout, provides that any firm convicted 
of unfair discrimination under this act shall be 
fined for each offense not less than $1,000 nor 
more than $10,000, and in addition may be en- 
joined from further engaging in business in this 
State. The convention went on record as being 
unalterably opposed to this bill and house sub- 
stitute No. 430 and ‘‘all legislation of like 
nature which presumes that a lumberman is 
guilty of a crime until he proves himself inno- 
cent and which takes away his right to fairly 
and honestly meet competition.’’ [A _ report 
on this bill appears on page 42 of this issue.— 
EDITOR. | 

Resolutions also were adopted thanking the 
St. Louis hosts for making the convention a 
success and the officers of the association for 
their faithful work. 


Officers Elected 


The following officers were chosen, the three 
first named being reélected: 

President—Charles E. Kiefner, Perryville. 

Vice president—F. M. Robinson, St. Louis. 

Treasurer—Oscar Fuller, Portageville. 

Secretary—Otto Pfeffercorn, Chaffee. 


St. Louis’ Position as Distributing Point 


M. E. Meacham, president of the St. Louis 
Lumber Trade Exchange, and general manager 
and treasurer of the Goodfellow Lumber Co., 
said that there has been a constant shifting of 
centers of supply of lumber until St. Louis 
has been finally acknowledged the logical center 
of distribution of both hardwoods and soft- 
woods. He continued: 


From 1901 to 1920 Chicago gave way to St. 
Louis on both receipts and shipments of lumber. 
Statistics prove that 12,000,000,000 feet more lum- 
ber was received in St. Louis than in the “Windy 
City” during this 19-year fight for supremacy. 
This is true even tho consumption in Chicago is 
many times larger than that of St. Louis due to her 
larger population and territory. 

On the face of statistics, 15,700 producing saw- 
mills acknowledge St. Louis as “the lumber dis- 
tributing center of the United States.” The St. 
Louis Merchants’ Bxchange car reports for St. 
Louis show:  3,540,000,000 feet of lumber received 
in 1922, or 177,000 cars; 2,629,000,000 feet of lum- 
ber shipped in 1922, or 131,000 cars. 

January this year St. Louis received 19,000 cars 
or at the rate of 4,500,000,000 feet for 19238. Cor- 
responding shipments were 13,600 cars or at the 
rate of 3,264,000,000 feet, indicating that we are 
still climbing at a rate of increase in business of 
possibly 15 percent a year. In value this means 
approximately $200,000,000 in business for this 
city in lumber and allied products. 

It is significant to note that these January statis- 
tics show 108,000,000 feet received and unloaded 
into St. Louis stocks. This brings me to the 
thought of the centralized source of supply and the 
vast stocks St. Louis offers you: 


Big Stocks to Draw From 


1, HARDWOODS: We have the largest ready for 
use—dry or shipping conditioned—hardwood stocks 
of any lumber center in the United States. Better 
than 65,000,000 feet of cypress, gum, cottonwood, 
cherry, mahogany, maple, birch, oak and other 
hardwoods. 

2. LONGLEAF AND SHORTLEAF PINE AND PACIFIC 
Coast Woops: We have 235,000,000 feet yarded 
here. Timbers can be obtained from these stocks 
up to 24x24—70-foot. Yard:'and shed stocks of 


all patterns and sizes are ineluded in southern pine, 
fir, white pine, red cedar, redwood, spruce and 
cypress. 





8. Five hundred and forty manufacturers, whole- 
salers and commission men maintain sales offices 
in the city. 

4. SasH AND Doors: Warehouse stocks and 
manufacturing facilities in this line are exceeded 
by no other center of distribution. 

St. Louis as a lumber center is at your service 
including mixed cars of yard and shed stock, privi- 
lege of including hardwoods with such mixed cars 
or privilege including sash, doors and millwork. 
Further, our fir transit privilege permits handling 
mixed carloads of fir and Coast products for you 
to economical advantage. 

Pittsburgh is to steel and Michigan is to the 
automobile what St. Louis is to lumber. St. Louis 
is a national economical lumber distributing center 
enjoying transit privileges and offering enormous 
stocks. It is equipped with all modern facilities 
for remanufacturing wood products in quantity, 
quality and variety. 

I want to draw your attention to an outstanding 
evolution of our business. The tendency of saw- 
mills since 1918 is more modern equipment for 
heavy production to meet peak demand periods. 
Many additional dry kilns permit the sawmills to 
dispose of production quickly, saving the waste of 
rehandling and deterioration from air drying 
months before marketing. 

This is only the beginning of modern methods of 
proved economic merchandising where the manu- 
facturer distributes in large quantities to the whole- 
sale or jobber carrying heavy assorted stocks in a 
central location. These wholesale reshipping yards 
in turn mix cars and distribute to dealers permit- 
ting a minimum of investment on the smaller deal- 
ers’ part, a quick turnover of capital invested and 
stock on hand. 

Question Box Discussions 


The question box brought forth interesting 
discussions. ‘‘Why do the lumber manufactur- 
ers advance prices unreasonably when there is a 
demand and retail lumber dealers do not ad- 
vance their prices when there is a demand?’’ 
Oscar Fuller, of Portageville, said that the ques- 
tion was unfair, as it was not a fact. 

‘“Why do lumber manufacturers advance the 
prices on lumber when they know they are kill- 
ing the goose that lays the golden egg?’’ was 
also asked. Mr. Fuller again spoke for the 
manufacturers, saying that he did not think it 
was right to thus cast slurs upon the manu- 
facturers. 

He said that the southern pine manufacturer 
has been selling lumber below the cost of pro- 
duction, and he ventured to say that 50 percent 
of the manufacturers today are big borrowers. 
‘It was time they should get back some of 
their losses,’’ he added. 

The building and loan question was brought 
up and Leon Herrick of Festus; Theo. Ochs, of 
Cape Girardeau, and Felix Petrequen, of Ste. 
Genevieve, told of the successful results brought 
about in their communities thru this method of 
financing homes. 

L. T. Metz, of Poplar Bluff, said business 
conditions there were very good. ‘‘It looks as 
if 1923 will be the best year we have ever had,’’ 
he said. ‘‘A great many buildings are being 
contemplated. ’’ 

Hugh Steele, of Piedmont, said that the farm- 
ers in his section had not fully recovered from 
the business depression, and they were not yet 
in the market for any considerable amounts of 
lumber. 

Mr. Petrequen said that conditions in his sec- 
tion were promising. Will Keyes, of Cape 
Girardeau, said that the growing of cotton had 
brought prosperity to that section. 

Harry Young, of Sikeston, said that the suc- 
cessful results of cotton raising had caused the 
importation of negroes from the South, and 
that more than 200 homes for these workers and 
their families were now being erected. 


Banquet Features 


The annual banquet was held in the ball room 
of the Hotel Statler, more than three hundred 
persons being present. An elaborate dinner was 
served. 

President Kiefner presided at the banquet. 
Paul W. Brown, editor of America at Work, 











ee) ‘ 


spoke on ‘‘St. Louis.’’ He told of the recey 
passage of the $87,000,000 bond issue and jt 
importance to this city. Charles H. Dane 
judge of the court of appeals, spoke of southeag, 
Missouri and its history, and Parson P. A. Simp. 
kin, grand chaplain of Hoo-Hoo, spoke of th 
‘‘Human Side. of Business.’’ Following the 
speaking there was dancing. 


The Business Outlook 


The convention reassembled at 10:30 Fridgy | 


morning, President Kiefner presiding. ‘Th 
Business Outlook from the Viewpoint of the 
Lumber and Material Dealer,’’ was discussed by 
Dr. W. F. Gephart, vice president First Nationa) 
Bank in St. Louis and dean of the school of com. 
merce and finance, Washington University, He 
said in part: 

In the business recovery which has been in prog. 
ress now for some months no class has, perhaps, 
shared more largely than the building material peo. 
ple. This is due primarily to the fact that build. 
ing construction, especially dwelling construction, 
was interrupted during the war period, and ge. 
ondly to the fact that in a rapidly. growing country 
such as the United States, especially in the cities, 
the annual increase needed for dwellings is very 
great. The result is that there is not only a large 
amount of building of homes by individuals them. 
selves, but also a very great activity in what may 


be called investment building. With labor so gen | 


erally employed and manufacturing and distribut- 
ing businesses so active there is every reason to 
believe that this activity in building will continue 
thru, at least, a considerable part of the present 
year. 

One of the factors which has contributed to the 
building activity is the ‘cheapness’ of money, 
Funds can be secured at very low rates of interest 
and there seems to be no reason why this should 
not continue for several months. A very general 
spirit of optimism is prevailing among business men 
in general and it may perhaps be well to utter a 
word of caution, especially to those interested in 
the building trades which are very sensitive to 
prospective changes in industrial conditions. While 
individuals continue to build homes for themselves 
even when costs are increasing, the investment 
builders are very responsive to increased costs. If 
building materials should continue to increase and 
if funds for building should likewise increase this 
will bring about a very quick decrease in purely 
investment building. 

A word of caution needs to be given to business 
men in respect to their disposition sometimes to 
overemphasize business forecasts and _ prophe- 
cies which are now published by so many agencies. 
The study of business cycles and the preparation 
of these business analyses and forecasts marks 4 
very decided milestone in business progress, for 
American business men in the past have given too 
little attention to the study of fundamental forces 
which dominate industrial progress and depression 
and every business man ought to supplement these 
forecasts with his own careful individual judgment 
and analysis. When it is recognized that general 
industrial conditions or even conditions in any one 
line of industry are a result of so many forces, 
many of which are absolutely unpredictable, it will 
easily be seen that those who prophesy, especially 
at a time like this of world disturbed conditions, 
should do so with a very great degree of modesty. 


Hugh K. Taylor, of the National Retail Lum- 
ber Dealers’ Association, discussed the activi- 
ties of that association, the necessity for re: 
tailers to organize and the benefits to be derived 
from membership in the national association. 


Dealer’s Place in Building Business 


ET 
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J. W. Trieschmann, of Little Rock, Ark., gen 
eral manager of the East Arkansas Lumber Co., 
which operates a chain of line yards in Arkan- 
sas and southeast Missouri, discussed ‘‘The 
Building Material Man.’’ He said that the 
dealers should impress in every way possible on 
the minds of the public that they are dealers » 
building material and that the public should 
come to them for supplies of all kinds. Mr. 
Trieschmann said that 60 percent of the busi 
ness they do is in lumber, but that the lumber 
dealer conducts a department store of the build- 
ing business. ‘‘In a few years,’” he said, ‘‘we 


will have to add wall paper to our line. Whet 


a man is going to build, he should depend upo 
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the building material man for everything he: 


needs. When he needs paint he should not go 
to the drug store for it any more than he should 
come to our establishments when he wants 
aspirin. ’’ He said that the building material 
man ought to be able to advise a man intelli- 
ently on any item required in the construction 
of a building, materials to be used ete. 


Scientific Merchandising 


Parson Simpkin made an inspirational ad- 
dress, with ‘‘ Brains, Business and Boards,’’ as 
his subject. He said that of primary importance 
to the whole trade is the brainiest and most 
scientific merchandising that will insure the best 
and most perfect distribution of lumber. He 
continued : 

The manufacturer is alone properly protected 
and enabled to carry on profitably as the final dis- 
tribution reaches at the fairest possible level the 
ultimate consumer. Retailers with brains will ever 
pear this in mind. A growing sense of the need 
and value of codperation and organization is here. 
Its value will be only ephemereal and relative un- 
less it is translated into the best method, the 
pardest work and the fairest judgment. 


No business pays thru the years a more modest 
return than does lumber. One of the brainiest, 
hardest working and most scientific merchants of 
lumber in the West gave me the other day the re- 
turn for over a score of yards as 7% percent on 
1922 business. All the public wants is service, a 
fair statement of the business and its problems and 
the assurance that only a fair return is collected 
on the basis of honest and intelligent cost sheets. 
In setting the base of fairness it is the dealer’s 
business to remember that on his skill depends not 
only the welfare of the manufacturer and the 
public, but also his own. 


After the election of officers and the adoption 
of resolutions the convention adjourned. 


Concatenation and Other Entertainment 


In the evening a concatenation was held 
under the direction of J. Carl Anderson, Vice- 
gerent Snark for the eastern district of Missouri, 
at which nineteen candidates were initiated. 

A theater party was given the same evening 
at the Orpheum Theater, and at the close a 
buffet luncheon was served at Hotel Statler. 


Other entertainment features included a mu- 
sicale at the Scruggs-Vandervoort-Barney audi- 
torium on Thursday morning and a shopping 
expedition for the ladies on Friday morning, and 
an automobile ride over the city for the mem- 
bers and their wives on Friday afternoon. 

St. Louis retailers, wholesalers, manufactur- 
ers and commission men were hosts at all enter- 
tainment features. 

The reception committee follows: C. M. Her- 
rington, chairman; Julius Seidel, T. C. Whit- 
marsh, Adolph Boeckeler, J. Carl Anderson, J. 
H. Robinson, C. L. Dann, A. J. Marr, J. 8S. N. 
Farquhar, Ray Rutherford, A. B. Trombley, 
Otto T. Pfeffer. 

The entertainment committee follows: J. S. 
N. Farquhar, chairman; Ray Rutherford, A. B. 
Trombley, A. J. Marr. 

Mr. Kiefner spoke on Wednesday noon before 
the St. Louis Chamber of Commeree, telling the 
members of the growth of southeast Missouri 
and its importance to St. Louis because of its 
trade, its advantages and history. 


To Serve Interests of All Wholesalers 


New York, Feb. 26.—Secretary W. W. 
Schupner, of the National Wholesale Lumber 
Dealers’ Association, reports that the announce- 
ment of the proposed merger of that association 


and the American Wholesale Lumber Associa- 
tion has aroused much interest and comment 
and the response from the membership has been 
very gratifying, the indications being that the 
merged National-American Wholesale Lumber 
Association will begin its career, not only with 
an inereased membership and larger facilities 
for service, but with a renewed enthusiasm that 
should result in building up a strong organiza- 
tion, working not only to serve the interests of 
the wholesaler, but those of the lumber industry 
at large. 


Concerning the services of the association Mr. 
Schupner says: 


The direct services of the National Wholesale 
Lumber Dealers’ Association’s bureau of informa- 
tion, transportation bureau and collection depart- 
ment, which have always been a feature of mem- 
bership, will be continued and further developed 
to meet the requirements of the larger membership. 
The arbitration procedure will be amplified and its 
scope broadened to include the arbitration of dis- 
putes with members of other associations, and with 
the increasing tendency to avoid litigation in lum- 
ber controversies, this question of arbitration will 
be a most prominent association feature. 

The National-American Wholesale Lumber Asso- 
ciation will represent a real union of wholesale 
lumbermen, aggressively codperating to afford an 
agency for the protection and maintenance of the 
wholesaler as an esential factor in the lumber in- 
dustry, and better fitted than ever before to serve 
its members along all needful lines. ‘4 


The merger committee will present a complete 
report at the annual meeting at Pittsburgh, Pa., 
March 21-22. Each of the associations is to 
meet separately on March 21 in Pittsburgh to 
take the necessary ratifying action, and it is 
planned that the merged association will meet 
on the second day, adopting bylaws, procedures, 
electing directors and officers and take any other 
action necessary toward accomplishing the de- 
sired results. 


Indiana-Michigan Dealers Banquet and Elect 


SourHh BEND, IND., Feb. 27.—The twenty- 
third annual convention and banquet of the 
Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association held 
here today, was marked by an un- 
usually large attendance of members 
and their ladies and guests, nearly 
300 filling the Rotarian room of the 
Oliver Hotel at the banquet at noon 
today. 

As stated by retiring President 
Charles L. Hollowell, this city, this 
annual gathering is held mainly for 
the purpose of getting together in 
an informal and social way. Carry- 
ing this idea out, the morning was 
spent in informal discussions by mem- 
bers in the hotel lobby. At the ban- 
quet President Hollowell opened 
the festivities with the singing of 
‘‘America” in which. all took part, 
accompanied by a special orchestra. 
This was followed by invocation by 
the Rev. A. H. Keck, of South Bend. 


At the conclusion of the banquet, 
President Hollowell stated that be- 
cause the time was limited, there 
would be no formal addresses and 
on behalf of the retiring officers and 
directors he extended welcome and 
hoped that each succeeding year the 
annual ‘‘ get-together’? would make the at 
tedance of the members more and more worth 
while, 

A. J. Hager, Lansing Mich., president of the 
Michigan Retail Lumber Dealers’ Association, 
brought the greetings of his association and 
stated that ‘‘there never was a time when there 
Was a need of these ‘family’ gatherings as at 
present. We have reached the point,’’ he con- 
tinued, ‘‘where lumber dealers must change 
their mode of merchandising.’’ Referring to 
the mail order houses, ‘‘which,” he stated, 

have been entroaching on the business of the 
retailers and which have shown us how to mer- 
chandise,’” he emphasized the necessity of the 
use of ‘‘picturebooks,’’ the Michigan associa- 
tion having decided that houses or homes must 
be sold by pictures and not quoted by the thou- 
sand feet. ‘‘The South Bend group,” he stated, 


J. I. PAVEY, ©. Be 
South Bend, Ind.; 
Elected President 


‘¢*has shown what group work can do in getting 
together for the good of all, but you should 
have more frequent meetings, monthly in fact, 

















HOLLOWELL, 
South Bend, Ind. ; 
Retiring President 


so that we can help make our competitors our 
best friends—their troubles and their joys and 
ours should be mutual.’’ 

Bert S. Thatcher, secretary of the Michigan 
association, Ionia, Mich., made a plea for the 
elimination of the word ‘‘competitor’’ in speak 
ing of a fellow lumberman and _ substituting 
therefore ‘‘codperator,’’ which if followed out 
would help bring about a better spirit among 
members of the trade. 

C. D. Root, Crown Point, Ind., seeretary of 
the Retail Lumber Dealers’ Association of In- 
diana, spoke of the untimely demise of B. H. 
Thompson, president of the Home Lumber Co., 
Elkhart, Ind., who with Mr. Root had been dele- 
gated to attend the Northern Indiana-South- 
ern Michigan meeting. He then suggested that 
the Indiana-Michigan dealers hold a summer 
meeting to become better acquainted. 


VERNON LOWE, 
Mishawaka, Ind. ; 
Retiring Secretary 


President Hollowell then requested the sec- 
retary on behalf of the association to send a 
note of condolence to the family of the late B. 
H. Thompson, Following this he called 
for the report of the nominating 
committee, which was unanimously 
uceepted, as follows: 

President—J. I. Pavey, 
lumber Co., South Bend, Ind. 

Vice president—Vernon Lowe, Lowe 
Lumber Co., Mishawaka, Ind. 

Secretary-treasurer—C. R. Moore, 
City Lumber Co., South Bend, Ind. 

Directors—Millard Smith, Marcellus 
Lumber & Coal Co., Marcellus, Mich. ; 
A. P. Morrow, Eau Claire Lumber Co., 
Eau Claire, Mich.; Wilbert F. McGarry, 
Pierceton Lumber Co., Pierceton, Ind.; 
C. H. Davis, Goshen Lumber & Coal 


National 


Co., Goshen, Ind.; E. H. Sabrosky, 
Kendallville Lumber Co., Kendallville, 
Ind. 

Adjournment. being taken, the 


oarty went to the new Palace Theater 
in a body, where for nearly three 
hours it was entertained by moving 
pictures and excellent vaudeville, 
coneluding with a showing of the film 
‘‘From Log to Lumber,’’ prepared 
by the Southern Pine Association. 

Commenting on the present busi- 
ness situation, retiring President Hol- 
lowell stated that prospects in northern Indiana 
and southern Michigan are very favorable; that 
a large amount of building is in sight and that 
the only deterrent is the difficulty in obtaining 
material, the oversold condition of mills mak- 
ing delays in deliveries probable. 

President-elect J. I. Pavey stated that the 
business outlook is very good, with building 
continuing thruout the winter—a situation al- 
most unprecedented here—but that delays in 
shipments, especially from the South, may af- 
fect the situation. ‘‘From the Coast, on the 
contrary,’’ said Mr. Pavey, ‘‘we are getting 
shipments thru in ten days—remarkably quick 
ume.?? 

Secretary-elect C. R. Moore also declared busi 
ness prospects excellent, adding that receipts of 
shipments are helping to make the situation 
somewhat uncertain. 
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West Coast Lumbermen Discuss Market Extension, 
Standardization— Endorse Publicity Program 


SEATTLE, WASH., Feb. 24.—More than a 
hundred fir millmen from all parts of the Pacific 
Northwest assembled in the New Washington 
Hotel yesterday for the annual meeting of the 
West Coast Lumbermen’s Association. The 
proceedings dealt with numerous association 
problems, from national activities to those of a 
regional or local nature; there was a discus- 
sion of standardization, coupled with a telegram 
from Secretary Hoover, expressing his appre- 
ciation of the favorable attitude of the West 
Coast industry; there were scholastic and prac- 
tical views on market extension, along with a 
suggestion of the effective and romantic manner 
in which West Coast forest products are making 
their triumphal entry into fields hitherto closed 
to them; there was an outline of present con- 
ditions, and an inspiring forecast tending to 
reveal that 1923 would be written into the record 
as one of phenomenal and unprecedented devel- 
opment; and above all, from whatever angle 
considered, the deliberations brought out the 
point that the broad and catholic spirit of codp- 
eration is at once the watchword and the keynote 
of the industry—for the officials are cooperating 
with the national authorities, with other asso- 
ciations, and they are setting the example so 
that individuals, however, humble, may take 
their cue that the present era is one of asso- 
ciated effort to the extent that the person or 
individual who refuses to heed that inexorable 
tendency will surely expose himself to the dan- 
ger of failure and oblivion. 

In this respect, speaking from a purely prac- 
tical standpoint, the meeting may be said to 
reflect a strong and commanding market situ- 
ation, for the millmen find themselves har- 
monious to a degree hitherto unknown, and all 
their problems appear to be those in which they 
can present a united front. A strong and up- 
lifting tendency was imparted thru a master- 
ful address by a noted educator, bringing out 
the need of scientific research at the universities 
in relation to the lumber industry and the un- 
questioned value, in dollars and cents, of such a 
policy. This address, which was delivered by 
Dr. Henry Suzzalo, president of the University 
of Washington, merited and received the closest 
attention, for it assumed to portray conditions 
say thirty years hence when, in the words of the 
gifted speaker, the value of the by-products of 
the forest would almost inevitably exceed in 
value the output of main products. 

The association chose its trustees for the year; 
paid a deserved compliment to President A. C. 
Dixon by reélecting him to the position which he 
has filled with grace and dignity for the last 
year; also reélected his able assistants, Ernest 
Dolge, of Tacoma, vice president for Washing- 
ton, and C. H. Watzek, of Wauna, vice president 
for Oregon; and of course again recognized 
the high abilities of Robert B. “Allen by re- 
taining him as secretary-manager. The ses- 
sion closed with a banquet, fully up to the recog- 
nized standard of West Coast affairs—an oc- 
¢casion bringing into play entertainment features 
of exceptional merit, and rising to a logical 
climax in an address of convincing eloquence 
and power. 

President’s Address 


It was 1:30 o’clock when President Dixon 
called the assemblage to order, and went 
straight to the business of the day, stating that 
if he were to choose a text for his remarks, it 
would be ‘*Trade Associations a Necessity,’’ for 
in his opinion they were a necessity; that if 
anyone felt the statement to be too broad, such 
a one on investigation would be compelled to 
say that if not a necessity, ‘‘they are a very 
great aid to industry and business.’’ Mr. Dix- 
on continued: 

All of us who have followed the work done by 
Mr. Hoover in the last year are familiar with his 
statement that in his opinion if the 2,500 trade 
associations in the United States were abolished, 
industry would be bankrupted in ten years. I am 
satisfied that Mr. Hoover hgs not made any exag- 
gerated statement. If the making of money were 
the only test, then it might be that not all the 


effort put forth by association workers would be 
entirely justified. However, there are many things 
more valuable than money, and I shall undertake 
to show later how association activities justify 
themselves by standards of measurement other 
than the dollar. 


Most of us are interested in business primarily 
and largely for what we can get out of it. We are 
interested in costs and selling prices; in methods 
of reducing costs and increasing selling prices— 
but principally interested in what there is left after 
the books are closed at the end of the year; and 
if accused of money-grubbing we have an easy way 
out, in that many can say and prove that their 
purpose in getting money as the result of business 
is that they may devote it to the development of 
a higher and better civilization. 

On the money side, Mr. Dixon showed that 
there were many association activities from 
which the individual member was getting back 
more than a dollar for each dollar contributed. 
He referred to the traffic department, building 
code work, tax research, market extension, stand- 
ardization, and other activities—and then said: 

The heart of an association is a good deal like 
the heart of an individual. No particular harm 
can come to it from the outside. External attacks 
simply result in the acquisition of such strength as 
always comes from putting up a good fight against 
outside enemies; the danger is from the inside. 
My effort has been, and will be, so to harmonize 
the working forces that there will be no internal 
decay, no warring of internal elements, and no just 
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cause for criticism of the organization or pro- 
cedure. In’this I do not expect to be always suc- 
cessful, but I am convinced that whether or not we 
succeed lies in the attention we give to our or- 
ganization and the work it does. 

It is perhaps not news to you that our West 
Coast assocaition produces more lumber than any 
other six lumber associations in the United States, 
except of course the Southern Pine Association. 
In other words, we are one of the two largest, if 
not indeed the largest, and our responsibilities 
from now on will be proportionate to our size. 
{The remainder of Mr. Dixon’s address appears on 
the front page of this issue.—EpDI1Tor.] 


Report of Secretary-Manager 


The annual report of Robert B. Allen, secre- 
tary-manager, pointed out that 1922 had been 
an exceptional year, during which production had 
been 15 percent greater than that-of any other 
year, with sales equal to 96 percent and ship- 
ments 93 percent of the cut. The cut for the 
region west of the Cascades in Oregon and 
Washington was approximately 8,715,000,000 
feet, 57 percent more than the same region pro- 
duced in 1921. Mr. Allen said: 

It is of more than passing interest to note that 
water shipments for 1922 reached the unprece- 
dented total of 3,402,000,000 feet, or, an amount 
equal to 39 percent of the year’s cut. The increase 
in cargo business over the previous year was 73 
percent. California water deliveries last year 


totaled 1,580,257,610 feet as against 978,583,129 
feet in 1921—-an increase of over 61 percent. Next 


to California came the north Atlantic coast mar- 


kets, which on water delivered business took 665. 
844,090 feet as against 211,404,483 feet in 1921- 
an increase of 215 percent. Japan followed with 
590,921,637 feet as compared with 378,382,519 feet 
the year before—an increase of 56 percent, 

In the first seven weeks of 1923 we have pro. 
duced 8 percent more lumber than in the game 
period of 1922; 126 percent more than for the 
first seven weeks of 1921; and 19 percent more 
than same period of 1920. Our sales have beep 
70 percent greater than in the same comparatiye 
period of 1922; 199 percent greater than in 1921. 
and 62 percent greater than in the first seve 
weeks of 1920. ur shipments have been 49 per. 
cent greater than in the same period of 1922; 183 
percent greater than in 1921; and 48 percent 
greater than the first seven weeks of 1920. 

From our association statistics and from ip. 
formation we have been able to gather from mills 
that do not regularly report to the association, we 
conservatively estimate that there is now 750,000.. 
000 feet of unfilled orders in the fir region. That 
is equal to eight weeks’ ordinary production. 

We have canvassed the information given out by 
the most reliable building statistical services of the 
United States with the result that we have a new 
building construction forecast for 1923 of $5,116. 
544,000 as against actual construction in 1922 
amounting to $4,345,949,000. It may interest west 
Coast manufacturers to know that the architects 
and other building authorities now estimate that 
82 percent of potential building in 1923 will be in 
regions in which fir is now firmly established, or 
is an increasing factor in construction use. In 
other words the architects figure that the midwest 
States are going to build to the extent of $2,018. 
565,000 which is 39 percent of the total. They 
figure the western States, including the Pacific 
coast, at $797,776,000, which is 16 percent of the 
total; middle Atlantic States, $1,388,130,000 or 27 
percent of the total; northeastern States, $355. 
375,000 or 7 percent; southwestern States, $320, 
639,000 or 6 percent; southeastern States, $236, 
059,000 or 5 percent. 

On the face of the returns, therefore, 1923 has 
all the appearance of a good year. However, there 
are unmistakable signs of danger ahead. The tend- 
ency toward double-shift operation is creating a 
labor shortage which will greatly enhance manv- 
facturing costs. Open market logs on Puget Sound 
are quoted at $15, $21 and $28—another indication 
of mounting costs. Eighty percent of the produc- 
ers in this region buy more or less in open market. 

Car shortage is again in sight, despite the effort 
which we have been making to continue the west- 
bound movement of empties which gave the mills 
some measure of relief from the shortage of the 
latter part of last year. 

With the brightest prospects the industry has 
ever had, there are storm clouds in sight which 
should not be disregarded. 


Record of the Association 


Having sustained the reputation of the lun- 
ber secretarial fraternity as demon statisticians, 
Mr. Allen showed that during the year the West 
Coast association had broadened its service, 
lived within its income, and had paid all bills 
without drawing on emergency surplus funds; 
incidentally, that the organization was on the 
lowest dues basis of any similar American as- 
sociation. Transportation problems, he said, con- 
tinue to be the leading association endeavor, 
since without satisfactory rates and conditions 
in shipping, market extension and other work 
would be of little avail. He referred to one 
change in policy, saying: 

We have been giving nearly as much time to the 
problems of water delivery as we have to rail de- 
livery. In the face of some very clever maneuvel- 
ing on the part of those who view with alarm our 
increasing business in markets reached thru the 
Panama Canal, we have been able to keep the cargo 
shipping situation well in hand, but it has taken 
a lot of hard work, and at times quick work. 

At this point Mr. Allen took up rate reductions 
from the time of the interstate order effective 
July 1, authorizing a decrease of 10 percent. 
The report dealt with the situation affecting 
Omaha and Kansas City shipments, and subse- 
quent readjustments; the Southwestern case 
and the hearings resulting from it; flat minima, 
cubical minima, the wood fuel case, the protest 
against cancelation of Kelly’s Tariff No. 127, 
the box shook reparation case, and other hear 
ings, saying at length that the association dur- 
ing the year had participated in twelve cases 
involving millions of dollars and requiring a0 
association outlay of $11,795.81. 

In the freight claim department claims filed 
in 1922 were $133,075.65; collections, $122,816. 
Mr. Allen continued: 


Before leaving traffic matters, I desire to refer 
to the West Coast Association Freight Rate Book, 
which represents one of the departmental expal- 
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sons of the year without additional cost to mem- 
a If it is not already 100 percent accurate, it 
bey quickly pe made so; and it is the intention of 
the association to keep it corrected right up to 


date regardless of what happens in rate changes. 


During the year the association sponsored the 
jan for converting mill waste into carbon bri- 
yettes, thereby producing a high-grade fuel. 
The project is to be controlled by a private 
mpany of mill operators, and has some promise 
of assisting materially to solve the problems of 
Mr. Allen closed his report by re- 
ferring to the coéperative tests with the Madi- 


| gon laboratory in the kiln drying of inch and 


9jnch No. 1 common fir, demonstrating that 
it can be done. 
Increasing the Fir Market 


President Dixon made a characteristic intro- 
duction of C. J. Hogue, director of the West 
Coast Forest Products Bureau, saying that the 
fr manufacturers, having come to the west 
Goast, were now doubling back on their tracks, 
searching for markets. In this task, there had 
been a real missionary, who had run the risk 
of losing himself but had come out successfully. 

Mr. Hogue referred to the increasing number 
of compliments for fir and the steadily decreas- 
ing number of complaints respecting it. He 
alluded to the growing business with the east 
Coast, suggesting that very likely the total, 
having exceeded 600,000,000 for 1922, would 
reach a billion feet during 1923. There was a 
great need for literature setting forth the 
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merits of west Coast woods, one of the most 
formidable obstacles being the fact that archi- 
tects did not specify fir, while in the territory 
east of the Mississippi probably 95 percent of 
the lumber was bought on architects’ specifica- 
tions. Mr. Hogue reminded the millmen that 
they would be amply paid by watching the 
progress of west Coast hemlock in the Atlantic 
coast market, saying that the progress made 
had been most encouraging: ‘‘Even now,’’ he 
said, “‘the supply is harder to get than the 
demand.’’ In dimension sizes No. 1 common 
hemlock was interchangeable with fir. Formerly, 
he added humorously, it was the practice to 
mix hemlock with fir, while recently there had 
been an order conditioned on a small quantity 
of fir being included with hemlock, and the cus- 
tomer had consented reluctantly, saying, ‘‘ Well, 
send it along.’’ 

. Hogue’s discussion of the remarkable 
advance made by west Coast hemlock coincided 
with an interview tracing his work, published 
in the AMERICAN LUMBERMAN of Feb. 17. Mr. 
*ogue spoke for a few moments on the prac- 
ticability of using low grade cedar for crating 
stock, saying that it was admirably adapted on 
account of its strength and lightness to dis- 
yeas heavier woods now in use. He then 
ook up the most important and interesting 
Phase of his speech, in which he outlined the 
results of comparative tests of Douglas fir and 


longleaf pine, as conducted in experiments at 
Columbia University—results which had been 
accepted by the trustees of the New York Lum- 
ber Trade Association. He produced charts and 
graphs indicating the general range and points 
wherein the two woods were approximately equal; 
and he summarized the report to this effect: 

It will be noted that there is a wide range of 
approximately the same maximum and minimum 
limits in strength values -for both fir and pine. 
The lower range of values in the modulus of rup- 
ture curves shows the influence of defects on the 
ultimate strength or modulus of rupture and the 
difference in strength between the No. 1 common fir 
and the pine grades furnished the New York mar- 
ket which would be expected. In the upper range 
of values in modulus of rupture the influence of 
defects is eliminated to a greater extent and the 
material approaches more nearly the strength of 
small clear specimens. 

In both species more than half of the test pieces 
represent material which would meet the require- 
ments of more strictly structural grading than the 
commercial grades under which they were bought 
and which should be assigned correspondingly 
higher working values. It would appear that 
elastic limit is not influenced to a great extent by 
the presence of defects and thruout the range of 
tests the elastic limits practically coincide in both 
species. 

Observing that No. 1 common fir had been 
demonstrated to make a poor showing for one- 
quarter of its qualities, while the remaining 
three quarters had received the highest results, 
Mr. Hogue said that the comparison with south- 
ern pine had to that extent been unfair. The 
tests at the Columbia University had been 
made on Douglas fir bought as No. 1 common 
and longleaf pine bought as merchantable, and 
they had showed: 

Clear wood of equivalent density in the two 
species is equal in strength. 


Structural sizes of the two species are inter- 
changeable when of equivalent grade. 


More than half of the material of both species 
was of higher value than either No. 1 common or 
merchantable. 


Three-fourths of the No. 1 common fir was of 
equal value with the merchantable longleaf. 


The lower range of No. 1 common fir showed 
about the relative strength to merchantable long- 
leaf that would be expected. 


The test results conformed in general with pre- 
vious data of the Forest Products Laboratory of 
the United States Forest Service. 


Conclusions Reached 


The conclusions to be reached as a result of 
the tests are: 

Douglas fir and southern pine are coming more 
into use for the same purposes. 


There are in circulation many contradictory re- 
— concerning the relative strength of these two 
species. 


It would seem that interchangeability of species 
rather than inter-regional dissension would be of 
the greatest advantage to both lumber producers 
and lumber users. 


A common complaint of engineers and architects 
is that species of lumber are not interchangeable 
nor grading rules comparable. 


This is of great advantage to the real competi- 
tors of wood: Steel and concrete. 


If on top of uninterchangeability and uncom- 
parability there is dissension and controversy be- 
tween species, it hurts wood all the more. 


They are believed to have clarified the situation 
by =. definite data on the two species, with 
such observations and records of properties and 
behavior, and made under such conditions, as to 
be dependably comparable. 


It is recognized that merchantable longleaf is 
not a definite structural type, but New York lum- 
bermen have long demanded and received a very 
high type of material under the 1905 interstate 
rules for merchantable longleaf, and this condition 
will probably prevail for some time. 

As a result of the tests, concluded Mr. Hogue, 
Douglas fir can now take its place along side 
of longleaf pine as one of the two great struc- 
tural woods of the United States. The remark- 
able fact is that two woods grown so far apart, 
under such varying conditions of soil and climate, 
possess so much in common. 

John H. McIntosh, secretary-manager of the 
Federated Industries of Washington, spoke on 
the labor situation and impending legislation, 
stating that under the law of supply and de- 
mand a labor shortage might become acute with- 
in ninety days. 


National Association Problems 


Ernest Dolge, vice president of the West Coast 
association and director of the National asso- 
ciation, was introduced by President Dixon as 
well qualified to discuss association problems 
from the national standpoint. ‘‘ Put it right 


once for straight or | 
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quantity, delive rv 
and Maple Flooring; Oak ) 
Moulding; Kiln-dried Oak and Gum’ 
Lumber; Tennessee Aromatic Red 
Cedar; and “Ceda’line.”. 


“Ceda’line,” here 
is the smallspecie - 
of Tennessee Red 
Cedar tree from 
which thousands. 
of chests and ce- 
dar lined closets 
are made. 


Tennessee Aromatic Red Cedar 


This is one of the Chicago yards of the 
RITTENHOUSE & EMBREE CO., until recent. 
years extensive producers of oak flooring, but 
how one of the largest single retailers of 
f BRUCE OAK FLOORING 

j 
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They find it meets the requirements of their 
most critical customers. Delivery is made by 
means of the largest fleet of Pierce Arrow trucks 
in service by any single dealer in this country 


ee Reread cadets ticesadi Rese Meedietentarasteatnae tna ceatneatinadheetine tested te tenteete teeta teed 


You can make Money.on these items: 


{1} 96’x 1%” & 2” Clear Plain Red Oak $85.00 
{2} 94"x 1%” & 2” Select Plain Red Oak $72.50 
{3} 38°x14"& 2" No.1 Common . $60.00 
{4} 36’x 1%” Clear Beech Flooring $75.00 
Packed free of charge in patent end-cartons; no short 
lengths; no spliced bundles; extra wires. 


Tear off this coupon, send it in with your 
order and save on every thousand feet $2.00 


EF. BARTHOLOMEW HARDWOOD (0. 


Exclusive Chicago Distributors of Bruce 
Brand, Blue Label, Oak Flooring. 


_ WE SELL THRU DEALERS ONLY. 
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Buyers of 


Douglas Fir 


Are you interested in the benefits of 
personal representation among the pro- 
ducers of Fir Lumber, at a cost based 
upon the volume of your requirements? 

Would your buying problems be 
easier solved if you were in constant 
touch with mill conditions through a 
reliable Coast connection, whose only 
interest, in your district, would be your 
business. 

We have given several years of sat- 
isfactory buying service to our present 
clientele and are now in a position to 
handle new representative accounts in 
either Nebraska, Michigan, Missouri 
or Ohio. 

Our responsibility is attested by the 
class of accounts we are now handling, 
and by our standing with our many mill 
friends. An investigation of our serv- 
ice is solicited. 


Geo. P. Hitchcock, Inc. 


EUGENE, OREGON 


Box 401 1st Nat’l Bank 











For Sale 


Old established box shook and crating 
business in city of 50,000 population. 
At present operating profitably with 
about 100 men. Comparatively new 
plant and modern in every respect. In- 
cludes bolt or sawmill. Very advan- 
tageously located for Middle Western 
trade. Ample supply of lumber and 
raw material available by rail and 
water. Full information upon request. 


Detroit Trust Company 


DETROIT, MICHIGAN 








SURFACERS 
PLANERS 


For Sale xs", 


S. A. Woods No. 28-Hardwood Floori 

Planer and Matcher . . . rer nas 600.00 
Fay and Egan 15” x 6” Pl 

Matcher. mt 900.00 
Levi Houston 9” Outside Moulder . . 200.00 
S. A. Woods No. 59 24” x 6”’ double Sur- 

facer, fine shape, sectional rolls. Just 1 500 00 


the machine for box factory . ; 


S. A. Woods No. 107-12” x 6” Moulder 

Very popular Machine . .... 1650.00 
S. A. Woods No. 22-15” x 6” fast feed Planer and 
Matcher-6 knife round heads and double profiler feeds 
up to 225 per minute. Thoroughly rebuilt. Guaran- 
teed. Description and price on request. 


Address “E1’’, American Lumberman 











4-4 tol 2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oak ™92%p, 


Anderson-Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 








up to them with machine-gun rapidity,’’ said Mr. 
Dixon. Mr. Dolge, adverting to Mr. McIntosh’s 
speech, observed that what was happening in a 
legislative way at Olympia was ‘‘not a cireum- 
stance’’ to what was taking place in Washing- 
ton, D. C. He took up the question of compara- 
tive expenditures, showing that only a small 
proportion of the dollar went into national activ- 
ities, whether in the matter of transportation, 
forestry, trade extension, publicity, or any other 
of the numerous problems pressing for solution. 
‘‘A national directorship today means that 
you’ve got to go, and you’ve got to work, and 
there’s no fooling about it,’’ said Mr. Dolge. 

E. P. Allen, director of publicity of the Na- 
tional Lumber Manufacturers’ Association, un- 
folded the work done under his direction, say- 
ing that in the range of modern life publicity 
was taking more and more a necessary part in 
business activity and publicity, which was 
another form of insurance, had been placed on a 
permanent basis. ‘‘It is not only fire that 
destroys,’’ observed Mr. Allen; ‘‘public preju- 
dice is even more a public menace than is fire 
or flood. I see in the immediate future a need 
for our publicity equipment that never has been 
felt until this moment.’’ 

At the close of Mr. Allen’s speech, the asso- 
ciation voted on motion of J. H. Bloedel, of 
the Bloedel Donovan Lumber Mills, seconded 
by Ralph H. Burnside, of the Willapa Lumber 
©o., to endorse the publicity program. 


‘‘Nomenclature’’ and Other Matters 


A telegram from Secretary Hoover, comph- 
menting the association for its active codpera- 
tion in the standardization program served as 
a proper introduction of George Gerlinger, of 
the Williamette Valley Lumber Co., Portland, 
Ore. Mr. Dixon wittily observed that one of 
the vital points was the proper pronunciation 
of ‘‘nomenclature,’’ which he emphasized, after 
two attempts, on the second syllable, ‘‘men.’’ 
Mr. Gerlinger took the floor for a moment— 
only long enough to pass to Secretary Allen a 
copy of the AMERICAN LUMBERMAN of Feb. 10, 
with a complete report of the consulting com- 
mittee on lumber standards in Chicago. Mr. 
Allen read: 


At the Wednesday session the first subject dealt 
with nomenclature. George Gerlinger, of Port- 
land, Ore., presented a plan for naming certain 
basic grades, which met with general approval. 
The plan was to provide a sufficient number of 
basic grades to take care of lumber of comparative 
quality from the different manufacturing districts, 
and to leave to the various manufacturing districts 
the work of establishing definite grades. Each 
association would reclassify its grades so as to 
fall within each group, and, according to the plan, 
would prepare samples of each grades and send 
these samples to the next meeting so that very 
definite progress could be made in bringing about 
uniformity of grades, as well as uniformity of 
names. 


Following the suggestion of basis grades, 
Mr. Gerlinger took the floor in order to answer 
questions. He remarked that he did not see how 
the consulting committee could get very far at 
any date, since various regions were holding out 
strongly; but he was glad to say that with the 
exception of North Carolina, all of them had 
displayed a conciliatory and codperative atti- 
tude. North Carolina frankly admitted that it 
held the advantage, and did not propose to re- 
linquish it. But from the west Coast stand- 
point there had been scarcely enough prepara- 
tion or data available for progress at present. 
There is a tendency toward full sizes in green 
rough, with due allowance for tolerance, or 
variation in sawing, and beyond that point there 
is a tendency to take the position that the con- 
sumer is entitled to full measure. ‘‘At all 
events,’’ he eoncluded, ‘‘I am optimistic as to 
the final outcome.’’ 


Trustees Elected 


Mr. Burnside, chairman of the nominating 
committee, submitted the report of that com- 
mittee, which was adopted, as follows: 


British Columbia—J. O. Cameron, Victoria. 
Bellingham—James H. Prentice, Bellinghain. 
Everett—E. A. Poyneer, Everett. 
Seattle—Edward T. Verd. 

Tacoma—Ernest Dolge. 

Centralia—George McCormick. 

(irays Harbor—Thorpe Babcock. 

Willapa Harbor—Fred A. Hart. 
Portland—F. A. Douty. 

Lower Columbia—C. H. Watzek. 








Willamette Valley—A. C. Dixon. 

Oregon coast—Philip Buehner, , ~y ; 

W. A. Whitman, of the West Waterway yj) 
Co., Seattle, submitted a report as chairman oj 
a special committee on weights, which wa, 
adopted. 

This closed the session, Mr. Dixon annonyp. 
ing that the newly-elected trustees would meg 
immediately following adjournment. 


Officers Elected 


At the trustees’ meeting, officers were elect; 
as follows: 

President—A. C. Dixon, Eugene, Ore. (reélecteq) 

Vice president for Washington—Ernest Doly, 
Tacoma (reélected). 

Vice president for Oregon—C. H. Watzek, Wauny 
(reélected). 

Treasurer—James H. 
Wash. 

Secretary-manager—Robert B. Allen, Seattle (ye. 
elected). 


Prentice, Bellingham, 


THE BANQUET 


The interval of adjournment between 5:3) 
and 6:30 o’clock was sufficient for the trans. 
rormation of the convention hall into a banquet 
room of exceptional beauty. Small tables were 
the plan, with the exception of the place of 
honor for the president and his distinguished 
associates, who took their positions behind q 
floral barricade suitable to the oceasion. To 
the right of President Dixon appeared the smi. 
ing face of Dr. Henry Suzzalo, president of the 
University of Washington; then in turn, Maj, 
Everett G. Griggs, of Tacoma; Joseph N. Teal, 
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GEO. T. GERLINGER, 
Portland, Ore. ; 
Reported on 
Standardization 


Portland; Ralph H. Burnside, Portland; Ernest 
Dolge, Tacoma, and J. O. Cameron, Victoria, 
B. C. On Mr. Dixon’s left were: Edgar Poe 
Allen, Washington, D. C.; J. H. Bloedel, Seattle; 
Sherman L. Johnson, president Pacific Coast 
Shippers’ Association, Seattle; C. J. Hogue, 
director West Coast Forest Products Bureau, 
New York. 

It was a gay and lively assemblage the in- 
stant Charley Lombard, with his tender violin 
jed the orchestra into the strains of soulful 
music that comes from stringed instruments 
entrusted to the sympathetic hands of real 
artists. A little later George C. Kirchner, ’cel- 
jist, rendered Wagner’s ‘‘O, Thou Sublime, 
Sweet Evening Star.’’ There was a dash of 
vaudeville, under the direction of Lloyd Spencer, 
who had the temerity to place himself on the 
program with a battery of irresistible stories. 
Enter now the indispensable feature of every 
up-to-the-minute lumbermanic banquet — the 
sleight-of-hand man. He did cigarette tricks, 
thimble tricks, card tricks and so on. 

Turning to the serious part of the program, 
Mr. Dixon introduced R. L. Bunch, assistant 
manager of the Long-Bell operation at Long- 
view, Wash., who invited the association col 
lectively and the lumbermen present individually 
to visit the new city and inspect the progress 
of the work at that point. 

Mr. Dixon asked who was to carry on the work 
‘‘when we are thru,’’ and answering his ow? 
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_— 
tated that it would be ‘‘Our Boys and 
Girls”? He reminded the audience that in 
Seattle was the largest and most important 
whool of higher education in the Pacific North- 
yest, with the possible exception of the Uni- 


| versity of Oregon in his home town of Eugene; 


ld mee | 2rd he said, eloquently, that ‘‘the future is go- 


ing to depend very largely on the influence and 
training given to these, our choicest posses- 
sjons.’’ In this wise, Mr. Dixon happily pre- 


' sented Dr. Suzzalo. 
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Forestry and Higher Education 


The distinguished educator at once drew a 
arallel between the lumber industry and his 
own ‘‘business,’’ rapidly sketching the changes 
that had taken place in the immediate past, say- 
ing that notwithstanding the swift transforma- 
tions, business today, as compared with what 
business would be twenty years from now, would 
probably be regarded as stable and static. He 
referred to the Yale School of Forestry, and 
then said that the Washington School of Forestry 
had gone far beyond anything that Yale had 
done. Forestry management, he said, is a prob- 
lem that has been put into the background, but 
it isa problem that will again come to the front. 
Thirty-five years hence, when the supply of logs 
will be diminished, what are we going to do to 
maintain a raw supply for the greatest industry 
on the west Coast? 

The fact that the United States senate had 
authorized an investigative commission meant 
that the people of the United States were bhe- 
ginning to express the fear that the country 
would lose this vortion of the national re- 
sqirees, He asked: 


Are you as an association going to be responsible 
for a repetition of the errors of fifteen years ago, 
in a policy to be determined by men who haven’t 
a practical knowledge, such as you have, of the 
lumber industry? We of the university are very 
deeply interested to keep you thinking, so that you 
will take vision of the problem and meet it before 
it is too late. One of the main functions of your 
trade association is to look upon the industry as 
a whole, and begin to meet these problems. So 
far as we can we are turning out people skilled in 
forestry management, and we are doing so in order 
that conservation may become a practical policy. 
We were among the first to depart from Yale prece- 
dent, and to recognize the importance and value of 
logging engineering; and our condition today is 
this, that we can not turn out men fast enough to 
meet the demands of logging engineering. We are 
trying to develop another set of specialists in your 
industry. We are developing experts in milling ; 
and I predict that within ten years we shall be in 
the same condition as we are with respect to log- 
sing engineers—that we will not be able to turn 
out men fast enough to meet the demand. We 
have gone still further. We are attempting to 
turn out men in the field of marketing, the problem 
that will have to be solved if the industry is to 
survive at all. 


Dr. Suzzalo spoke of west Coast hemlock, 
whieh had increased in value fully 100 percent 
thru just such work as he had described. He 
referred to kiln drying experiments at the uni- 
versity, and the gratifying progress marking 
those efforts. The line of specializing had led 
to the discovery of sawdust dynamite—all of 
it relating to the large problem of industrial 
a He spoke of sawdust briquetts, say- 


, You ean not very much longer ignore the prob- 
‘m of waste. I predict that in thirty years the 

Utilization of what is now waste, the creation of 
by-products, will be more valuable than your main 
pevenets, But utilization of by-products will never 
: small business. You have before you the ad- 
ances made by Standard Oil, and the great meat 

yackors, who have found their by-products to be 
ny yy important. We are perfectly willing, if 
“a an get the sympathy of this association, to 
“operate with you in the solution of such problems. 
Py Suzzalo hinted at possibilities by saying 
rig ton of wood worth $4 as fuel would sup- 

I 7 material from which could be produced $200 
is praficial silk—a problem of research, ‘‘ which 
that ree exceedingly.’’ Dr. Suzzalo reiterated 
wealth * £y-Products would produce far greater 
which an the main product, thru education 
ch provides the processes of research— 


pe 9 ; : : 
. Such,’’ he concluded, ‘‘is my sublime faith 
ir. 8Clenee, ’? 


The Value of Association Work 
(Continued from Front Page) 


sive enough to fill the need. One that I have 
thought of recently was prompted by a popular 
show now on the screen and is a quotation I 
think from Dumas, where he makes one of the 
Three Musketeers say: ‘‘One for all, and all 
for one.’’ If I could pick a byword or slogan 
for next year, in view of all the momentous 
things that are confronting us, it would not be 
original but something I have recently read, and 
originated I think by a woman: ‘‘Hats off to 
the past; coats off to the future.’’ 

I hope during the early months of the coming 
year that each of you will feel that the obliga- 
tion is upon you to carry the gospel of associ- 
ated, codperative effort to all members of the 
industry not already affiliated with us, and bring 
them into the fold, thus decreasing our overhead 
and adding to the striking force which we now 
are able to exert thru our different departments. 

My impression is that the time is ripe to do 
this. We have recently gained considerable in 
membership and others are actively considering 
affiliation with us. Possibly our association has 
never been in better condition than it is today. 
This statement if true, does not indicate that 
enough has been done. My ambition is to see 
the position of the association a year hence far 
above anything we have heretofore visualized for 
it. The only question as to whether or not we 
can attain this is the question as to whether or 
not you collectively and individually give a 
reasonable portion of your thought and effort 
during the next year to the further development 
of that without which I think you can not han- 
dle your individual business in a satisfactory 
and successful way. 


Twin Cities Hoo-Hoo Club Meets 


MINNEAPOLIS, MINN., Feb. 27.—Fire protec- 
tion, reproduction, and forest taxation were 
three factors in the perpetuation of forests con- 
sidered by Grover M. Conzet, assistant State 
forester for Minnesota, at the first Twin Cities 
Hoo-Hoo Club luncheon held here at the West 
Hotel, Feb. 22. Declaring that 80 percent of 
fire protection is education, Mr. Conzet pointed 
out the enormous damage done to forests due 
to carelessness of settlers and tourists and stated 
that too much credit could not be given the lum- 
ker companies for their assistance in fire pro- 
tection. The most practical way to accomplish 
reforestation is to leave a certain number of 
trees for seeding purposes when the land is 
legged, he said. Lumbermen can help in the 
forest protection program by assisting to pay 
forest rangers and urging proper appropriations 
for the Forest Service, Mr. Conzet suggested. 
He called attention to the fact that many set- 
tlers have not yet been paid for their’ services in 
emergency fire protection, $68,000 in unpaid fire 
claims being still outstanding. 

Reports were heard from committees on pro- 
posed activities of the club up to Sept. 1. Re- 
ports were made by the fraternal, publicity, 
sports, roster, house, public affairs, attendance 
and publications committees. Twenty-eight re- 
sponses were received to calls for bids for ad- 
vertising space for the next six months in the 
‘*Hoo-Hoo Hooter,’’ to finance its publication. 
It will be issued twice a month, the first issue 
having appeared just prior to this meeting. 
Roy Thompson is editor-in-chief and with him 
on the editorial staff are E. H. Broughton, 
Henry Berge, Norman E. Boucher and Folwell 
Coan. 

It is expected that there will be a class of 
twenty-five candidates for the concatenation in 
Duluth, March 1, fifteen having already signed 
applications, T. T. Jones reported. A special 
ear will be arranged for those attending from 
the Twin Cities, it was announced. 


'‘SEEEBEREEaEEBEABaEEAaEE 


THE WORK OF THE PAPER industry has been so 
intensive along forestry lines that the American 
Paper & Pulp Association, central organization 
of the United States paper industry, has a 
special department, called the woodlands section, 
devoted entirely to forestry practice in pulpwood 
regions. 





National Forest Timber 
FOR SALE 


Sealed bids will be received by the 
District Forester, Denver, Colorado, 
up to and including May 1, 1923, for 
all the merchantable dead timber stand- 
ing or down, and all the live timber 
marked or designated for cutting by 
a Forest officer on an area embracing 
about 8,271 acres within Townships 49 
North, Ranges 84 and 85 West, and 
Township 50 North, Range 84 West, 
6th P. M., Sour Dough Unit, Bighorn 
National Forest, Wyoming, estimated 
to be 728,000 standard gauge railroad 
ties, 5,444,000 feet B. M. of sawtimber, 
more or less, and an uwunestimated 
amount of mine prop material, all of 
lodgepole pine, Engelmann spruce and 
alpine fir. No bid of less than 10c 
each for standard gauge railroad ties; 
$1.60 per M feet B. M. for sawlogs; 
and for material to be removed at the 
option of the purchaser 25c per 100 
linear feet for mine prop material, 
will be considered. $3,000 must be de- 
posited with each bid submitted, to be 
applied on the purchase price, refunded, 
or retained in part as liquidated dam- 
ages in accordance with the terms of 
the sale. The right to reject any and 
all bids reserved. Before bids are 
submitted full information concerning 
the timber, conditions of sale, and sub- 
mission of bids should be obtained 
from the Forest Supervisor, Sheridan, 
Wyoming, or the District Forester, 
Denver, Colorado. 
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HoltBid Service Co. 


Lumber Exchange, Minneapolis, Minn. 
Send literature on your Holt Bid method of 
estimating as specially adapted to the needs | 
of the Retail Lumberman. | 
RONG iii dx ccncaccnaddeascscubsecnqscscusseoucetess | 
PM WONG sas dec incndsuandicnasesescedeaensacadus | 
ROOM ii cukdaddsintucseawscdnrsasidddacadsindias | 
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Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 








Ship Brokers & Steamship Agents 








FOR SALE—TWO HUNDRED PAGES OF LOGS, 
’ LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’? by Douglas 

Malloch, ‘‘The Lumberman poet.’’ Illustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Desrborn St.. Chicago. 
















to the board, and Walter 8. Bodey, of the 
Greater Bodey Co., Norristown, was added to 
the directorate. 

Acting President Vaughan announced at the 
conclusion of the meeting that a two-day con- 
vention will be held next year, as business was 
too much crowded in a one-day session. 

The advisability of having a definite contract 
form for the protection of the millwork man, 
evoked one of the most interesting discussions 
of the day . Nearly one hundred of the 110 mem- 




















some method of eliminating unfair competition 
and securing closer codperation between the 
manufacturers. It will report at the next meet 
ing, which will be held in Portland. 

The program included addresses by the fol- F 
lowing men on the subjects indicated. Everett | 
G. Griggs, president St. Paul & Tacoma Lumber | 
Co., ‘The Business Outlook;’’ Frank Actes, 
president Seattle Millwork Bureau, ‘‘Estim& 
tors Class;’’ E. H. Webb, public account@™ 
‘¢Millwork Accounting; ’? C. E. Cowdin, Nicola 
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General Office: § ° North Carolina Pine Association, this city, that Trade Exchange. 
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10:30 a, m. and conclude with the annudl ban- gon, president of the City Millwork Co., was th 
quet at 7 p. m. F , . reélected president of the Pacific Northwest pe 
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Gov. Cameron Morrison of North Carolina, Gov. The association is an organization of mil-| ?4 
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Dear Mr. Dealer: vention during the day. B. A. Johnson, Chi- Co., Everett, treasurer; | ont 
cago, is scheduled to deliver a lecture concern- W. W. Hutton, of Seat egg 
With spring building and | ‘2 *Tecent trip to Europe, tle, secretary, and (. B ha 
repairing only a few weeks ; 
Ann Eas Mill in 
away, now’s the time to lay ual of Eastern work Bureau tig 
in a stock of that profitable (Special telegram to AMmRicAN LUMBERMAN] CLARK W. THOMPSON, | oy 
seller, Larite Fiooring. workers’ Cost Information Bureau at its fifth Reélected President ter 
offers the long wear and at- annual convention in the Hotel Pennsylvania to- PAs 
tractive appearance build- day changed its name to the Eastern Millwork fa 
r emand. Stock it and Bureau. The action was taken by a unanimous ’ — an 
. “ a fits other deal vote without discussion. Arthur 8. Vaughan, of Cowdin, Nicolai Nep ait 
ge S Pores ¢ = Conse the L. Vaughan Co., Providence, R. I., treasurer pach Co., Portland; ¢ eo 
ers are making. of the bureau, presided. President Samuel Rob- O. Cooper, Hoquiam a3 
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di diately after the convention was called to order. ufacturing Co., fey 
If there’s anything you J. A. Mahlstedt, of New Rochelle, until re- 1h _ as trustees. pi 
need in Southern Pine yard cently president of the Northeastern Retail Lum- The principal business discussed was the tt 
aad otesk. deen bermen’s Association, was elected president of port of a committee which has been investiga | ,, 
ae Seeees P . the bureau. Mr. Mahlstedt now is on the way ing the falling off in skilled labor in the mil | 4: 
line. back from a trip to South America. He was work trade. The committee reported that the Five 
formerly vice president of the Cost Organiza- young men who formerly took up cabinet mak: 
tion. Mr. Vaughan was elected first vice presi- ing as a trade are going into metal working, | ;, 
dent, and Geo. W. Crooks, of Williamsport, Pa., and auto mechanics as offering a better field F 4, 
t Yr ~ K. lle was reélected second vice president. Angus M. and more remuneration. The committee recom) 4, 
ar e e M4 Waterbury, of Devon & Waterbury, Whitesboro, mended that some means be developed of mak) iy 
MANNING, L b Cc N. Y., is the new treasurer, and E. F. Hunt was ing the trade more attractive to workers and a1 
m oO renamed secretary. Eugene O. Smith, Portland, apprentices. ; .§ D 
sEmAS u er ‘ Me.; Lewis Brosius, Wilmington, Del., and The same committee was instructed to invest | 4; 
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Neppach Co., Portland, ‘‘The Full Mill Bid;’’ 


Secretary W. W. Hutton, ‘‘ Business Ethics 

ip Millwork Circles.’’ 
Arrangements for the entertainment of the 
gnvention were made by a committee headed by 
4, E. Emmons, of the Tacoma Sash & Door Co. 


BPA ABBAB: 


Crescent Hoo-Hoo Prepare for Annual 


New OrLEANS, La., Feb. 26.—Eight kittens 
were initiated into the mysteries of Hoo-Hoo 
Feb. 17, at the Lumbermen’s Club, and two 
old cats came back into the catnip bed. The 
«andidates were Benton A. Bradley, John Mc- 
Andrew Bacon, Charles B. Page, George W. 
Guirl, Cullen EK. Vetter, Clarence S. Reynaud, 
William H. Moynon, Joseph B. Ewer, Harry E. 


Dickinson and Emmett D. T. Brown. Those re- 
instated were Alexander H. Stephens and C. L. 
Crawford. 

Officers in charge were: Snark R. A. McLauch- 
lan; Senior Hoo-Hoo, John Vetter; Junior Hoo- 
Hoo, Charles J. Kammer; Bojum, J. W. Michel; 
Arcanoper, Archie Noe; Gurdon, F. J. Thomas; 
Jabberwock, R. E. Simmons; Custocatian, John 
Opdenweyer, jr.; Scrivenoter, J. B. Wand. 

Plans for the annual concatenation in New 
Orleans next September were discussed. Vice- 
gerent Snark J. Walter Michel expects to an- 
nounce soon the personnel of the committees on 
arrangements for that event. New Orleans has 
over three hundred cats, and the local organi- 
zation should be able to offer the best enter- 
tainment given in recent years. 


Splendid Programs for Two Great Meetings 


New OrtEans, La., Feb. 26.—During the 
week of March 19 to 24, New Orleans will enter- 
tain the most notable gathering of lumbermen 
that can be assembled in the United States, on 
the occasion of the annual meetings of the 
Scuthern Pine Association and the National 
Lumber Manufacturers’ Association, the latter 
comprising fourteen regional lumber manufac- 
turing organizations in all parts of the country, 
representing every species of commercial wood 
in America. 

In addition to the leading lumbermen of the 
nation, these two big conventions also will 
bring to this city many high officials of the 
Federal Government, prominent personages in 
the business and industrial world and noted 
orators, all of whom will participate in the 
program of the two annual meetings. There 
will be a number of exhibits and demonstra- 
tions in connection with the conventions re- 
garded as of exceptional interest to the lumber 
industry and an elaborate program of enter- 
tainment features for the enjoyment of the 
lumbermen, their wives and daughters who will 
come from all parts of the United States, from 
the Atlantic to the Pacific and from the Great 
Lakes to the Gulf, to attend these gatherings. 

All railroads in the United States have granted 
a 25 percent reduction in railroad fare. Pres- 
ent advices indicate there will be more than 
€00 out-of-town visitors here for the important 
lumber conventions, 

The tentative program for the annual meet- 
ing of the Southern Pine Association, with the 
list of principal speakers, exhibit features and 
entertainment, was announced by Secretary- 
manager J. E. Rhodes Saturday. In the en- 
tertainment of the visitors the Southern Pine 
Association and the Southern Cypress Manu- 
facturers’ Association will act as joint hosts, 
and there will be sight-seeing trips about the 
city by automobile and around the harbor by 
steamer, a banquet with music and dancing 
as added attractions, a luncheon for the ladies, 
a golf tournament for visiting lumbermen, a 
‘movie’? show, depicting logging and manu- 
facturing scenes and methods of handling dif- 
ferent species of lumber, and trips to southern 
pine and cypress sawmills. 

Among the most interesting features in con- 
nection with the convention will be demonstra- 
tions of a grade marking machine, recently in- 
vented for the association by J. G. McDonough. 
, There also will be an elaborate home build- 
tg display by the association comprising minia- 
ture models of cottages, bungalows and larger 
dwellings, four miniature rooms showing built- 
in features, panels of wood showing texture, 
stain and varied styles of finish, hundreds of 
Photographs of homes built from the associa- 
lon's plan service, numerous plan books and 
4 supply of home building literature. 

‘ Meetings of the association’s board of di- 
ps ors and of the grading and transportation 
‘mmittees will be held on Monday, March 19. 
r Sessions and exhibits will be held in the 

Tunewald Hotel. 
abet annual meeting of the pine association 
ja Tibers will open at 10 o’clock Tuesday 
livered March 20, when addresses will be de- 
i y President John H. Kirby, of Houston, 

» On the resources and possibilities of the 


South; by Secretary-manager J. E. Rhodes on 
the important activities of the association; by 
Chas. 8S. Keith, of Kansas City, chairman of 
the association’s committee on accounting and 
statistics, on statistical and market conditions 
in the lumber industry.. The recommendations 
of the board of directors will also be presented 
at the forenoon session. 

Matters of a technical nature of much im- 
portance to lumbermen will occupy the Tuesday 
afternoon session, including an address by A. C. 
Knauss, of the Forest Products Laboratory, 
Madison, Wis., on dry kiln tests and improved 
methods in seasoning and treating lumber, and 
an address on the movement for standardiza- 
tion in the lumber industry by either Secretary 
of Commerce Herbert Hoover or Assistant 
Secretary William A. Durgin, chief of the 
division of simplified practice. The report 
of the grade-marking committee will be pre- 
sented by C. C. Sheppard of Oakdale, chairman, 
and there will be general discussion of all these 
subjects. 

The program for Wednesday forenoon, March 
21, includes addresses by Capt. J. B. Woods, 
assistant chief timber section, internal revenue 
bureau, Washington, on the cut-over land prob- 
lem, and by Frank A. Chase, Kansas City, edu- 
cational director American Savings, Building 
& Loan Institute, on the building and loan 
movement in the South. Then will follow nomi- 
nations for the board of directors of the asso- 
ciation and election of officers. 


National Manufacturers’ Program 

According to present plans, the Southern Pine 
Association’s annual meeting will occupy all of 
Tuesday and Wednesday forenoon. At 2 o’clock 
Wednesday afternoon, March 21, the annual 
meeting of the National Lumber Manufac- 
turers’ Association will convene with President 
John W. Blodgett, of Grand —- Mich., 
presiding. The program of the National as- 
sociation has not as yet been announced, but 
tentative plans provide for addresses by noted 
speakers Wednesday afternoon and .an open 
meeting of the board of directors on Thursday, 
March 22, 

Visiting ladies will be given a luncheon at 
the Patio Royal, a spot of historic interest, 
Wednesday noon, and Wednesday night a ban- 
quet for the visitors will be given in the Grune- 
wald Cave by the Southern Pine Association 
and the Southern Cypress association. The 
principal speaker for the banquet will be Harry 
F. Atwood, of Chicago, author and orator, who 
will deliver an address on the Constitution of 
the United States. Miss Mary Frances O’Con- 
nel, of Montgomery, Ala., noted concert so- 
prano, will sing at the banquet and also at the 
opening session of the Southern Pine Associa- 
tion. The banquet program will terminate with 
dancing, the music being furnished by a popular 
orchestra. 

Thursday afternoon the visiting ladies will 
be given a steamer ride about the New Orleans 
harbor and on Friday there will be a lumber- 
men’s golf tournament at the Audubon Golf 
Club, open to all lumbermen. Arrangements 
also will be made for any of the delegates to 
the conventions who desire to visit pine or ey- 
press sawmills and operations in the vicinity 
of New Orleans on Friday. 











Easy to Sell 


HE line that’s 
well known— 
the line that has a 
reputation for sat- 











isfaction and serv- 
ice — that’s the 
“OK” Line. 


Products 


are necessities on every 
farm--they increase the far- 
mer’s profits. 

OK Cupolas and Sun-Lite 
Windows admit fresh air 
and sunlight into every 
nook and corner of barns, 
dairy housesandhog houses 
--assuring healthful, sani- 
tary conditions in which 
stock thrive. 

We also manufacture OK 
Sanitary Non-Freezable 
Stock Waterers and Poul- 
try Supplies. 

Write for our Proposition 


Phillip Bernard Company 


1906 Floyd Avenue 
SIOUX CITY, IOWA 








Our Agent and 
4 Make Money, 


There are a lot of 
farmers in your com- 
munity who have 
enough grinding to 
do to warrant them buying a 


Monarch Meal and Feed Mill 


for their own use. You can sell it to them 
and make a good profit on the sale. By hav- 
ing one of these mills in your yard you can 
increase prestige among your farmer friends. 
Let us tell you how to increase your lumber 
business by acting as our agent. 









_ Sprout, Waldron& Co., auncv.ra. | 


















A NON-MIRING WAGON 
pacity Adapted for hauli 
- my ad roads or colt oa und, flore 
freight less power. Will carry capacity 
wherever animals or tractors can work. 


direct from Chicago factory. 
and prices on request. 


ATHEY TRUSS WHEEL CO., 17 N. LaSalle St., Chicago, U.S.A. 
Cable Address “Trusswhee. Chicago” 
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PITTSBURGH 











Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
Kaudyend L-Tardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R, I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








Lumber | 
Timbers 
Ties and 
Piling 


ellow Pine 


Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
-Hemlock and Hardwoods 


’ argument 





Konnarock, Va. 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


SAW MILL PITTSBURGH, PA. | 
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‘ TIMBER ESTIMATORS } 








Jasper Lemieux Frederick Lemieux 


F. H. Day 


Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


NEW ORLEANS 





1319-20 Whitney Bank Bldg. 
Phone Main 2479 








Twenty Year’s Experience 


TIMBER ESTIMATES 


REPORTS MAPS 


JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bldg., Washington, D.C. 
Largest Cruising House in America 








The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 


osophy. Abeautiful book. 
$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 








Michigan Hardwood Men Optimistic 


Detroit, MicuH., Feb. 28.—An enthusiastic 
one-day meeting of the Michigan Hardwood 
Manufacturers’ Association was held in the Ho- 
tel Statler here today. Most of the session 
was given over to the discussion of matters af- 
fecting the lumber trade, directly or indirectly, 
which are pending before the Michigan State 
legislature at Lansing, or are talked of for sub- 
mission before that body, which is now in ses- 
sion. 

The meeting in general expressed a feeling 
of optimism and that cheerful ‘‘ business is 
fine’’ attitude which it is so good to sense. It 
seemed to take its keynote from the report of 
Secretary J. C. Knox of Cadillac, who said in 
part: 

General Business Conditions _ 

General business conditions are promising and 
the outlook good. Recent storms have slowed up 
both production and shipping. Hardwoods are in 
good demand, so much so that stocks are being 
shipped green from the saw. I have in mind a 
car of hardwood shipped from the Pacific coast 
that has been in pile only since November, 1922. 

Stocks . 

Our shipments for January did not quite reach 
to the production amount for that month. Our 
stock report shows that the unsold hardwoods on 
Feb. 1 were divided about fifty-fifty between No. 
2 common and better and No. 38 common. 

Transportation and Freight Matters 

That the shippers in the lower peninsula of 
Michigan are paying for their transportation on too 
high a basis is generally known and steps have 
been taken to equalize the rates, especially in the 
northern part of the lower peninsula in order that 
they may be on a fairer basis as compared with 
those of the southern part of the lower peninsula. 
The matter was opened up some time ago by com- 
plaint of the Michigan Traffic League before a 
joint meeting of the Interstate Commerce Commis- 
sion in Lansing last year, and it is having the 
close attention of the public utilities commission 
of Michigan, now in Washington attending the oral 
before the Interstate Commerce Com- 
mission covering this case. You are, no doubt, 
interested in obtaining as fair a basis per mile 
for your shipments as those in our neighboring 
States, and we hope that a fair and equitable basis 
for all will be the outcome of the complaint. 

Embargoes 

The volume of shipping to New England territory 
and a large part of the Pennsylvania and New 
York Central systems, ges | eastbound, has 
been hampered by embargoes, which have greatly 
delayed our shipping, and we are hoping that same 
may be removed in order to allow our lumber 
to move freely to all points. 


Discusses Legislative Matters 


John L. Lovett, secretary-manager of the 
Michigan Manufacturers’ Association, whose 
work brings him in intimate contact with legis- 
lators and with the matters pending before the 
legislature, commended the Michigan Hardwood 
Manufacturers’ Association for its interest in 
legislative matters, urged that even closer con- 
tact be maintained with bills pending and legis- 
lation discussed, and declared that manufactur- 
ing in general, as represented by his organiza- 
tion, was reported as good from all sections of 
the State. 

Several members of the State legislature were 
expected to address the meeting, but on account 
of the fact that the legislature is in session and 
the distance between Lansing and Detroit rather 


long for a short jump, none was able to appear. | 


Several sent letters of regret. 

The association expressed interest in a num- 
ber of bills before the legislature. While the 
interest in the proposed full crew law, which in- 
creases the number of men on freight trains op- 
erating in the State, was of an indirect nature, 
interest was nevertheless keen because added 
transportation expenses would be a big item on 
the books of any lumber manufacturer. The 
association went on record against this bill as 
adding unnecessary expense to commodities, and 
termed it legislation which is ‘‘unnecessary at 
this time.’’ 

There were discussions also of corporation tax 
legislation pending, particularly changes in ex- 
isting laws, which the association is watching 
with keen interest. The attitude of the associa- 
tion in these matters was expressed as a desire 
for ‘‘fair play’’ for all concerned. 


Reforestation Bill to Be Introduced 


Considerable disappointment was expressed 
that reforestation has not advanced further in 
Michigan than it has, and attention was called 


to the fact that a reforestation bill is now jy 
the hands of the attorney general at Lansin 
with little hope that it will get before the preg. 
ent session of the legislature. Speakers gy. 
pressed the sentiment that the bill showld fy 
properly drafted and placed before the legis. 
lature and not allowed to gather dust in ap 
corner of the legislative or executive machinery, 

There were the usual routine committee 1. 
ports, which were adopted without dissenting 
vote. Secretary-manager Lovett, of the Michj. 
gan Manufacturers’ Association, was given , 
vote of thanks for his talk, which brought hin 
to Detroit from Lansing, where he is at present 
engaged in watching legislation. 


Good Results from Maple Advertising 


The maple advertising campaign of the aggo. 
ciation is a great success, according to formal 
reports made at the meeting. It showed great 
results in helping the manufacturers to dispose 
of their low grade lumber, which is usually , 
drug on the market, and which in this cag 
showed it could serve the purpose just as well 
for the consumer as the higher grades of stuff, 

Walter N. Wrape, of Bay City, who was in 
charge of the maple advertising campaign, gaye 
a part of the report on the activities and results 
obtained, and other members of the association 
commended him for the success achieved. 

The association voted to assess its members 3 
cents a thousand feet on shipments, in order to 
raise enough money to carry the association to 
July 1. This action was taken unanimously, 

The work of J. B. Coleman, timber engineer 
for the association, was commended by the dele. 
gates. He has been able to induce consumers 
to use No. 3 hardwoods in places where before 
they had demanded higher grades, and he too 
demonstrated that lower grades could be used 
effectively as well as economically. 


Settlement of Rate War Expected 


San Francisco, Cauir., Feb. 24.—The lun. 
ber, shook and fruit interests are affected by 
the prospects for a settlement of the inter. 
coastal rate war involving about fifteen steam- 
ship lines. Telegrams from New York to Sa 
Francisco agents have advised that no new 
contracts be made further than March 31 when 
a new tariff will be submitted to a conference. 
Practically all of the lines are expected to 
adopt the proposed rates. 

While the rates will be increased, they wil 
be no higher than before the tariff war was 
started. As the steamers had been losing money 
on account of the rate-cutting, the supply of 
steamer space offered is expected to be larger 
at the new rates. With stability in freight 
rates, shippers of lumber to the Atlantic coast 
will still be able to quote attractive prices and 
the buyers will be protected from losses due 
to fluctuations in freight. 


Annual Banquet of Forest Club 


SEATTLE, WasH., Feb. 24.—A really great 
event took place last evening at the Gowmal 
Hotel, marking the annual banquet of the For 
est Club. President J. J. French was there, 
and Donald H. Clarke officiated as toastmaster. 
Out-of-town guests included Dean D. Ballard, at 
alumnus of the first class of the college of for 
estry, University of Washington, 1908, and one 
of the founders of the Xi Sigma Pi fraternity. 
Other guests were: George Hutton, veneer spe 
cialist, Olympia; Oliver Erickson and James H. 
Billingslea, of the Forest Service, Olympi4; 
Harold Foran, logging engineer with Clark & 
Lyford, Vancouver, Wash.; R. P. Burnham, Pa: 
cific States Lumber Co., Selleck, Wash.; N. F. 
Caywood, Everett, Wash. 


SRSA ABEEBEAAaE: 


ACCORDING TO a statement of the Americal 
Bankers’ Association, building and loan 4880 
ciations gained 17 percent in membership aud 
15 percent in resources during 1922. 
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stic Millwork 
now in & [tLe Rock, ARK., Feb. 26.—The quarterly 
Lansing ooting of the Southern Sash, Door & Mill- 
he pres. “ork Manufacturers’ Association held at the 
cers ex. Batman Hotel in this city on Feb. 14 and 15, 
Ould be a the first meeting of the association to be 
1 legis. sold on the western side of the Mississippi River. 


in any Pere were present delegates from thirteen 
chinery, [Riates. There developed a considerable senti- 
ittee re. nent in favor of moving the association head- 


ssenting Bp iarters from Atlanta to Memphis, and this 
> Michi. Eater will come up for special “discussion at 
given a [jo next quarterly mecting, to be held in Mem- 
cht him Dig May 16 and 17. 

present F president P. F. Conway, of Danville, Va., 
presided. The meeting opened with an inter- 
vsting talk by George W. Donaghey, former 
Fovernor of Arkansas, who is now engaged in 


sing 


he agg- Pejoc banking business. His address revealed 
formal §,, intimate knowledge of the millwork industry. 


d great Pyr, Donaghey referred to the risk attached to 
ispose fj. business, and to the many extras and spe- 
ually 2 Byials following the placement of orders. He 
1iS cage Pyroed standardization and quantity production, 
as well Beaving that ‘‘We must lower the cost of pro- 
Mf stuff, Fyjiction, and get prices down so that the young 
was in Boyan can buy a home,’’ adding that ‘‘we can’t 
mn, gave Foy on always selling the rich man.’’ 
 Tesults 


ociation Speaks on Millwork Standardization 
— Strongly advocating standardization and 
vai specialization in the production of millwork, 
a eto Bimery Eade, of C. T. Abeles & Co., Little Rock, 
“ 0 Picked: “What was it that brought fir doors 
us: Binto a pine market ?’’ and answered the question 
wer ly saying: ‘‘Price; and what justified the 
© Gee Byrice? Low cost of production, accomplished 
usumers thru standardization and specialization, aided 
“before Bi, efficiency. ?? 
re me - 

“Tf you fail to retain in your memory all 
De used am F : 


else | have said,’? continued Mr. Eade, ‘‘I sin- 
cerely trust that you will at least agree to the 
standardization of our product, whether it be 
doors, windows or columns, for by so doing we 
stabilize values and pave the way to specializa- 
tion, automatically lowering costs and increasing 


cted 


Manufacturers Urged to Standardize Product 


to specializing on a standardized item, or sev- 
eral items if his plant warrants so doing, will 
ever return to generalizing his work. To stand- 
ardize our product is a progressive move that 
will assure a still greater service on the part 
of our industry, already so indispensable to 
the growth of our nation.’’ 

The next speaker was K. E. Kimball, sec- 
retary of the Arkansas Forestry, Fish & Game 
Association, who spoke on forestry in Arkansas, 
and in general, showing that we are consuming 
our timber faster than we are growing new 
supplies and the need for reforesting our cut 
over lands. 


‘*Advertising’’ Is Millman’s Theme 


A paper prepared by Albert Steves, jr., of 
the Steves Sash & Door Co., San Antonio, Tex., 
dealing with the subject of advertising, was read 
by Herbert Wolters, of that city. Mr. Steves 
strongly advocated advertising, both national 
for the industry and local for the individual, 
as a means for placing the millwork industry 
in the leading position that it should occupy. 
‘“*My remedy for a great many of our past fail- 
ures and present lethargy is to advertise,’’ said 
Mr. Steves in his paper, continuing: ‘‘ Advertise 
nationally and locally, but above all else adver- 
tise to boys. The national and local advertise- 
ing will bring you business thru the women, 
because it is there. We must take advantage of 
the women’s love for their homes and their de- 
sire to beautify them by advertising our sug- 
gestions of built-in features and other accesso- 
ries that add to the comforts of a home.’’ 


Adopt Resolutions 


A resolution was adopted approving Senate 
Bill 4303 now pending, and favoring the ad- 
mission of ‘‘as many immigrants of correct 
moral characters, sound minds and sound bodies, 
as are necessary to man our industries.’’ 

Another resolution favored the adoption of 
a standard contract form, ‘‘ preferably one that 
can be used. uniformily thruout the United States 
and that will equally guard both buyer and 














1¢ lum- Fthe possibility of earnings, to say nothing of  seller.’? The resolution specifically favored the 
‘ted by Bincreased service to the public. Those who pre- adoption of the proposed millwork agreement 
- inter’ Bier to be exclusive and demand ‘something dif- suggested by the Millwork Cost Bureau, of Chi- 
steam Bferent,’ will be those with more cash tan cago, with certain alterations. A uniform 
to San Bsense, and there will always be enough custom — simplified method of listing millwork from plans 
10 neW #plants to serve them. I venture the statement and entering on estimates and bids was also 
1 when f that no manufacturer who will give a fair trial favored. 
erence, 
ted to BP 
z= ||/SASH, DOORS AND MILLWORK 
ar was & amy ' : 
money i ee “ 
ws | The prospect for a large volume of business was The door and millwork trade in Buffalo, N. Y 
larget ee better ; ni a vorume “2 ; eee Ss eae ae 1€ 0 - anc — ne “ rade 7 ou “ 0, b £ * 
freight ee ra er at this season of the year than right has been rather slow during the last week, as the 
tow. Sash, door and millwork plants thruout weather was quite severe, but the outlook is for 
© coast Fethe country have all the work they can handle in extensive business during the spring, and it will 
es and E the face of the ever increasing difficulty of secur- probably start as soon as the weather becomes set- 
es due f '"% competent men for the jobs that require skill tled. The opening up of large real estate tracts 


Bind experience. Notwithstanding, théy are taking 
are of all the business offered, and no doubt can 
gp Peed up and increase their outputs as occasion 
pUcmands, However, the question of maintaining 
au forces of men that can handle the work prop- 
petly is one that is worrying many manufacturers. 







lub 









| great »anufacturers and distributers of sash, doors and 
owmal pnillwork thruout the country are optimistic as 
1e For Pte the probable volume of business to be 
there, ar Anta the coming months, and unless 
mastel. § ty ho ung unforeseen intervenes 1923 is destined 
pF’ De a banner year in the industry. 
ard, an q Kansas City (Mo.) plants are getting a good 
of for. Blume of trade from the country, both in yard 
nd one §*rk and specials. Colorado trade is reported 
ernity. | very good, with Oklahoma next. The eastern. half 





»of Kansa 








er spe Fi ~ 8 is furnishing a good volume of business 
mes H. Brow. Tices are firm and there is a tendency 
a: i — some advances, 
vork & a Owners manufacturing doors, sash and 
oe yt eetand trim in Columbus, Ohio, are get- 
’ Ion =~. Plants in shape for a busy spring sea- 
N. F. B®". Orders h > 





ork and esti ave been booked ahead for much 
tart as « 8 imators are busy on work which will 
Mtically gpa weather conditions permit. Prac- 
Pvhile ski ge are running with orders ahead, 
Mirmer aj] a workmen are still scarce. Prices are 
further Ps ong the line, with indications of still 

~ advances, especially if lumber continues 


Dn the 
Orting upgrade. Door and sash concerns are re- 
0 good business, 
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about the city promises to develop a large amount 
of business in the erection of dwellings in the near 
future. 

Reports about the state 
trade of Baltimore (Md.) are generally of a very 
encouraging nature. Jobbers and other dealers 
state that the demand continues very active, and 
that the sources of supply are appealed to for 
prompt shipment, often without result. To the 
stocks turned out by the eastern and western mills 
are being added supplies in considerable quanti- 
ties drawn from the Pacific coast, which is called 
upon to furnish increasing quantities of goods. 
In addition, it is said that the doors and sash now 
being called for are generally of a higher grade 
than that taken years ago. Painted doors espe- 
cially, it is said, have given place to others that 
are of a superior grade. 

3usiness is good for this time of the year at the 
sash and millwork plants of San Francisco, Calif., 
as building is going right ahead and much new 
work is in plan. Sash and door factories in the 
Bay counties district are keeping good forces at 
work with prospects for a big demand this year. 
Finished door factories connected with the white 
and sugar pine mills are making normal outputs 
with a steady demand. Sash and door cut stock 
is wanted by many buyers. There are enough cars 
for present requirements. 

Glass trade reports say that building glass is 
being ordered in much larger quantities than at 


of the sash and door 


this time last year, and that while business is not 
what it was during September, October and No- 
vember, there is no cause- for complaint. This is 
true of window glass as well as of plate, wire, 
rough plate and special glasses. 








GANDY is a BETTER BELT 

















LUMBER BELT 


Gandy Stitched Cotton Duck Belt 
is “Lumber Belt”. It gives Service. 


Gandy is almost as tough as the 
lumber it handles. It will last longer 
on large drives and conveyors. Use 
Gandy. 


“It’s the Belt with the Green Edge” 








- THE 


GANDY BELTING CO. 





MAIN OFFICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 


CHICAGO: 552 WEST ADAMS STREET 
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STITCHED COTTON DUCK 


- BELT : 

















The Only 


Successful 
ow : 
Wine \ 3-in-l 


MACHINE) Combination 
Machine 
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phillips 











Pocket Cutter Each entirely 
A Pulley Mortiser independent 
Variety Saw Table. of the other. 


Saves Dollars—Saves Labor 


Bulletin D-44 gives you benefit of our 
40 years experience in building window 
frame machines. 


Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S.A. 
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‘oak LIMBERS 





For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty, 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA, 


} 

















Manufacturers 
Short Leaf Pine and Hardwoods 
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and salvage 5 to 10 sacks of good 
cement out of each thousand 


Clean 
cleaned. Let us tell you how to 


S MVE Labor,Sacks 


Cement 
Freight 

Iltustrated Folder on Request 
Handy Sack Baler Company, “°*%. ete. 
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‘480 Randolph Bldg. 


F rank Spangler MEMPHIS, TENN. 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 
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MICHIGAN  } 
















A Brand to 


Tie to—— 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
oes or mixed with Hemlock Lumber, Lath, 
hingles and Posts. 
Manufacturers of and dealersin Staves, Hoops, Head- 
ing, Poles, Tiesand HemlockTan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mili Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 








Members of 
Maple Flooring 
Manufactorers 




















Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











‘best known lumber man- 


‘came sales manager for 
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VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
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Even Fir Bark Movies Now 


SEATTLE, WASH., Feb. 24.—It has come to pass 
that they are selling the bark of Douglas fir; 
moreover, that they are getting a fancy price 
for it. The genius who has turned this trick is 
Otto Roesner, sales manager of the National 
Lumber & Manufacturing Co., Hoquiam, Wash. 
He was in Seattle recently swapping experiences 
with kindred souls in the lumber business, and 
he couldn’t help telling about the quality of the 
business he had recently booked. This unique 
requisition calls for 20,000 lineal feet of fir bark, 
slabs to be 8 inches and wider, lengths random 
from 10 feet up. The shipment, which will go 
forward in about two weeks, is intended for the 
Hammonds at San Pedro, and the price is fancy 
enough to make the business satisfactory. Just 
enough lumber is required to keep the bark in 
place. 

Undoubtedly this shipment will ultimately 
reach the Universal City, for it is intended for 
log eabins and other freak creations in the 
movies. 


Young Soldier Becomes Sales Manager 


SPOKANE, WASH., Feb. 24.—Opportunities and 
the reward for merit come to some men early 
in life. Earned promotion is the surest evi- 


dence of meritorious work on the part of the 
employee and of progressive fair minded policy 
Such is the evi- 


on the part of the employer. 
dence in the case of 
George A. Holden, who 
upon the recent resigna- 
tion of L. M. Bullen as 
sales manager of 9 | 
McGoldrick Lumber Co., | 
Spokane’s largest and 





GEORGE A. HOLDEN, 
Spokane, Wash.; 


Sales Mgr. McGoldrick 
Lumber Co. 





ufacturing concern, be- 


that company. 

Mr. Holden is a na- | 
tive of Spokane and has 
worked for the Mce- 
Goldrick Lumber Co. in 
various capacities ever 
since he became old enough to go to work, hav- 
ing started with it at the age of 16, while 
he was still in school, working for it during 
vacation and remaining out of school one year 
while he worked in the woods for this company. 
He afterwards went into its retail department 
where he remained until the World War. 

During the war, he spent twenty-six months in 
the United States army, twenty-one of which 
were spent in France. He returned to Spokane 
in September, 1919, and immediately went into 
the general sales department of the company as 
assistant sales manager. He remained in this 
position until the first of the present year, when 
Mr. Bullen retired to engage in the wholesale 
lumber business on his vwn account. 

Mr. Holden is at the present time spending a 
few weeks in the East in the interest of his 
company. 
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To Construct Sawmill in Box Factory 


SeaTtLe, WasH., Feb. 24.—E. J. Lane, presi- 
dent of the River Logging & Lumber Co., which 
has been organized with capital of $2,000,000, 
to handle western white pine on the Metiolis 
unit in eastern Oregon, announces that the com- 
pany will begin the construction of a sawmill 
and box factory as soon as the necessary pre- 
liminaries can be completed. The cost will be 
about $400,000, assuring a plant with an an- 
nual output of 50,000,000 feet. Seattle will be 
the head offices of the company. The plant will 
be located on the Deschutes River, about mid- 
way between Shearer’s Bridge and Gateway, and 
will have direct rail connection with the Great 
Northern and Union Pacific systems. There will 





be about five hundred fifty employees. Mr, [, 
says: i 

We expect to be running about October, anq Wi 
begin cutting in trees averaging about a’ thouss, 
feet, specializing on finish and shop stock Ps 
working up most of the common in box shoo: 
Our proposition, so far as the timber is concepne 
is pretty much the same as that of Brooks-Sean}y 
The logging operations will require horses, }; 
wheels, skidders and caterpillars. Mr. McGee w 
has had experience in Montana, will be our supe 
intendent. ‘ 

The officers of the company, in addition 
President Lane, are: Vice president, H. S. Hod 
son; treasurer, O. A. Thomas; secretary, Harn 
Griffith, all of Seattle. Other incorporators ay. 
A. L. Hawley and D. M. Hanson, both of Seatt, 
and A. H. B. Jordan, of Everett, Wash. new 


Sees Plenty of Business for Everybod 


SEATTLE, WASH., Feb. 24.—Arthur E. Lay will 
of the Arthur E. Lane Lumber Corporatig, 
New York City, was principal guest at ty 
Wednesday luncheon of shingle manufactur, next 
and wholesalers, and gave a most optimisii§ 17 
talk respecting the outlook for the immediate B jptte 
future. He reminded his auditors that ag go 
as winter broke, there would be plenty of bug. — 
ness for everybody, in his judgment. He saij. 
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I left New York Feb. 3, and in journeying wog. 
ward I have encountered snow in every State 
tween the Atlantic seaboard and Seattle. For th 
moment the eastern lumber dealers are too buy 
shoveling snow to sell shingles, but I am gure thy 
you boys will have plenty to do a little later q, 
This will be true, notwithstanding the fact thy 
dealers began stocking up earlier than usual, an 
some of them are getting their requirements pretty 
well booked. They are getting ready for th 
spring, and will be prepared to enter into busines 
at a lively pace just as soon as open weather come, 


Has Keen Appetite for Pointed Stony 


SEATTLE, WASH., Feb. 24.—Bob Allen, of the 
West Coast Lumbermen’s Association, has 4 
keen appetite for a pointed story, particularly 
if he is able to hang it on the other felloy, 
Here is one he tried to fit to Henry Ward Beer, 
of counsel for the Federal Trade Commission, 
just after adjournment last Thursday: 

“Do you know,’ remarked Bob to Mr. Bee, 
“this inquiry of yours reminds me of the county 
urchin who stood by the roadside one mornin 
armed with a shotgun ridiculously long when cor 
trasted with the boy.” 

“How so,” innocently asked Mr. Beers, 

“Oh, you know, you investigators have bee 
pecking away at this job for many months. Wel, 
when the boy was asked what he was shooting at, 
he said: 

“ ‘Nuthin’; I ain’t seen it yet.’” 


New Booklets on Staining Shingls| * 


VANCOUVER, WASH., Feb. 24.—Two booklets 
unusually attractive to the prospective homt 
owner have just been issued for distribution by 
the Williams Stained Shingle Co., of this city 
The author evidently is J. 8. Williams, manage 
of the company, who is known everywhere as 4 
eminent authority on red cedar shingles, from 
his long and intimate connection with the nf 
dustry. One of the booklets is ‘‘Color-Thateh, pt 
profusely illustrated with views of some of theme slo 
handsomest residences ever built, and the othe pla 








is ‘‘The Point,’’ carrying a resumé of the ey mg 
cellence of zine-clad nails. It is shown that thf dis 
two—color-thatch and zine-clad nails—form 1p at 


lasting combination, so that a roof constructe 
from them will last a life time. Mr. Willian Re 
shows that color-thatch is produced by stain 
carefully selected comb-grain (quarter-sawl)—  § 
red cedar shingles, strictly clear and witho'} Wi 
sap, with the justly famous Cabot’s creos Tr, 
stain, The staining operation is done by 4 pay int 
ent machine which spreads the stain evenly 0) tio 
the shingle, forces it into the wood, and dre} an 
















the stain enough to prevent blotchiness, this Go 
giving uniform color and full preservatiol § way 
There are five standard shades: Light m0o®® at 
green, medium moss green, silver gray, tile 1 te 
and bungalow brown, making possible a2 W@ W, 
range of color combination for roofs and SIGE Ge 
walls. Color-thatch is available in the ive W; 
standard colors named, and ‘‘specials’’ in “) ma 
following sizes: 8o¢ 

Color-Thatch Royals, 24 inches long, 10/20-008 wit 
butts. 9/20 sta 

Color-Thatch Perfections, 18 inches long rey 





inch butts. 
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Color-Thatch Superiors, 18 inches long, 8/20- 


inch PeThateh Perfects, 16 inches long, 8/20-inch 
wh jior-Thatch Superbs, 16 inches long, 20/60-inch 


8. 
he pooklets make a strong point of the new 
trend in home architecture, marking the in- 
gstence by home builders upon harmonious color 
design and the emphasis of ‘‘line effect.’’ 


Taomans Design Auto Name Plate 


tacoma, WASH., Feb. 24.—A novel plan 
ghich is expected to obtain a wide sale for the 
yew automobile name plates designed by the 
Tacoma Lumbermen’s Club has been worked 
wit by the club’s advertising committee. The 
plates will be sold thruout the city by the 
Boy Scouts and a portion of the funds received 
gill be turned over to the scout organizations. 
Approval of the plan has been given by the 
gout leaders and the sales campaign will start 
next week. ; 

The new plates are of white enamel with the 
ttering in blue. The word ‘‘Tacoma,’’ ap- 











LUMBER Aiden 
; crm BMERIC A 


New auto name plate designed by Tacoma 
Lumbermen’s Club in furtherance of the 
club’s national campaign to make Tacoma 
known as the ‘‘Lumber Capital of Ameri- 
ca,’’ The plate is shown on the car of A. 
H. Landram, former president of the club 
and chairman of the advertising committee. 
Miss Emily Swenson is the girl in the 
picture 


pears in large letters and underneath the club’s 
slogan, ‘‘Lumber Capital of America.’’ The 
plates were on exhibition at the regular meet- 
ing of the club this week and will be ready for 
distribution in a few days. They will be sold 
ata uniform price of $1 a pair. 


Resume Inquiry in Fir Export Case 


SkattLe, WasuH., Feb. 24.—With Examiner 
William W. Sheppard presiding, the Federal 
Trade Commission resumed its inquiry Monday 
into the activities of the Douglas Fir Exploita- 
tion & Export Co., calling a number of witnesses 
and finally closing the investigation for the 
Government Wednesday morning. Adjournment 
was taken until 10 o’clock a. m. next Tuesday, 
at which time the respondent will begin offering 
‘estimony. Witnesses examined this week were: 
W. L. Comyn, Lawrence Kane, D. M. McPhail, 
George ©. Thompson, Fred W. Alexander and 


| Walter Virgin. Robert B. Allen, secretary- 
| Manager of the West Coast Lumbermen’s As- 
| Soclation, was placed on the stand for a moment, 


With reference to some documents which he 
stated did not exist. The commission was 
tepresented by Henry Ward Beer, of New Yor. 


and Frank E. Boyle, of Seattle; and the re- 
spondent by Louis Titus, of San Francisco, and 
J. Barrett Carter,, of Washington, D. C. 

Just prior to adjournment the attorneys for 
the commission endeavored to secure an order 
whereby 107 individuals and corporations en- 
gaged in the lumber industry would be made 
codefendants with the Douglas Fir Exploitation 
& Export Co. There was a somewhat heated 
exchange between the attorneys in the argument 
for and against the motion. Examiner Shep- 
pard, after attentively weighing the conten- 
tions, denied the motion, stating that the con- 
troversy would be referred to the commission 
in Washington, D. C. The latest development 
is indicated in the following telegram from 
Washington, received here Friday: 


The Federal Trade Commission today supple- 
mented its complaint in matter of Douglas Fir 
Exploitation & Export Co. (Inc.), and 107 others, 
Docket 880, as follows: At the end of paragraph 
seven add the following: 

“That the respondents from about 1915 to the 
date of the issuance of this complaint by and thru 
agents, employees, committees and writings made 
by them or their agents, and with the aid and 
assistance of the following corporations, the West 
Coast Lumbermen’s Association, the Pacific Lumber 
Inspection Bureau, and the Douglas Fir Exploita- 
tion & Export Co., each of which said corporations 
was and still is doing business under and by virtue 
of the laws of the State of Washington, did in the 
cities of San Francisco, Calif.; Portland, Ore., and 
Seattle, Wash., and various other places in Cali- 
fornia, Oregon and Washington, fix prices and 
terms at which they would agree and did agree to 
sell lumber and logs in ‘‘commerce’”’ with the pur- 
pose and effect of compelling purchasers of said 
lumber and logs in the several States of the United 
States and those purchasers in California, Oregon 
and Washington who were reselling said lumber to 
purchasers in foreign countries and to exporters of 
said lumber to buy upon a uniform price and upon 
uniform terms so fixed by them.” 

The commission further directed that the trial 
of the case proceed without interruption. 


After adjournment Wednesday Mr. Titus tock 
the train for Washington, D. C., where he will 
appear next Monday before the Supreme Court 
of the United States. 


Paeeaeaeaaeeaantea 


Machinery Firm Perfects Organization 


PORTLAND, ORE., Feb. 24.—The Willamette- 
Clyde Co., an engineering and sales company 
formed by the Willamette Iron & Steel Works, 
of Portland, and the Clyde Iron Works, of Du- 
luth, Minn., announcement of which appeared 
on page 65 of the Feb. 17 issue of the AMERI- 
CAN LUMBERMAN, completed its organization 
this week. According to A. G. Labbe, president 
of the new company, this arrangement is the 
result of a desire of long standing on the part 
of the two companies to enable the Pacific 
coast logger to enjoy the advantages of their 
combined experience. Mr. Labbe’s further com- 
ments follow: 


For a period of twenty years these two compa- 
nies have been recognized leaders in the develop- 
ment of logging methods and logging apparatus in 
their respective fields. The Clyde company has 
during that period enabled particularly the south- 
ern pine operator to reduce his cost of production 
in the woods to the lowest possible amount, In 
the same manner, the Willamette concern has been 
directly responsible for the development of ma- 
chinery capable of meeting the severe conditions 
existing on the Pacific coast, so that many tracts 
heretofore considered inaccessible have been placed 
= reach of transportation and profitable log- 
ging. 

Both concerns have in their organizations the 
best engineering talent in the United States in 
logging apparatus. The effect of consolidating this 
talent will be of tremendous benefit to the logging 
and lumbering industry as it will undoubtedly 
result in the perfection of new devices and new 
methods which neither company would probaly 
have been able to develop independently. This ap- 
paratus will be manufactured at the Willamette’s 
plant in Portland, thereby saving the user the 
freight costs from eastern points. Such apparatus 
as is now being built in Duluth and applicable to 
Pacific coast conditions will also be manufactured 
in Portland so that Pacific coast loggers will enjoy 
the fullest advantage of prompt service in the 
matter of repairs as well as the saving in trans- 
portation charges. 

I am confident that-the codperation of these two 
important adjuncts of the lumber industry will 
result in a tremendous benefit not only to the log- 
ging industry but to the public at large. These 
benefits will be readily appreciated and recognized 
by those directly profiting thereby. For Portland, 
it means a considerably increased volume of ton- 
nage thru the Willamette plant and a consequent 
larger payroll distribution. 


A statement similar to the above was also 
issued by J. R. McGiffert, of Duluth, Minn., 
vice president of the newly organized concern. 








Just what you’ve 
been looking for— 


Hemlock 
White Pine 


and Northern Hardwoods 


with Lath, White Cedar 
Shingles and Posts. 
Birch and Maple Flooring 


For Mixed Cars 


All to be obtained at 
attractive prices from 


C.C. Collins 


Lumber Company 


MANUFACTURERS ONLY 
RHINELANDER, WISCONSIN 


A Complete 
Assortment of 


A Good 
Supply of 

















Is It 
Economy 


to deprive your- 
self of the pro- 
7tection afforded 
you through the 
use of a reliable 
rating and_re- 
porting service? 
Clancy’s RED 
BOQK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 


Write for 
Pamphlet No. 
49-S 











LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


New York Office, 157 East 44th St. 


3uuce Oak Flooring 
the Best Oak dioning 



























ou Want Speed 


on Transit Cars and Mill Ship- 
ments. We give it to you on 


YELLOW PINE 
CRATING AND FINISH 


Try us and see. 
A. W. SMITH & CO. 
Arcade Bldg., St. Louis, Mo. 
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A Good Selling 


Flooring for You 


The lumber dealer who 
buys the flooring he sells on 
the basis of its salability and 
its capacity to render satis- 
faction to the buyer will be 
well pleased with Hudson 
Oak Flooring. |Manufac- 
tured in one of the country’s 
most up-to-date flooring 
plants, Hudson Oak Ilooring 
is unsurpassed for quality 
and workmanship. Samples 
and prices promptly on re- 
quest. 


Hudson Hardwood 


Flooring Company 
P. O. BOX 217 
MEMPHIS, 


Owned by Hudson & Dugger Company 


HUDSON 
Oak Flooring 
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IRON & STEEL WORKS 
Manufacturers of Logging Machinery 


PORTLAND, OREGON, U.S.A. 
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ANT Douglas Firs make up 
the largest proportion of tim- 
ber in the vast unharvested forest 
areas on the Pacific Coast. 

Willamette Engineers and Willamette 
Logging Machinery made possible the 
profitable harvesting of Western forests. 




















Hearings of Senate Forestry Committee 

The special Senate committee on forestry 
hopes to hold initial hearings some time this 
week; the lumber industry will be represented 
by the National Lumber Manufacturers’ Asso 
ciation. A tentative program is understood to 
include hearings at Richmond, Va., soon after 
Congress adjourns March 4; followed by hearings 
in Raleigh, N. C.; Columbia, 8. C.; Savannah, 
Ga., Jacksonville and Pensacola, Fla. Later 
hearings will be held in the Gulf States, in the 
Lake States; in Washington, Oregon and Cali- 
fornia and other western States, and in New 
Iingland. Senator Moses, chairman of the 
committee, will not attend the meetings in the 
South, having planned a trip to Europe. He 
will attend the later hearings. 


(SEER eaaaaes 


Wants to Tax Federal Timber 


Senator MeNary of Oregon had_ published 
in the Congressional Record a memorial passed 
by the Oregon Legislature, urging Congress 
either to permit the Oregon, Lincoln County 
and its municipalities to tax the property of the 
United States Spruce Production Corporation or 
appropriate a sum to cover the amount of such 
annual taxes. The memorial points out that 
Federal ownership takes from the tax rolls one- 
tenth of the taxable property in the county. 


Referendum on Association Activities 


The Chamber of Commerce of the United 

States announces that trade associations are the 
subject of a referendum submitted to its mem- 
bership Feb. 26. Activities of associations have 
been carefully studied by a special committee of 
the chamber named a year ago, and this com- 
mittee has submitted its report, with recom- 
mendations, that form the basis for the refer- 
endum vote. The propositions on which the 
chamber’s membership will vote ‘‘yes’’ or 
“*no’” are: 
_ Because of numerous useful and important func- 
tions of obvious propriety trade associations should 
exist for each important branch of industry and 
comnmerce, 

A trade association should have such a member- 
ship that it can be representative of the industry 
in connection with problems affecting the general 
advance of the industry. 

trade association should be prepared to con- 
sider all problems affecting the general advance 
of its industry or branch of commerce. 
_ Trade associations should continue free from spe- 
cial forms of Government control. 

Statistics of capacity, production, stocks, and 
sales should be collected by a trade association for 
its industry or branch of commerce. 

Statistics of actual prices in closed transactions 
should be collected by a trade association for its 
industry or branch of commerce. 

Any interpretation of statistics or other com- 
ment which could induce or facilitate concerted 
action on the part of members should be omitted 
by a trade association. 

Statistics of capacity, production, stocks, sales, 
and prices a trade association should make as 
available to the public and to Government agencies 
interested in following the course of industry and 
commerce as to members. 

The report says: The great diversity of prob- 
lems before the numerous branches of a highly 
complex industrial and commercial structure 
causes an equal diversity in activities under- 
taken by organizations representing these dif- 
ferent fields. The committee opposes Govern- 
ment control of trade associations, saying: 
‘The possibility that a trade association may 
err by violating a statute no more justifies any 
attempt on the part of governmental authority 
to control trade associations in all of their 
activities than the possibility of illegal acts on 
the part of individuals warrants like super- 
vision over all their actions.’’ 

With respect to the statistical activities, the 
committee says that trustworthy information 
concerning capacity, production, stocks, sales, 
and prices is essential to the effective operation 
of industry and trade under competitive con- 
ditions. The voluntary reporting of such in- 
formation to trade associations and the subse- 
quent publication or dissemination of such in- 
formation in a manner which makes it available 





not only to contributors but also to consume, 
and to the publie generally is beneficial ali, 
to the field of business and the public and dog 
not constitute a restraint of trade. 


Want Cooperation in Rosin Trade 


An effort is being made to secure favora}j; 
House action on a Senate bill introduced jy 
Senator Harrison, of Mississippi, and_pasge 
which would permit producers of turpentine ay) 
rosin to organize codperative marketing asy 
ciations similar to those of producers of agn; 
cultural products. As passed by the Senat 
the bill was designed to bring turpentine gy; 
rosin producers under the provisions of the o. § 
isting law. The House judiciary commits § 
favors making it a separate bill and Jeayin 
the present law as it stands. 


(@eaaaeaeaaaaaa. 


Domestic and Foreign Trade Condition 


The Department of Commerce has issued th F 
following summary of economic conditions y 
home and abroad: 


DoMeEstTic CONDITIONS—Figures received by th § 
Department of Commerce during the week endin 
Feb. 19 continue to show very large productiy 
activity for January. Cotton consumption amounted 
to 610,375 bales, the third largest in our histor 
The production of zine was the highest sing § 
March, 1920, and the output of bituminous qa) 
the highest, with one exception, since December 
1920. Continued activity in building constructiq 
is indicated by the new high records in unfilled 
orders and production of flooring and the high se 
sonal movement of building contracts, lumber pr 
duction, cement output and sales of fabricate 
structural steel. The demand for buildings ani 
for railroad equipment continues strong and ha 
given an impetus to the industries supplying th 
material for these needs. 

The large car loadings and seasonally high r 
tail sales as well as the general depletion oi 
manufacturers’ stocks indicate that the goods pr 
duced are quickly passing into consumption. Whole. 
sale prices have continued to rise during Februar 
and retail food prices also have risen. Busines 
failures have declined considerably and _ those of 
the week ending Feb. 19 were the smallest sine 
the end of October. Prices of securities and ¢i 
sterling exchange advanced while the Federal fy 
serve ratio declined from 77 percent to 75.3 per 
cent. 

FOREIGN CONDITIONS—The general Belgian situa 
tion presents some characteristics of a boom pe 
riod, but a general lack of confidence in the futur 
is evident. Lack of fuel is seriously hamperil: 
the metal industries. The financial situation 0! 
the government in Spain is improying_ steadil} 
but the industrial situation is not satisfactory, th 
slight improvement in the mining industry Deity § 
more than counterbalanced by the troubles of thi 
textile trades which are hurt by British competi 
tion and shortage of power. The general industri! 
and commercial stagnation in Denmark is beile 
prolonged by several unfavorable circumstance 
among which is the adverse trade balance. Basi 
economic conditions remain undisturbed in Swede 
by strikes in the wood, pulp, paper, lumber ab’ 
iron industries and among the stevedores of Gote 
borg. The money market continues quiet but fim 
in Japan, where unemployment and the cost 
living are rising slightly. Amalgamation of sma! 
weak banks is expected to strengthen the financia 
situation. Imports continue to exceed exports 
The settlement of the long drawn out strike at th 
Newcastle Steel Works in Australia has accelerate 
economic progress there. The wheat estimate } & 
reduced to 93,000,000 bushels. Wool arrivals ! 
Jan. 31 were 1.475,000 bales. Business generall! 
is good. Conditions are improving also in Nev 
Zealand. Slightly greater activity is reported from 
Manila tho importers seem reluctant to place orde! 
of any great importance, 


ZALALALA LE Ei 


May Appoint Wood Waste Engineet 


In connection with the waste prevention move 
ment, the Department of Commerce probablt 
will soon assign an engineer to the bureau @ 
standards to work up a program, translating into 
practical usage scientific and technical infor 
mation that has been prepared during the las! 
few years on the utilization of wood waste. The 
department thinks that with proper efforts larg § 
foreign markets can be developed in addition 
the home markets. 

UNCLE SAM’s CHEMISTS at the Forest Prot 
ucts Laboratory have found a way of savilt 
sawmill waste by converting it into a cellulose 
food, valuable for increasing milk production ° 
dairy cattle. 
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ee Traffic Heavier Than for Years 
ficial alik ] [Special telegram to AMERICAN LUMBERMAN] 

© and dee WasHINGTON, D. C., Feb. 28.—According to 
F latest reports received by the ear service division 
of the American Railway Association, 817,778 


Consumer: 









Trade cars were loaded with revenue freight during 
- favorahi: ie the week ended Feb. 17. This was a decrease 


of 35,511 cars compared with the preceding 
week, due largely to the observance in many 
States of Lincoln’s birthday on Feb. 12. 

ting assy Loading of forest products totaled 59,431 ears, 
‘Ss of pe or 4,879 less than the week before, but 9,23:¢ 
he Senst, — more than the corresponding week last year. 

(oal loadings were 180,988 cars, 9,872 less 
than the week before, and 7,795 under the load- 
ings for the same week last year. 

Despite the reduction in total loadings, the 
car service division states that traffic continues 
to run heavier for this season of the year than 
at any time in railroad history. 


‘oduced }y 
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dition; (SABER EBEEE: 
issued th; ° ° 
ditions , | Increase in Demand for Freight Cars 

| WasHINGTON, D. C., Feb. 27.—Reports filed 
ved by thy ( with the American Railway Association show 
eek endin & that demand for freight cars in excess of current 


productiy: 
| amounted 
ur history 


| supply on Feb. 14 aggregated 72,855 cars, an 
' increase of 2,333 compared with Feb. 8. 


hest sini The shortage of box cars Feb. 14 was 27,200, 
Nous Coil F an increase of 1,793 over the week before. The 
December * ‘ 29 ° 
ynstructiy, | coal car shortage was 38,132, an increase of 508 


cars. The shortage of stock cars was 1,114, a 
decrease of 159 from Feb. 8. A decrease of 177 


in unfilled 
e high seq 
umber pro 





fabricate) @ Was reported in the shortage of refrigerator cars, 

dings ani which on Feb. 14 was 1,929. 

Bs os Surplus freight cars ready for service Feb. 14 
4: totaled 27,172, a decrease of 1,456 from Feb. 8. 

y high » — There were 7,446 surplus box cars and 7,094 coal 

— ve cars. Surplus stock cars numbered 6,037 and 

i, Wi. & surplus refrigerator cars 4,630. 

3 February @eeneeeennnenws 

Business 


__those «i fF Commission to Appeal Cost Data Cases 


lest sinc: 
PS and € The Federal Trade Commission will not be 
nT R § satisfied that it has no authority to require cost 
%9 PE data from basic industries until the Supreme 
ian sit § Court says so. The commission is planning ap- 
boom pe ® peals in the Claire Furnace Co. case, recently 
a decided against it in the Court of Appeals here, 
Maton — and in the Maynard Coal Co. case, in which 








uation 6! : 

; steadil) § Judge Bailey of the Supreme Court of the 
> District of Columbia, recently issued a perma- 
oo of th | ent injunction against the commission. 

compet! 

industria "seaeaeeeaaaee 

is being . . 

umstance Wage Fight for Uniform Rate 

e, basi 5 : 

n Sweden ATLANTA, GA., Feb. 24.—Southern shippers 


mber ab are making a fight to obtain a mileage freight 
of Gott B basis, With testimony and arguments at the 


but fim § ari 
> cost of ie hearing before the Interstate Commerce Com- 
of sma mssl0n in this city, shippers are trying to prove 


a ; that the old system is unjust and discriminating. 
tg iy @ itis their contention that the South has de- 
celerate! veloped industrially to a stage where its fac- 
timate *§ tories are entitled to compete with each other 


rivals t . 5 a ‘ 

generall according to their locations, which would be 
in Nev Possible under a mileage rate system. 

‘ted frou 


ce orders 4 'agaaanaeaaana 
Hope to Retain Southeastern Rates 
agineet Boston, Mass., Feb. 27.—Strong hopes are 


entertained among lumber dealers here that the 

yn ard | hearing held last week by the Interstate Com- 
probably » Merce Commission in Atlanta, Ga., will result 
reas ts Mm retention of present freight rates from points 
ye } mthe southeastern States to New England. W. 
og » H. Chandler, manager of the Boston Chamber 
© he of Commerce ’s transportation bureau, repre- 
ao sented States north of Philadelphia at the 
rts a) | hearing, which was called to investigate rail- 
lition road rates between the Atlantic seaboard and 
Southern States. An example of the changes 

| Proposed is found in the prevailing rates from 

it Prod Chicago and Macon, Ga., which is $2.57 a 
Saving hundred pounds. The proposed tariff would re- 
vellulos: duce it to $2.25. The present rate from Bos- 
ction! ‘on and Macon is $2.10, which the proposed 
tariff would increase to $2.18. The contention 










of local interests is that relief should not be 
given to Chicago at the expense of New Eng- 
land. 


(SREB ABBAAE: 


Oppose Southwestern Railroad Merger 


Kansas City, Mo., Feb. 27.—A big fight is 
to be made by lumber and other wholesale in- 
terests of Kansas City, Omaha and _ other 
Missouri River gateways against the proposed 
railroad merger. Missouri River cities contend 
that the merger would wreck the rate structure 
affecting Missouri River territory and give St. 
Louis, Chicago and Mississippi River crossings 
great advantages. 

For example, the Kansas City Southern, which 
does a heavy traffic in lumber, is proposed to be 
linked with the Missouri Pacific and the Chi- 
eago & Eastern Illinois. This merger would 
take from Kansas City the terminal advantages 
it enjoys with the Kansas City Southern, and 
would give all the rate benefits to St. Louis or 
Chicago. Similar conditions exist with respect 
to western lines and other Missouri River cities. 

A delegation representing these cities left 
Sunday for Washington to attend the hearing 
on the merger before the Interstate Commerce 
Commission. 


Transit Privilege and Reduced Rates 


MEMPHIS, TENN., Feb. 27——The Southern 
Hardwood Traffic Association announces that 
transit arrangements will be established March 
21 at Alexandria, Eunice, Thistlewaite and 
Whiteville, La., on rough lumber to be manu- 
factured. 

The association announces also that, effective 
March 5, there will be a reduction of 3 to 5 
cents a hundred pounds on lumber and forest 
products moving from all points on the Rock 
Island system in Arkansas to all points on the 
Yazoo & Mississippi Valley railroad in Missis- 
sippi. 


Railway Needs and Purchases 


In the latest issue of Railway Age, railroad 
inquiries and orders are reported as follows: 

Inquiries—Louisville & Nashville, 6,000 freight 
cars. 

Orders—lIllinois Central, 50, 30-yard air dump 
cars from Western Wheeled Scraper Co. ; Denver 
Tramway Co., 25, 80,000-pound capacity gondola 
cars thru Herr Rubincam Supply Co.; Canadian 
Northern, 300 flat cars from Eastern Car Co., 300 
gondola cars from Canadian Car & Foundry Co., 
and will build 50 tank cars in Canadian Pacifie’s 
shops; Elgin, Joliet & Eastern, 100 composite gon- 
dola cars from Pressed Steel Car Co., 70 tons ca- 
pacity, 200 composite gondola cars with Pullman 
Co., and 200 composite gondola cars with Standard 
Steel Car Co. 


To Handle Pine and Hardwoods 


Sr. Louis, Mo., Feb. 27.—A new commission 
lumber firm started in St. Louis is the Menne- 
Antrim Lumber Co., with offices at 1689 Arcade 
Building. The concern will sell both southern 
pine and hardwoods. Harry J. Menne, formerly 
with the Schuerman Lumber Co., and Clelland 
A. Antrim comprise the firm. The latter is a 
son of Charles A. Antrim, president of the 
Antrim Lumber Co., with which concern he has 
been connected heretofore as treasurer and man- 
ager of the wholesale department. He has been 
in the Antrim organization since he left the 
service at the close of the war, and has had ex- 
perience in the yards and office. 


s 

Pennsylvania Wholesaler Changes 

SHEFFIELD, Pa., Feb. 27.—E. 8. Collins an- 
nounces that, effective March 1, he will discon- 
tinue the wholesale lumber business he has con- 
ducted here under the name of Pennsylvania 
Lumber Co., because of his interests in Oregon 
which will require all of his time and attention. 
The name of Pennsylvania Lumber Co. is to be 
taken over by C. L. Freck, who for some time 
has been manager of the company, and he will 
carry on the wholesale business. 








Prepare Now For 
Big Business 


—even greater building 
activity than you have seen 
during the past year. Now's 
the time to avail yourself 
of our exceptional facilities 
and stock up on 


Yellow Pine 


Hardwoods, Cypress,West Coast 
Lumber and Shingles, 
Ties and Piling. 


Our president is a stick- 
ler for the “unusual” in 
quality and service for our 
customers. And, best of 
all, we're maintaining the 
standard he has set for us. 
Get in touch with us now 
on your future needs. 
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—~Thos. W. Blake 
1216 Carer ‘Lumber Co. 
HOUSTON, TEXAS 
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If It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 


Generali Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative, Representative, Representative, 
James N. Woodbury, J. J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 
~ The Largest Poplar Mill in the world. 








Ralph Lane Lumber Company 


7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
Oak Douglas Fir 

Yellow Pine Spruce 
N.C. Pine Red Cedar 


Arkansas Soft Pine Shingles 




















WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacte GRAND PRIZE 
TT 


international! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac: 
AXES-LOGGING TOOLS tory capacity 3500 Axes& Tools 
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: LOUISIANA RED CYPRESS } 





“OUR 


BRAND 





Weis- Patterson 
Lumber Go., Ine. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 
Tupelo 
Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 














Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 

















CYPRESS 
, : We annually produce 40,000,000 feet of 
Louisiana Cypress 

5 Lumber, Lath 

and Shingles 


aS} —” Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & BrownCypressCo., Ltd. 

















Manufacturers DONNER, LOUISIANA 

4 \ 
The Planters Lumber Co. 
JEANERETTE, LA, Limited 

BAND SAWED 
Liked Cypress 
AND TUPELO LUMBER 
Pe Attention to Railroad Orders, 
LS NGEILING and MOULDINGS NC) 





Morley Cypress Company 
MORLEY, LA. 
Manufacturers 
ROUGH AND DRESSED LOUISIANA 


RED CYPRESS 


Lumber, Shingles, Lath, Pickets, Mouldings 
OAK ASH 
Mixed Car Orders a Specialty. 
Telegraph Station: Plaquemine, La. 














Prepare For Spring Demand, Is Warning 


Sr. Louis, Mo., Feb. 27.—In the current issue 
of Frost Pine Barks out today, R. B. Bearden, 
general sales manager of the Frost-Johnson 
Lumber Co., gives an illuminating interview of 
the business @utlook in which he says: 

Looking back to December, 1921, you can vividly 
recall the prediction of an able authority upon 
building activities in the United States, who stated 
that the expenditure for new buildings during 
1922 would amount to $4,000,000,000. It is need- 
less to dwell upon the authenticity of that seem- 
ingly fabulous amount of money confined to build- 
ing construction. 

This epoch in big American business has been 
eclipsed by the very same reliable source who now 
forecasts for 1923 an amount not less than five 
billion dollars. Just reflect a few minutes upon 
this great amount of money. How the major por- 
tion of this estimate will be spent is classified in 
the following manner which will require alone 
about three billion dollars or 75 percent of the 
total amount of the 1922 estimate—Tlirst: Schools 
and public buildings. Second: Apartments. Third: 
Industries. Fourth: Hotels. Fifth: Office build- 
ings. 

The above index defines in order named the im- 
portance of the building activity and how the 
money value is applied so the distinction will be 
immediately apparent. The balance of the two 
billion dollars is open for such numerous building 
projects as dwellings, churches, hospitals, banks, 
clubs and stores. This latter amount is in itself a 
mighty force of diversified business worthy of 
scrupulous development. The major part of this 
huge building program will affect particularly the 
cities of 25,000 or more in population and most 
decidedly the cities of the metropolitan class. 

It may oceur to lumbermen, from the above, that 
the demand for lumber during the year will most 











the fear of inadequate car supply which must Dot 
be looked upon lightly. 

Therefore, should this take place, and _pregyy, 
ably the car shortage so generally talked about 
then it will be the supply of cars at the mills 
where the difficulty will arise, and not the many. 

























facturer’s ability to produce lumber that We 
govern the placing of stock at the points of distri. The * 
bution. Th 
Consequently, having in mind the nature g§ The | 
demand that will doubtless exist, the dealer wh, — 10 ¥ 
of necessity must buy in mixed cars is going — We 
find it most difficult successfully to supply hy Be 
needs. There never existed a time when all ing). 
cations pointed so plainly, as they do at Present, B vot. 
to the necessity of buying far in advance of th “W 
time he expects to need the stock. V 
With unfavorable weather conditions since ty We. 
first of the new year, the sawmills were very clog 1 
to performing a manufacturing accomplishment by The 
maintaining production at 85 percent of normj— The 
during the six-weeks’ period which ended Feb, 16 W 
and with a demand approximately 40 percent {j T 
excess of production, it is strikingly clear that hag 
not the mills succeeded in reaching and holding 
this high and most favorable percentage basis, an 
extremely unsatisfactory market condition woul 
have developed. G 
Order files now are heavy and stocks at the milk J qua 
in contrast are light and badly broken, which pq. y 
sibly should reflect a much more uneven marke f 
than has existed during the last six weeks, The on 
anticipated spring requirements brought buyers to i 
market early, right after Jan. 1, and a heayy mol 
volume of business followed. Then, too, the opa ( 
weather thruout many of the central States per. 
mitted continuance of building, which also created Ge 
sizable demands. j 





With the passing of the early rush we may 
now look forward to a brief period of lessened 
demand. Mills may reasonably expect a short 






likely run unusually heavy to straight cars of respite and during this time they will have ap ( 
practically one item to the car. Should this occur,’ opportunity to rehabilitate to some extent their yo 
it will prove advantageous to the manufacturer stocks, to decrease order files and prepare to meet al 
and give hope that he may successfully bridge the peak demand for lumber which will inevitably 
over the enormous demand expected, yet there is be realized during the spring months of 1923. sy 

the 








“LUMBER CLUBS AND EXCHANGES |: 








Bostonians Elect Officers 


Boston, MAss., Feb. 26.—At the annual busi- 
ness meeting and banquet of the Lumber Trade 
Club of Boston, held on Feb. 20, in Young’s 
Hotel, the following officers were elected to 
serve until February, 1924: 

President—C. Albert Beals, manager of Pope & 
Cottle Co., Chelsea, Mass. ‘4 

Vice president—Roy L. Palmer, president and 
treasurer of R. L. Palmer & Co., Charlestown, 
Mass. 

Secretary-treasurer—U. M. Carlton, Dix Lumber 
Co., Cambridge, Mass. 

Executive committee—George R. Todd, William 
Curtis Sons Co., Roxbury and Milton, Mass.; Ralph 
M. Cleale, treasurer Cleale Lumber Co., Roxbury, 
Mass., and ami C. Blanchard, George W. Blanch- 
ard & Co., Winchester, Mass. 

Past President J. Edward Downes presided 
at the annual banquet in his own inimitable 
manner. Charles O. Bailey, secretary of the 
Massachusetts State Forestry Commission, ad- 
dressed the lumber retailers and their wholesale 
friends on ‘‘Conservation of Lumber in Massa- 
chusetts.’’ Motion pictures of Massachusetts 
woodlands, prepared under the supervision of 
the State forestry commission, were shown by 
Mr. Bailey to illustrate what the commonwealth 
is doing to prepare the way for reforesting the 
many thousands of acres of waste land now idle 
and unproductive. 
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Club Discusses Tax Matters 


MEMPHIS, TENN., Feb. 27.—The Lumber- 
men’s Club of Memphis, at its meeting at 
the Hotel Gayoso Saturday, Feb. 24, instructed 
the law and insurance committee, H. B. Ander- 
son, chairman, to investigate the proposed legis- 
lation designed to take the control of the water 
department of Memphis from the city ¢ommis- 
sioners and to give it to the water board, and to 
go to Nashville to oppose this in the event it 
decides this course desirable. 

Walker L. Wellford, who was sub-chairman 
of the special committee from the club which 
went to Nashville to fight the corporation excise 


tax, brought back the information that the united Ft, 
front presented by the lumber industry and by 
manufacturers engaged in other lines had re 
sulted in a reduction in the amount of the tar 
from 5 to 3 percent and also in making the tar 
applicable only to earnings of Tennessee cor 
porations on business actually transacted in this tl 
State. 8 

It transpired, during the discussion of tar 
matters, that the 7 cents a thousand severance I 
tax levied by the Arkansas legislature, is ap- a 
plicable only to timber that is manufactured at 
point of cutting. Memphis lumbermen who have P 
mills in Arkansas will have to pay the tax while Fj 
those having their timber in Arkansas and their 
mills in Memphis will go scot free. 


PAS SSSES SSE ET I 


Appeals for Financial Support ( 


Sr. Lous, Mo., Feb. 28.—An appeal for finan: 
cial support of the Lumbermen’s Exchange of 
St. Louis was sent out today. This was signed 
by a committee composed of W. P. Andersot, 
chairman; Julius Seidel, C. K. McClure, M. 
Meacham, George E. W. Luehrmann, Otto TF | 
Pfeffer and C. C. Mullen, who have been giving F 
up considerable time in an effort to continue the } 
work of the exchange. The letter, which is beilg 
sent to every one interested in the lumber and 
woodworking industry in St. Louis, asks for sub: 
scriptions to a three-year guaranty fund. 
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To Consider Changes in Bylaws 


CINCINNATI, OHIO, Feb. 27.—Several changé 
in the bylaws are to be proposed at the next 
meeting of the Lumbermen’s Club of Cincil § 
nati, which will be held at the University Club 
Monday, March 5. Nominating committees 1 
select tickets for the May election will 
named, one by the president and one elected.from 
the floor. The speaker of the evening is 
be Judge Charles L. Hoffman of the court of 
domestic relations of Hamilton County (Ci 
cinnati), who will speak on social questions. 
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We Build 


Not only mansions on the hil! 
“We build, remember that. 
The workman’s cottage by the mill, 
The farmhouse on the flat, 
the dwelling where the homelight burns 
To which the traveler returns— 
We builders build so many things 
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Besides the palaces of kings. 


Not only mighty industries 
Whose chimneys touch the sky 
We build, but little factories, 
Tho neither wide nor high; 
The shop where genius starts to dream, 
The little shop beside the stream, 
We builders build, and as we do 
The future of the nation, too. 





We See B’ the Papers 


Gasoline has gone up another cent, but the 
quality remains about the same. 


We are all of us about equal sinners but some 
of us have ourselves under better control. 

Maybe these speed maniacs would take a little 
more time if they had to do a little of it. 

“Get America in at all costs,’’ says Lloyd 
George. ‘To pay all costs, we presume he meant. 

We have Bonar Laws in our own Government, 
the only trouble being that they are more boner 
than law. 

Considering the trouble France has to collect, 
you would think that what Germany owes is 
a lumber bill. 


When Germany looks to this country for 
sympathy she forgets how many poker players 
there are in America. 


There is a lot in the market reports now about 
Irish and English yarn spinners, but for real 
yam spinners give us the Germans. 

The British are letting the French route coal 
trains thru Cologne. That might be a good thing 
to do with some of our cattle trains. 

In one way our American form of govern- 
ment is superior to the English, at least: When 
aman is licked over here, he has to shut up. 

The trouble with a lot of people on a job is 
that they seem to keep their enthusiasm like 
a heating plant in a hotel during the night. 


The fur business is a little off, but so are the 
ladies, God bless ’em, and so business will prob- 
ably pick up as soon as the hot weather sets in. 

Two California men are alleged to have killed 
4man who gave them a ride in his car. We 
don’t know the name of the car, but we suspect. 

Carpentier and Siki are going to fight again 
on Sept. 9, but Hank Isherwood hastens to an- 
hounce that neither of them is a member of the 
order. 

Ruhr workers have stopped striking and Ruhr 
stores have stopped boycotting. Gradually the 
German nose is resuming its place on the Ger- 
man face, 

One hundred thousand Chicago church-workers 
have announced a war on vice; wouldn’t it be 
Wonderful if sometime someone would really 
start one? 

_ When the weather man predicts ‘‘seasonable 
‘emperature,’’? he is taking about the same 
chance as the salesman who quotes at the ‘‘ go- 
Ing price,?? 

In Monroe Center, IIl., fire destroyed the 
postoffice, the hardware store, the undertaker’s 
establishment and the harness shop; but, thank 
Gawd, the dance-hall was saved. 


The well known, and sometimes captiously 
‘ritical, Chicago ‘Tribune reports that four per- 
Sons rescued from a fire in Chicago were ‘‘all 
colored.’” We should like to have seen them. 

People who ean’t understand how it is that 
00d has decreased 1 percent and the cost of 
living has increased 2 percent have failed to 
observe the advance in gasoline and silk hosiery. 


A French doctor has lost both arms by ex- 
perimenting with the X-ray, but he has done 
the world a whole lot more good than the fel- 
low who persists in experimenting with a buzz- 
saw. 

The theory of the income tax law is this: If 
you are a loafer, you shouldn’t pay any tax at 
all; if you are industrious, you should; if you 
are extra industrious, you should be soaked good 
and proper. 

As the result of the recent fire in New York, 
there is a demand for safer insane asylums. If 
the insane asylums haven’t proper fire protec- 
tion, there won’t be any place at all where a 
murderer is safe. 


Geologists have found that New Jersey has 
sufficient potash to supply the country with 
enough fertilizer for a thousand years; and you 
don’t have to hand Henry Ford $85,000,000 in 
order to get a little of it. 

Newspapers say that a Flint, Mich., man who 
paid $3,000 for his wife is being ‘‘held by the 
police.’’ Probably somebody had to hold him 
after he found out that he could have got one 
for a couple of show tickets and a few boxes of 
candy. 

The Senate committee has refused to accept 
a gift of a house for the vice president, as it 
would cost $15,000 a year to run it. The truth 
of the matter is that the last time we were in 
Washington it seemed to us that the Government 
had about enough houses on its hands as it is. 





Between Trains 


Ortumwa, Iowa.—Retail lumber association 
secretaries might learn something to their ad- 
vantage by attending the annual convention of 
the Southeastern Iowa Lumbermen’s Associa- 
tion. We used to think that the Indiana Re- 
tail Lumber Dealers’ Association, thanks to 
the leadership of Harry Scearce and his able 
successors, had come about the nearest possible 
to making its convention a great big fine family- 
like affair, but we don’t know. It looks like 
Iowa has Indiana tied, anyway. 

Our friend Porter reminded us tonight that it 
was eighteen years since we had attended a 
Southeastern Iowa meeting (thru no fault of 
ours, however). Bill Barnes and we attended 
a meeting in Burlington about that time. We 
never forgot it, because a Burlington cab 
charged us a dollar to haul us a couple of blocks 
from the depot to the G.A.R. hall. You folks 
who think that profiteering is a recent inven- 
tion have short memories. But you can’t soak 
a man of Scotch extraction a dollar for a one- 
horse cab for a couple of blocks and expect 
forgiveness before the next world, and possibly 
not then. 

But, if we have not forgiven Burlington, Ot- 
tumwa at least forgave us; and so, after eighteen 
years, here we are again. To go back into his- 
tory a little more, Bill Hudler, the secretary, a 
reformed salesman who became a retailer and 
retails at Leighton, was given carte blanc, 
whatever that is, to go ahead and build a pro- 
gram, and tonight the audience gave him three 
cheers, which is considerably more than most sec- 
retaries ever get. Then, of course, Bill had 
the unexampled services of the Moonlight Club. 
Just as Colorado has the Denver Knothole Club, 
and the Iowa dairy interests the Poodle Dogs, so 
the salesmen who sell lumber and such here- 
about have their Moonlight Club; and during 
the entire convention the moon was full—no, 
not the way you mean but the way we mean, 
for we mean full of milk of human kindness. 

President Wormhoudt, of Ottumwa, put a lot 
of snap into the convention proceedings. We 
were glad to observe also present Hugh Har- 
rington, of North English, an AMERICAN LuM- 
BERMAN prize winner in one of the retail con- 
tests, and in other ways. 

Let us not forget, too, that the Southeastern 
Iowa association has a very active ladies’ 
auxiliary, and an Iowa retailer no more thinks 
of coming to the convention without his wife 
than his wife thinks of letting him. 
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Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 


des 


BLACK RIVER CYPRESS CO. 


Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 














CYPRESS 


Buy It From the 
Cypress Specialists 


Complete and up-to-date plan- 
ing mill facilities enable us to 
feature a full line of Cypress 
dressed lumber. Average stocks 
of 3,000,000 feet carried on hand 
at Cairo. 

When you weigh all the factors 
that count in retailing lumber 
you will find that no other wood 
offers you as favorable a sales 
proposition as Cypress. 








Flooring, Ceiling, Siding 
Casing, Pickets, Moulding, 
Base, Lath, Boards 


Write us for quotations. 


Gregertsen 
Bros. Company 


The Cypress Specialists 
McCormick Bldg., CHICAGO, ILL, 


Yards and Planing Mill: Cairo, Ill 
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Colonial Lumber Company 


Manufacturers and Wholesalers 


Yellow Pine Lumber 


JACKSON, MISS. 


Yard Stock 

S Shed Stock 
Timbers 

Factory Flooring 


Railroad Timbers 
Car Material 
Implement Stock 
Crating Stock 


** Service First” 




















g LONGLEAF x 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 
L Moss Point 


CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 





Daily Capacity 
400,000 Feet. 


Cedar Lake j| 
S/S 











JACKSON, Miss. 




















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bount 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Tl. 


Activities In Behalf of F orestry 


Forest Protective Association Annual 

San Francisco, Cauir., Feb. 24.—At the 
eleventh annual meeting of the California Forest 
Protective Association held here the acts of 
the board of directors and board of man- 
agers during last year were ratified and a reso- 
lution was adopted thanking the members of 
the boards for the efficient manner in which they 
had discharged their duties. 

Upon report of the nominating committee the 
following were elected directors for 1923: 

W. I. Wilson, California Door Co.; Donald Mac- 
Donald, Pacific Lumber Co.; W, S. Burnett, Ham- 
mond Lumber Co.: Otis R. Johnson, Union Lumber 
Co.: William R. Thorsen, West Side Lumber Co. ; 
O. C. Haslett, Spanish Peak Lumber Co.; B. A. 
McAllaster, Albion Lumber Co.; R. T. Buzard, Cot- 
toneva Lumber Co.; G. D. Oliver, Hobart Estate 
Co.; E. J. James, Sage Land & Improvement Co. ; 
William M. Wheeler, Wheeler Timber Co.; Edwin 
M. Eddy, Eddy Bros. & Co. (Ltd.); H. W. Cole, 
Little River Redwood Co.; Miles Standish, Stand- 
ish & Hickey (Ltd.) ; and F. J. Solinsky, jr., repre- 
senting Charles F. Ruggles. 





The board of directors then elected the follow- 
lowing officers for the ensuing year: 

President—William M. Wheeler. 

First vice president—O. C. Haslett. 

Second vice president—G. D. Oliver. 

Third vice president—Otis R. Johnson. 

Secretary and treasurer—Swift Berry. 

Zoard of managers—William M. Wheeler, O. C 


Haslett, G. D. Oliver, Otis R. Johnson, Miles 
Standish, R. T. Buzard and B. A. McAllaster. 


The new secretary of the association, Swift 
Berry, is well known to California lumbermen 
and has been closely allied with timber interests 
since his graduation from Biltmore Forest School 
in 1907. After ten years in the Forest Service, 
mostly devoted to timber sale work in California, 
he spent two years in France with the 20th 
Engineers, (Forest), returning with the rank of 
major. He then joined the timber section of 
the bureau of internal revenue under Maj. 
David T. Mason, retiring in 1921 to engage in 
land exchange work with Hall, Kellogg & Co. 

Approval was given. by resolution to the pro- 
posed insect control bill introduced by Sena- 
tor Ingram in the California State senate as 
No. 119. Endorsement was likewise given to 
another bill introduced in the senate of Cali- 
fornia providing for the closing of hazardous 
fire areas during periods of emergency. 

With the coming year the association plans to 
broaden its work even farther in connection 
with forest matters in California. Altho the 
present membership includes a large majority 
of the timber ownership in California, an organ- 
ized effort will be made to increase the mem- 
bership to take in all such owners in the State, 
as it is believed that all should have an op- 
portunity to share in the work and its bene- 
fits. Plans are made to keep in close touch with 
all legislation affecting forest interests at the 
current session of the California legislature, and 
to support that which seems beneficial and see 
that full information is made available regard- 
ing proposals which appear otherwise. Touch 
will be kept with national legislation regarding 
forests. 


Favors Establishing Town Forests 


Boston, Mass., Feb. 26.—Gov. Cox has sub- 
mitted to every board of selectmen in Massa- 
chusetts a recommendation that the question of 
establishing a ‘‘town forest’’ for each town be 
placed in the warrant for action, in accordance 
with a resolution adopted unanimously at the 
recent New England agricultural conference. 
This is a tangible move toward the ultimate re- 
forestation of the 6,000,000 acres of waste land 
in New England, practically all of which is said 
to be worthless for anything else than growing 
crops of timber. Massachusetts took the first 
important step toward this goal shortly after 
the war when $3,000,000 was appropriated for 
reforesting such lands during the next fifteen 
years. 

The resolution of the conference reads as fol- 
lows: 


In addition to national and State forests there 
These need not 
may consist of a 
Besides serving the 


should also be more town forests. 
be huge contiguous tracts, but 
number of parcels of any size. 





same functions as other publicly owned 
they may also be used for recreation purposes ay 
the protection of local water supplies. In no Othe 
way can the possibilities of forest management | 
brought home to everyone so effectively, especial) 
when these forests commence to yield returns whir 
can be used to replace the tax assessments, 
European towns make no tax levies, but build gy: 
maintain improvements with their forest jngy, 
It is, therefore, recommended that each Lovery,, 
in New England request town officers to insert 
the warants for the annual town meetings Pe 
article authorizing the appointment of a commit, 
to investigate the feasibility of a forest for ¢ 
town. : 

In his letter of transmittal to the vari 
boards of seleetmen, Gov. Cox writes: 

I am pleased to forward this resolution to yi 
believing as I do that Massachusetts should dg ; 
share in restoring the forest to our idle lands, q 
it seems that in this way the importance of », 
subject can best be brought before the Citizens , 
the commonwealth. 


(@aeaeaaeaaeaaai 


Want California Forests Protected 


San FrANcIScO, CALIF., Feb. 24.—Califoryj: 
lumbermen are making strong protests agains 
the action of the State board of control in ay. 
ting down the budget for the next two year 
and seriously crippling the State board of fo 
estry. A visit was paid to Gov. F. W. Richari. 
son at Sacramento, Feb. 21, by President W; 
liam M. Wheeler and Secretary Swift Berry, ¢' 
the California Forest Protective Association, an) 
Vice president George D. Oliver and Secretary. 
manager C. Stowell Smith, of the Californi, 
White & Sugar Pine Manufacturers’ Associa. 
tion. They emphasized the fallacy of practically 
destroying the fire fighting organization whic) 
had been built up to prevent the destruction 0: 
great areas of timber in this State. Federg 
aid in fire protection depends upon the Stat. 
doing its share. 


fores, 





(Meee aaenaaeaa: 


Report on Silvicultural Requirements 


PORTLAND, ORE., Feb. 24.—Consideration 0 
a tentative report on ‘‘minimum silviculturz! 
requirements’’ drafted by Thornton T. Munger, 
forest examiner of the Forest Service with head 
quarters here, has been given during the last 
three or four weeks by the various logging an¢ 
lumbering organizations for the purpose of sub 
mitting such recommendations to the final draft 
oi the report which is to form the basis {0 
regulations governing logged off lands. 

The report sets forth what constitutes ‘‘fire- 
proofing’’ if such a thing can be attained i 
the woods. It deals with conditions in thi 
Pacific Northwest or what is known as thi 
Douglas fir region and recommends burning 6! 
slash after logging is completed to rid the 
ground of the most inflammable material. This 
is made the subject of a separate head, ‘‘ Prompt 
and Careful Slash Burning.’’ It is suggested 
that as much felled material as possible should 
be taken out, snags over 15 feet high within 
100 feet of a railroad or donkey setting shoul! 
be felled, and all snags 30 feet high and ¢ 
inches in diameter anywhere in the area logge! 
should be felled prior to the first slash burning 
season following logging. 

It is explained that slash burning is now col 
pulsory in Oregon and Washington, but it 
carried out in a haphazard way. It is sug 
gested that the burning be done in the spring 
and fall. The most important treatment © 
new forest growth after logging is fire protec 
tion, Mr. Munger states, and he suggests thir 
ning of the plants as a large percentage of thell 
will eventually die anyway and rot and furnish 
new fire menace. Grazing is suggested to lesset 
the fire danger, but it is pointed out that ™ 
should not be done before at least the secon 
season after slash burning. Over grazing should 
also be avoided. The revenue from the grazie 
privileges would cover to some extent thie taxes 

The report covers seventy-three typewriter 
Tages and goes into the various subjects ver’ 
exhaustively. 

"eaaeananaeaaaa 

THE YEAR 1922 was marked by extensive for 
estry legislation in many of the States, partic 
larly steps toward lifting the tax burden 0 
growing trees which now discourages many who 
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would otherwise develop cutover lands. 
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LOUISVILLE, KY. 


Feb. 26.—Demand for hardwoods continues very 
active, With prices firm all along the line. Demand 
js general, furniture, interior trim and flooring 
factories buying especially well, while automobile, 
wagon and vehicle business is fair. There is a bet- 
or demand reported for boxboards, in poplar, gum, 
hickory and maple, while chestnut, poplar, red and 
ghite oak, sap and red gum, ash and elm are all 
lling. It is reported by local houses with mills 
ip the far South, that woods are knee deep in 
water, and that logging is very slow. Dry stocks 
available for immediate shipment have been mate- 
rally reduced, and many houses have large orders 
on their books. Local quotations are: Inch quar- 
tered oak, FAS, $145; common, $80. Plain oak, 
$115 and $67. Poplar, FAS, $120; saps and se- 
jects, $85; common, No. 1, $60; 2 A, $386; 2 B, 
325, Quartered red gum, $115 and $70; red, $110 
and $67.50; sap, $57 and $47. Walnut, $215 and 
3110; selects, $155. Ash, $105 and $60. 

The Norman Lumber Co. reports that it has 
speeded up production to capacity on siding, hav- 
ing put on more graders, and put all machinery in 
operation. 

The Louisville Point Lumber Co., after being 
down for several weeks, resumed operations Feb. 
91, with logs on hand to keep the mill running 
for at least six weeks. 

It is reported locally that there has been a ma- 
terial improvement in milling in transit business 
at Louisville, but a good many houses are now so 
uisy that they have not much outside capacity in 
their planers, while dry kiln space appears to be 
ata premium. ‘The Louisville and Nashville has 
modified its embargo against Louisville. 

That the river boat builders are coming back as 
juyers of material is Shown in reports from ship- 
yards and dry dock companies all along the Ohio 
River, There is a good deal of frame construc- 
tion, and upperworks are almost entirely frame. 


MILWAUKEE, WIS. 


Feb. 26.—There is a continued good demand for 
lumber in the local lumber market, and prices are 
firming up. VPreference for northern birch con- 
tinues to be expressed by practically all market 
factors. Building operations seem to require much 


birch, and the interior trim factories are clamor- 
ing for this hardwood. The market for )irch is 
firm and advancing. Moderate weather has in- 


reased hardwood demand greatly. Oak and maple 
have been wanted in increased volume by the floor- 
ng manufacturers. Cabinet manufacturers are in 
the market for large quantities of poplar in the 
etter grades, while the box men were picking up 
the lower grades of poplar with avidity. Southern 
pine, fir and other softwoods continue to be wanted 
by the yards, for early spring building purposes. 
Retail stocks of both hardwoods and softwoods are 
fairly full, but not sufficient to meet the big rush 
that is expected. There is much concern here over 
the growing shortage of the best grades of desired 
hardwoods and the popular softwoods. 


MEMPHIS, TENN. 


Feb. 27.—-The embargo situation as affecting 
hardwood lumber and forest products is quite 


‘evere in the territory east of the Buffalo-Pitts- 
burgh line, and particularly in the New England 
States, according to J. H. Townshend, secretary- 
manager of the Southern Hardwood Traffic Asso- 
cation. There is a pronounced shortage of cars 
on west side lines, with particular reference to the 
Friseo and Missouri Pacific systems, while some 
shippers in Memphis and at points in Mississippi 
are having difficulty in securing all the box cars 
needed, 

Firmness and activity are the outstanding char- 
acteristics of the hardwood lumber industry in 
Memphis and the valley territory. Consuming in- 
terests are buying in a large way, while there is 
Nereasing demand for yard and shed stocks from 
distributers in all parts of the United States. 
Automobile manufacturers are leading the buying 
Procession, their takings being largely confined to 
sum, elm and maple, while furniture interests are 
absorbing large quantities of gum, oak and other 
Southern hardwoods, as well as veneers. Manu- 
facturers of flooring are operating at capacity and 
are buying freely of plain red and white oak in 
Nos, 1 and 2 common, while interior trim interests 
= —— into the market in a larger way with 
an close approach of the resumption of spring 
oe in the northern half of the United States. 
hen tacturers of wooden containers, including 
leavy packing crates, are taking low grade oak, 
sim and cottonwood in volume, while a very 





satisfactory demand is reported from manufac- 
turers of agricultural implements and _ vehicles. 
The advancing tendency of exchange rates in the 
United Kingdom is stimulating foreign buying, and 
the situation is thoroly wholesome from the stand- 
point of demand. Prices, generally speaking, trend 
upward under the stimulus of the unusually active 
buying. Production is still proceeding very favor- 
ably, as a result of the large reserve supply of logs 
at the mills, but there is manifest uneasiness re- 
garding production during the next sixty to ninety 
days, during which rain and flood conditions are 
among the “expected.” Additional rains tend to 
make logging very difficult. 

The West Memphis Lumber Co., Memphis, has 
purchased 33,000,000 feet of timber in Macon 
County, near Tuskegee, Ala., about equally divided 
between forked leaf white oak, and longleaf and 
shortleaf pine. It is planning to install a band 
mill, planing mill and dry kilns which are to be 
equipped electrically. W. L. Wilcoxson is presi- 


dent. 
Nickey Bros. (Inc.) have resumed operation of 
the plant for the manufacture of rotary cut 


veneers, 


EVANSVILLE, IND. 


Feb. 26.—Trade has been very good during the 
last week or ten days. Prices on certain grades 
of hardwood are advancing. Sap gum is one of 
the strongest items in this market. Quartered 
white oak is brisk. Ash, poplar and walnut are 
in fairly good demand. Many manufacturers ex- 
press the opinion that certain items, like maple 
and elm, are going to advance, due to the demand 
from automobile factories. Evansville wood con- 
suming plants continue to operate on very good 
time, and in some instances on extra time. The 
furniture industry continues quite active, many 
plants running overtime. 30x factories are buy- 


ing some lumber. Wagon manufacturers report 
their trade increasing. Stave business is better 


than it was a year ago. Railroads are buying ties 
in liberal quantities. Logs are coming in slowly, 


due to heavy rains and floods in the South. Few 
logs are being received from Green and Barren 
rivers in western Kentucky. Building has been 
extremely active since the first of the year. Con- 
tractors and architects are looking for the best 
building year since the close of the World War. 


Planing mills report a fine volume of business. 


BUFFALO, N. Y. 


Feb. 26.—Building permits for last week num- 
hbered 49, with costs of $188,100. This is less than 
the average, because of unusually severe weather. 
A permit to Hurd Bros. calls for the erection of 
a frame mill, one story in height and 132 by 96 
feet, and a frame office building, 56 by 30 feet. 

The A. Teachout Co., which recently suffered a 


loss by fire at )2 Leslie Street, has a new build- 
ing ready for occupancy, and another building 
will soon be finished. 

Frank E. Williamson, traffic manager of the 


Chamber of Commerce, spoke at the meeting of 
the Buffalo Lumber Exchange last Friday and said 
that it will probably be some weeks before railroad 
conditions show much improvement. 

Exhibitors who have taken space in the Better 
Ilomes Exposition, to be held at the Broadway 
Auditorium during the week of March 19, were 
guests of the Buffalo real estate board at a dinner 
in the Ellicott Club Monday evening. More than 
two hundred persons were present. Plans were 
outlined for the exposition, which will be open 
daily from 2 until 11 p. m. The show will be 
opened by Mayor Schwab and on the second night 
the Canisius College debating team, which leaves 
the city the following morning for a tour of the 
*acific coast, will be present and give a debate 
just as it will be presented on the tour. 

Effective March 1, EF. S. Collins is discontinuing 
the wholesale lumber business which he has here- 
tofore conducted as owner and proprietor under 
the name of the Pennsylvania Lumber Co., at 
Sheffield, Pa. He is now in Oregon, where busi- 
ness requires his time and attention. The Penn- 
sylvania Lumber Co. will be carried on by C. lL. 
Freck, who for some time has been manager. 

The McCabe Furniture Co., Coudersport, Pa., is 
to double the size of its plant. The product is 
bedroom furniture. Thomas McCabe, head of the 
company, is a resident of Salamanca, N. Y. The 
secretary is Frank A. Beyer, a former Buffalonian, 
who was a director of the National Hardwood 
Lumber Association, and for some time head of 
seyer, Knox & Co. 

A. I. Reckhow, of the A. 
Co., returned last week from the 


G. Hauenstein Lumber 
South, having 





7 Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 
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HIGH GRADE 


¥%” and %” CEILING. 
%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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High Grade Shed Stock 


Ask For Prices. 
| Headley Pine Co., Vin"™ | 











Yellow Pine fi 


Shop Lumber 


STEAM DRIED—1”, 114”, 114”, 2” 
A good cutting grade for sash, door and finish mills. 
Let us tell you more about it. 
Kentucky Lumber Co. 
SULLIGENT, ALA. 








Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 


Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 


fs Shortleaf Pine eA 


Finish, Boards, Dimension, Flooring, Drop Siding. 


Poplar, Oak, Gum 


Mixed Cars if Desired. 


(= Lathrop Lumber Co. 
Lathrop, Alabama 


~) Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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N.C. PINE 











Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 





CARGO, ROUGH OR DRESSED 





Sales Representatives: 
L. C. LITCHFIELD, - + + 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - 2 ee Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 











A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co, 


Manufacturers of { 


N. C. PINE || CYPRESS' 
LUMBER and 
Kiln Dried, Dressed GUM 


and Rough 


Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills: Edenton, N. C, 





Columbia, N. C., Ahoski, N. C. Cap. 140,000 per day. 
General Office, NORFOLK, VA, y 
Thin Ceiling— 


|'N.C.PINE BS, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 


HERTFORD, N.C. 

















QUICK SELLERS— That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,Nofelk: 


Virginia. 
Operating John L. Roper Lumber Co. 











. 
North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace paatoy eve 
in lumber for retail yards and the 
trade. i 


thing 
actory 
Give us a trial. 


Anderson Lumber Corporation 
MARION, S. C. 











’ Why Worry 


a about holding your trade when 
you can get lumber like our 






Ks 


Lian N. C. Pine éie<" 


Long and Shortleaf Yellow Pine—rough 
or dressed— Car and Cargo Shippers. 


Ellington & Guy, Inc.,"sDiszsts Bie. 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 & 
Dearborn St., Chicago, Ill. 


spent about five weeks on a combined pleasure 
and business trip. Burton H. Hurd, of Hurd Bros., 
who accompanied him, will remain for a week or 
two at Pinehurst. 

L. S. Rounds, representative of Mixer & Co. at 
Albany, N. Y., has been spending several days at 
the home office here. 

At the meeting of the Buffalo Lumber Exchange 
on Feb. 28, resolutions drawn up by a committee, 
consisting of C. Walter Betts, John McLeod and 
Ifenry I. George, on the death of Burton F. Jack- 
son, long a valued member of the exchange, were 
adopted. The exchange expressed its keen sorrow 
and sense of loss, paid tribute to his memory, and 
extended to his family and business associates its 
sincere sympathy. 


CINCINNATI, OHIO 


Feb. 27.—J. C. West, president Lumbermen’s 
Club of Cincinnati, has just returned from a two 
weeks’ trip. He visited mill connections in Tennes- 
see and North Carolina. His survey in the South 
leads him to expect an advancing market for the 
next few weeks. He found that stocks at the mills 
were very much depleted and that there is a dearth 
of dry stocks for immediate shipment. He says that 
mills are very firm in their price position. Mr. 
West predicts an active spring business if prices 
do not move upward too strongly. 

F. E. Risley, well known in the Cincinnati lum- 
ber trade, has become associated with J. C. 
West & Co. and will cover the Cincinnati trade, 
as well as nearby territory, as general salesman. 
Mr. Risley formerly was purchasing agent for the 
Norwood Sash & Door Co., and later was a mem- 
ber of Risley-Roudebush & Co, 

IIerbert Bauman of the Herbert Bauman Lumber 
Co., has been confined to his home for the last 
week, but expects to be back on the job in a few 
days. 

George H. McClair, New York City, was in the 
city calling on Cincinnati hardwood dealers rela- 
tive to exports to South America. 


COLUMBUS, OHIO 


Feb. 26.—The hardwood trade is showing 
strength in all directions. Buying is pretty evenly 
divided between factories and dealers, the former 
having the edge. Hardwood prices are firm and 
every change is toward higher levels. Southern 
pine trade is showing considerable activity and 
retailers are fair buyers. Shipping is hindered by 
embargoes and congestion at junction points. 
Il. B. Pryor, sales manager W. M. Ritter Lumber 
Co., reports a strong trade in hardwoods, with 
business during February the best of any Febru- 
ary in the history of the company. Prices are 
firm and advancing. Factories are probably the 
best customers. M. W. Stark,of the American 
Column & Lumber Co., says hardwood demand is 
holding up strong. Frank Lumbert, sr., head of 
the Fifth Avenue Lumber Co., reports very 
bright prospects for the spring trade among retail- 
ers. The recent cold snap has interfered with 
deliveries to a certain extent. D. S. Benbow, of 
the Sowers-Benbow Lumber Co., reported that 
January showed up with the largest business in 
years and trade is still holding up well. 

The Doddington Co., of Columbus, is completing 
the installation of new machinery in its new mill, 
known as the West Side Lumber Co. The building 
proper has been completed and it is hoped to 
start operations in the new modern plant by 
March 15 if not earlier. The Doddington Co. is 
also erecting an office building and warehouse at 
the East Side plant. 


MARINETTE, WIS. 


Feb, 26.—Normal conditions again exist in the 
woods, following the severe storm that caused a 
cessation of work for a time, as all roads were 
blocked and rail traffic was tied up. 

The Ford sawmill in Iron Mountain is now 
operating three shifts to meet the demands of the 
parent company in Detroit. 

A demonstration of interest to millmen took 
place in Escanaba, Mich., recently when a saw 
cutting thru a 12-inch hard maple log in 45 
seconds was shown by C. Wolf, of Bay City. It is 
motor driven, and is especially designed for saw- 
mill yards, for felling trees and for construction 
and demolition work. The saw proper consists of 
an endless chain, the links of which are teeth. 
One part cuts laterally and the other at the bottom. 
A center sheet of steel serves as a guide for the 
teeth. A 1-horsepower electric motor, 220 volts, 
furnishes ,.power thru a series of reduction gears. 
Demonstrations were given in the yards of the 
Escanaba Manufacturing Co. and the I. Stephen- 
son Co. at Wells. 

Work has been started on two additional build- 
ings at the plant of the Cadillac Lumber & Chem- 
ical Co. in Sault Ste. Marie. Much work has 
been done by the company. 

Mr. and Mrs. Charles A. Goodman and daughter, 
Miss Margaret, are en route to the Panama Canal 


in 
Zone upon a pleasure trip, cards being received 
within the week from Havana. Mr. Goodman , 
head of the Sawyer-Goodman Co., this city, 


MERRILL, WIS. 

Feb. 26.—Building contractors have never Wit. 
nessed a year in which there was as much work 
under consideration, and upon which they hay 
been asked for estimates. Bids already may 
can not stand much longer, as contractors are 
finding it necessary to place their orders at once in 
order to avoid further advances. 

Birch logs are selling at $15, and maple log 
average $15. Veneer logs, birch, are still bringing 
$50. Camps of smaller contractors are beginning ty 
break up, easing the labor situation for  thog 
camps which expect to continue logging during the 
spring. A greatly increased interest in tie man. 
facture is being shown in northern Wisconsin, anq 
offers to small contractors are being made at §5 
cents a tie. The manufacture of ties in som 
instances has solved the problem of reducing low 
grades in yards, and all hardwood logs not coming 
up to good grade are being converted into ties, 

G. W. Earle, president Wisconsin Land & Lup. 
ber Co., Hermansville, Mich., who is ill at the 
home of his brother-in-law, H. W. Moore, at Fong 
du Lac, Wis., gave $10,000 to St. Agnes Hospital 
at Fond du Lac as a memorial to Henry Moor 
Earle, a deceased son, and $5,000 to two charitable 
institutions in that city. 


Wisconsin Line Yard Holds Annu 


MENOMONIE, Wis., Feb. 27.—The fourth an. 
nual convention of the yard managers of the 
O & N and La Pointe lumber companies recently 
concluded here was unusually successful. The 
meetings were presided over by G. W. La Pointe, 
jr., general manager, who in opening the pro- 
ceedings explained again the reasons for hold. 
ing such meetings, which are briefly, to enable 
the men to get together and talk over problems, 
to exchange ideas, to become better acquainted 
with one another and to lay plans with one ob- 
ject in view, namely, to give better service in 
the territory in which they work. 

Mr. La Pointe particularly emphasized the 
necessity of operating the business as economic- 
ally as possible, cutting down expense to every 
possible extent and thereby encouraging people 
to build thru enabling the company to maintain 
as low a sales price as possible. 

The meetings were informal and various sub- 
jects were discussed, a number of them being 
taken from the question box installed in the 
meeting room. Particular attention was given 
to a very general discussion of the builders’ 
service department. These two companies 
maintain an exceptionally progressive building 
service department which occupies two floors of 
the building in which headquarters are main- 
tained. The prospective home owner gives the 
yard manager or salesman an idea of the sort 
of building desired. The building service de- 
partment then seeks to carry out the prospect’s 
idea and create an individual plan. In every 
case a water color prospective is furnished 9 
that the prospect may see exactly what the build: 
ing will look like when completed. 

Mr. La Pointe laid special stress on employ- 
ing courtesy in business. He urged the man- 
agers to play an important part in the business 
life of their respective communities and at all 
times to boost for everything that was for the 
best interest of the individual community. 

The manager of the company at Osseo has 
designed a triple wall silo which was discussed 
at some length. This silo is giving satisfaction 
and much interest is being shown in the design. 

An announcement was also made of a plan 
te help in the financing of small homes on the 
monthly payment plan. The plan is that where 
the owner has an interest of 25 percent of the 
tctal value of the home the balance can be ex 
tended over a long term of years by making 
puyments of 14% per cent of the amount owing 
per month. 

With one exception the managers from the 
thirty-five yards were present, the one who was 
absent being detained by sickness. ‘The con 
vention lasted two days, the business sessions 
being held during the day, while the first eve 
ning a banquet was served, after which a theater 
was attended. A resolution was adopted ¢ 
pressing sympathy and sorrow at the recent 
death of Daniel W. Chamberlain, a valued em- 
ployee. 
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News from America’s Lumber Centers 











TACOMA, WASH. 


Feb, 24.—Plans for the third annual banquet of 
the Tacoma Lumbermen’s Club were discussed at 
the regular meeting of the organization last 
wednesday. The affair will be held at the Scot- 
tish Rite cathedral the evening of March 8. A. H. 
Jandram, former president of the club, who is in 
charge of the arrangements, announced that, in 
yiew of the ample space available in the hall, the 
limited number of tickets for previous banquets 
will be exceeded this year. Each resident member 
of the club is entitled to two free tickets, and each 
non-resident member to one ticket, while all the 
club members may invite as many lumbermen and 
loggers as they wish by paying for extra tickets. 
It is expected that at least three hundred will 
attend this year’s banquet. 

The program has not yet been completed, but 
Mr, Landram announced that the principal ad- 
dress will be made by Prof. Clark P. Bissett, 
of the University of Washington. 

Edgar Allen, publicity director for the National 
Lumber Manufacturers’ Association, was a guest 
at the meeting and made an address on the pub- 
licity work done by the association in its national 
advertising campaign. Mr. Allen told how indus- 
trial publicity had grown out of the necessity of 
giving the public the facts regarding different in- 
dustries which had been bitterly assailed by many 
writers during the “‘muckraking” period. He out- 
lined the work of the national association with 
particular reference to the recent campaign in 
Denver, which resulted in the opening up to lum- 
ber construction of a large area in the city for- 
merly closed to such material, and described simi- 
lar work being done in other cities. 

Warmer weather and rain which melted the snow 
in the mountains have combined to make a great 
improvement in the logging situation near Tacoma, 
which was in bad shape a week ago. The camps 
are rapidly resumlIng operations and, tho there is 
still an acute shortage of logs, the regular move- 
ment of the timber to tidewater will soon be re- 
sumed. Nearly all the local mills have resumed 
operations after last week’s shutdown which fol- 
lowed the big storm. The log scarcity has forced 
anumber of the mills to lay off their night shifts. 

The log shortage has caused another advance in 
prices here and the market is very firm. Fir logs 
are selling at $15 and $16 for No. 3, $21 for No. 2 
and $28 for No. 1. Spruce logs are quoted at $1 
higher than fir. Hemlock logs are selling at $14 
and $18, and cedar logs are very scarce and are 
quoted on a $22 base. 

Lumber carriers at the Tacoma docks during 
last week included the following: For Australia, 
West Jappa, at Port dock, and Milan Maru, at 
St. Paul mill. For the Atlantic coast, Andrea 
Iuckenbach, at St. Paul mill, Lehigh and Santa 
Barbara, at Port dock, and Florence Luckenbach, 
at Dickman and St. Paul mills. For California, 
Thomas Crowley, at Tidewater and Puget Sound 
mills; Rose Mahoney, at Tidewater mill; Hverett, 
at St. Paul mill; Forest King, Meriden and North- 
land, at Baker dock, and Culburra and Edna, at 
Port dock. For South America, Regulus, at De- 
fance mill. For Europe, Kinderdijk, at Terminal 
For the Orient, Arabia Maru, at Milwaukee 
dock, 


Paul Johns, president of the East Side and 
Waterway mills, left for the East last Tuesday and 
will be away several weeks. Mr. Johns was called 
away by the illness of his grandmother. 

The property and equipment of the Tacoma 
Cabinet Works, held in trust by the Puget Sound 
National Bank of Tacoma, was purchased this 
week by P, E. Kronlund. The transaction includes 
the factory of the company on the tideflats and all 
machinery and stock. Mr. Kronlund paid $54,000 
for the property. 

The Sundown Lumber Co., of Puyallup, has in- 
creased its capital stock from $50,000 to $100,000. 
The increase was made at a special meeting of the 
directors held last Saturday. It is understood that 
the company plans extensive enlargements to its 
Present plant, tho no official announcement has 
been made as yet. 

More than 27,000 doors were shipped by Ta- 
coma manufacturers this week to European buyers. 
Nearly every ship that leaves port now carries a 
consignment of doors. 

_ Destruction of many lumber mills in the Pacific 
Northwest by the I. W. W. and kindred organiza- 
tions is predicted in 1923 by C. W. Godwin, better 
known as “Three Fingered Jack,” the lumberjack 
orator who is fighting the radical organizations. 
Mr. Godwin was in Tacoma this week and spoke 
me 4 number of civic meetings. He warned the 
Umbermen that the I. W. W. propaganda is being 


widely spread in the logging camps, and declared 
that a campaign of destruction is planned for the 
coming summer by the radicals. 

John W. Towle, of Omaha, president of the 
Nebraska Bridge Supply & Lumber Co., and George 
Rasmussen, vice president and general manager of 
the same firm, spent last Saturday in Tacoma, 
They conferred with N. Burdick, manager of the 
Nebraska company’s Tacoma office, and left the 
same night for California. Following the confer- 
ence, Mr. Burdick announced that the Tacoma 
office of the company is to be closed and the west- 
ern headquarters of the firm established at Port- 
land. The move will be made between March 15 
and April 1, 

A party of lumbermen from Colorado visited 
Tacoma this week and called on many of the local 


managers. The party included J. H. Burnside, 
Burnside Lumber Co., Denver; W. E. McClung, 
Newton Lumber & Manufacturing Co., Colorado 


Springs; M. lL. Fairbairn, Fairbairn Lumber & 
Mercantile Co., and Berthaud and Charles Bean, 
Interstate Lumber Co., Denver. F 

Arthur E, Lane, of the A. E. Lane Corporation, 
New York, was a visitor in Tacoma this week. 

W. G. Wheeler, wholesale lumber dealer from 
Rockford, Ill., spent several days in Tacoma dur- 
ing the week. 

The Henry Mill & Timber Co. has started work 
on the grading of the right of way sold by the mill 
to the Northern Pacifie railway. W. Yale Henry, 
president of the company, announced this week 
that plans for the new mill will be completed soon 
and actual construction work begun. 

John Dower, president of the John Dower Lum- 
ber Co., left Tacoma last Saturday for Minneapolis. 
He will be joined there by Mrs. Dower and they 
will spend the remainder of the winter in Florida. 


EVERETT, WASH. 


Feb. 24.—A remarkable transformation is tak- 
ing place at the plant of the Parker Lumber & 
Box Co., on the Bay Front at Blackman’s Point. 
In the three months that have passed since Simon 
Clough took charge as manager, there has been an 
almost complete rehabilitation from head rig to 
tail end of the mill, and today practically a new 
operation has been evolved. With the installation 
next week of a new edger, which is now being com- 
pleted at the Sumner Iron Works, the finishing 
touches will be put on a plant that has literally 
been lifted by the bootstraps and today is com- 
pletely modernized. It is cutting better stuff and 
more feet per day per man than ever known in its 
history. The change from an antiquated and im- 
possible proposition to an uptodate sawmill is set 
forth in a letter received a few days ago by the 
company. It was written by Fred T. Hayley, 
supervisor Pacific Lumber Inspection Bureau, 
Seattle, as follows: 


“While at your mill today, it was gratifying 
to note the vast improvement under your new 
administration, in your grades and manufac- 
ture, both rough and dressed stocks. I feel sure 
you will realize that no good lumber inspector 
likes continually to reject a good grade of lum- 
ber on account of poor manufacture; and your 
plant at one time had become an unpleasant 
place to visit, both for inspectors and the writer, 
for the latter reason.” 


With the improvements well in hand, the new 
management is making ready to advance the 
Parker Lumber & Box Co. into the position log- 
ically belonging to it, as a first class car and cargo 
proposition, among the leading industries of 
Everett. 

The sawmills and shingle mills of the city came 
off remarkably well during the storm that swept 
over the Pacific Northwest last week. There was 
no damage to speak of, and the only curtailment 
in production resulted from an enforced shutdown 
of two days. Some of the mills had expected a 
shutdown of two weeks. The most serious situa- 
tion developed in the timber holdings of the Wal- 
lace Falls Timber Co., which is logging at Gold 
Bar under the management of J. E. Frost. At the 
height of the storm, it began to “blow great guns,” 
with the result that a considerable tract of valu- 
able timber was thrown down. The gale appears 
to have swept down the valley from the southeast, 
and descended upon the timber in precisely the 
right manner to do the damage. The prostrated 
trees are located in an area fully a mile wide, and 
all of them have been thrown down in one general 
direction, as if they had been leveled by a mowing 
machine. The timber is not necessarily lost, but 
there has been heavy breakage, and the expense of 
salvaging it will be considerable. There are various 
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Foreman- Blades Lumber Co. 
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Collections by Retail Lumber Dealers 4, s<"<s 


by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 
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estimates as to the quantity; but in the absence 
of an authoritative report from Mr. Frost the total 
appears to be somewhere between 30,000,000 and 
40,000,000 feet. 

Everett millmen, as a general rule, are aghast at 
the sharp rise in the prices of logs, advancing No. 
1 to $28 and No. 2 to $21. They contend that 
the logger is ‘“‘taking all of it,’”’ giving the manu- 
facturer no chance for a fair margin on the out- 
put. The feeling is that higher prices on fir would 
be dangerous, cutting off legitimate demand, but 
with log quotations so high, and with labor costs 


advancing, the millman has no alternative but to . 


ask more for lumber. 

Another convincing test of the high quality of 
fir shingles has been made at the Garner mill, 
Riverside, where Ed Sievers has been experiment- 
ing with them since 1918. ‘The office is roofed 
with fir and is sided with fir and hemlock 5/2 
stock, stained bungalow brown, and the work is 
so satisfactory that not even an expert can tell 
where the layers of fir shingles end and those of 
hemlock begin. This plant is shaping around so as 
to conserve the last splinter of the cedar log. A 
recent installation is a spalt bunker, built by 
Harry Gibbs, millwright, under supervision of 
Al Lowe, mill foreman, thru whioh the surplus 
of spalts will be marketed as fuel. At the same 
time all splints, which heretofore have been han- 
dled as useless refuse, will be sold. The mill also 
has a new hot water tank, capacity 2,500 gallons, 
by means of which nine-tenths of the hot water 
from the dry kilns is conserved. Another installa- 
tion now in process is a transfer track at the dry 
end of the kilns, with automatic stop, effecting a 
considerable saving in time and labor. 


_ BELLINGHAM, WASH. 


Feb. 24.—The log traffic increased materially 
this week. The Northern Pacific received the first 
logs since the beginning of the cold snap. Both 
the Milwaukee and Great Northern roads are bring- 
ing logs to Bellingham. Several large tows were 
received. The Nooksack Timber Co. is regularly 
shipping logs to the St. Paul & Tacoma Lumber 
Co.’s mill at Tacoma. 

Cargo shipments this week were: Olympic, 
1,700,000 feet for California, and Makaweli, 300,- 
000 feet, Hawaii, E. K. Wood Lumber Co. West 
Jappa, 600,000 feet for Australia, and Mystic, 500,- 
000 feet, east coast, Bloedel Donovan docks. The 
Whitney Olson is loading here for California, and 
the Colusa is taking a+ South American cargo. 
Vessels due soon are the schooner Fearless, which 
will load the first cargo for Cuba that has been 
taken from here in years, and the Gyokoh Maru, 
bound for the Orient. The Fearless has been sold 
by the E. K. Wood Lumber Co. to Mobile interests. 
On April 1 the Watson A, West will call for a 
Hawaiian order. 

The Puget Sound Sawmills & Shingle Co. this 
week began operating its enlarged and improved 
sawmill full blast, employing 125 men. Vice 
President J. G. Earles says that about March 1 
the mill will run a night shift. The logging camp 
resumed operation this week. This company is 
about to become a new factor in the Atlantic coast 
trade. On March 8 a vessel will call here for 
500,000 feet for that coast; another will arrive 
March 10 for 1,000,000 feet, and March 20 an- 
other will call for a like quantity. This week the 
company put 500,000 feet aboard the H. W. Baxter 
for California. California shipments will be made 
at intervals thruout the year, says Mr. Earles. 

The sawmill to be built by the E. K. Wood Lum- 
ber Co. at Burrows Bay, Anacortes, will be oper- 
ated wholly by electricity, said President Fred J. 
Wood this week upon his return from six weeks 
spent in Los Angeles and San Francisco. Its 
capacity will be between 200,000 and 250,000 feet 
in eight hours, and if Mr. Wood’s hopes are real- 
ized it will begin cutting lumber next September. 
Preliminary work is now progressing. 

Mr. Wood reports a tremendous demand for 
lumber in California. His own company handled 
more lumber there in January than in any other 
month of its history, the total approximating 
20,000,000 feet, of which Los Angeles took 15,000,- 
000 feet. February, he expects, will be equally as 
good. Mr. Wood reported that the motorship 
Sierra, rammed by the steamship Wilhelmina off 
San Francisco, will be in dry dock several weeks. 
He is uncertain whether it will return to the 
Bellingham-California run, 

Local mills will furnish 4,000,000 feet of lumber 
this year to the Puget Sound Power & Light Co. 
and the Pacific Northwest Traction Co. for replace- 
ments, including all the decking for four and one- 
half miles of trestle. 

The $300,000 Canadian Pacific ferry, now build- 
ing, will operate between Bellingham and Van- 
couver Island regularly after its completion in 
May, will land here near the Morrison Mill Co.’s 
plant. 

The Morrison Mill Co. has purchased an entire 
block of tidelands for lumber storage yards. The 






—__ 
land was the site of the Globe sawmill, burn, 
several years ago. . 

The yacht Hkwood, converted from a Subchage, 
to a pleasure craft for President Fred J. Wood, y 
the E, K. Wood Lumber Co., is to become a gp 
of floating office, says Mr. Wood. He will usge it 
frequently to make trips between Bellingham ap 
Anacortes while his company’s new sawmil] i 
building at Anacortes. It also will be useq for 
business between the Bellingham and Anacorty 
mills after the new plant is running. Next sun: 
mer Mr, Wood will make a pleasure cruise jn ty, 
British Columbia sounds. 


ABERDEEN—HOQUIAM, WASH, 


Feb. 24.—All the mills are running again aft) 
the enforced shutdown on account of snow, hy 
the log situation is still critical and the camps ay, 
not yet back to normal. 

Vessels loading on the Harbor today are th 
Yomei Marue, for Japan, at the Bishop dolphins. 
Oregon, for San Pedro, Donovan Lumber (yo, 
Tamalpais, at Donovan Mill No. 2; Alveena, fo 
the east coast, Bay City Lumber Co.; Flavel, Ap. 
derson & Middleton, and the Hakushika Maru, 4 
the Port terminal. In Hoquiam, the Sophie Chris. 





















tensen and Nevadan are being loaded by th 
Kureka Cedar Lumber & Shingle Co.; the fq ber’ 
Jacinto and Lassen are at the E. K. Wood Lumber Ant 
Co. plant; the Edna Christensen is being loaded by ( 
the Hoquiam Lumber & Shingle Co., and the ber 
Daisy Gadsby, by the Grays Harbor Lumber (Cp, to 

The Grays Harbor Shingle Co. will erect an addi. f 
tion to its shingle mill in South Aberdeen fo cia 
manufacturing cedar bevel siding. Since the ove 
Aloha Lumber Co. was destroyed by fire, no cedar Sai 
bevel siding has been manuafctured on _ Grays bo! 
Harbor. The mill will have a capacity of 100,006 at 
feet a day. 

Joseph S. De Young, of Syracuse, N. Y., formerly we 








assistant secretary of the Retail Lumber Dealers se 
Association of the State of New York, who has 
been in the West for the last year and a half, has li 
accepted a position with the Charles R. McCor. Te 
mick Lumber Co., with headquarters on Grays R 
Ilarbor. } 
H. S. Knox, of Chicago, and R. A. Toombs, of pe 
Fort Worth, Tex., who are the owners of the Knox u 
& Toombs Door Factory in Hoquiam, are on the 
Coast on an inspection trip. They say that the C 
door plant has made a high record during the last 0 
year. 9 
A block in South Aberdeen has been donated u 
by Mrs, A. J. West, widow of A. J. West, pioneer y 
lumberman, for a park to be used by the school 
children of South Aberdeen, : 


Feb. 24.—An even hundred lumber cargoes ar 
rived at Los Angeles harbor during February, up 
to last night, which is a very strong movement in 
view of the turbulent weather conditions in the — 
North Pacific. Of the total, seventy-four carriers | 
brought in fir and twenty-six redwood. The ca- 
pacity of the fir boats was 86,290,000 feet, and the 
redwood boats 16,250,000 feet, making a total of 
102,540,000 feet. 

The market continued strong during the week. 
Retailers, however, are of the opinion that prices 
are too high. At next Tuesday’s meeting of the 
Los Angeles District Lumbermen’s Club, it is ex 
pected that the matter of ruling prices will come 
up for general discussion. On the other hand, the 
mill representatives and big wholesalers declare 
there is nothing to indicate any break in prices 
and state that the volume of business being 
placed here does not reflect any holding off due to & 
any hesitancy over prices. The Arizona market 
continued during the week to show healthy signs. 
The territory served by San Diego is also exhibit 
ing unusual strength. 

Capital in Los Angeles and in other parts of 
California is becoming interested in exploiting the 
hardwood forests of Mexico. A party headed by 
N. J. Morehouse, of Los Angeles, will leave this 
week for the Gulf of Tehuantepec to inspect an 
area of hardwood timber which local capital is 
expected to exploit. The Los Angeles Chamber of 
Commerce is sending a representative with the 
party. Grant McCartney, president of the Amer- 
ican Panama Development Co., which owns and 
operates a sugar plantation in Central America, 18 
also organizing a local party to inspect a stand of 
hardwood. The company expects to ship out 
1,000,000 feet of hardwood to California during 
the current year. 

The steamer El Abeto arrived yesterday from 
Buckley Bay, B. C., with a capacity cargo of rough 
sawn logs for the Los Angeles Lumber Products Co. 

The retail movement is still heavy. Building 
permits for this month to the night of Feb. 21 
amounted to $8,812,531 with the building inspec 
tor’s office snowed under. Weather conditions 
have been unusually favorable for building during 
recent weeks. ’ 

The Gazelle Lumber Co. has established its prt 
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cipal offices in this city. It has secured the timber 
rights to over 11,500 acres in Shasta national forest 
in Siskiyou County, where it has already begun 
logging and milling operations. It is said the com- 
pany'’s holdings under direct contract will eut 4%,- 
00,000 feet, with 70,000,000 feet immediately 
adjoining its property, available as needed. Ap- 
proximately 75 percent of this timber is white and 
gugar pine. The president of the enterprise is 
q. H. Everett, resident passenger agent of the 
Canadian Pacific Railway; Charles G. Lettelier, 
gecretary Miller Box Manufacturing Co., of this 
city, is vice president and general manager. W. J. 
Newenham, of Los Angeles, as superintendent of 
production, will be in charge of the company’s 
logging and milling operations. re 

f. D. Tennant, secretary Los Angeles District 
Lumbermen’s Club, and Floyd Dernier, of the Lum- 
permen’s Service Association, Los Angeles, were 
the principal speakers at a meeting and entertain- 
ment of the San Diego Hoo-Hoo at the Maryland 
Hotel in San Diego last Saturday night. About 
eighty members of the San Diego Hoo-Hoo and 
their wives attended the meeting. ‘“Codperation in 
the Lumber Retail Field” is the subject of an ad- 
dress to be delivered by Mr. Tennant before mem- 
vers of the Orange County Lumberman’s Club at 
Anaheim tonight. 

Officers for the newly formed Los Angeles Lum- 
yer Salesmen’s Club will be elected at a meeting 
to be held at the Elite Cafe next week. 

Thirty members of the United Sash & Door Asso- 
dation, of Los Angeles, made the trip to San Diego 
over the week end. ‘They inspected the harbor at 
San Diego, enjoyed a day at the races across the 
porder, and topped off their program with a banquet 
at the U. S. Grant Hotel. 

R. F. Hammatt, secretary of the California Red- 
wood Association, has been in Los Angeles for 
several days looking over the field. 

A 12-acre site has been purchased by the Ganahl 
Lumber Co. in the so called Southwest Gateway 
ferminal project adjoining the Goodyear Tire & 
Rubber Co.’s plant where it intends to erect a 
$250,000 woodworking plant. This plant is ex- 
pected to furnish employment for approximately 
two hundred men. It will be in use within a year. 

A. B. Hammond, president Hammond Lumber 
Co, San Francisco, is here conferring with local 
dficials of the company. Mr. Hammond is very 
optimistic over the outlook in Southern California 
this year, expressing the belief that this territory 
will show a record consumption. 

J. H. Brown, vice president Pacific Lumber Co., 
with headquarters in New York City, accompanied 
by Mr. Hamilton, general sales manager from San 
Francisco, were Los Angeles visitors this week. 

C. Benjamin Bemis and Ira F. Cowan announce 
the formation of a copartnership of Bemis & 
Cowan, 5059 S. Hoover Street, to engage in the 
sash and door business. 

John Van Dyke, of the Johannesburg Lumber 
Co, motored in from his desert home this week 
to spend a few days in Los Angeles. 

The Henry D. Davis Lumber Co., of Portland, is 
how represented here by T. B. Parcher, with of- 
fices in the Stock Exchange Building. 


SPOKANE, WASH. 


Keb. 24.—Warm weather struck here several 
days ago and the snow is going fast in the open, 
80 sleigh hauling will soon have to cease. With 
the suggestion of spring comes announcement of 
resumption by various mills. This week Manager 
McCoy, of the Bonners Ferry Lumber Co., an- 
nounced that the Bonners Ferry mill will begin 
the season’s cut on March 15, if the weather con- 


tinues favorable. It has sufficient logs to keep 
M operation until the spring drive. 
The Potlatch Lumber Co. has started three 


camps in the last week, with more than a hundred 
men employed. These have been closed since De- 
cember when the first heavy snow came. This is 
preparatory to starting the mills at. Potlatch and 
Elk River, Idaho, some time this coming month. 

P. M. Lachmund, district sales manager of the 
Weyerhaeuser Sales Co., who has headquarters with 
the Potlatch Lumber Co., at Potlatch, Idaho, spent 
Wednesday in Spokane. 


The Humbird mill at Newport is having new 
machinery installed, It is expected to be in readi- 
rmoeg for Starting the first of the month. The plan- 
ng mill 18 operating two shifts and shipping five 
to six cars daily, The Humbird mills at Sand- 
point and Kootenai may be expected to start as 
‘oon as the ice is out of Lake Pend Oreille, prob- 
ably some time next month. 
ie reserves Lumber Co., which has been cut- 
a 4 8 winter in the Priest River country, will 
a ts mill next week. The planer is running, 
Sipping about twenty-five cars a week. The mill 
will start with one shift. 
m me mail of the Diamond Match Co. at Cusick 
— to start about March 1, but those at 

ond City and Locke not for another month, 


because of deep snow. This company has just fin- 
ished bringing out by sleigh 3,500,000 feet of 
white pine lumber from the Bolin sawmill, twelve 
miles to the railroad at Cusick. The company’s 
aerial tramway across the Pend Oreille River from 
Diamond City to the railroad at Lost Creek, was 
put in operation last week. 

The Panhandle Lumber Co. expects to start its 
mill at Ione about March 15, if the weather is 
propitious. It has about 6,000,000 feet of logs on 
Le Clere Creek, is logging in State timber west 
of Ione, and is buying logs from farmers and small 
contractors. In this latter work it is making a 
9-mile haul with a caterpillar, which with two 
trips is bringing in 20,000 feet a day. The planing 
mill at Ione is in operation and shipping four 
cars a day. Piling for extensive improvement of 
the waterfront is in readiness. 

Huntington Taylor, general manager Edward 
Rutledge Timber Co. at Coeur d’Alene, Idaho, was 
in Spokane Wednesday on his way to the State 
capital at Boise. He will return in a week by 
way of the Coast. Mr. Taylor had expected to 
spend several days this week in inspection of the 
company camps in the Marble Creek district, where 
strenuous efforts are being made to cut the burned 
timber in that region which was so badly hit by 
fire last summer. 

Thomas Baird, of the Baird Harbor Lumber Co., 
Warland, Mont., spent most of the week in Spo- 
kane buying horses for his company. He was 
accompanied by EF. N. McCarthy, of the same com- 
pany. . 
A second shift of a hundred men will be added 
by the McGoldrick Lumber Co. as soon as Lake 
Coeur d’Alene is sufficiently free of ice to permit 
the movement of logs, probably about March 15. 

Published rumors here are to the effect that the 
Northern Pacific and the Oregon-Washington have 
reached an agreement whereby they will jointly 
build fifty-two miles of railroad into the famous 
Clearwater white pine timber belt. This will serve 
a number of mills already in operation and will 
also tap the country. The, Clearwater Timber Co. 
made a survey of its holdings there two years ago. 
The road will cost $3,000,000 and, if built, will be 
in operation to handle the cut of the next season, 
it is reported. When and where the mill of the 
Clearwater Timber Co. will be built is still an 
open question, according to TT. J. Humbird, of this 
city, vice president. 

bk. T., Chapin is reported to have closed a deal 
with a California concern for the erection of a 
small mill at Weippe, in the Clearwater country, 
where he recently made a heavy purchase of cedar, 
white pine and other timber. 


SAN FRANCISCO, CALIF. 


keb. 24.—There is a steady demand for lumber 
in this market, building being active for this time 
of year. The weather is favorable, and a grow- 
ing demand is expected. San Francisco retail 
trade is showing increased activity. Shipments 
are improving, taking into consideration the 
searcity of steam schooner tonnage. Rail ship- 
ments are fair. 


Export inquiries continue to be received from 
Australia, Japan and other countries, and ship- 
ments are being made right along on old orders. 
Owing to snow and cold weather, Douglas fir pro- 
duction in Oregon and Washington has been cur- 
tailed, and the mills have been unable to take on 
as much export business as they would under nor- 
mal conditions. Domestic orders and Atlantic coast 


shipments are attractive, but increased export 
business is expected later on. ‘The Douglas Fir 
Exploitation & Export Co. sold 19,354,000 feet 


during the week, of which 13,140,000 feet goes to 
Japan and 5,416,000 feet to Cuba. The Redwood 
Export Co., this city, has some good inquiries from 
Australia and is making shipments to that coun- 
try. As the mills are pretty well sold ahead on 
dry clear, they are not taking on much new busi- 
ness just now. 

The Pacific Lumber Co., this city, has a strong 
demand for redwood, with good eastern rail ship- 
ments and a steady California demand. Produc- 
tion at Scotia is being maintained at nearly 500,- 
000 feet a day, two mills being in operation. Out- 
put will be increased when the heavy rains are 
over. 

The Union Lumber Co., this city, is making a 
normal output of redwood at Fort Bragg and ship- 
ping regularly to the California and eastern mar- 
kets. The Mendocino and the Glen Blair mills 
are turning out their regular quotas of redwood. 

L. V. Graham, general manager of the Chicago 
Lumber Co. of Washington, before leaving for 
Kansas City appointed W. P. Wink as a field man 
attached to the San Francisco office. He will visit 
the white and sugar pine mills and look after load- 
ing, inspecting etc. 


The Red River Lumber Co., Westwood, reports 





W. B. HARBESON, President. 
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Lumber Co. 
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W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 


Producing about 40 million feet 
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HOTEL BENSON 


Portland, Ore. 
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Saw Mills that Increase | 
Your Lumber Protits 


Send for our 
Catalog today. 


“Built Sturdy for Service” 


The most rapid, accurate sawing is produced by 
this simply constructed, efficient machine. 

Forty years of successful Saw Mill construction 
backs up our complete line of Saw Mill products. 
Their dependability, speed and long lasting service 
mean increasing profits to you. 


The Enterprise Co., man s., Columbiana, Ohio 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





The length of time 


our customers stay 
with us is pretty good 
| evidence that we're 


rendering a high de- 
eree of satisfaction to 
lumber buyers. We 
manufacture  practi- 
cally everything for 


Retail Yards, Factories and 
Industrial Plants 
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W:I|-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 
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ASTENGTON FIR — CEDAR AND SPRUCE 












Wash. 
ALIFORNIA REDWOOD 
RED CEDAR SHINGLES 


YARDS: ~—-.B. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 











a good demand for nearly all pine items. Sugar 
pine uppers, which had been dragging a little, are 
now moving. ‘There is a strong demand for sash 
and door cut stock, with very little to be found. 
Production amounts to about 550,000 feet a day. 
Dry kilns are being rushed to take care of orders. 
Cc. R. Wisdom, of the San Francisco office, has 
been visiting the sash and door factories in the 
middle West. 

The Hammond Lumber Co., this city, has a very 
good demand for redwood and is operating the 
mill at Eureka with double shifts. W. E. Rutledge 
has been transferred from Eureka to San Fran- 
cisco to help out with eastern sales. The com- 
pany’s plant at Mill City, Ore., is again in opera- 
tion. 

Fred J. Wood, president E. K. Wood Lumber 
Co., visited the San Francisco office on his way to 
Bellingham, Wash., after a tour of southern Cali- 
fornia. The company’s Oakland yard is doing a 
good business. The Olympic, bought from the Ship- 
ping Board, is already in the coastwise trade, and 
the Cascade will be put on during March. The 
Hoquiam (Wash.) mill is running again, and the 
sellingham mill has restored the night shift. 

M. L. Euphrat, manager Wendling-Nathan Co., 
this city, has returned from Portland and the 
Northwest, and is optimistic as to the California 
demand for Douglas fir. 

J. O. Goldthwaite, general manager Modoc Lum- 
ber Co., is in the city and reports the white pine 
mill near Chiloquin making a good winter run. 
The cut during January was approximately 3,000, 
000 feet. There is a fair stock of logs on hand. 
Logging is being carried on in the snow. Kilns 
will be installed to enable prompt shipments to ve 
made in future. 

E. A. Blocklinger, president Chiloquin Lumber 
Co., who is again at his office after an attack of 
influenza, states that the white pine mill will be 
started up by March 15, according to present 
plans. Stocks are low at the mill, and it is planned 
to employ two shifts whenever possible. 

Charles R. McCormick & Co., this city, are doing 
an increased volume of Douglas fir business, with 
all of their steam schooners taking shipments to 





Telecodes Wanted 


The AMERICAN LUMBERMAN has several 
requests for copies of the AMERICAN 
LUMBERMAN Telecode. The AMERICAN 
LUMBERMAN will pay $2.50 each for a 
number of salable copies which readers 
desire to dispose of. 











California ports and several boats chartered. Con- 
ditions have improved in manufacturing since the 
recent snow storm, the mills at St. Helens, Ore., 
being again in operation. 

The Sugar Pine Lumber Co, reports good prog- 
ress in completing the sawmill and factories near 
Fresno. A battery of dry kilns is being installed. 
Electrical logging machinery is being built for the 
camps. The Minarets & Western Railway Co. is 
building a line to the woods and has ordered a 
large supply of logging cars. 

Hunter Savidge, of the Sivers-Savidge Lumber 
Co., this city, says altho it is hard to place orders 
for white and sugar pine at the mills, with dry 
stocks running low, he has been taking on business 
right along and making good shipments. 

The Lassen Lumber & Box Co., this city, is pre- 
paring for a very busy season at Susanville. Ship- 
ments are being made, but dry stocks are very low. 
A total cut of 50,000,000 feet is planned for 1923, 
with two mills in operation. Cutting will be 
started as soon as a supply of logs can be obtained. 

The Fruit Growers’ Supply Co. is operating the 
box factory at Susanville. The planing mill is 
busy and the dry kilns are being rushed on white 
and sugar pine to take care of orders on file. 
There has been a heavy demand for shop lumber. 
A good clean-up of all grades is looked for. S. M. 
Bump, resident manager at Susanville, will push 
logging operations as soon as weather conditions 
permit. The Hilt mill is closed down for the win- 
ter, but the box factory is making a good output 
A normal output of lumber is planned for the com- 
ing year. 

A. §S. Brooks, treasurer of the Brooks-Scanlon 
Lumber Co., of Minneapolis, is here on a tour of 
the Pacific coast. The mill at Bend, Ore., is well 
equipped to take care of the demand. 

F. T. Staats, of the wholesale firm of Staats & 
Payne, New York, has been looking over the lum- 
ber situation in California. He expects to see 
a good demand for lumber after March 1, with 
increased building activities. 

Among the lumbermen in the city as visitors 
are: Charles True, president True & True Lum- 
ber Co., Chicago; R. J. Rodgers, treasurer Alle- 
gheny Lumber Co., Pittsburgh ; F. C. Knapp, presi- 
dent Peninsula Lumber Co., Portland; M. J. Scan- 


i, 











lon, Scanlon Lumber Co., Massack, Calif.; pF Vv 
Hine, vice president Holmes-Eureka Lumber (, 
Eureka; J. H. Owen, Medford, Ore. i 


SEATTLE, WASH. 


Feb. 24.—The Pacific Coast Shippers’ Asggogjg. 





tion, Roy A. Dailey, secretary-manager, reopened 
its office at Portland, Ore., last Monday 4, 
826-9 Northwestern Bank Building, Pay J 
Snapp, assistant traffic manager, is in charge, yj, 
particular mission being to take care of the grow. 
ing membership and subscribers in the Portlang 
district. Mr. Snapp has been connected with the 
Seattle headquarters for the last four years, and 
has done some exceptionally fine work in op. 
piling the Rate Guide. 

Walter Steves, of the Steves Sash & Door Co 
San Antonio, Tex., and V. H. Shepherd, gener! 
manager of the Southern Sash & Door Co., Hoy. 
ton, Tex., are now in the Pacific Northwest, on th 
lookout for molding and other stock. They cam 
to the Coast by way of Los Angeles and San Frap. 
cisco, and visited in Tacoma this week. They ay 
expected in Seattle during the next few days, 

Gilbert A. Brewer, statistician of the Weg 
Coast Lumbermen’s Association, returned to hj 
desk on Monday of this week, after a prolongy 
absence on account of illness, 

T. H. Smith, of T. H. Smith & Co., wholesale 
lumbermen, Salt Lake City, Utah, is on the Coast 
investigating conditions and the possibility of get. 
ting orders filled promptly a little later on whey 
the trade opens up in his field. While in Seattle 
this week Mr. Smith said he expected that trade 
would be good during the coming spring and sup. 


mer, 
CENTRALIA, WASH. 


Feb. 24.—Production for last week was below 
normal, practically all mills and logging camps 
being closed on account of snow and cold weather, 
Orders on hand at this season are the largest for 
years. Shipments last week were curtailed. Cedar 
logs are very scarce. 

The Martin Lumber Co., of Centralia, has com- 
pleted the erection of its new $100,000 sawmill. 
It is electrically equipped and will have a daily 
capacity of 100,000 feet. Operation will begin 
about March 1. 


The Walville Lumber Co.’s new cross arm factory 
at Chehalis is rapidly nearing completion. This 
factory, together wtih its plant at Walville and 
the recently acquired cross arm factory of the Tide 
Water Crossarm & Conduit Co., of Tacoma, will 
make it the largest manufacturer of cross arms in 
the United States. L. W. Fields will be manager 
in Tacoma, and Fred Beal at Chehalis. 


Charles Duell, of Manistique, Mich., is visiting 
his brother, Floyd Duell, president and general 
manager of the Chehalis Mill Co., of Chehalis, 


J. C. Dolphin, formerly with the Eastern Rail- 
way & Lumber Co., of Centralia, is now with the 
Ward Lumber Co., in Modesto, Calif. 


NEW ORLEANS, LA. 


Feb. 26.—Delegates to the annual meeting of 
the National Lumber Manufacturers’ Association, 
to be held here next month, will be entertained 
jointly by the Southern Pine Association and the 
Southern Cypress Manufacturers’ Association, 
whose officers have worked out an attractive enter 
tainment program for the visitors and their wives. 

The Salmen Brick & Lumber Co., of New Or 
leans and Slidell, last week was notified by cable 
of the loss of its motor schooner Esperanza off the 
harbor of Canchez, Santo Domingo, It appears that 
the vessel caught fire and was beached, the crew 
escaping, but vessel and cargo were reported @ 
total loss. ¢ 

Tudor B. Carre, of the W. W. Carre Co., was rf 
elected president of the New Orleans Society fot 
the Prevention of Cruelty to Children, at a meet 
ing of the society’s newly elected directors last 
Friday. 

John R. Gobey, of the John R. Gobey Lumber 
Co., Columbus, Ohio, was a business visitor to New 
Orleans last Saturday. 

Dispatches from Yazoo City, Miss., say that 
C. E. Chandler, who has been with the Yaz00 
Lumber Co. for the last three years, plans to 
retire from that connection about March 1 and 
take the management of a new concern to be 
known as the Mutual Lumber & Coal Co., reported 
in process of organization at Yazoo City. The 
new company will start with an authorized capital 
of $50,000, according to the report. 

According to a report from Monroe, La., Levi 
Wilcoxon has been appointed superintendent of 
the Crossett Lumber Co., to succeed E. T. Collins, 
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who resigned because of ill-health. Mr, Wilcoxon 
has been with the company for twenty-odd years 
and for the last sixteen years has served as its 
logging superintendent. 
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SHREVEPORT, LA. 


Feb. 26.—Southern pine orders are not coming 
i, as large volume as a few days ago. Four or 
oun days of good weather has helped the smaller 
nilis, but the larger mills have been shipping up to 
their capacity all along, and the car supply has 
peen ample for all requirements. The outlook 
continues promising. A steadying of the market 
will have a good effect on building. Demand is 
sill very strong, and there are no soft spots in 
the market. : : 

ghe hardwood market is very firm. Prices are 
gradually advancing, and the trade seems to fall 
ip Jine with the very reasonable increases that are 
shown. Orders for all the dry stock in sight are 
coming at a very satisfactory rate. Dry stock is 
scarce. Ww. A. Robinson, president Robinson- 
glagle Lumber Co., has returned from a recrea- 
tional trip to southern Louisiana, where he enjoyed 
q bird hunt with Cc. C. Sheppard, president Louisi- 
ana Sawmill Co., of Glenmora, La., and General 
Manager P. A. Bloomer, of the Louisiana Long 
Leaf Lumber Co., of Fisher, La., in Evangeline 
parish. He reports they had good luck and en- 
joyed the expedition immensely, altho it was im- 
possible to chat with some of the “natives,” who 
speak no English. 


JACKSON, MISS. 


Feb. 26.—Southern pine mill stocks have almost 
reached the vanishing point, and with continued 
bad weather there is very little chance to replenish 
them. In the common grades, green lumber is 
about all that is on hand. Rain has delayed dry- 
ing Cars are very scarce, particularly closed 
equipment. Open cars are a little more plentiful. 
The market is very firm. With cotton up around 
the 30-cent level, building prospects are exceedingly 
bright. The export demand is growing each day. 
There is considerable pressure now for items that 
have been weak. Sawn timber is now bringing $42, 
port, for thirty cubic average, with other sizes in 
proportion. South American trade is particularly 
active. Hardwood demand covers all items and 
comes from all sources. Plants near this city say 
they have ample car supply and also an ample sup- 
ply of logs. The only trouble is embargoes to the 
eastern territory. Manufacturers say they have 
plenty of orders for other sections, and are making 
good shipments. 

The following were Jackson visitors last week: 
T. J. Peacock, Atwood Lumber Co., Grand Rapids, 
Mich.; J. R. May, Tustin Hardwood Lumber Co., 
Memphis, Tenn. ; William S. Frisbie, vice president 
Thornton-Claney Lumber Co., one of the largest 
buyers of lumber in the middle West. W. M. Hazen 
and son, of Three Rivers, Mich., called on local 
lumbermen last Friday and stopped off at the Dlo 
mill of Finkbine Lumber Trustees on his way to 
St. Petersburg, Fla., where he and his family will 
spend several months. 


NORFOLK, VA. 


Feb. 26.—Total sales of kiln dried North Caro- 
lina pine last week were less than those of the 
week previous, for millmen could not continue 
selling more lumber than they produced, in face 
of a strongly upward trend in prices. Recent bad 
weather has slowed down production and has put 
most small air drying mills out of commission. 
They have some stock but are unable to ship it, 
either because it is not seasoned or because they 
can not haul to the railroads. They are, there- 
fore, refusing to quote. Some mills are so far 
behind on dressed orders that they are refusing to 
accept further business at any price. Wholesalers 
complain they can secure very little stock. Prices 
are very strong. 

There is still a brisk demand for 4/4 edge No. 2 
and better, but most mills refuse to quote to 
embargoed territory. Some stock is going into 
New England by steamers. The Pennsylvania can- 
celed its embargo against the New Haven on Feb. 
16. Edge No. 3, 4/4, is very active and higher. 
This item is scarce. No. 2 and better, 4/4 stock 
Widths continue very active. Prices show an up- 
ward tendency. No. 3 4/4 stock widths are also 
active. The railroads are buying much of these 
items. Nos. 1 and 2 bark strips and miscuts 
could be sold in much larger quantities at better 
Prices if mills were disposed to sell further ahead. 

Inquiries for 4/4 edge No. 1 box dressed, D2S 
and resawn, and resawn rough have shown an in- 
Crease. Few mills are in position to quote. Buyers 
are desirous of placing 5- to 10-car orders at pre- 
vailing prices. Box makers are also inquiring for 
rough edge box, but this is scarce. Very little air 
dried of any description is obtainable. Edge No. 
2 box, 4/4, continues in brisk demand. A few 
Mills are already quoting higher prices. No. 1 
Stock box, 4/4, is active in 6- and 12-inch, but 
dragging a little in 8- and 10-inch, with but small 
Surplus of these two widths available. The price 
of 12-inch has shown a further advance recently. 
Inquiries for 5/4 and 6/4 stock box continue 


‘ing 


numerous but few mills appear desirous of quoting. 
Box bark strips continue very active, rough and 
dressed, and are very scarce. 

There has been a slight let-up in sales of floor- 
ing and partition, for planing mills are snowed 
under with business and are oversold on many 
widths. Sales of 7/16-inch ceiling show no falling 
off. Inquiries for roofers are still numerous, 
altho most buyers prefer air dried, hoping to get 
them lower than kiln dried. Recent sales of air 
dried have been small, due to scarcity of stock. 
Prices are higher. Kiln drying mills are holding 
firm for their last lists. Demand for dressed and 
rough framing is very good, but little is available 
for quick shipment. Mills that have any can not 
get their stock to the railroads, and refuse to 


quote. 
HOUSTON, TEX. 


Feb. 26.—Orders continue plentiful for all items 
of southern pine and hardwoods, and demand grows 
stronger. The only advances during the last week 
have been about $1 to $2 on 1-inch Nos. 1, 2 and 
3 pine, and 50 cents on lath. Hardwoods are sta- 
tionary. Shipments are still far less than orders, 
and production less than shipments. It will be 
some time before the real effect of the recent inter- 
ruption in logging operations will be felt. Some 
mills and logging camps are running overtime. 
3uilding operations have continued with only slight 
interruption, and local lumber sales are heavy. 
Plenty of business comes from the railroads and. 
oil fields. 

J. E. Griffith, sales manager Boykin Lumber Co., 
is on a purchasing trip this week to Alabama. 
J. O. Huggins, assistant sales manager Boykin 
Lumber Co., who has just returned from a trip to 
the plant at Fullerton, La., said operations were 
scarcely interrupted by the recent cold and rain. 


WARREN, ARK. 


Feb. 26.—The market has been quite active, 
this week’s bookings exceeding last week’s by a few 
cars. Prices thruout the list are firm and ad- 
vancing. Common boards have shown the largest 
advance. Demand exceeds both shipments and 
production. Inquiries are being received in good 
volume from retailers, industrials and railroads. 
Retailers are buying both mixed and straight cars 
for their spring requirements. Industrial pur- 
chases are not heavy, as factories have already 
bought for their requirements. Railroad demand 
is fair. Cars are plentiful and shipments exceed 
production at practically every mill in this vicinity. 
As a result, stocks are becoming lower and more 
broken daily. Production has been normal, inas- 
much as all mills have been able to get sufficient 
logs, for the weather has been good. Labor is 
becoming scarcer, particularly common labor. Hard- 
wood demand is good and prices are advancing. 
Car material is bringing good prices and orders 
are being booked daily. Industrials are buying 
heavily. Oak flooring manufacturers are purchas- 
No. 2 and better oak in large quantities. 
Stocks are broken. Hardwood flooring is in good 
demand and firm. 


KANSAS CITY, MO. 


Feb. 27.—Demand for yard stock appears to be 
easing up a little, and while prices generally are 
firm there is an indication of a softening influence 
in fir, which, however, may be only temporary. 
Southern pine prices, on the other hand, were 
subjected to several readjustments last week that 
increased the average about 50 cents. Factory 
items are characterized by great firmness in both 
hardwoods and softwoods. The new cut has not 
yet influenced the western pines market, and the 
shortage of stock as well as adverse shipping con- 
ditions continue to hold up the southern hardwood 
prices. In redwood, the demand is so heavy that 
some mills have practically gone out of the market 
on some items. In a general way, the opinion here 
is that prices are about stabilized, tho cypress 
still is advancing and is likely to go higher before 
coming to a standstill. 

In the will of the late John B. White, who died 
last month, a strong tribute is paid to several 
of his old friends and associates in the lumber 
business. With reference to his estate, Mr. White 
said in his will: 

“Very much the larger part of my property con- 
sists of shares of stocks in lumber companies with 
which I have been connected during all the exist- 
ence of such companies. I think they are good 
investments, and it would be my advice to my wife 
and children that these investments be not changed, 
or if changed, that this be done only after very 
careful consideration of the matter and upon a 
clear conviction that such is best. Before making 
any change, however, of this kind, I advise my 
wife and children to consult fully with my good 
friends and business associates, W. B. Pettibone, 
G. W. Grandin, J. L. Grandin, and be governed 
largely by their advice and counsel. They have 
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Best Stock for Factory and Pattern Lumber. 
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A well balanced 
stock insures the 
quick shipping of 
all orders. 


Albion Lumber Co. 
General Offices : 
ALBION, CALIFORNIA 
Mills: Albion & 


Navarro, Cal. 


Sales Office: 
Hobart Building, 


San Francisco 








ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 
California Susé rand White Pine 

edwood Cedar Shingles 
Wendling-Nathan Co. 


LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers. Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif. 








Collections by Retail Lumber Dealers 4, criss 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 
Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 











74 


AMERICAN LUMBERMAN 


MaRkcH 3, 199 








; SEATTLE 


Secnnanannnamnmaamneasasansanaeae 



















Sell More Shingles 


Encourage your customers to lay shingle 
roofs by selling the kind of shingles that 
insure them long-lived roofs, as do 


John McMaster 


Premium Brand—20-20 Pack 


Red Cedar Shingles 


100% clear and vertical grain, these shingles 
are guaranteed to give absolute satisfaction. 
Remember the name — John McMaster — 
when you place your next shingle order. 


John McMaster Shingle Co. 
SEATTLE, 
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Business Offices 
For 
Lumber Concerns 


SEATTLE HAS 
RECORD YEAR 
IN LUMBER. 
TOTAL OUTPUT 
FOR TWELVE 
MONTHS OVER 
EIGHT BILLION 
FEET. 


METROPOLITAN 
BUILDING COMPANY 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 


















been my friends for many years, and I am sure 
they will act for the best interests of the members 
of my family.” 

The will was filed for probate by Raymond 
White, his son. A delay is necessary to carrying 
out its provisions because the two witnesses to the 
will live in other States. Raymond White de- 
clined to place a valuation on the estate, which, 
as the will sets forth, consists largely of shares 
in lumber companies. The property is divided in 
four equal parts among the widow, Mrs. Emma S&S. 


White, two daughters, Mrs. Arabell Hemingway 
and Miss Ruth White, and a son, Raymond B. 
White. 


Reports from various middlewestern cities in- 
dicate that February building permits will reach 
an unusually high mark for that period of the 
year, owing to the open winter which has per- 
mitted almost continuous building operations. 


DULUTH, MINN. 


Feb. 27.—Sawmill operators and jobbers on this 
market are receiving more active inquiry for lum- 
ber and dimension stuff than in three years. What 
is regarded as an especially interesting feature is 
the call coming in for box lumber, and in fact any 
kind of cull stuff, the latter largely for grain car 
doors. Operators are of the opinion that mill out- 
puts in northern Minnesota this season will not 
measure up to early expectations, labor shortage 
and deep snows in the woods having interfered 
with plans, of smaller producers especially. It is 
claimed that the large mills are cutting so closely 
up to their log outputs that they will find it neces- 
sary to put in summer logging camps. Quotations 
in northern pine lumber are firm at the recent 
advances in No. 3, 4 and 5 beards and in rough 


fencing. With another boom developing in the 
building of moderate-priced houses, the call for 


materials, including millwork, entering into that 
class of construction has become more urgent 
Strength is being shown in the lath market, with 
producers generally sold up for some time ahead. 
Quotations range from $7.50 for No. 2 mixed, to 
$11 for No. 1 white pine lath. With an unprofit- 
able market of $10 in pulpwood, operators have 
been diverting their output to other uses, including 
lath and 2x4-inch studding. 

Wight crews of Government cruisers have been 
engaged all winter in preparing estimates of the 
timber in Superior national forest, northern Minne- 
sota. After the survey has been completed, the 
available timber will be offered for sale under the 
supervision of the Forest Service. It is estimated 
that in the Birch Lake and Big Lake areas, ex- 
tending to about twelve miles southwest and 
eighteen miles west and northwest of Ely, Minn., 
there are 200,000,000 board feet of lumber. About 
5,000,000 feet of timber on 950 acres in the Big 
Lake area has been sold to the Cloquet Lumber 
Co., which is doing some logging upon it this 
winter. 

More than twenty-five lumbermen, including re- 
tailers, wholesalers and manufacturers, of northern 
Minnesota will be initiated into the Head of the 
Lakes chapter of the Hoo-Hoo Club at a con- 
catentation to be held at the Spalding Hotel, 
Duluth, on the evening of March 1, according to 
C. A. McDonald, chairman of the committee. A 
large delegation of members of the club from the 
Twin Cities is expected to be on hand to assist 
in the function. 


BOSTON, MASS. 


Keb, 26.—New England retail lumber dealers 
are preparing for what many confidently expect 
will be the biggest spring building campaign on 
record. Building contracts awarded in the New 
England States during January amounted to $22,- 
770,400, which is the largest January total on 
record, an increase of 42 percent over January, 
1922, and of 9 percent over last December. Con- 
templated new work reported during January 
amounted to $66,572,000, 65 percent of which was 
residential construction. The exceptionally large 
proportion of residential construction is especially 
pleasing to the lumber trade. 

The eastern spruce market is strong thruout. 
Provincial random ‘n narrow widths is higher. 
Spruce and hemlock boards are firmer. Spruce 
lath is advancing. Southern pine flooring and 
partition are very firm on high levels. Cypress is 
active at higher prices, FAS having just advanced 
again. Hardwoods are active and quotations show 
an upward tendency. 

It has just been learned here in financial circles 
that powerful English newspaper interests have 
been negotiating with the Riordan Co. (Ltd.), of 
Canada, with a view to purchasing some of its 
extensive timber lands. The foreign interests orig- 
inally asked for an option on certain lands of the 
Riordan Co. but this was refused. Thereafter nego- 
tiations were undertaken with the idea of possible 
outright purchase, It is reported that the propri- 









aaa 
etors of the London Times are the dominant f,,, 
tors in the negotiations. : 


Deep interest has been aroused among Mgjy, 
lumbermen in a plan to facilitate the driving ¢ 
logs on the Kennebec River and directly benefit ; 
number of enterprises associated with the fores: 
products industry by constructing a great wate § 
storage reservoir covering an area of twenty-op, 
square miles. Proponents of the bill creating ty 
Kennebec Reservoir Co. were given a hearing ¢, 
that measure last week before the State legig). 
tive committees on interior waters and Judiciary, 
sitting jointly. None appeared to oppose th 
scheme. Prominent lumbermen, woodpulp and e- 
per manufacturers and timber land operators ap. 
peared in favor of the project. The purposes ¢ 
the act were briefly summarized by William ] 
Lanigan, of Waterville, owner of extensive timbe 
lands, who said it was to facilitate the driving 
of logs and the storage of water, and to some «. 
gree to stop the use of Pennsylvania coal. 


PITTSBURGH, PA. 


Feb. 27.—Cold weather last week hampered th 
yards in making lumber deliveries, and the builé. 
ing business also slowed up. While southern pine 
prices barely held their own, hardwood quotation, 
went up a trifle. Incoming shipments seem to be 
slow, and dealers are anxious about the railroad 
situation. There is a good inquiry for white pine 
altho deliveries have not been extensive, and ther 
has been a slight advance in prices. For flooring 
especially the higher grades, there is still a good 
demand. The contractors are making preparations 
for a great season and, unless there is a scarcity 
of common labor, this year is destined to be the 
record breaker in building trade history. Th 
builders are waiting until the opening of spring 
to see the men leave the steel mills and blast fur. 
naces for the more congenial outdoor work, espe. 
cially when wages are somewhat better than thos 
on the inside. Rumors are prevalent that the stee| 
corporations are about to anmounce a wage ai- 



























vance. It is likely that building expenses will be 
up somewhat this year, but this does not stop the 
determination of home seekers to own their own 
places of abode. 

NEW YORK, N. Y. 

Feb. 27.—The weather, which was holding pra- 
tically everything in check a week ago, grew pre 
worse last week, causing a freeze in the North ( 
and Hudson rivers, and seriously interfering with Stl 
the movement of barges of all descriptions. Lighter. tio 
age to Long Island points was practically ata lag 
standstill. In the harbor, huge cakes of ice float- to 
ing from the river mouths made navigation perilous fir 
for all kinds of small craft, but did not interfere F m 
with the docking of large vessels. The inactivity ha 
due to the weather has not in the least dampened sp 
the optimism of the New York lumbermen. There al 
is no doubt that construction will begin at break Fy: 
neck speed once the drawbacks of inclement weather | ¢ 
have been removed. Sit 

The Boyd-Sinclaire Lumber Co. has just rm | 5 


moved its offices to suite 727 at No. 30 Church 
Street, from suite 404 at the same address. The 
company had entirely outgrown its old facilities 
R. A. Boyd, of the firm, has gone south visiting 
the mills in North Carolina. Mr. Boyd will retum 
to New York from his buying trip next week. 

Manager Rick, of the Weyerhaeuser Sales Co.'s 
local office, 220 Broadway, says things are keeping 
up practically on a par with January sales. “W 
are suffering somewhat from delayed shipments, ~ | 
said Mr. Rick, “but there seems to be some im 7 
provement along this line.” 

Walter N. Knauth, of Walter N. Knauth & Co. 
220 Broadway, is in the South visiting mills and en- 
deavoring to expedite railroad shipments of pine 
to this territory. He will return April 1. 

Garrettson & Ellis removed their office on Feb. 
15 to 5849 Grand Central terminal, doubling their 
office space. H. B. Ellis is at Daytona, Fla., Tr 
covering from an attack of pneumonia, will spend 
March at Pinehurst, and hopes to return by April 
1. H. Wheale, in charge of the New York office, 
said Garrettson & Ellis are going strongly into § 
water shipments and are now chartering their owd §& 
ships. A dozen schooners are under contract for 
cargoes of eastern spruce. The company will als 
bring heavy stocks down from the Ottawa Valley 
and Quebec by canal boats. The schooner ship- 
ments will come principally from New Brunswick 
and Nova Scotia. Garrettson & Ellis deal largely 
in Oregon and Idaho white pine. Mr. Wheale re 
ports a very satisfactory flow of business. 

The Charles R. McCormick Co. has four vessels 
discharging now at this port and several others 
under way. W. R. Hewitt, New York manage!, 
reported the demand very good. 

Gordon J. McDonald, of McDonald, May, Knauth 
(Ine.), 233 Broadway, which company began busi- 
ness last April, says, “We are having lots of 
trouble with shipments, but are looking for a big 
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» he firm deals in tidewater red cypress, 
guthern pine, cypress and southern hardwoods. 
Rufus L. Sisson, sr., and wife, of Potsdam, N. Y., 
and New York City, are returning from a cruise 
in the West Indies and are stopping off at Bermuda 
for & few weeks. Mr. Sisson is president of the 
4, Sherman Lumber Co. Walter C. Sisson, a son, 


; sailed from New York Saturday to join his parents 
in Bermuda. 


The VanSiclen Lumber & Supply Co. has just 


© been incorporated in Brooklyn, with a capital stock 
B of $20,000. 


Leon Jacobs, William 
J, Tober are the directors. 
's. C. Opperman has succeeded the late William 


Pollock and 


' schuette as president of the William Schuette Co., 
reorganization of the company having recently been 
' completed. 


William H. Schuette continues as sec- 
retary-treasurer. The company will continue un- 
jer the exact policy that characterized the conduct 
of the business under the late president. 

R. J. Evans, of the Davenport-Evans Co., Boston, 
was in New York last week. He reported business 
fne in the Bay State and a big building season 
in prospect. 

§. §. Baker, of Port Washington, Long Island, 
and J. A. Velten, of Brooklyn, have just organized 
a company to deal in lumber at retail, with an 
establishment at North Hempstead, Long Island. 

Robert D. Stocking, of Power, Moir & Stocking, 
has just returned from Canada with news that lum- 
per mills at Quebec, New Brunswick and Nova 
Scotia are operating under the greatest difficulties, 
the weather having been the most severe that has 
been encountered in the last eighteen years. A 
Canadian railroad official who is well versed in the 
movement of cars told Mr. Stocking there are 
26,000 more Canadian cars in the United States, 
than there are American cars in Canada. “The 
railroads of Canada are unwilling to send any 
more cars to the States,”’ said Mr. Stocking, “until 
sme of their own have been returned.” Logging is 
very difficult, Mr. Stocking asserted, the mills them- 
selves have no idea how much lumber they will 
be able to get out. “There is a very good lumber 
market in Ontario for eastern spruce and hemlock,” 
said Mr. Stocking. “The English market is also 
a good purchaser, and in view of these conditions 
a good deal of lumber is being diverted from 
American territory. The Canadians are getting 
better prices in the English market than they can 
obtain in the States. The Ontario market is also 
slightly better than New York. <A _ tremendous 
building boom is expected in Ontario during the 
present year.” 

C. H. Pearson’s lumber mill, 28-36 Lorimer 
Street, in one of the most thickly populated sec- 
tions of Brooklyn, was visited by a destructive fire 
last Friday, lumber piled higher than the house- 
lops greatly inuterleriug with the work of the 
fremen. “We will begin reconstruction of the 
mill at once,” said Mr. Pearson. ‘‘We hope to 
have a brand new plant and warehouse before the 
spring season opens. We have already begun 
cleaning up. Some of the lumber piles in the 
yard caught fire, but most of the lumber outside 
escaped serious damage. We expect to make big 
improvements in rebuilding and will be in better 
shape than ever for the spring trade.” Mr. Pear- 
son estimated the damage to the mill and lumber 
at $75,000. 


PHILADELPHIA, PA. 


Feb. 26.—Extremely cold weather has greatly 
slowed down the movement of lumber from yards, 
both in Philadelphia proper and in outlying dis- 
tricts, The fact that the ground is solidly frozen 
will defer spring building, especially of smaller 
houses. A tremendous number of large buildings 
are under construction. It is expected that with 
the coming of better weather the seashore yards 
will soon be in the market for large quantities of 
lumber, Delaware County is going thru one of 
the busiest building campaigns in the history of 
this county. An arrangement has been made with 
the Metropolitan Insurance Co. to borrow on first 
mortgages sums not to exceed $8,000,000 yearly. 
Loans will be made up to 50 percent of the valua- 
uon, Hardwood prices are very firm. Both hard 
and soft maple are in large demand. Hard maple 
's almost off the market, and mill stocks of green 
are very low. Chestnut continues to move in good 
Volume; in some cases it has been shipped green. 
Birch and beech hold firm, and the better grades 
show an upward tendency. The lower grades of 
hearly all hardwoods are being shipped in large 
quantities. The white pine situation is very un- 
settled. Idaho, Tonawanda and southern white 
pine are being bought freely, but shipments from 
the West are extremely slow and some of the Coast 
shippers have withdrawn quotations due to the 
cold weather and unsatisfactory water transporta- 
tion, There has been a very heavy demand for long- 
leat Pine; the 83-inch, shortleaf and longleaf, is 
‘oming back strong in Philadelphia. Southern 
pine prices are holding steady in most instances, 
altho some low prices are being quoted. Inward 
shipments continue slow. 


MERIDIAN, MISS. 


Feb. 26.—There does not appear to be any let- 
up in demand for southern pine thruout this sec- 
tion. Production is becoming more limited, being 
curtailed by prolonged bad weather. There has 
developed a shortage of a good many sizes of 
dimension, principally in 20-foot lengths, and all 
lengths of 2x4-inch are also scarce. Buyers have 
had trouble in placing orders for mixed cars, be- 
cause the broken stocks at the mills do not con- 
tain many of the wanted sizes and lengths. Heavy 
demand for small shortleaf timbers continues, and 
manufacturers say that they are shipping green 
stock. Prices have advanced somewhat. 


TUSCALOOSA, ALA. 


Feb. 26.—Demand continues good, tho there 
was just a little slowing up during last week. 
There is plenty of business, but buyers are not 
quite so frightened as they were two weeks ago. 
There is an especially heavy call for special cut- 
ting in timbers, and long lengths in dimension. 
Buyers are having trouble in placing piece orders. 
The weather continues bad and the labor supply 
is short at most mills. Car supply is fairly ade- 
quate, but indications point to a car shortage when 
shipments can move in volume. 


ALEXANDRIA, LA. 


Feb. 26.—The market last week continued its 
upward trend. Low and poorly assorted stocks, to- 
gether with abnormal demand, have made for great 
strength. All items are being eagerly bought. 
There seems to be a demand from all sections of 
the country, and from all classes of trade. Rail- 
road demand leads, that from industrial and re- 
tail yards closely following. The larger mills are 
offering very little lumber, and buyers find dif- 
ficulty in placing orders. The mills figure that it 
will take at least sixty to ninety days more to 
fill orders booked in January. 

Cc. L. MeGrew, president Western States Lum- 
ber Co., Kansas City, Mo., while on a_ business 
visit to the mills in the South, included Alexandria 
in his itinerary, stopping over here the latter part 
of the week. 


PORTLAND, ORE. 


Feb. 24.—The weather has now moderated and 
the snow has disappeared from the woods, but log- 
ging in the lower Columbia River district is still 
at a standstill in some sections because of soft 
railroad tracks. Seven camps in the district have 
resumed operations and others are planning re- 
opening next week. In the Willamette Valley the 
logging camps began to resume operations last 
week, after having been down about two weeks on 
account of bad weather. 

John Dougall, manager of the Columbia River 
Loggers’ Information Bureau, spent several days 
this week in Seattle. He returned with the report 
that the loggers in Washington were hit harder 
than their colleagues in Oregon by the recent 
storm. Few of the camps in the Puget Sound 
country had resumed operations when he started 
for home. 

The H. J. Anderson Lumber Co. today dis- 
patched the steamer George Olsen for San Pedro 
with a cargo of 1,350,000 feet of lumber. This is 
the first cargo set afloat by the company. Mr. 
Anderson has been doing a large rail business, 
however. 

J. A. Rankin, manager Hammond Lumber Co.’s 
Astoria mill, which was destroyed by fire several 
months ago, has been transferred to the company’s 
mill at Eureka, Calif., where he is superintendent. 
The company has not yet decided definitely as to 
rebuilding in Astoria. There is a probability that 
a mill will be built at Kelso, Wash., in which dis- 
trict the company has a stand of about 240,000,000 
feet of timber. This timber is near that of the 
Long-Bell company, but on a different divide, 
wherefore the company will have to build its own 
railroad to tap it. It is understood that such a 
road, approximately twelve miles long, has been 
surveyed. 

The steamer Luckenbach arrived at Longview, 
the Long-Bell Lumber Co.’s new town on the lower 
Columbia River, this week with a shipment of 900 
tons of steel rails brought from the company’s 
old operations in the South. 

C. W. Johnson, formerly with the Duncan Lum- 
ber Co., of this city, is moving to Seattle, where 
he will again become active in the lumber game. 

S. W. Morrison, jr., of the S. W. Morrison Lum- 
ber Co., Salt Lake, Utah, was in Portland this 
week on business. 

Charles A. Bean, president Interstate Lumber 
Co., of Denver, Colo., was in Portland this week 
on a tour of the Pacific Northwest. 

‘David Eccles is negotiating for taking over the 
Wind River Lumber Co.’s plant at Cascade Locks, 
Ore., with a view of operating it, and it is under- 
stood that the log supply will come from Govern- 
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FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block, 
VANCOUVER 
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When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 
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PacificStates Lumber Co. 


TACOMA, « - WASHINGTON 


Watch this space weekly 





100M feet 2x6 inches 


No. 2 Clear or Better 


ce Hemlock 


Coast 
Beveled Siding 





AGENTS: 


K. F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
JosephLean, - - P.O. Box 774, Omaha 
Frank Probst, - P.O. Box1187,Fargo,N.D 
















The Place to 
Buy FIR 


has been definitely settled 
by many buyers who have 
put our facilities to the test. 
Let us know your needs in 


Timbers, Bridge, 
Track and Car 
Material, Shiplap, 
Boards, Dimension 





v 


Get our latest list of big value items in Fir. 
Spruce and Hemlock before you order elsewhere. 


Newbegin Lumber Co. 


Duluth—Lyceum Bldg. 
H. S. Robb, Mgr. 
New York—Straus Bldg. 
Cantrell Lumber Co. 


1052 Pacific Avenue, 
TACOMA, WASH. 
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PORTLAND, ORE. 
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® 
AND THE COLUMBIA VALLEY ; 
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—“patetets 








Write 


for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Buehner Lumber 
Company 
1508-9-10 Yeon Building, 
Portland, Oregon. 














Xu 











Try Our DOUGLAS 
e FIR 
Service SITKA SPRUCE 
Our several mills can fur- WESTERN 
nish anything you need on HEMLOCK 
short notice. Let us quote 








for 


Prompt Rail Shipments 


Weare associate 
manufacturers and 





wholesalers. 
CALIFORNIA 
WHITE PINE The Griswold Lumber 
WESTERN 
PINE Company, 
RED CEDAR Gasco Building, 
PORTLAND, ORE. 














7 
Exacting Buyers 


who appreciate the advantage of dealing 
through a firm thoroughly posted on mill 
outputs will welcome my service on 


PACIFIC COAST 


Lumber and Shingles 
WESTERN AND IDAHO WHITE PINE 


For 10 years | have studied the lumber 
industry on the West Coast and know 
where to obtain what you want. Let's 
get acquainted. 


CHAS. E. SAND 


616 Gasco Bldg., . PORTLAND, ORE. 
\ a 








KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 














KLAMATH FALLS, 3-3 OREGON 
Collections by Retail Lumber Dealers 4 ‘rics 


by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of*a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 





ment timber in the country across the Columbia 
River from Cascade Locks. 

The C. D. Johnson Lumber Co. and the Pacific 
Spruce Corporation are now occupying joint offices 
on the thirteenth floor of the Northwestern Bank 
Building in this city. These offices are splendidly 
arranged to suit the requirements of the above 
companies, totaling approximately 2,000 square 
feet. 30th these companies heretofore have occu- 
pied offices on the fourteenth floor of this build- 
ing, but those offices were found entirely inade- 
quate for their requirements. The mills of the 
Pacific Spruce Corporation are at Toledo, Ore., on 
Yaquina Bay, but the sales are handled from the 
Portland office of the C. D. Johnson Lumber Co. 

Lumber movements are heavy, both by rail and 
water from all points in the district. St. Helens, 
the sawmill community founded by Charles R. Mc- 
Cormick and associates on the lower Columbia 
River, probably took the banner with more than 





a 
Celilo and Multnomah followed Wednesday qh 
950,000 and 925,000 feet respectively. The Steamy 
James B. Duke, sailed Friday with 2,000,000 uf 
for New York city, and the Japanese steqn,§ 
Meigan Maru left with 1,600,000 feet of creosgiab 
railroad ties, treated at the St. Helens Creogoti, 
Co.’s plant, for Calcutta, India. The steamer Dq,h 
Gray left Friday for San Pedro with 1,500, yf 
feet. The Japanese steamer Kahan Mary jg oy 
loading lumber and logs there for the Oria— 
and the steamer West Kader docked there tog, 






















to take on 1,500,000 feet of Japanese pata, 4 Lumt 
Japan. The Japanese steamer Horaisan Man | Luml 
sailed from Rainier today with a part cargo oo 
lumber for the Orient. It will be completed a » to Hi 


Puget Sound. The schooner Ecola is ready for y,—  !b! 


with a cargo of lumber for South Africa. “- 
The Oregon legislature adjourned here this Weel Cutt 
after having enacted several new measures, th SUDI 


most important of which perhaps is the State i, — at T 


7,000,000 feet shipped by water during the come tax, which has its supporters and its critigf IN 
week. The steamer Willamette sailed Tuesday Possibly it will be referred to the people for rv succ 
with 825,000 feet for San Pedro, and the steamers (Concluded on page 91) 10 
Mer 

19) 








BUSINESS CHANGES, INCORPORATIONS, ETC. 








INCORPORATIONS 


ALABAMA. Demopolis—Standard Lumber & 
on Co., incorporated; capital, $25,- 
JO. 

Jackson—J. M. Hemphill Lumber Co., incor- 
porated; capital, $50,000. 

Jackson—Tombigbee Lumber Co., 
ated; capital, $25,000. 

Mobile—L. LL. Rogers Lumber Co., 
rated; capital, $50,000. 

Mobile—-Gorr Lumber Co., incorporated; cap- 
ital, $10,000. 


incorpor- 


incorpo- 


CALIFORNIA. Fresno—Harry M. Allen, in- 
corporated. 

Los Angeles—Belvedere Lumber Co., incor- 
porated; capital, $100,000. 

Redwood City—Sudden Lumber Co., incor- 
porated. 

San Francisco—California Lumber Co., incor- 


porated; capital, $75,000. 

San Francisco—Hill & Morton, 
capital, $50,000. 

Stockton—Falconbury Lumber Co., 
rated. 

DELAWARE. Dover—Atlantic & Pacific 
Lumber Corporation, incorporated; capital, $5,- 
000,000. T. L. Croteau, of Wilmington, appli- 
cant for charter. Rumored that company will 
establish distributing depot in Baltimore for 
Pacific Coast woods. 

FLORIDA. Avon Park—Avon 
Co., incorporated; capital, $25,000. 

Jacksonville—Liberty Crate & Cooperage Co., 
incorporated; capital, $15,000. 

Lakeland—A. S$. Mohr Lumber Co., 
rated; capital, $10,000. 

Live Oak—Suwanee River Milling Co., incor- 
porated; capital, $5,000; shingle mill. 

GEORGIA. Macon—Long Straw Lumber Co., 
incorporated; capital, $10,000. 

ILLINOIS. Chicago—Austin Millwork Co., in- 
corporated. 

Hurst—Hurst Lumber Co., incorporated; capi- 
tal, $40,000. 


incorporated; 


incorpo- 


Park Lumber 





incorpo- 


INDIANA. Griffith—McFarland & Son Co., 
incorporated; capital, $10,000. 
KANSAS. McPherson—E. R. Burkholder 


Lumber Co., incorporated. 


KENTUCKY. Ashland—Crystal Lumber Co., 
incorporated. 

Middlesboro—City Lumber & Supply Co., in- 
corporated. 

Monticello—Bourbon Stave Co., 
capital, $5,000. 

Whitesburg—Cowan Creek Tie & Lumber Co., 
incorporated; capital, $10,000. 

LOUISIANA. Alexandria — Ficher-Woodland 
Lumber Co., incorporated; to manufacture and 
sell hardwood, cypress and pine lumber, ties, 
etc. 

MASSACHUSETTS. Boston —Hall-Blinn 
Lumber Co., incorporated; capital, $100,000; tim- 
ber, mineral, farming and grazing lands. 

Boston—Cushman Manufacturing Co., 
porated; capital, $50,000; 
lands; also of Lebanon, N. ; 

Gardner—O’Hearn Manufacturing Co., incor- 
porated; capital, $100,000; to manufacture 
woodenware. 

Medford—Ulett Manufacturing Co., incorpo- 
rated; capital, $10,000; timber, lumber and wood 
products. 

MICHIGAN. Ann Arbor—Ann Arbor Lumber 
Co., increasing capital from $10,000 to $20,000. 

Detroit—Wolverine Lumber Co., increasing 
capital from $10,000 to $60,000. 

Lansing—A. D. Crosby Co., incorporated; cap- 
ital, $80,000. 

Muskegon—Langland Manufacturing Co., 
corporated; capital, $150,000. 

MISSISSIPPI. Yazoo City—Mutual Lumber 
& Coal Co., incorporated; capital, $50,000. C. E. 
Chandler, formerly of the Yazoo Lumber Co., 
is manager. 


incorporated; 


incor- 
lumber and timber- 


in- 


i fort 
chai 
lis. 

L 

3 ton 

imine) , 

Walnut Grove—Paschal Lumber Co., incor. “ 
porated; capital, $50,000. Go 
MISSOURI. St. Louis—Charles Sueme Fr. i 
niture Co., increasing capital to $60,000. N 


St. Louis—South End Sash & Door Co., jp. > sol 


corporated; capital, $25,000. : : 
NEBRASKA. McCook—Barnett Lumber ©) "4 


incorporated; capital, $50,000. 
NEW HAMPSHIRE. Lebanon — Cushman 


Manufacturing Co., incorporated; capital, $50. ze) 
000; also Boston. Mi 
NEW YORK. Brooklyn—Van Sicklen Lumber) ¢! 
& Supply Co., incorporated; capital, $20,000, : 
Brooklyn—Rugby Lumber Co., increasing cap- 10 
ital to $30,000. | 
Brooklyn—Public Lumber & Supply Co., in- be 
creasing capital to $100,000. q 

Greig—Walker-French Lumber Corporation, —  ¢s 
organized. 

Queens—College Point Lumber Co., incorpo- 5 
rated; capital, $20,000. 

OHIO. Columbus—Herbst-Black Lumber (Co, S 
incorporated; capital, $50,000; to operate a re FF 
tail yard and mill; mill, 100x80 ft., to be erected; L 
yard to be ‘opened in two months; Frank T, a 
Black, president and general manager. 

Winchester—Driveway Lumber Co., incorpo 
rated; capital, $50,000. pt 

OKLAHOMA. Tulsa—Bengal Lumber Co., in- I 
corporated; capital, $25,000. ] 

Westville—Westville Lumber & Supply Co, 
incorporated; capital, $20,000. : 

OREGON. Portland—J. O. Elrod Co., incor 


porated; capital, $500,000. | 
Portland—City Planing Mill Co., incorporated; 
capital, $15,000. | 
Portland—Rowell, Brown & Co., incorporated; 
capital, $10,000. , 
SOUTH CAROLINA. Loris—Loris 
Co., incorporated; capital, $10,000. 
TEXAS. Forest—Chronister Lumber Co., In 
creasing eapital from $300,000 to $600,000. 
Oakhurst—Oakhurst Lumber Co., _ incorpo 
rated; capital, $700,000. 
Port Arthur—Port Arthur Planing Mill, in- 
creasing capital, $30,000 to $60,000. ; 
San Antonio—J. E. Taylor Manufacturing Co. | 
incorporated; capital, $10,000; to manufacture 
office furniture. . 
Sherman—Baxter Lumber Co., increasing ¢ap- 
ital from $30,000 to $60,000. ; t 
Waco—Nash, Robinson & Co., increasing ¢ap- 
ital to $500,000. q 
UTAH. Provo—Mutual Lumber & Coal C0, 
incorporated; capital, $25,000. 
VIRGINIA. St. Paul—Southern Lumber C0, 
incorporated; capital, $50,000 
St. Paul—Clinchfield Lumber & Supply 00. 
incorporated; capital, $25,000. 
WASHINGTON. Kalama—Kalama __ Shing’ 
Co., incorporated; capital, $40,000; shingle mill. 
Spokane—Colville Valley Lumber Co., increas 
ing capital from $30,000 to $80,000. 
Tacoma—Fern Hill Lumber Co., 
capital to $25,000. : 
Toledo—Pacific Red Cedar Shingle Co., incor 
porated. 
WISCONSIN: Jefferson—W. J. Braun Lum 
ber Co., increasing capital to $200,000. ; 
Milwaukee—Tekay Box Co., incorporated; cap" F 
ital, $8,000; to manufacture boxes. ; : 
Park Falls—Price County Lumber Co., increas 
ing capital to $25,000. 


BRITISH NORTH AMERICA 


ONTARIO. Midland—Letherby & os 
(Ltd.), incorporated; capital, $700,000; to tat & 
over business carried on for many years 
Chew Bros. _ 

Lindsay—Haliburton Lumber Co., incorpe 
rated; capital, $150,000. j ted; 

Port Elgin—Port Elgin Box Co., incorporate® 
capital, $40,000. in- 

Woodstock—Canfield-Wilmot Lumber Co. 
corporated; capital, $100,000. 


Lumber 





increasing 
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The stear fe MICHIGAN. Redford—J. G. Judson opening 
Tne sien’ BUSINESS CHANGES nMICHIGAN. | Re 
CS@ tea, ALABAMA. Montgomery — Foshee Lumber MISSISSIPPI. Brooklyn—Conn Bros., recently 
of Poe ; Co. succeeded by ae Ege o£ ae s began; sawmill. 
Oty ge sa—R. V. Elledge an . F. Sims . P ‘ 
‘e aloosa & ea % 

arty ember Co. consolidated under name of Elledge- Quatt waka Tie & 
Amer Dain sims Lumber Co. eg 7 : 
h 1,500, oy 6 sim aces | NEW HAMPSHIRE. Conway—R. F. Harman 

td) KANSAS. Fayetteville—Wm. Charlesworth nently be f : 
lary 18 top AR ; old to Jas. L. Stice Handle Manu- recently began manufacturing boxes. 

in Handle oo iets NEW YORK. New York—Willi 3 , 

hod Orien facturing Co. re nae : venemie Cc wee ‘Wiltam Bennett we are preparing stocks to take care 
vn, Coty CALIFORNIA. San Francisco—Pacific Mill & OHIO. East Newark—C. B. Schaeffer. for- of factory, industrial, retail yard and 
Squares ff yumber Co. changing name to Bennett-Hamlin Soe ae a, oe tod mer oe ¢ 
isan Mane Lumber Co. merly o anesville, has started a new lumber railroad demand. 
t cargo yp Santa Cruz—Central Lumber & Fuel Co. sold and builders’ supply business here. 


Mpleted «fe to Homer Tt. Hayward Lumber Co. OREGON. Estacada—Charles Ross recently 


é OIS. Hindsboro—Armour Grain Co. suc- began; planing mill. 
— for g4, Bo go TiGnter-Ehecinaeer Lannner Cu. Sandy—Palmquist Bros. recently began; saw- SPRING APPROACHING 
: Toledo—H. B. Grafton, of Lerna, Ill, and E. B, mill. 





e this waif cytts, of Toledo, Ill., have formed the Builders SOUTH CAROLINA. Denmark—Zickgraft will make it necessary for you to buy 
agures, th. Supply Co., succeeding the Armour Grain Co. Lumber Co., recently began; sawmill. stock. Do not speculate, for that is 
€ State jp at Toledo. ; ; Due West—Agnew Bros. recently began; re- an unnecessary risk. 
its critig INDIANA. Schneider—Johnson Lumber Co. _ tail. 
ple for ay succeeded by Roge & Grage. ‘ Ly aggre see erie--a W. Dow Lum- 
WA. Athelstan—Reed Lumber Co. sold to er Co., recently began. 

erin Lumber Co. Dyersburg—Tennessee Brick & Lumber Co., SUPPLY AND DEMAND 

“Emmetsburg—Emmetsburg Coal & Supply Co., recently began. P 

formerly operated by C. E. Taylor, has been pur- ; Loy gga dealin Lumber Co., re- will take care of the price. You should 

he 7 the Interior Lumber Co., of Minneapo- en egan. 2% : 

one by the erlo 1eay Nashville—Brewer Bros. Lumber Co. re- order, anticipating a normal demand. 

‘Lohrville—J. & W. Shull succeeded by Fuller- cently began commission lumber business. 

ton Lumber Co. TEXAS. San Antonio—Bena Lumber Co. re- 

MARYLAND. Gaithersburg—Oscar F. Fulks cently began. BUY ON THE MARKET 

. sold to F. C. Walker. WASHINGTON. Chehalis — Arkley-Brown ‘ ‘ 

O., incor. MASSACHUSETTS. Acton — Blanchard & Lumber Co., recently began; lumber. any of the following best known Pacific 
me F Gould Co. succeeded by Blanchard & Son. Hoquiam—Jess L. Heavens recently began; Coast woods. We have anticipated 
‘lieing MICHIGAN. Alto—I, A. Worden Lumber Co. Shingle mill. your evder 


Co ir sold to M. D. Hoyt. ’ ; WISCONSIN. Milwaukee—W. A. Johnson re- 
ae Ferndale—Boyer Petty Lumber Co. changing cently began; wholesale hardwood. 
- name to W. L. Boyer Lumber & Supply Co. 


nber Co, 2 ak—Boyer-Pe Lumber Co. suc- > 
“DP cutited by W. L, Boyer Lumber & Supply Co. NEW MILLS and EQUIPMENT DOUGLAS FIR 
Cushman MINNESOTA, Alexandria—Charles O. Fran- 


ital, $50,. zn Lumber Co., with headquarters at Carlos, CALIFORNIA. Visalia—W. R. Spalding Lum- RED CEDAR SHINGLES 














Minn, has purchased the yard of John E. Pet- ber Co. will build a larger wholesale lumber 
1 Lumber erson at Alexandria. . yard east of its present site. Will store material WHITE PINE 
0,000, on. lille Lumber Co. moving for local retail trade. 
Sing cap- to Robinsdale. y “ik : 
co, yf MISSOURI. Galt & Osgood—A. L. Terry Lum- win erect mew yard; cost, $10,000, nO 

+ MM ber Co. So Oo Adalr Lumber VO. : Olathe—Hodges Bros. purchased four acres ad- L B M L C 
; j Tina—Meyers Lumber Co. succeeded by For- joining their yard and will increase retail and eo De enefee umber 0. 
poration, est Lumber Co. storage facilities. M fact 
sans—-J. A. Gardne 7 Prati esate rers 

mh ore oe o Cee & KENTUCKY. Louisville—Louisville Cooper- veel 
vero, | NORTH CAROLINA. Oxford—c. D. Ray & S54, COpquill {ilarge its kee, plant, the addition Portland, Oregon 
ber Co, Son succeeded by J. M. Baird. iS eae ae 
te a re & NORTH DAKOTA. Parshall—Brye-Ellingson MAINE. Belfast—Cooper & Co. will add small Eastern Sales Office: 
,Crected; Lumber Co. sold to Piper-Howe Lumber Co. ill for woodworking. 111 West Washington St., Chicago, Ill. 
rank 1, and Erickson-Heleckson-Vye Co. and yard dis- MISSISSIPPI. Vicksburg—J. J. Dahlstrom 

continued. and J. Ross Holcomb have incorporated the et 
incorpo- OHIO. Brookville—Elgar Weaver sold lum- Universal Crate & Box Co. and will establish a 

ber yard to Kuntz Lumber Co., and C. M. factory for the manufacture of collapsible 
*Co., in Brown, formerly in charge of the Kuntz yard at crates and boxes; company will be capitalized 

Belle Center, will be the local manager. at $20,000. 
ply Co, Bucyrus—Roehr Co. sold planing mill and NEW YORK. Watertown—W. A. Sullivan 

sash, door and interior finish business to Bucy- Lumber Co. will move into building now under 
.» incor: 7 a A . ee Se sn © ol to construction in about two months. 

aldwell—West Side Planing Mi Oo. Ss : niet : 

porated Wanna Rete Cm. ak debe daie will build gg gee Tak om aaa 
porated has not ‘been sold as reported, Item should have C@lly double output of hardwood flooring; dry 


ate Ciera j = ae rage ag kilns to be installed; company will also build a 
pics gi a eke Co. has been single band mill on Jenny’s Creek in West Vir- 














Lumber New Philadelphia—A stock company headed poe d trom $230,000 to $400 = Capital In- 
5 by H. E. Moehle, a former Akron contractor, (eee eee ee Churina ‘Pricat is cae 
Co., in has tak rer the siness of John Nagley Milford Center—Charles Priest is moving a 
s taken over the business of the John Nagley awmill f Mech aheee to this piace d 
Lumber Co. and will continue to operate under S4Wmlill trom Mechanicsburg to this place an 
incorpo the Ghee Raine. will do custom sawing. 
a anvil P alan PENNSYLVANIA. Wilkes-PBarre—Goff Lum- 
fill, ine & aot ee ae Py a I ge ber Co. will erect two-story addition, 16x18 ft. 
a," Wilson W. Starr. TENNESSEE. Knoxville—C. F. Maples, head 
ot Douglas, Enid, Hominy, Lovell, Marshall and of the Appalachian Flooring Co., announces plans 
“s Pawhuska—P. T. Walton Lumber Co. sold to for the erection of three buildings. Dry kilns 
; Fullerton-Stuart Lumber Co., of Oklahoma City. and modern equipment to be installed; cost, 
ng cab § nana Creek—P. T. Walton Lumber Co. sold $100,000. 
oF. J. Gentry Yard. WASHINGTON. M rer a a, 
ng cap: - Mount Vernon—E. K. Wood 
Sep PENNSYLVANIA. Clarks Summit—Summit Lumber Co. will erect a mill about five miles 
al Co Lumber Co. sold to Wilson Lumber Co. west of Anacortes. . & 
j "iF percersbure—D. W. Faust & Son succeeded Ae 
Y Mercersburg Building & Supply Co. 
er Co, Sheffield—K. S. Collins has discontinued oper- CASUALTIES ; L b 
ation of wholesale lumber business under name ' j um ermakers 
adie of Pennsylvania Lumber Co. C. L. Freck, for- KENTUCKY. Henderson—Anderson Box & |F@ 
18 inerly manager of that company, will open packet Co., loss by fire, $85,000; this was pre- |) {aml A dependable source of 
Shingle Wholesale business under the old name of Penn- viously reported as “Henderson” Box & Bas- | Fs 
. = ‘oo kero > s. M 3rownmiller suc ket Co.; further report says that company has |‘ supply for — oo 
ncreas- re -Makerville—Chas, M. Drow or suc- =purchased grounds and old buildings of Hender- ’ ai j i 
— _— by Hamburg Lumber Co., of Hamburg, son Desk Co. and will install new machinery and ; taking ried eclesanegaliea ” 
reasing © . ; resume business. : Coast Products. 
: if SOUTH DAKOTA. Lebanon—C. E. Bjornson Hickman—Reported fire loss at mill of Charles ‘ “y 
incor- Succeeded by Everett Robinson. L. Phillipy, west of Hickman, $3,000. cide ° 
WASHINGTON. Big Lake—C. C. Bronson Louisville—Louisville Silo & Tank Co., loss hee l apa umber 0. 
Lum- Sold interest in Day Lumber Co. to E. L. Connor. by fire, $2,500. | ie Mills General Sales Office 
MINNESOTA. St. Paul—Osgood & Blodgett ty Seta poate ee , 
1; cap NEW VENTURES Manufacturing Co., loss by fire. a” a PORTLAND, ORE. 
creas: ALABAMA. Birmingham—George C. Brown MISSISSIPPI. Poplarville—Love Lumber Co., i, My, DISTRICT OFFICES: 
Co. recently began; sawmill; headquarters, Plant No. 1, loss by fire in planing mill, dry 4 NEW YORK, 2839 Grand Central Ter. Bldg. 
Memphis. 5 kiln and shed, including quantity of lumber, 4 CHICAGO, - + + 621 Hearst Bidg. 
CALIFORNIA. Albany—Hill & Johnson open- °*timated at $100,000; plant will be rebuilt. Me OMA AN eb cters Trust Bldg. 
: . Ps — we . ~} = | " ° . - > te J. 
chev 2g lumber yard, ¥ MISSOURI. Springfiela—D. J. Landers Lum- : . 
¢ Ee Ree eee Pee a ber Co., loss by fire, $90,000; sheds, stock, trucks, 
a, ~ ‘oe lage Sash & Door storage building destroyed. 
ILLINOIS. Alpha—Alpha Lumber Co... re- NEBRASKA. Clarks—W. J. Henderson Lum- 
yorpo- cently organized, opening yard. ber Yard; small loss by fire. 
rated; begnica&0—Meyer-Garber Lumber Co., recently : — avs, $16 Facial Lumber Co., 
| ’ . ess by fire, $75,000. 
», bepec2tur—Macon County Lumber Co., recently NORTH CAROLINA. Greensboro—Guilford 


\ Lumber Co. destroyed by fire; loss, $150,000. 
NDIANA, Evansville—Reliable Planing Mill Yard of E. E. Bain & Son also partly destroyed 
%., recently began. with loss of $10,000. 
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—— SPRUCE LADDERS —— 
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Window 


Cleaner 


—Safety Safety — 


Sell safe Ladders and Step Ladders. 


Don’t sell accidents. 





Step and Extension 
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Order 
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Close Top 


Close Top 
Extension Fruit 


Taper Single 


Awning 





Postal card will bring price and booklet. 
We Pay Freight. 


W. W. Babcock Co. 


BATH, N. Y. 
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M. H. Williams, of the J. E. Morris Lumber Co., 
Seattle, Wash., this week visited the Chicago offices 
of his concern, 


F. H. Young, sales manager of the Garver Lum- 


ber Manufacturing Co., Cape Girardeau, Mo., 
transacted business in this market during the 
week. 

W. M. Foster, president of the Foster-Morgan 


Lumber Co., Seattle, Wash., passed thru Chicago 
this week on his return to the Coast following a 
short stay at Jacksonville, Fla. 


H. A. Schuyler, of the American Lumber Co., 
Laurel, Miss., spent a few days of this week in 
Chicago, calling on the trade and making a survey 
of business conditions and prospects in this terri- 
tory. 

George A. Houston, manager of lumber sales of 
the Long-Bell Lumber Co., Kansas City, Mo., re- 
cently spent a few days at that concern’s Chicago 
office, conferring with Seth E. Barwick and other 
local officials. 


P. H. Olwell, general manager of the Jamison 
Lumber & Shingle Co., Everett, Wash., is conelud- 
ing an extensive tour of the principal eastern lum- 
ber distributing centers. He called on a number of 
his local friends and connections a few days ago. 


Announcement recently has been made by the 
Hall Bros. Cedar Co. that its general office has 
been moved from Jacksonville, Texas, to Coeur 
d’Alene, Idaho, and there the company will en- 
gage in the manufacture and wholesaling of west- 
ern red cedar posts, poles and piling. 


I. C. Swan, sales manager of the Foster Creek 
Lumber & Manufacturing Co., Stephenson, Miss., 
and the Wisconsin-Alabama Lumber Co., Sylacauga, 
Ala., this week was in Madison, Wis., conferring 
with EK. J. Young, president of these concerns. 
Afterward Mr, Swan spent a few days in Chicago, 
looking over market conditions. 


Russell T. Gheen, of Portland, Ore., manager of 
the western office of the McLeod Lumber Co., Hat- 
tiesburg, Miss., passed thru this city a few days 
ago on his way to Willow Grove, Pa., to attend 
the funeral of his father, who died suddenly about 
two weeks ago. Mr. Gheen, sr., operated a retail 
lumber yard in Willow Grove. 


The Goodwillie-Green Box Co., which on Jan. 1 
of this year was organized thru the consolida- 
tion of Goodwillie Bros. and a number of other 
factors in the wooden box industry, announces 
that it is removing its main offices from the Otis 


Building, this city, to Rockford, Ul., where it 
operates a large and modern plant. 
Among southern lumbermen who visited this 


market during the last week were R. F. Goodlett, 
of Leake & Goodlett, Tupelo, Miss.; J. B. Edwards, 
president and general manager of Hillyer-Deutsch- 
Kdwards (Inc.), and Mr. Green, of the Mississippi 
Valley Hardwood Co., with headquarters at Mem- 
phis, Tenn., and mills at Clarksdale, Miss. 


W. A. Holt, president of the Holt Lumber Co., 
Oconto, Wis., has been appointed trustee on the 
executive board of the Moody Bible Institute, at 
Chicago, according to an announcement made this 
week by Rev. Dr. James M. Gray, dean of the insti- 
tute. Mr. Holt has long been one of the most 
prominent and active members of that organization. 


Walter Robison, vice president and assistant 
general manager of. the W. R. Pickering Lumber 
Co., Kansas City, Mo., this week passed thru Chi- 
cago on his return from a two weeks’ business 
trip thru the East. He expressed himself as well 
satisfied with prospects for spring trade, not only 
in the eastern territory but practically thruout the 
country. 


Fred Larkins, assistant secretary of the Amer- 
lean Wholesale Lumber Association, left this week 
for New York City to confer with Secretary W. W. 
Schupner and other officials of the National Whole- 
sale Lumber Dealers’ Association regarding details 
of the coming merger of the American and Na- 
tional organizations into the new National-Amer- 
ican Wholesale Lumber Association. 


J. H. Austin, jr., vice president of the Germain 
Co., Pittsburgh, Pa., accompanied by Mrs. Austin, 
this week passed thru Chicago on his way to the 
west Coast, where he will spend some time visiting 
the various lumber manufacturing centers and 
make a thoro survey of conditions. While in this 
city, Mr. Austin conferred with N. C. Wilkinson 
and H. J. Fletcher, of the company’s Chicago 
office. 


Arthur E. Curtis has been appointed sales man- 


ager of the real estate loan department of th 
Chicago Trust Co. Arthur B. Cody and Hiram ¢ 
Cody are managers of this department, which 4 
aiding building in Chicago and vicinity at the 
rate of more than $1,000,000 a month. Thoma 
T. Roberts is assistant manager and general ¢y. 
ecutive in charge of the eighty members of the gg. 
partment. 


S. F. Westbrook, of the Guernsey-Westbrook (, 
wholesale lumber dealer at Hartford, Conn. 
stopped off in Chicago for a few days this wee, 
on his return from a month’s trip thru the Inlang 
Kmpire and west Coast lumber producing sections 
A highly interesting interview with Mr. Westbrooj 
on current and prospective conditions on _ pot) 
coasts, obtained in Seattle, Wash., was published 
on page 73 of the AMBRICAN LUMBERMAN for 
Feb, 24. 

The Sawyer-Servatius Lumber Co., with head 
quarters in this city, has recently completed ar. 
rangements for yard facilities at Memphis, Tenp. 
and expects to install a battery of dry kilns and 
machinery for the manufacture of dimensgio; 
stock as well as for the surfacing and resawing 0; 
lumber. The selling end of the business will | 
handled from the Chicago offices, as formerly, but 
most of the buying will be done thru the Memphis 
office. 

The local offices of the Astoria Mahogany Co., 
Astoria, L. I., a few days ago received news fron: 
headquarters of the arrival in New York of a 
carga of more than two thousand mahogany logs 
from Cape Gracias, Nicaragua. The logs were 
consigned to the Nicaragua Mahogany Co., a sub- 
sidiary to the Astoria concern which operates ex- 
tensively in the mahogany and cedar forests along 
the upper reaches of the Wanks River, which in 
part forms the boundary between Nicaragua and 
Honduras. 


Cc. B. Cunningham, sales manager of the Mc- 
Minnville Manufacturing Co., McMinnville, Tenn., 
and English Clark, secretary of the same company, 
after attending the annual convention of the IIli- 
nois Lumber Merchants’ Association, spent severa! 
days in Chicago studying market conditions and 
calling upon the trade. The McMinnville Manv- 
facturing Co. is finding business very good and is 
experiencing an especially keen demand for hard- 
wood flooring. Its trouble at present is to secure 
lumber to make into flooring rather than to sell the 
flooring. The company does some retail business 
in MeMinnville where building is active at this 
time. Last year about two hundred houses were 
built. 


William Donovan, sr., president of the Donovan 
Lumber Co., Aberdeen, Wash., passed thru Chicago 
this week on his way to New York City and other 
important eastern lumber distributing centers. 
Mr. Donovan wag very optimistic regarding the 
immediate future of the Douglas fir market, but 
deplored current manufacturing conditions. The 
recent snow storms on the west Coast hit the log- 
ging industry particularly hard. The mills are 
gradually resuming operations, but logging camps 
are still much handicapped. Only meager log 
supplies had been accumulated prior to the storm, 
and these are rapidly being reduced, with the 
result that the industry is beginning to find itself 
hard put for logs. 


E. V. Godley, formerly of Dallas, Tex., passed 
thru Chicago this week on his way to Cleveland, 
Ohio, where he will open a sales office for the Cen- 
tral Coal & Coke Co., of Kansas City, Mo. From 
this office he will cover the entire Ohio territory. 
Mr. Godley has been connected with the jumber 
industry for the last twenty-three years, and has 
been associated with several of the best known 
producers of southern pine, including the Enter- 
prise Lumber Co., at Alexandria, La., of which be 
was sales manager for four years. While in Chi- 
cago he visited with his brother, W. L. Godley. 
who has charge of the local sales office of the 
W. R. Pickering Lumber Co., Kansas City. 


John H. Schafer, chief engineer of the National 
Dry Kiln Co., Indianapolis, Ind., was in Chicago 
this week following up inquiries for National equip- 
ment, the demand for which is so keen that It 
takes the entire force to follow up inquiries. Sales 
have been extremely heavy recently. For example, 
when he was in Indianapolis last Saturday, he 
found that during the last thirty-four days, thirty- 
four National dry kilns have been sold. This week 
he sold to the Madison Sash & Door Co. in Chicago, 
two, kilns. The National Dry Kiln Co. has also 
recently sold six kilns to the Ford Motor Co. inter- 
ests for installation at L’Anse, Mich. These kilns. 
he believes, are to be the longest in existence, for 
they are to be 222 feet long and will be used te 
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dry thick hardwood green from the saw. ‘The Na- 
sional Dry Kiln Co. has installed for the Ford in- 
rerests at Iron Mountain, Mich., twenty similar 
kilns. All stock is kiln dried immediately after 
sawing and before grading. Mr. Schafer reports 
much interest in the ‘“Moistat’”’ system for drying 
umber, a new process brought out by the National 
pry Kiln Co. Briefly expressed, the process steams 
the. lumber automatically whenever it is needed, 
very greatly reduces the time of drying and pre- 
yents hardening. For example 4/4 sap gum, of a 
moisture content of 106 percent when put in the 
kiln, at the end of the fifth day has been dried 
jown to 9 percent moisture content. The most 
ynusual example of the efficiency of this device in 
Mr. Schafer’s experience is the result obtained by 
, Michigan company in drying some 12/4 elm from 
135.8 percent moisture content to 9.1 percent 
moisture content in a total time of eighteen days. 
Another example is some 8/4 maple which was 
dried in twelve days in a kiln with ‘Moistat’’ 
equipment; in the same kiln with no “Moistat" 
equipment it took twenty-two days to dry. 


(BMRA aaaans 


To Enter Pine Commission Business 
Frank D. Lee, who for some time has represented 
the L. B. Menefee Lumber Co., of Portland, Ore., 
in this territory, with offices in the Conway Build- 
ng, has resigned, and left last Tuesday for Port- 
aud. He expects to enter the commission lumber 
usiness on his own aecount in that city, special- 
izing in white pine. 3efore joining the Menefee 
oncern, in June of last year, he was for a long 
time engaged in similar business in Portland. The 
L. B, Menefee Lumber Co, has not yet made any 
innouncement as to Mr. man- 
iger of its Chicago office. 


Lee's successor as 


Wood Consuming Manufacturers Meet 


Concerted action by American woodworking con- 
cerns to stimulate immigration of woodworkers 
from northern FWurope, in view of the great short- 
age of such skilled labor in this country, was urged 
y E. KE. Parsonage, of the John Deere Co., Moline, 
Iil., during a meeting of the Association of Wood 
Using Industries held at the Drake Hotel, Chicago, 
o Friday, Feb. 23. The present shortage of wood- 
workers was declared by Mr. Parsonage to be the 
greatest problem facing the fabricators of wood. 
It is a matter which demands immediate atten- 
tion, and special efforts to increase the immigration 
of the type of labor needed should be made,” he 
said, 

The meeting was heavily attended by wood con- 
suming manufacturers from all parts of the coun 
try, Plans for the industry taking a more positive 
stand in the matter of lumber grading rules, and 
for the development of propaganda regarding na- 
tional forestry legislation, received considerable 
discussion. 

It was claimed that the present consumption of 
wood is approximately four and a half times 
greater than the natural reproduction of forests. 
While the reforestation problem formerly was 
hever considered pertinent to wood users, it was 
pointed out that these now realize that all con- 
sumers of forest products are important factors in 
iy program that will increase the supply and 
sure protection for their own industries. 


Inaugurate Employees’ Savings Fund 

Henry Ford says he never got rich by niggardly 
“iving of pennies. Courage made his fortune. He 
idvocates thrift propaganda which lays stress on 
the virtue of saving money with a definite purpose 
“ Staking everything on some worth-while ven- 
— when opportunity comes knocking at the 
floor 

Baker, Fentress & Co., Chicago, lumber finan 
clers, have put into effect a saving system care- 
Tully devised to accomplish the end suggested by 
Mr. Ford. It is called “The Employees’ Savings 
Fund” and is organized as a beneficial trust for 
perpetual operation. Everybody who has been on 
the payroll six months or longer is eligible to par 
Neipate in the fund. A minimum monthly pay- 
ment of 5 percent of the member's salary is pro- 
vided for, but those who have been in the service 
'Wo years may subscribe 10 percent, three years, 
lis percent, and over five years, 20 percent: pro 
vided that no one may deposit more than $400 in 
any year, 
The company has made an initial appropriation 
10,000 to start the plan; and agrees, subject 
'o certain provisos, to pay into the fund annually 
” percent or more of its net earnings. These pay- 
ments and the deposits by employees constitute a 
trust fund —vested in five trustees, three from the 
“ompany’s directors and two elected by the em- 
Ployees from their own ranks. It is stipulated 
that the fund shall remain intact for four years, 


l _— . P 
Hd get provisions are made in case of the 
sath of 
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of 


participants and other unexpected events. 
id of each year the trustees enter on the 


books to the credit of the participating employees, 
pro rata, their several shares in the earnings of 
the fund, including accretions, profits and com- 
pany contributions. 

In case a participant dies, his heirs receive the 
amount standing to his credit on the books of the 
fund. If he leaves the company with a certificate 
of good standing, he receives all ratable benefits 
and profits up to the end of the previous year and 
simple interest at 5 percent on his current deposits. 
In any case, the participant who ceases to be an 
employee is entitled to participate pro rata in the 
earnings of the trust fund, but in certain cases 
where discharge is necessary, the ratable share in 
company contribution ‘lapses’? and reverts to the 
fund; preserving, of course, the employee’s right 
to all he had paid in, with accumulated interest. 

The following trustees have been elected: Calvin 
Fentress, Clark M. Cavenee and Merrill Coit, for 
the company; C. E. Siddall and Miss Roberta 
Gould, for the employees. 

Mr. Fentress, in his speech to the first meeting 
of the participants, said: 

“For several years Baker, Fentress & Co. have 
paid an annual bonus to the personnel. In some 
cases, it appears, these bonus payments failed to 
accomplish the results desired. Sometimes it was 
thought the bonus payments failed to contribute 
to the upbuilding of thrifty habits or even en- 
couraged thoughtless spending of ‘easy money.’ 
We do not deny the right of everyone to do what 
he likes with his own; but we do feel a moral 
responsibility for those who work with us. The 
old bonus plan has been abandoned in favor of the 
employees’ savings fund, which has been very 
carefully calculated to produce much better results, 
not merely in money but in personal character and 
habits of good management and self control. We 
have organized this plan with the definite purpose 
of making systematic saving obligatory and very 
profitable to those who persist in it. Those who 
participate in the fund for the four-year period 
or longer share the earnings, constantly com- 
pounded, of their own savings plus their ratable 
part of the principal and interest contributed by 
the company. I know a certain trust fund which 
has increased four-fold in twenty-five years with- 
out any help from speculative operations—simply 
by prudent fiduciary management and rigid rein- 
vestment of all income. There is no reason why 





Telecodes Wanted 


The AMERICAN LUMBERMAN has several 
requests for copies of the AMERICAN 
LUMBERMAN Telecode. The AMERICAN 
LUMBERMAN will pay $2.50 each for a 
number of salable copies which readers 
desire to dispose of. 











our employees’ savings fund should not do as well, 
or even better. In any case those who come in 
and stick to the plan will fare very much better 
than would have been possible under the obsolete, 
‘bonus’ system. If there were no other advan- 
tages than the added feeling of self respect, the 
new plan would be far preferable to the old. We 
believe that the insurance feature, in case of 
death, will be of great benefit to dependents; and 
those who survive the four-year minimum accumu- 
lation period will have a substantial estate.” 


Wagon Makers Urge National Forestry 


At their meeting in Chicago Feb. 21, members 


of the farm wagon department of the National 
Association of Farm Equipment Manufacturers 
urged greater interest in reforestation. Members 


of the wagon department are very active in work- 
ing with every organization interested in estab- 
lishing a national forestry policy. In the interest 
of wood conservation they have undertaken the 
work of standardizing dimension stock sizes in co- 
operation with the Department of Commerce under 
the direction of Secretary Hoover. 


Look for Bigger Building Operations 


“Building in 1923 will exceed that in 1922 in 
volume,” states Ernest H. Burgess, assistant secre- 
tary of the Herman H. Hettler Lumber Co. and 
chairman of the building materials division of the 
Chicago Association of Credit Men. This conclu- 
sion has been reached following a survey made of 
business transactions of more than a score of the 
largest building material dealers in Chicago. Dur- 
ing this survey, Mr. Burgess found that plants of 
these dealers were operated at 81 percent of full 
capacity during January, which is said to be a 
record for that month. Employment was 12 per- 
cent higher than during the month preceding, and 
35 percent higher than during January, 1922. 
Material sales were on a par with those of Decem- 
ber and 40 percent above those of January, last 
year. There was also a 70 percent increase in 
collections over the same month. 

Many large jobs have been started since the 
first of this year and many more are ready to be 
let, says Mr. Burgess, adding: ‘Chicago building 


material men do not expect any early let-up of 
building activity, but rather look for a volume of 
business this year which will exceed that of 1922.” 


Discontinues Its Wrecking Business 

The Lippman Lumber & Wrecking Co., with 
yards at 3058 West Chicago Avenue, announces 
that it has changed its name to the Lippman Lum- 
ber Co., and has at the same time increased its 
capitalization from $10,000 to $20,000. The com- 
pany has discontinued its wrecking business, and 
will hereafter engage exclusively in the retail lum- 
ber business. Meyer W. Lippman is president of 
the company, and Maurice L. Lippman secretary- 
treasurer. 


Indian Timber to Be Sold 


In this issue will be found an advertisement of 
a timber sale on the Flathead Indian Reservation 
in Montana. The 50,000,000 feet of timber offered 
is situated within four miles of Flathead Lake, to 
which body of water the logs may all be con- 
veniently delivered. The minimum prices are $3.75 
a thousand feet for western yellow pine and $2.50 
a thousand for Douglas fir and larch. The con- 
tract for this timber will provide for an increase 
in stumpage prices of 12 percent on April 1, 1928, 
over the initial contract prices and further in- 
creases of 12 percent on April 1, 1931, over the 
prices paid subsequent to April 1, 1928. As the 
timber is favorably situated for manufacture at 
the northern end of Flathead Lake and shipments 
over the Great Northern railway eastward, or for 
shipment over the Northern Pacific railway from 
the southern end of the lake, it is probable that 
strong competition for the unit will develop. 
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To Open West Coast Office 


J. L. Jackson has resigned as manager of the 
Chicago sales office of the Duncan Lumber Co., 
Portland, Ore., and has made a connection with 
the Germain Co., of Pittsburgh, Pa. WHe has al- 
ready left for Portland, Ore., where he will open 
an office for that concern. He will handle fir and 
spruce stocks. White pine will also be handled 
thru this office, this department to be in charge of 
Charles E. Lewis, who has been transferred to 
Portland from the Germain Co.’s San Francisco 
office. The latter will continue as heretofore un- 
der the management of Joe Kent. 


Loading Record on Long Joists 

MERIDIAN, MIss., Feb. 26.—The W. O. Chipman 
Lumber Co., a local wholesaler of southern pine, 
holds what is probably a new record for volume 
from this section in a ear of long joists. Pennsyl- 
vania gondola, No. 801,077, capacity 140,000 
pounds, carried 46,600 feet of 2x12, 12 to 26 feet 
to Chicago, where it was unloaded in the yard of 
the 59th Street Lumber Co. The car was loaded 
by the W. J. Cole Lumber Co. at Lilita, Ala., whose 
output is handled exclusively by the W. O. Chipman 
Lumber Co., of Meridian. The car was itemized 
as follows: 200 pieces 12 feet, 150 pieces 20 feet, 
250 pieces 22 feet, 300 pieces 24 feet and 200 
pieces 26 feet. 


French Lumber Market Dull 

WASHINGTON, D. C., Feb. 26.—A cable from 
Commercial Attaché Chester Lloyd Jones, Paris, 
Feb. 9, advises that owing to the drop in the rate 
of exchange French lumber importers are buying 
practically nothing in the United States, Demand 
for North European lumber has also fallen off 
for the same reason. Importers are greatly em- 
barrassed in covering themselves against future 
deliveries. The deliveries of lumber from Ger- 
many have also fallen off whereas shipments from 
Riga are carried on to some extent. 


Best Combination for Good Service 


“It is our experience that in a city the size of 
Savannah horse-drawn vehicles combined with 
trucks make the best combination for good service,” 
states the Bright-Brooks Lumber Co. (Inc.), of 
Savannah, Ga. The company is using a light Ford 
truck and a 2-ton truck, together with four horse- 
drawn teams, and has a specially designed body on 
a stock chassis which increases the carrying ca- 
pacity of the truck 25 to 30 percent, and at the 
same time evenly distributes the load. Pneumatic 
tires are far more satisfactory than solids, accord- 
ing to the concern, which feels that the mileage 
obtained, together with the wear and tear on equip- 
ment, warrants their use by all truck users on 
moderate sized trucks. 


CRAARBABABLAAAAALAAAZGEGA 
ARTIFICIAL REFORESTATION in New York 
State has reached a total of 30,000 acres on 
private lands, nearly 3,000 acres of this having 
been planted in the last year. 
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Latest Reports on Lumber Pri ces : 
eports on l a 
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Sele A 
No. 1 
No. 2 
MICHIGAN HARDWOODS Soun' 
; , QUARTE 
The demand continues very active, and the supply is insufficient for present needs. There have been changes in birch and hard maple quot. ‘ah 
tions. Prices continue firm on. a basis of the following list f. 0. b. Michigan mill points: a 9 
FAS Selects No. 1 com, No. 2 com, No. 3 com. FAS Selects No. 1 com, No. 2 com. V0. 3 com PLAIN | 
BASSWooD Sorr ELM— = -nn@ ¢ EF) 00@55.06 a FAS 
4/: 80.00@ 85.01 65.00@ 70.00 $ 50.00@ 55.00 $32.00@35.00 $26.00@28.00 10/4 = 115.00@123.00 100.00@105.00 85.00@ 90.00 50.00@55.00 -@..., Selec 
5/4» 85.00% 90.00 © 10:00 15.00 35.00% 60.00 35. 0038.00 28.00@30.00 | 12/4  120.00@145.00 105.00 110.00 eee ee Pee ee Ys No. 
6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 37.00@40.00 28.00@30.00 16/4 140.00@145.00 125.00@130.00 110.00@115.00 55.00@60.00 ...., Diss, No. ¢ 
8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 ‘40.00@45-00 WED sae aaa: See No. £ 
10/4 105.00@110.00 — 90.00@ 95.00 75.00@ 80.00 50.00@55.00 .....@-.--- | “474” $ 99.00@100.00 $ 80.00@ 85.00 $ 55.00@ 60.00 $35.00@40.00 $16.00@15.m)  Soun 
3EECH- 5/4 100.00@110.00  90.00@ 95.00 65. 00@ 70.00 35. 00@40. 00 = 18.00@20,09 BASSW' 
5/8 No. 2 common and better $35.00@40.00 $13.00@15.00 6/4 105.00@115.00 95.00@100.00 75.00@ 80.00 40.00 @45.00 18.00 20,04 FAS. 
4/4 $70.00@ 75.00 $60.00@ 65.00 $45.00@ 50.00 28.00@30.00 17.00@19.00 8/4 110.00@120.00 100.00@105.00 85.00@ 90.00 45.00@50.00  20.00@22.49 No. ] 
5/4 75.00@ $0.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 19.00@21.00 | 4974  120.00@125.00 110.00@115.00 95.00@100.00 55.00@60.00 24.00@261,} No. | 
6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 19.00@21.00 12/4 120.000@135.00 120.00@125.00 100.00@105.00 55.00@60.00 24700 26.) ect: 
8/4 90.00@ 95.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 20.00@22.00 14/4 140.00@145.00 130.00@135.00 110.00@115.00 60.00@65.00 ee CAS 
Biren 16/4 150.00@155.00 140.00@145.00 120.00@125.00 60.00@65.00 sce. omg 
4/4 $120.00@130.00 $ 95.00@100.00 $ 55.00@ 60.00 $30.00@32.00 $17.00@19.00 | vrai No. | 
5/4 125.00@135.00 100.00@105.00 — 65.00@ 70.00 35.00@38.00 19.00@21.00 | SOF oa e Ma 50.( 55.00 $28.00@30.00 $17.00@19.m na 
6/4 130.00@140.00 105.00@110.00 —70.00@ 75.00 38.00@40.00 19.00@21.00 | 4/4 $ 80.00@ 85.00 $ G5.00@ 70.00 § BO. oo oaT 0083.00 1s.00 ee CHES 
1004 Sewehiicts Gate access tke > eee 6/4 90:00@ 95.00 75.00 80.00 60.00@ 65.00 34.00036.00 19.0025} Ko 
) 40.00@145.00 20.00@ 0 00.00@105.00 55.00@60. ee mig batty by i 7 ) 0 40.00@45.( 20). 00@99 0 
12/4 145.00@150.00 125.00@130.00 105.00@110.00 55.00@60.00 SM scar 8/4 95.00@100.00  80.00@ 85.00 65.00@ 70.00 40.00@45.00 20.00@225 No. 
Sorr EumM— Np Driep WHITE MAPLE— . P= a ~ Ne 
4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 $30.00@32.00 $22.00@24.00 4/4 $110.00@125.00 @.. . $ 80. -00@ 95.00 @ Din, Sd. t 
5/4 85.00@ 90.00  70.00@ 75.00  55.00@ 60.00 33.00@35.00 24.00@26.00 5/4  115.00@130.00 ID. s:sin'3:6 85.00@100.00 -@. @...., Ne 
6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 35.00@37.00 24.00@26.00 6/4 120.00@135.00 -@. 90. 00@105. 00 -@. is @.... at 
8/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 40.00@45.00  .....@.. 8/4  130.00@145.00 -@. 100.00@115.00 @. @... oom 
FAS 
No. 
se 
WISCONSIN HARDWOODS AND HEMLOCK xe 
No. 
The logging of northern hardwoods and hemlock has been handicapped by the recent storm. Dry hardwoods are so scarce that prices vary among} —— 
individual holders. The actual market is more clearly represented by quotations on new stock for shipment when dry. Ash, basswood, birch and hard 
maple prices are revised. Hemlock is selling on the basis of the list put in effect last week. Quotation f. 0. b. Wisconsin mill points follow: 
FAS Selects No. 1 com. No.2 com. No. 8com. ‘a iii FAS Selects No. 1 com. No.2 com. No. 8com, The 
ARD APLE— 
ASH— 4/4 $ 85.00@ 95.00 $ Liyes | ogee $ ate gp o4 yet rays eee | prices 
5 5.00@ 5. 5. : Y i 0 
4/4 $115.00@125.00 $ 95.00@105.00 $ 70.00@ 75.00 $35.00@40.00 $18.00@20.00 | 6/4 i he-NoGI0R.n0 80. tN ote OD 40000 45,00 Le 00g, | GULF 
5/4 120.00@130.00 100.00@110.00 75.00@ 80.00 38.00@42.00 19.00@21.00 8/4 110. 00@120.00 95 00@105 00 85.00@ 95.00 45.00@60.00 15.00@18.0 New | 
6/4 125.00@135.00 105.00@115.00 80.00@ 85.00 42.00@47.00 19.00@21.00 90 NN@19%, n° = ¥ 95 ON@106 - a 
« @120.0¢ 5.006 90.00 47.00 @M52 00 20 00@22 00 10/4 120.00@125.00 105.00 @110.00 95.00 @10 ).00 50.00@55.00 ecco Dove 
8/4 —180.00@140.00 110.00@120.00 = 85.00@ 90. weer . 12/4 125.00@130.00 110.00@115.00 100.00@105.00 55.00@60.00 2../3@.... 
nn S71 '$.75-00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $22.00@25.00 $15.00@170 | 1/4" 
4/4 $ 75.00@ 85.00 $ 60.00@ 70.00 $ 55. + 4 60.00 $35.00@38.00 $28.00@38.00 5/4 : 80.00@ 85.00 60.00@ 65.00 45.00% 50.00 25 .00@27.00 17,00@19.) rs 
8/4 100.00@105.00 se. 000 90.00 75.00@ 80.00 45.00@50.00 34.00@36.00 Site = veer : 7 . 7 12/4. 
Binca— Hi gue + eee ee eee ee eee "yhavaieh sag 
k ™ 5/4 120.00@125.00 .00@ 0 ) 1@ 1 
4/4 $120.00@130.00 $100.00@110.00 $ 60.00@ 65.00 $32.00@35.00 $16.00@18.00 | 344 jos gonnt 130.00 106:000105.09 70, 000 75.00 37,00@40.00 17,00@19!i 
5/4 125.00@135.00 105.00@115.00 70.00@ 75.00 35.00@40.00 17.00@20.00 8/4 130.00@135.00 105.00@110.00 75. 00@ 80.00 50.00@55.00 = 00@22.00 | 1x4 te 
6/4 1 30, 00@140. 00 110.00@120.00 75.00@ 80.00 40.00@45.00 17.00@20.00 : ; eas atl 
8/4 130.00@140.00 110.00@120.00  90.00@100.00 £0.00 955.00 18.00 20.00 HEMLOCK, om oe S1S1E— -~ oat ee sini bahia 
10/4 135.00@145.00 115.00@125.00 100.00@110.00 0.00@70.00 ba) eee P 5 > 5 
12/4 140.00@150.00 120.00@130.00 105.00@115.00 60.00@70.00 1.@..... | 2% 4"  $35.00@37.00 $35.00@37.00 $34.00@36.00 $35.00@37.00 $40.50@42.i1 
2x 6 30.50@32.50 31.50@3%.50 31.50@33.50  34.00@36.00  39.50@41.5) | 1x4 t 
Sorr ELM— 2x 8” 34.00@36.00 Peg tt ciged gee ye eer Hy | 1x2 t 
y id 34. ® 5 < -00@37. t @ 8 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $24.00@27.00 $18.00@20.00 | 2X12, se OUGST OD oes > DOese00 = 00639.00 insogai base 
5/4 80.00@ 85.00 60.00@ 65.00 50.00@ 55.00 27.00@30.00 19.00@21.00 : 7 ‘ For 
6/4  85.00@ 90.00 65.00@ 70.00 55.00@ 60.00 27.00@30.00 19.00@21.00 | No. 1 HEMLocK Boarps, er g° 19° cae grief 88: fl 
8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 35.00@40.00 19.00@21.00 Bs ig 1 
10/4 105.00@110.00 — 90.00@ 95.00 75.00@ 80.00 50.00@55.00 --@..... | 1X 4% — $30,00@32.00 $31.00@33.00 $33.00@35.00 $37.50@39.50 $32.00 ao — 
12/4 110.00@115.00 —95.00@100.00 —80.00@ 85.00 50.00@55.00 APs a oy 50@34.50 = 33.50@35.50 = 35.00@37.00 —-39.50@ 41.50 = 34.00@ 36.01 | 
1x 8 50@36.50 35.50@37.50  37.00@39.00 41.50@43.50  36.00@38.00 | 
Rock ELM— 1xi0” 35, 50@37. 50 36.50@38.50 38.00@40.00 42.50@44.50  37.00@39.00 ai 
4/4 $ 70.00@ 75.00 -.@...... $ 40.00@ 45.00 $23.00@25.00 $15.00@17.00 | 1x12” —-36.50@38.50 —37.50@39.50 = 39.00@41.00 43.50@45.50 —38.00@40.00 | "x! 
5/4 80.00@ 85.00 -@......  50.00@ 55.00 28.00@30.00 16.00@18.00 From prices of No. 1 dimension or boards, for merchantable deduct 8, 
6/4 80.00@ 85.00 Sn 50.00@ 55.00 28.00@30.00 16.00@18.00 for No. 2 deduct $5 and for select No. 3 deduct $10. . 
8/4 85.00@ 90.00 or | ee 55.00@ 60.00 32.00@35.00 16.00@18.00 For shiplap or flooring, add 50 cents to prices of No. 1 b , x8 
10/4 90.00@ 95.00 a 65.00@ 70.00 40.00@45.00 a No. 3 hemlock, rough 6’ and longer: 2x4” and wider, wa 0019. 50; 1x4 ts x! 
12/4 95.00@100.00 .@...... 70.00@ 75.00 45.00@50.00 .@..... | and wider, $18.50@20.50. Fo 
SOUTHERN HARDWOODS OAK FLOORING we 
. . : ; RED 
St. Louis, Mo., Feb. 26.-Current quotations on southern hardwoods, f. 0. b. St. Louis: The following are average prices, Cincinnati | 
GuM— 4/4 5/4 & 6/4 8/4 4/4 5/4 & 6/4 8/4 base, obtained for oak flooring during the week | 
Qtrd. red: QuarTEReD Rep OaK— ended Feb. 17, as reported by the Oak Flooring | 
FAS ....... $105@110 $110@115 $110@115 DAD. oi suisccwen $120@125 $125@135 $135@145 | Manufacturers’ Association: : 4/4 
No.1 com... 65@ 67 67@ 72 ps | 75 No. 1 com..... 68@ 70 72@ 77 77@ 78 12x14" 4x2” Tax2K%" %x1y” Hx, 9/4 
No. 2 com... 35@ 88 42@ 45 48@ 50 No. 2com..... 42@ 45 50@ 63 57@ 60 | oi, ota, whe gatas 3? ‘ye $105.38 s10t | 6/4 
Oe, sol, 8.N.D.: saat PLAIN WHITE OAK— Clr. qtd, red. => secces 226.04 103 0 | i 10/4 
‘ace . Sel. atd, ST22 scssve LORE 1.0: 5.83 10/ 
No. 1 com i* @ re ee Saray te omg tees ..$114@119 $122@126 $126@131 | c, po bet i 101.70 106.67 10403 ES 78.00 | 12/4 
ee 50@ 52 56@ 58 58@ 60 “el vents 69@ 70 72@ 74 5@ 7 | Sik Pim ted: MT4s ...... 10442 78.82 anit | 
7 P «ee en Sel. pln. wht. 2 eee 92.8 34,$ Ui 
Pe — 29@ 30 30@ 32 32@ 34 No. 2 com..... 42@ 44 isa 47 a7 49 Sel. pln. red. 85.03 ...... 95.55 pie 60.8. F No 
0; 3 COG. 665s No. 1 com. MGS wscacs 73.80 47.59 00 Fy 
a age ety rt wet net Sound wormy.. 42@ 43 45@ 47 rea 49 | No. 2 com. 26.24 35.87 moeneere aad 
. com 38 ( ; zc 
No. 2 com 34@ 36 36@ 38 44@ 46 , PLAIN Rep OaK— YEL 
Plain. gap: Seal Riaxevaeretene cae $122@126 $126@131 MAI LE 1 LOORING 
ee: 57@ 58 61@ 63 65@ 68 0. com. and s , 
oy 1 com.. 7 46@ 47 . 52@ 53 . 55@ 56 BEL. avis seuss 69@ 70 72@ 74 T5@ 77 Current prices on maple flooring, f. 0. b. Cadil- | ii 
No. 2 com... 25@ 26 29@ 30 29@ 80 No. 2 com..... 42@ 44 45@ 47 47@ 49 | lac, Mich., basis: cia 
CoTTONWoop— yeaa Face— Clear No.1 Factorv|, 6/4" 
USS. 5 s's cone ihe 57 58 $ 61@ 63 . s@. ee FAS see eee eene ORG 8S $120 125 $130@135 3/8 x1l¥ & Q" $ 65. 00 $45.0 eoeet j 8/4, 
No. 1 com..... 46@ 48 51@ 53 ...@... Saps and scl. 87@ 90 = 95@ 98 18/16x1%" ........ 90.00 78.00 $30.00 
No. 2 com..... 836@ 88 38@ 40 ...@... No. 2 com... . 62@ 6 72@ 74 %T6@ 78 4 epee iete 95.0 85. 40.00 
No. 2 com. A.. 38@ to 41@ 43 42@ 44 - : . 45.001) < 
Qeepesane: Wate Ose No. 2 com. B!: 29@ 31 34@ 36 35@ 36 ere 100.00 90.00 BO Sele 
FAS .........$135@140 $140@150 $150@155 ee Z ‘ as oe or a5 "Kaverete 85. 80.00 oO. 00 4 No. 
No. 1 com. and Sort MaPLe— ile. as 105.00 95.00 Py No. 
sel. pieces 7@ 7 80@ 8 95@100 TOR TUN: is 50%<is $49 $53 $63 RO eGloarw ca 95.00 85.00 55. Pec 



































AMERICAN ~— 
EY Manon 8, 1023 THERN HARDW sie 
t 3, 1993 cH 3, 1 ‘6 FT TEXTURE” SOU tucky and Tennessee anne? to aaa 8/49, 
= sO base, on Virginia, West ee” an Was. $205@210 *T55@100 *160@163 
ti base, 8 1 1. eee errr @155 5@ @120 
ces, Cincinna /486 [4 TA Tee a 150 5@120 115¢ 
Ohio, Feb, 26.—Average ry Hickory— 4/4 10@120 $110@120 ag gl “oat 105@110 a 50 45@ 50 
Cincinnati, b/4 5/446 /4 s,m ae @ eee és 70@ 80 oa p> No. (i. la 40@ 0612/4 u/s 
‘» i — @170 As 1 com...-. --@. 35@ 40 35 £6/4 8/5 i115@120 ...@... 
> OAS ee were S1400150 ‘0a 115 11500130 No. 2 com...) = $100¢4105 s105@ 110 s107@ 30° 85@ aS “ae 
ae 1059110 D 85 85@ oC > ee ee sie ~ 9 T5@ . r ; 48 50@ aoa 
1 eee 75 80@ 85 : 63 MAI LE meebaeepbadetaunicn 67@ 72 38@ 43 43@ 
TP So Peo 5. 10@ 75 soa 65 bom 63 | RAS... peetevinarte once ae ne @120 si25@120 $1550100 
No. 4 worniy.. 40@ ” sia Ne 2 com er ee ‘ $105@115 $115 y q 90@ 95 95 @ 55 
Sound wormy. ae Ya on rn $ 90@ 95 *'65@ 70 70@ = 50@ 55 50@ 
eugene Re Oe, i ee a” sa 88 dow aS AS 
" we 2 ek 60 @ 1) “@ te owe Qh we'e No. Bee aadaaapbibaea bie abegt bacon @ 
© quota. ". com...-. 0@ 45 .@. ; <-Select 
x 2 COME.«+ 6 40 etl a o140 No. 2 com Y WOODS setae 
0. 3 com IN WHITE mee $12 250135 viet. VALLE — ’s average prices on southern } 
i, 95 90a ‘ @ 83 : lowing are today’s ¢ pew oa 
@ flee ts Bee 4 78 =T5a a B@ 52 ; i, Ohio, Feb, 26.—The follo attains s/s 5/4614 a 
g No, 2 com... 45 5G of man 20 me Cy marauctde — re 8/4 ae see & wdr.$ 55@ 58 $ coat 53 -@... 
Onc Eee eons... 9s | baa uaa ralley hart m 5/4b6 FAS, 6 ~~ 45@ 48 ° 50@ 5: iwoleaa 
--@...,, 8 com. a . ry FF 57@ 60 60@ 6 pected eel cas $120@130 o> ye No. 1 - ees 20 38 388@ 40 ...€ 
j| Sound wormy.. 5 $ 95@100 Ytrd. red FAS.$ 72@ 77 82@ 87 | No. 2 com.... . 
COB 18.4 ) 85 95 $ 95@ + Qtrd. rr ; 2@ 77 Hive OAK— 
wom mexaO sha, 88 * Se as 8 doatag isd. No Loom. 4 I an wbeunn | Srarzenee Wine Owe 135 $135 149 
Tr ey ee 50@ 5: 37@ 42 40@ (ee 4. 65 Re 95@100  100@105 75@ 80 
al Bice: i illic gga Ro 5 + on 25@130 Selects ....... op da 70@ 75 = 75@ 
HH No. ie? en A 90@ 95 No. 1 com. .. 105@110 120@130_ 125@ a “ye at 65a 4 47@ 52 52@ 57 
007096) BECH— $ 80@ 85 $ 85@ 90 $ 55@ 60 Plain red FAS. ve — s5@ 90 No 2 com... 42@ 4 
a7 ee ae ee : 45@ 50 504 38 33@ 88 Plain red No. 1 60@ 65 75@ 80 L t lili 
-@...., No, 1 com..... 28@ 33° 383@ 3! peepee a -@.-+ | Quarrerep Rex 120@125 -@... .. -S. bs 
No. 2 com..... - 30@135 $130@135 Sap og in 55@ 60 i Cae - FAS hanes ss $ 60@ 65 : -@. ai me a 
14 UT— ‘ 130 $130@ 39 80@ 85 13 to aa 67@ No com..... Sep 43 Ne 
+ boy art cones mares ie 80 aa 1 200) 21 Sap 4 AS, 6” & 56@ 59 59@ = 52@ 5 55 No. 2 com. 3 a 
a | Xo, 1 com... a s Ne ken see osee 3 30@ 32 : Wire aANp Rep Oak— } 25@130 
+4400 a 3 com... 18@ 20m 2K 35@ 38 Sap, No. 1 = 26@ 28 28@ 30 PLAIN WHITE A $115@120 $120@ 125 $128@ 35 
—f Swormy anc ret ee a Os connie " 80@ 85 68@ 70 68@ 70 
BS ny and Mara N r 55 Relects ~-.+--. 65@ 68 68a 48 45@ 48 
“a | Sdwormy an se Oe 1 a wee. 45 50 No.1 com ...., S25 222 geo 
.@., “No. 1. com. 35@ 38 42@ 4 , PD log run.. o 92 No. 2 com..... 20@ 22 23@ 25 50@ 55 
@.. 9 d better... oun or 40 “9 $85 $90@s No. 3 com..... - 45 45@ 53 ‘ a 
: an $135@1 er ELM— $80 : T0@72 N } ci 40@ 
at BinCH— $125@130 $130@135 § ™ AS re 60 65 39@35 Sd. wormy . 
- eoee — mam TF ©. F 32 02 
F | * 75 70@ 75 No. 1 com... ) 30 ‘ 
| Sat SR ssa ro s0@ 1 SSG Sic: CALIFORNIA PINES 
S@l, «eee DO ‘ (D) 
No. 1 ee 350) 0 60G S b. 24.—The following 
No. 2 com..... , . eit wa . 
CYPRESS io, Feb. 26.—The following are San Francisco, — ‘ b. mill, reported to — 
Tha , ——— yr yt ‘o. b. Cincinnati: are average prices, 8 ar Pine Manufacturers 
1d hard in fea ay f.o.b. e : Sus: 
rrent f.o.b. Chicago average prices to California White & pogpe ioe sales during the 
¢ u ats ' 
$ com = es oe RED prone 18, 1922 Association as —_ 
prices on cypress: Rules of Marc ” Factory Factory i week ended Feb. 17: 
180 | saiaiiciaiaaraeatlll Selects 44.00 Douglas Fir 
Gio, | ar Sone . $74.00 $44. lifornia White Pine bt $ 59.55 
( ( SP ree eae eee eae Ce. vececucaus “9% 
- 2) ecient Aigoves Shop Dex, sogco | 2” S28 ...... ee or ee vs 1 & 2 clr. .$110.35 Common i222. 32.90 
cts 26 Os. 3 ies & timbers. 
a Tank eg Sect re 5 er = 50 Clear, A B of i. $60.5 2 Eye ee ae Ties & ti a 290 
ac Naso “13°50 * 86:50 68.50 32.80 cree | tue te *Z08. .$106.50 ioe ag to ° an ¢ ae a ‘Mixed Pines 
pines P Bldee= 126.80 116.50 oP a 74.50 32.50 29.25 ane. mon Grades, Roug 9 No. 3 | ve Ry Pe nace 4 ry; ; 
1@19.00 6/4.. ee 126. 124.25 97.25 "95 eee es wees Com No.1 AN 0. @ $25.00 Inc S shop ‘laa 74.20 Siding 44.16 
gv 135.25 ‘ 103.25 80.25 sees -49 $31.00 ’ No. 1 s 56.50 3&btr. bev... 2'80 
eran | Side 1.25 130.25 3.25 80.25 ..... . . . . $43.00 No. 2 shop...... 29 GF acc Dtl woe 428 
iia 12/4000. 14125 Oe 108 2s 85.25 eee vee seg icalgg PR. — No 2 Co ae 32.99 OL Oe etenseass 20.75 
W/o 196.28 “aa. 3) YELLOW elites” 5/446/4 110@ 115 psa Ghort..:.... hp x bev short. 24.25 
Gun Ff 16/4... 146.2 Boards 1 No.2 aes $ 95@100 $100@105 $ 95@100 C&btr. short... pap ceca . 57.95 
@19.) ge $39.50 $31.50 PAS cccccncuews 5@ 80 85@ 95 70@ 75 Stained ........ 5735 Mi = 
@19./ lengths. .$51.5 Selects 22 2III11 Ls @55 60@ 65 WEG? jsiccas08i 57. Panels 90.60 
@22.00 1x4 to 12”, random dom eee Ne L shop. ain’ es 00 w a Misc. . een White pine coe -$ a 
Finish, S2S, Ran C D , | Random widths— 35 40 35 — 3162.05 ee oe 
-20' 0 $89.00 $74.00 No. 1 com..... 30) 3 niga fore Nos. 1 & 2 clr. 118-25 Wividhe Jee acces . 
42.50 ” O08. 00. ‘3104. “00 $ 94. - No. 2 com..... a tae * ne .e : pd tt 115.25 Scar 
41.5) | 1x4 to Meee 94.00 89.00 Fp .. «$40 38 No. 3 clear..... 59°75 ies, cee ae — 
an i ik -c athe ee 193 b0 102.00 ig FN "20 1x G& Br... eee ee. voit 47 ag a 89.75 ; ber. ee 19.25 
@4 spec, ve 116. 00 8; for € eB abide nace en , P No. Sead aa ae 66.85 e ee SS hen 
‘on ee orice “Dp” grade, 1x10 § ’ ng are lo. 2 shop...... 6.8 No. 2285 
42.50 | 1x12” ... dd $5 to above | 16/4 “D”’ g —The followi is: | No. 2 sh 32 60) oS cocioartantsiet 22.36 
For 5/4, ac 16; for 5/4 anc is, Mo., Feb. 26. b. St. Louis: No. 3 shop...... 3:59 Mix eee ee 
j Lhe rn aan St. Loule. fi oe -ypress, f. 0. b. St. Stained ........ 3.5 Mises ..<«. m.... 26.20 
eo waa $9. kor 8/4, add 96. idin current quotations nayprini sce Stainec ie gg mapa 
DN | ania er . B.C. $31.05 GULF COAST RED Mixe Aus — § 87.55 
D 38.00 | 3.$51.75 $48.75 $45.25 $31.2 New Grades Factory Common $48.20 veers Pitesti 
139.00 %"x4, 5 or 6”, std. lgths.$5 ah oie Factory Box MCR carl) ne bry Tank Stock 7.10 
oy clas Bungalow —s oe art Tank Selects omy 996.15 No. 2 ee eeeeeeaceee Hi 
ct $3, $57.75 $48.75 764 98 21.75 $73.75 $48. on iy Ede 2560 ae 
. I ad dH >6.75 . . x . a Ga oneense o pas I 7 6.15 
4x8", from 1” es .. 15.75 66.75 : MOO ‘ecucadacades *iaeye 83.75 bo bi 29.75 Sag ; ee rere 13.75 No se 3.10 
Ix?) "x8", gag Sy nied 5/4 eee aap}: 71.50 30.50 ie. 1 Fe Nae 23.15 EP aaa 3.10 
‘or 10-inch, < : ; 6 tect ewesee 37.75 : : nares — 29.45 dee Me 
For Lath No. 1 pa 8/4 ales Fee prt erg oo nie “eT a” 26.95 Whi 
ceencssicseQhOae FR nba RE Pat io 109-75 82.25 sas 
ee 16/4 a $23. LO 
Minne + Pm cere Pivdiskeewadwaneke GS 
me CYPRESS, OLD GRADES— Peck random ae S18 or — c WEST COAST ané 
: : . scarce ¢ 
nnati Factory 1 No. 1 2 Clear Heart $ 82.00 se7, 00 .. Feb. 24.—Logs are 
eek = Sa ane ee . .$107.00 $102. 00 $92. o 90.00 74.00 Seattle, Wash., 
we mr 7 shop 36.00 —10" 00 : ; ete 
cat is lects sk $50.00 $ 1x4 114.00 110. 109.00 .... Gusen 
oring ; FAS S96 00 $58.00 50.00 36.00 >? ,j_—_ 122.00 112.00 0 very firm. ' $15 
) £/4--.$110.00 95.00 72.00 50.00 36.00 pera "13700 132.00 122.00 119.00 122. ; No. 2, $21; No. 3, $15. 
P 5 15.00 oy +n i a E- Soaicrienne 137.00 132. "in: No. 1, $28; No. 2, $21 
io | aa... 118.00 O00 83.00 Hye 36.00 rll die Common Grades, ——. 2 No. 3 choconil "ire percent base, we 15 
107.59 8/4... 120.00 a as 90.00 54.08 36.00 No. 1 $38.75 $28.75 CEDA Pte 2, $19: No. 3, $ 5. — 
99.38 5.00 125. 90.0 54.00 - $50.75 28.75 HEMLOCK: 1} ‘0. 2, $22; No. 3, 
75.83 | 10/4... pe 125.00 90.00 b> oe CTC CEE CE TEES 57.75 43.75 SPRUCE: No. 1, $29; No. 
Lief 1/4... 186. rertr: x12” 1” random BREE  ckiwesueacxes fang at Siding ™ SPRUCE: } 
wf a > ” : 0  —_—. 
8 | $82.00 — J. eure TS 65.75 ..... - 25 a LUMBERMAN] 
480 | No.1 common....... 40.00 $9.56 1gxio" iil gave Tegel [Special telegram to AMERICAN logs 
sa No. COMMION.. «66 60s ae yao es 1Y%x steee wae 4 ty d cedar 
Te eee ce ESS 8/4 10/ 23.—Fir an 
ee eee Ve Grrr 5/4 6/4 $115 d, Ore., Feb. 28. are: 
Waals CYPRESS— tory No. 2 $95 $965 se 96 Portland, ig Present leg quotations 
Fac No. 1 No. 1 com. PAS .. 85 4 72 17 are very scarce. . 
FAS Selects shop com. $32.00 Select 3s ee 3 8 near 
i]. Ar Ls = = vo. 4 eeeeeee ace ep . ° : 
me ieee 0400 -*89.00  *66:00 43:00 34:00 | No- 2 shop... 29 29 «30 tla $25, $19 and $1 
2 + 194.00 - 38. ( 3. 34:00 | 3 12” 
cad ieee 108.00 $400 TH.00 4500 BHOO | NO 3 $40.00 $41.00 $49.00 | nen cu: 904, $18 and $12. 
ei Fala 109.00 ' : ; 00 
i) Boxe”. 1x10" 1x12” 1” rand, No. 1 — oe oe =a $12, $9 and $8. 
1x6” 1x8 94.00 ..... 2 r HE 
08 $84.00 $84.00 re ry AF 00 ah No. ————— 
5. Sele 1 BOT . 2.00 43.0 re lee ar tag 
ae 12.00 42. 39.00 ass * random ...... 
0.00 No: icone a a Te ae $27.00 1 
a... ee 
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Jacksonville, Fla., Feb. 26.--Following is a recapitulation of prices obtained in this territory during the two weeks ended Feb. 17. 
Veek ended Feb. 17 Feb. 10 | Week ended— Feb. 17 Feb. 10 | Week ended— Feb. 17 Feb. 10 Week ended— Feb. 17 Feb vp 
ine es 50 $50.35 , ne " Boards Beards 
eee eee -t ‘ > 9 .) 2 > 5 y 
No. 1 com...... 44.46 43.92 VWex3% a 2 com...... 15.23 ey , eapiee ate No. 2 common— 
Mo. 3 com..... 29°92 9996 a Se 3 com soveve pe X4 DIS eee cece eee ag 1x12 Rough ......... 27.00 
No. $ c “4 : 1eX5¥% No. 2 com...... O00! TOPE ED. 6p V8 -eoic.cgre a hale 50.00 1x8 & up D2S ...... j BE 
No. Mw... 15.00 14.77 1x8 D4S 50.00 : a 6S 
x3 B&b sap rift... 82.00 80.00 Partition 13 6 tc 12 D4s hee eed ; 54.50 1x6 to 12 D4S ...... <4.00 
“CC” sap rift... 70.00 | 1x4. No. 2 com 29 95 a di ae PPL el s/eiiaesis tA at No. 3 common- 
Crift..........) 63°66 A ES APRA TS en 1x6 to 12 Rough ose 50 ..... EE) sea aI een 19.50. 
No. 2 com. rift. 37.00 39.14 Siding 5/ 4x6 to 12 D4S _...... pe 58.00 1x8 Shiplap ......... 21.00 9 
B&btr. flat .... 61.85 61.14 | Novelty— ree gee le rece pe 1x12 DAS ...-- sees, 19.50 
No. 1 com. fiat. 51.69 50:77 Ix6 B&btr. ......... ie o_o 5/4x10 & 12 Rough 00 Other grades— 
No. 2 com. flat. 22.40 22.04 INO, 1. COW ie s0si0's:s 44.48 43.50 | No. 1 common— = 1x4 to 12 No. 3.& 
No. 3 com, flat. 7 4.¢ No,. 2 COM 6:65 26.28 26.65 1X4 DIS) occ eee eee 5.00 ..... COUN DAS oss ca ceca 18.15 
14.71 14.98 ‘ r : E 
x6 No. 1 com. 33.14 No. 3 com...... 18.88 11.00 1x5 D4S pretane aucesacasite 45.00 4/4 Mill run, kiln dried 
No. 2 com.. 24.35 9614 | 1x8 No. 3 com......... 19.00 1x6 DIS .... eee ee eee --.. 46.00 rgh., cull out........ 30.00 
No. 3 com.. | 1%.00 ; sevel— 1x8 a Sts usecase .00 Zo Shingles 
Ceiling - : COM. ... 4.004. 24.00 — og og ae BBW ayeua bc ee rigs 4x18 No. 1: pine....... 5.50 5. 
x4 B&btr. 2.2.2... 51.00 54.54 4x6" S Sc ae Gace 13.00 No. 9 ioveamone ‘ : - No. 2 pine. 2.33 © 95 
No. 1 com 47.00 45.00 *Bebtr. & 20.8 ene ss 14 D4Ss 25.00 INO. 1 CYPTOGRG & 6.60 ccedu 6.2: 
No. 2 com 29°44 99 FE PELDUP, vee ce reece ceee 80.3 29.79 as eh ES CE SRA! fee eee No. 2 CVDrOSS..3.65..% 9 92 
x B&bt re bid NOs LCOM osiéee seine 26.50 25.28 1X5 D4S ... eee ee ees 1 
1 “og i ; 42.30 ..... No. 2 com........... 14.03 12.80 5.4 gS |. eee oe 48 27.19 : Lath, Standard 4- foot 
1 com, Siok 38.61 37.50 1x6 Air dried, rgh... 26.00 nts No. 1 kiln dried wip ecerers 0.36 5.9) 
ANO. e com.. 20.12 17.72 7 Roofers Be ae a aoc, aaratoueces 23.50 25.97 INO, Dair Gried 2... 4.50 4.9: 
ae No. 3 com.. 10.00 fod 1X GO NG,. 2 COM saves us 24.69 25.58 1XS SHIPIAP. «.0:0:s 0:00 24.92 26.77 INO; RIV CCM: 6)oo'sis0'0 wee Rone 4.9: 
Xu 4 B&btr. 32.14 31.96 Ix § com, air dried 4 STO TI oova chao viedo 29.00 No. 2 kiln dried ....... 4.00) 4) 
No. 1 com 26.99 26.33 | 1x10 com. air dried.... 24.00 ..... USI2 TIS i esc sxsw 32.00 NO. 2 AIP GIO saccess. 49 
"he following f. 0. b. mill prices are taken from sales made during the week ended Feb. 24 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kay 
Aleg- ming- ties- —_8ae Alex- ming- ties- sas Alew- ming- ties- sy 
andria,ham, burg, City, andria,ham, burg, City, andria,ham, burg, Oity 
La, Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo 
Flooring Fencing, S1S Dimension, S1S1LE 
s” EG A . 97.25 ..... Noy 1, 054%, 96° .cosses 36.19 39.24 No. 2, 2x32", 10’ 29.50 . 20 
B&better 83.02 87.50 8407 Other Igts poeauiys 41.84 re 29.17 sees 29,95 
Cc. 70.00. oo ae CO | ir 41.03 40.50 NG es es 31.34 31.00 34.04 
D. co eas: 61.85 Other Igts. ..... sip x 42.05 18 & 20’. 31.88 34.48 34.77 
No, 1 53.00 ..... 62.25 — No. 2 (all lengths) 10’ to 20’ $2.64 cree SO00 cece 
No. 2.. ; 35.00 38.60 1x ” (RAS eRatee a 18.17 18.00 22.55 18.43 No. 3, 2x4” 16.7 12.50 19.00 
"G Bé&better 61.27 70.00 61.60 62.72 No. 8 fon lengths): —— hee ee See BAG: ies napa aaah a» 200 
D .. | . 6B4Ag | NO % (all lengths) ‘ x10” 19.00 
No. a Sees > Hadi ae eer 15.82 16.50 17.04 < Sn tay os he Ma saree 
No 2 cen skis x if 1X6” voce eee e eee 19.00 19.50 20.29 2x4 to 12"......., 16.00 16.6 
a4. ea doodé 2uv.L0 mnt 
1” EG B &better 78.75 81.98 Boards, SIS or S28 Longleaf Timbers 
68.25 62.00 No. 2, FG Ee a co 92 0:0 ore 49.00 . eeeee No. 1 Sq. E&S S4S, 20’ 
D oe . 63.21 1x8”, 14 and 6’ BUDS sise0k aves, Sete and under: 
No. 1] 69.25 1... tone Rhee Other lengths... ..... 39.47 41.38 a 
rG B&bette re 17 ore iat ca is 1x10”, 14 and 16’ 58.34 soos Saeko Be ee ey hee eye 
D - ter 53.17 53.00 51.02 52.84 Other lengths .. oi i 41.66 42.00 neil ees eer 
No. 1_ 45.23 4626 45°46 45.42 1x12”, 14 and 16’ 49.64 sess- 52.50 Beg RP ESO RE LEED HE Behe 
No. 2 23°95 23°94 9944 Other lengths.... ben 42.70 51.55 a 
No. 3. 17.33 17.00 ..... ae: S — — ae 26.00 Shortleaf Timbers 
6” No. 1, C.M tee. 6 42.46 1xk” .. - canies 6,00 O7. No. 1 S48, 20’ & under: 
No. 2, C.M 26.00 25.12 1x10" 2222, 26.67 Bee e eee eee eee 24.00 
o. 3, C.M 19.50 20.00 EXE” wicageewewe 27.97 BE EOE oo a eateslnen 41.00 
Ceiling No. 3 (all lengths): 
‘* een iat Oy Soe 2 29:25 A600 nss0% Plaster Lath 
2 better 44.00 « : ME ee 21.79 21.61 e - — P 
No. sina ape Hrd naar i Ae iaee _ 31°50 29°98 iS MN BP oi cocnewns 1.42 © 6.25 7s) ee 
No, 2 18.00 20... 20.00 eee 22.50 21.50 BEAL | MO Ss Sooo cer ensien oS : 
meK4” B&better .. . 42.22 46.01 AZ OR : No. 4, all widths and sted 
Rebetter ------- 4228 4000 45.00 43.88 fonts ne. S50 9,89 Heit Toth 
No, 2 19.04 20.00 20.71 21.72 iets i AB ecindsixccueic 22.00 18.6 
x4” B&better 48.00 52.96 55.00 No. 2, 1X6" ......000 0 _ silat 95,25 ae eee | 22.00 19,98 
No. 1 .. 43.00 46.00 lows EERO on cake oie 12’ and longer....... 24.00 21,47 
Partition Shiplap Car Material 
x4 & 6” B&better 58.00 ..... 55,19 | No. 1, 1x8”, 14 & 16’ 38.50 ..... 40.47 (All 1x4 and 6”): 
0. .... 50.38 48.75 Other lengths. 40.00 10.27 i ; 09 f\° 
No. 2 ano 2 oer 1x10”, 14 & 16’ ie 43.00 ren a ‘ee ea 
6” B&better ......... os . 58.93 No. 2? (40 to Pia steed 8’ anaes are “ 49.35 
nee ee ee 26.66 20.12 25.16 26.37 Wend M4’ ... 58.04 
Bevel Siding i: ae ee oe eee eet 26.66 a. Te 29.10 20.0 16° 56.50 
x6" B&better 23.00 30.00 . i G5, | dl a a arr 26.44 26.50 25.81 26.62 Bee Mey * ts 
wa ete a Sus 34.06 | No, 3 (all lengths) No. 2 90and. 18%)...:. aan Oe 
a 27.00 24.00 Rie lvaceid- ope sera 21.00 20.00 22.00 22.44 10 and 20” ..... 55.00 46.00 
Drop Siding BROS 6546sbravas 22.50 21.6¢ 22.82 LL, aE PRES AP Por wees 44.00 
- 5 & tiples 55.00 os. 
Ix4 or 6” B&better 49.48 52.00 50.82 51.07 Dimension, tae , +: ee as 
— 1 44.63 47.00 42.65 47.25 No, 2,-2e: 2790"  nwasvs 7s + ee edie. 0 RES Car Decking 
vO, rT 25.50 28.69 31.85 i 30.95 31.80 N 2°” 9 10. 18 or 20° 37.50 
No. 3 .,. weees 19.00 ate | 31.84 32.25 OD Sy By OR ED 
18 & 30’... 3.97 36.01 
Finish 10’ to 20’ 30) 28 Ce oe Car Sills 
B&better rough Cx OT is oan 28.12 29.92 S48, Sq. E&S 
1 A _ 9° D229 6 
x6 to 12”...... or 58.00 60.50 ..... 12’ ore - 83 29.07 Up to 9”, 34 to 36’ cee 42.50 
ae 57.00 47.00 50.00 62,11 16"... 1.60 29.88 : ; : oe 
ix8” 11!) 58.00 52.00 66.00 18 & 20°. 33.30 33.38 Up to 10”, 34 to 36° 35.00 
ix5 and 10” 66.00 -... ©6893 10’ to 20° 27.50 ..... | Up to 12”, 34 to 36’ 35.00 
IHUS” ne bewvacwier 65.50 a 69.49 25: Be vk ws 29.50 $2.10 Up to 14”. 34 2@/ 51.00 
1%x4 to 12”... 73.25 59.12 80.75 | 30.69 80.78 ita eee ge re 
1% : ox ow oR = re OD --aslogiys 30.37 30.87 oo to: 40"... 55.00 
12 and 2x4 to 12 7.50 err 70.41 18 & 20’ 34.29 
6/4 & 8/4x6”"... - 68.00 sat 10’ to 20° 29 50 Car Framing 
6/4 & 8/4x8”....... 68.00 * 2x10". 10°... i ™ 20° 26.00 
6/4 & 8/4x12”".._. 79.00 x ~ A as 5 3074 8” & under, 20’ & und. 36 
B&better Surfaced: 16° ...... 83.19 31.00 32.25 Ties 
oe PO Be 0:6 6.0 Fa0 eee eres 58.00 57.00 setae : ws! gt ape waeee 34.69 7x8", 9’, 90% heart.... $8.33 | 
PROOF Oe Hobe we od. eaaue nasa Ae ¢ rr 20’ 34.06 steee y . 3 f 
BEI” 5 6cop5,seweee ns: 50.00 oghs 2x12", 10" .. 35.16 34.12 No. 1 Sq. E&S 32.00 
eee toes. 6025 ti... 666.38 12° 22122) 33/81 33.00 33.03 
x5 and 10”.... 66,22 65.43 69.32 BO cnc iedie 33.73 33.62 33.73 
tp hag? 69.88 64.96 69.24 18 & 20’.. 34.66 -- 3486 | CYPRESS SHINGLES & LATH 
1%x4 to 12". 2.” Tesi ' 73.61 10’ to 20’ 35.13 abet é 
1% and 2x4 to 12”. . 80.00 ee 70.15 No.2 Bae We lk acsan 29.58 28.30 30.14 . , A ing are 
1%x4 to 12”.......... 58.69 59°89 | ere 28.44 ..... 27.17 28.44 Cincinnati, Ohio, Feb. 26.—The following § 
3/ 4x5” & 10” ; Bates eee 6’ weca SRR. OT 28.42 9 A Zia : 
“6 yi se — aiid 70.50 “e oa "30°." ee vr - 39 ped as 7 average prices today f. 0.b. Cincinnati 
Surfaced: ’ on? J i 
1x4” ge = 10° to 20 30.81 . Pe steee Rules of March 18, 1922 
1x6" ae 2x 6 4 erate a8 pd 7 33.00 ape 
Bag “eae 1 6 02.66 a? aaa € Py hs OF ) 9G 18) 5 . 
EE, eS eGo 8 4%%090% 54.01 16° 9499 ~~ 59.17 263 Shingles 
z ” cy i |, eer ar 20.1% 26.3% 
+0 Paella 59.00 18 & 20’... 24.18 27.22 27.49 Best Primes Economies 
PSS Fa Cw ale ave 58.26 10’ to 20’ 25.88 ae ee $5.38 $2.18 : 
”» Q”" , 28 » 2 Al .e 2 a ede o. 6 88 £68 SS 0.8 8 8 Be Debian Dam. a 
ead Casing and Base Pe Tee il ates 1) B80 bese | ae 6.38 4.38 $5.46 
s&better: 7 9 « BY: oO7 EY Bie a acai a lag a 6 a a aan 
4 and 6”.. 69.92 ee Baal se are 6.68 4.93, 3.6 
ok las || er 75. 10” to 20° 28.78 BAe « sskinn De Go's culdiess eae ee ee 6.68 4.93 5.68 
7.0 a | sea ates cs S200 
oo ws Re 26.00 31.00 29.00 Lath, 3x1! 
»Mbetter: Bois hate is 29.83 82.00 29.88 i , 
ix4 and 6”.. 67.06 18 & 20'.. 32.50 32.49 32.80 | Vo. Jf. i-foot No. 2 4-foot No. 3, b-fomt 
1%, 1% & 2x4 & 6” 76.93 10’ to 20’ 30.94 27:00 ..... $9.05 3.5 $4.00 
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7 Feh The following are current f.0.b. mill prices on Arkansas soft pine made during the week ended Feb. 23 
Flooring Fencing and Boards Ceiling and Partition S2S&CM—Shiplap 
| Edge, grain— 1x3” 1x4” No. 1 No. 2 No. 3 %” 5g” ** 4” a 4 
: : E ae BU as _** $80.00 1x 4” .......$36.50 - $20.00 $16.50 Cig. Clg. Cle. Part. «oe ganas de de ai: 7 
Bahetter rec teeeeeeees $83.50 76. eo i CF sucess Gee 24.50 19.75 | B&better .$47.25 $50.00 $52.25 $56.75 | iy ge °° a8 99 27:00 21. gr 
.. 994 PE an eer se f eS" 2... ces BOO 26.50 21.00 | No. 1...... 38.00 40.00 43.25 46. i ee ee a oan 
» 2 Pe es onss 6 ss | sae cc dees 0 Cew Uo es 2195 "se geog | 1x10” . — a sae 
y, - PEGS" ke Ee 30.25 22.25 ; ; 
0  - We ester nha ee $61.50 $54.50 sea = oa.SS - ” Dimension—Dressed _ ‘ Lath aie oars 
fr Tg a eeaieaee ee Finish—Dressed 12, 14.10, 18 12, 14,'10, 18, | %x1%—A eee ee, Bi EM 
, SP A A RIAL Ce SEE SISO B&better ’ c 16° 3 30 eol® , See enetet 
BES Lf Ga cdncnscivns an aeeeee 55.25 | $30.00 $33.00 2x 4” $27.00 $30.00 oldings 
Casing and Base EO MD ici sce nda cnet 68.25 - 58.00 | 28.00 39.00 Ox 6" "25.00 $37.00 1% and smaller. .21 percent discount 
es B&better BEG, TOG BD ace ae woe €R20 64.50 29.75 31.50 2x 8” 26.50 98:95 | 1% and larger....16 percent discount 
i Ge vo ec cores esececeh iawn $72.50 1%, 1%, 2” x4 to 8”.... 74.25 30.50 35.25 2x10” 27.00 = 28.75 —— 
—_— 2 es” SRA arta eee crane Ee oe ‘AT. 1%, 114, 2”x5, 10, 12” 78.50 es 32.00 33.75 2x12” 27.50 30.00 **None sold 
0 5s 
a NORTH CAROLINA PINE 
32; Norfolk, Va., Feb. 26.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
“ . Edge, rough— 3 phe oe 941 an >. 00 $2 Pon Cull & phe ys No. 2 & bette: 
952 1/4 33.00 @ 65. 41.00@42.0 26.50@27.50  $24.00@25.0 bi r 50@ 6.75 ante: am s 68.00 @ 71.06 
0 4% HY "67.50 @70.00 43.50 @ 47.00 97.5 38.5 5 sii oe wax eit ae by o> + Soo ees -* 31.00032.00 ~ " ¥ 0s. 00@75 04 
4.9: 70.00 @ 73.00 45.50 @ 49.00 27.2 «6 Pe ccee Factory, 2”.. 30.00@34.00 10”.. 32.00@33.00 10”... 73.00@ 78.06 
D4 reseees 13.00@76.00 49.50@53.00 : -@..... Sizes, 2”..... 24.00@28.00 12”.. 33.50@34.50 12”.. 77.50@83. 06 
"4s Rough 4/4— Penn ‘ Finished widths— No, 2 & better No. 3 No. 4 
: en alae wags at $68.50@70.50 $44.50@46.50 $30.00@31.00 $27.50@28.50 7 i ae er sce mn@s « 
DF cea tuas anes 70.50@72.50 "46.50@48.50 °31.00@32.00  "28:50@29.50 | Flooring, #x2% and 3” rift + +++ 90095300  $29.00@30.56 
- — ipteendionetess 75.00@77.50 — 50.50@52.50 — 32.50@33.50 —-29.50@30.50 | ‘on CR shave nesccn Oe | coaanse | 14nensLee 
x an k strips, Nos. 1 24 1 2.$43.50@44.50 B l t t -@lling, i ree 35. 75 @37.75 27. @28.5 > - ® — 
8a ee Box , mney oe T7500 18.50 "Wee. es ‘og 3 a -.. -$51.00@ 53.00 CUETO CCC TT eee 39.00 @ 41.50 29.00 @31.00 19.00 oo 
“ = Cull red heart....ccees 12.50@13.50 NCA SEs tNccncecddudewew sawae ie 19.50 @ 68.50 49.00 @ 53.00 29.00 @ 30.56 
» Mo 
oy NORTHERN PINE 
i 3Aly Duluth, Minn., Feb. 27.—All classes of northern pine lumber and dimension are firm at the recently revised quotations. Further advances on seme 
0 ~ items are expected. Prices f. 0. b. Duluth follow: 
oe ComMoN Boarps, Rougu— FENCING, RougH— - ? - ‘ 
; “i =i nl wh — raf a 6”, No.1 $59 00 ase 00 my $09.00 eens 
* : ” ap We Ravaacuacadeda ‘ k . 
she No, 1, 8”.......$60.00 $62.00 $67.00 $67.00 $67.00 $70.00 $70.60 Beanie 46.00 49.00 51.50 54.00 54.00 
1 eee 66.00 68.00 74.00 76.00 71.00 76.00 76.00 No. 3 3200 34.00 36.00 37.00 36.00 
ee 70.00 73.00 80.00 80.00 75.00 += 80.00 ~— 80.00 ‘6 Seen 56.00 58.00 62.00 63.00 68.00 
NO Be ev haees - 49.00 51.00 54.00 56.00 54.00 59.00 61.00 , No. | Pokanedaiditates 39.00 42.00 47.00 53.00 53.00 
Ae sececes 52.00 54.00 57.00 57.00 54.00 59.00 61.00 No. -  lelores x eepians 28.00 30.00 32.50 33.50 29 5 
eee ee ee ee psp inne: 
, ono No. 3, E Gkincas 35. 37. : ; ; 39.0 -00 " i t 4”, $31: 6”, $33. 
Boos I cere 35.00 37.00 39.00 39:00 39.00 39.00 39.00 ee ay Ra —— aieeiaiiaaaeaentialididaiadi tee 
ass rina 37.00 38.00 40.00 40.00 40.00 40.00 40.00 5” fencing, same as 6”. 
i For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12- inch, $32. 81 or 28, add 75 cents; S1S1E, add $1; S4S, add $1. 3 
= For S1 or 2S, add 75 cents; SIS1E, add $1; for resawed, add $1. Flooring, 5- or %-inch ceiling, or beveled well tubing, add $2. 
Ee Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
nay No. 1 Piece Srurs, 81S1E— SIDING, 4 AND 6”, 4 TO 20’— " 
447 6 8’ 10° 12’ 14° 16’ 18° 20° 4” 6” 4 ¢ 
2x 4”....$35.00 $37.00 $39.00 $39.00 $38.00 $39.00 $41.00 $41.00] B&better ........... $56.00 WOR Ue eddedssactsecsdcces $29.00 $29.00 
2x 6”.... 35.00 36.00 38.00 38.00 37.00 38.00 40.00 MRO OC seveccade ésceecdece MEO 51.00 SE Cé&better... 46.00 46.00 
18.64 ot +0 = pe pee “ es Pye ye ry EP sesecadveecesedseus 44.00 44.00 
6 4% 2x10”. 36.00 37. : 5 ‘ R A 
ge 2x12". .". 37.00 38.00 41.00 43.00 41.00 40.00 42.00 = 42.00 | «Siding may contain not to exceed 20 percent of 4- and 9-foot. 
21.4 2x14”.... 42.00 43.00 45.00 47.00 45.00 45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
No. 2 piece stuff, $2 less than No. 1; pine, rough, deduct 75 cents; D&M grades. 
or S4S, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
63.05 
58.0 
128 DOUGLAS FIR CROSS TIES 
56.50 [Special telegram to AMERICAN LUMBERMAN } [Special telegram to AMBRICAN LUMBERMAN] Chi Fr T : : P 
460 Seattle, Wash., Feb. 28.—The following prices Portland, Ore., Feb. 28.—Fir prices today, penning cn ee ee 
bre paid for yard items, f.o.b. mill, were reported | ¢. 0. pb. mills, are as follows: prices prevail, f. 0. b. Chicago: 
today: Untreated 
7 wo Vertical Grain Flooring — — 
oe High Low vailing - a ap pine 
37.50 | Price Price Price 1x4 — 7 poe CECE CEODCRGOMERNECED a weaeeEE $59.00 No. 5, 7x9”, 8’, 9-inch face..... $1.70 $1.26 
Floori ‘ ORE cceccecececeacesoneseescees 54.00 | No. 4, 7x8”, 8’, 8-inch face..... 1.60 1.15 
7 ooring ING CMMI oc Vinal Etetavaceceea saad -- 45.00 | No. 3, 6x8”, 8’, 8-inch face..... 1.50 1.05 
1x4” No. 2 Cigar Wie <6 $56.00 $53.00 eaeea 1x3 and 14x4” No. 2 clear and better....... 55.50 | No. 2, 6x7”, 8: T-inch face..... 1.35 -96 
w NO 8 VE. o.oo senses Vy ne -? eee PO Ec visiccsnasxesns 43.00 | No. 1, 6x6”, 8’, 6-inch face..... 1.20 80 
1x4 i 2 and better s.g.. 41.75 40.00 eecce 
; Di Siti iisn, odcsleciacaes 36.00 35.00 wiees Slash Grain Flooring Red oak and heart cypress ties, 10 cents less 
x6” No: 2 and better .... 43.00 ar rar rece - than white oak; sap cypress, 20 cents less than 
ee 2 1x4” No. 2 clear and bettéPF ......ccccccces 42.00 7 
NO. 38.8. cesses sees ROMO sess Kanes My IE atic aca anes saan cad oucaces Sago | White ome. 
Stepping 1x6” No. 2 clear and better............c00- 45.00 Douglas fir cross ties, all sizes, $46.00 per thou- 
No. 2 and better clear..... 72.00 Woe ; ING BOIS “cadicde cra dacauucadedakadee 40.00 sand feet. 
Finish Vertical Grain Stepping — oe 
1x8 ¢ ” ; F . ¢ 
ae Cheine aun pak ane neta 2 ay vee see 1% and 1% No. 2 clear and better......... 70.00 | White oak ......... wert $52.00 $48.00 
38.38 : re SA RRS Rs nas ena si Finish A sins sadinctiernesvoteaets 48.00 45.00 
32.00 ; Ceiling _ NTE elit ciscnerssccccenanes 50.00 49.00 
t 4X4” No. 2 and better ... 43.00 42.00 ve NGu:S CIGGY ANG DOtlGPs cb kddic hi ccce ce dwcccue 60.00 
; NOD. cckvecscwscs cus GoeUle $3.50 rina Ceiling 
‘ 1x4” No. 2 and better ... 43.00 410.00 eae ‘ os : 
TH i 36.00 aeer scooe | 66x4” No. 2 clear and better ........cccee- 43.00 St. Louls, Me., Feb. 26.—-The following cross 
» aye Drop Siding ING: @QIGAE ccceadcdacdnacas rrrrrere 34.50 | tie prices prevail, f.o. b. St. Louis: 
1x6” No, 2 and better .... 45.00 eect a 1x4 ae : pi noe and better ....eccccseeee snes Untreated 
No. "neh jereiaeseyar ts 4150 oe No. COE Cceddckdacaeswcmadeccives ! White Southern 
ey er hey re ae - 30. ‘00 ; pasce | SRO" Noo % Clea and DOtee. <..csaccnecsavs 44.00 rs ha a 8’, a os oe ence 7 “s 
? INGO CIGGD cxccanececueusecdeuedananes 9.50 No. 4, 7x8”, 8’, 8-inch face..... 1.5 -0U 
pmies Dimension, No. 1 Common, S&E ~, ’ No. 3, 6x8”, 8’, 8-inch face..... 1.35 1.08 
j MO 5 UO NE PAP els clo, 21.50 20.50 Salens Miscellaneous items No. 2, 6x7”, 8’, T-inch face..... 1.25 -98 
48 I wey Plank and Small Timbers Fir dimension— No. 1, 6x6”, 8’, 6-inch face..... 1.25 87 
i 27) ie ) , +, 23 — : - 
63 3x12") 12 i. 16” at 37 a cae sane 14-foot or shorter, over list.............. $ 4.00 Red oak and heart cypress ties, 10 cents less 
68 ts ees se ole tes ses) NG+. 00 28006 OVOP MiG cccswecctcccdcdees 4.00 than white oak; sap cypress, 29 cents less than 
68 aa Timbers, 32’ and Under 22-foot and longer, over list............. 6.00 | white oak. 
A | et es ee 26.00 ee aces Boards, Over list......ccceccccccccccscccece 3.00 Switch Bridge 
: Vertical Grain Fir Shop. Small timbers, over liSt.........sseeesseees 3.00 Ties Plank 
Tee ae Se a nenitrieens 45.00 Bee .... | 6x6” and larger timbers, over list.......... 1.00 sige —— 
i MERINO a me x 50 ate Saaa Fir lath, per thousand, dry ide tadcdeeeanes 5.00 Lo |) 7 $45.00 $45.00 
Re, eae aa aeernis 35.00 der cave © CQMMUMNEM PONGIME cocccecccescasecndecdiens SOGAE DRAG ORME 55.5 ccaccenwacccaccas . 43.00 43.00 
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The same high quality 
—the same fine steel 
and the same edge-hold- 
ing properties that millmen in all 
parts of the world have recog- 
nized for years are found in all 
Simonds Saws. 


Wide Bands, Solid Circular or 
Inserted Tooth Circular saws 
bearing the Simonds trade mark 
are the best and most economical 
saws to buy. 





Simonds Saws, Machine 
Knives and Files are fully guar- 
anteed as to quality and work- 
manship. 


Write us about your require- 
ments now. 


Simonds 
Saw and Steel Co. 


“* The}Saw Makers” 
FITCHBURG, MASS. 


CHICAGO, ILL. PORTLAND, ORE. 
DETROIT, MICH. SAN FRANCISCO, CAL. 
NEW YORK CITY SEATTLE, WASH. 
LOCKPORT, N. Y. MONTREAL, QUE. 
MEMPHIS, TENN. VANCOUVER, B. C. 
LONDON, ENGLAND ST. JOHN, N. B. 


Simonds Mfg. Co., Ltd. 


New Orleans, La. 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Feb. 26.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


Clear Select No. 1 com. No. 2 com. 
SE $60.00 $50.00 $35.00 $24.00 
OP eich Sie 60.00 50.00 32.00 22.00 
DP sewtemsnisein 57.00 47.00 26.00 19.00 
Louisville, Ky., Feb. 26.—Demand for poplar 


siding continues very active and local companies 
are operating siding plants at capacity in or- 
der to meet demand and get some stock ahead 
for what is believed will be the greatest spring 
demand in years. Local quotations, f.o.b., 
Louisville, are: 


Clear Sclect No. 1com, No. 2 com. 
Bosse tere Glewieee $62 $52 $35 $24 
OD wis biclereelaied 62 52 32 22 
ew ctedivia Siete 57 47 26 19 


POPLAR 


Cincinnati, Ohio, Feb. 26.—The following are 
average prices, Cincinnati base, on ‘“‘soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


4/4 5/446/4 8/4 
VALLEY POPLAR— 
BUTS 5: 95650,0.0.0008 $110 @ ~~ ae 5@ 120 $120@125 
Saps & selects. 80@ 85@ 90 90@ 9d 
No. 2 COM. «s,s 60@ 63 65@ 70 T@ 75 
No. 2 com. A.. 38@ 40 40@ 42 


42@ 45 
32@ 35 


$130@135 
100@105 


No. 2 com. B. 28@ 30 30@ 32 
“Sor a ‘Tex TURE” ‘PopLaR— 

BPRS 5.3 cide ween $120@125 $125@1 
Ave & selects. 90@ 99 a 100 


No. 2 COMs.00.6% TO@ TH 5@ 80 80@ 85 
No. 2 com. A.. 42@ 47 47@ 50 5O0@ 53 
No. 2 com. B.. 382@ 35 3o@ 388 35@ 40 


WEST COAST SPRUCE 


{Special telegram to AMPRICAN LUMBERMAN] 
Portland, Ore., Feb. 28.—The following are 
prices prevailing here today: 





BATON BRAS os nisin ssih5 sends deuce geese $78.00 
BN UNI Boiss e050, 056 oeiecoincereiets win okt 68.00 

BPOV GL ANU) RNa o 6's.06-0.sis saeco elses ne Sale oe 39.00 
Rs Speed Nw erseeeom ea 40.00 

PIMUEAR lis sta tet rent ts 0cs wre Cote as areas besa Pat uipa winiewise'y 6.00 
Factory stock, i. nlanaie ce eae eladim bins emeiavse em ole 42.00 
Oe b HSIS a LOaiwis oar eee eee 50.00 

if Ds shale ieial ee RWIS 6S weak ae aCe 50.00 

EL wis MaGisiels ais sie aS wae wSaioie pats 50.00 

TGs i Le ae ea 53.00 

Common rough dimension eeee 25.00 
SOK AGM OR, CL EON 6 y wi0 6251s 04:4 6846S oe sae 20.00 
Bir Gried ...ccccecseccccccees 22.00 


WESTERN PINES 


{Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., Feb. 28.—The following are 


f. o. b. mill, and f. o. b. Chicago shop, prices: 
No.2 No.3 
com. com. 

Se AO ROTI oicee sed sce h de cease $36.00 $23.00 

1x 6” S NG 10", 10 RO 10" icc seccs 37.00 27.50 

ET age |S Oe |: ee ae 36.00 27.00 

1x13”, and wider, 10 to 16° oo6sccc0 38.50 29.50 
No.4 No.6 
com. com. 

LEE BHO) WIDE? «6.5.6 55-6c0 saws a acess $20.00 $12.00 

SELECTS— 
B&btr. a” “> 

ixd”, 6” and 8”, 10 to 20" .6.6i% ss $79.00 $63.00 

MRRO odie sis ance ethie no wcie vee Oe 88.00 83.00 72.00 

OMG. is ee a ale@ wees ow inlelares ale ae pe 89.00 77.00 

SAR" OO WOR sis. s bivcccscsces 99. 94.00 82.00 

5/4, 6/4x4” and wadr., 10 to 20’ 97. 00 92.00 80.00 

B/S ORG WEL: occ sicccicsccecic 99.00 94.00 82.00 


SHop S828, F.0.B. Co1cago— 
No.1 No.2 No.8 
S/4 i: ea $ 85.00 $70.00 $47.50 
SO ee ee Te 100.00 80.00 47.50 
a straight orders for ‘‘No. 3 shop and better’ 
without specification as to amount of each grade, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $2. 





Spokane, Wash., Feb. 26.—Quotations on west- 
ern and Idaho pines and white fir are as follows: 
WESTERN WHITE PINE, 16-Foot, INCcH— 


No.1 No.2 No.3 No.4 No.6 
aE eS $56.60 $37.50 $23.00 
rere e 56.50 38.00 27.50 
Bugs BU vssse0 55.50 35.00 26.50 
eee 9.00 36.00 27.00 
ie en eee re $20.00 $13.00 
IDAHO WHITE PINE, 16-Foot, INcH— 
Jsewreneee 00 $55.00 $35.00 
B...casw sane 62.00 66.00 39.00 
BY. seetewane 60.00 62.00 39.00 
| nO ate 63.00 52.00 39.00 
| er OS 66.50 64.00 40.00 
BT Me PORE cise ase. ister $22.50 $13.00 
WESTERN PINE SHop, S2S— 
Factory Com- 
No. 2 mon 
ve & 6/4.. a 60 $63, 50 $48. 50 $28. 50 
Sk ere 8.50 73.50 68.50 28. ” 
|, See ae » $34.25 
WHITE Fir, 6- To 20- Foor, INcH— 
-6” 6” 8&10" 12” 4*&wadr. 
No. 1 & 2.. eg 00 $31.00 $32.00 $33.00 
MNO: B vec eww -00 26.00 27.00 28.00 
eM catihucccueac ses eee. Soe $20.00 





—— 


FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Feb. 24.—The 


cedar products for the week ending Feb. 24: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No. 2 
C&btr. btr. C&btr. Cane 
1S RS $57.50 $47.00 1%4x3”.. < 50 $49.54 
8 53.00 47.00 1%4x4”.... 57.50 495) 
RG i scares 56.50 49.00 1%4x6".... 59.50 49.55 
Slash Grain Flooring 
<r $40.00 $37.00 14%4x3”....$50.50 $39.54 
3 yan 40.00 37.00 1%x4”.... 47.50 39.55 
PG 64 5900 43.00 41.00 14%4x6”.... 49.50 39,5) 
Vertical Grain Stepping 
Re a OA oe OO TE” oss swcweresocons $70.00 $60.69 
16, Te BN S00 1A” cesses coe ceises 72.00 62.09 | 
Finish, No. 2 Clear and Better, S2S or S4g 
1x4” Sia bieis Wisiena wielbiwiesiue seemeee sae eas $55.00 $49, 
ME ate ncaa are mire <4 4.0ie 8:01 @ a waieisieieial sie Hace 56.00 50.09 
on 2 and 107.0603 Reietetn eR eile SO aeca 57.00 61.09 
OP ee Con eT ee 59.00 63.0) & 
rs 1%x6, Oy COHAN U2 biicdcsc caer 60.00 54.09 
ee Ee rere errr rrr 59.00 63.09 
oy Ond 824, S$ ONG 12" occcccvcscsese 67.00 61.00 
Ceiling, CREB and C&EV, and Partition 
3gx4”.....$36.00 $31.00 Oe $39.50 $34.59 
1. eer 38.00 32.50 WBEG” .00< 41.50 36.00 
CORA” oc we 36.50 31.50 ee 40.00 35.00 § 
PE sca 39.00 36.00 EEO’ svoc:0 42.50 — 39.50 
Drop Siding, Rustic 
ROO $37.00 $34.50 BEG oieszee $41.00 $37.5 
i (Gg 39.00 36.00 ERO” 6 6i4:0 016 48.00 45.00 
Fir Battens 
ale <1 Sere $0.80 . OG c's sarees $0.95 
Be Oe WOasisin ei sielse WOU: 76 Oy ee sansineeue 1,00 
Lath : 
Pir, Per tChoOuUsaAGs.oiscocccesswccasovicveaves $5.00 | 


Common Boards and Shiplap 





Common Planks and Small Timbers 








PRACT payaecn nh srercras fonts aioak eeierae $21.00 $18.00 
Beam A AB or sh 5 cars uate orciewe Cite ces 20.50 17.50 
LEMOS 3: |e ia Raat Pein oe RO eta 21.00 18,00 
| UM a LA 2 | gg 22.00 19.00 
Common Dimension, S1S1E, 12’ 
No.1 No. 2 No.1 No} 
com. com. com, com, 
2x3, 2x4”. .$20.50 $17.50 2x14”..... $23.00 $20.00 
2x6, 2x8”.. 20.00 17.00 V5 a rr 24.00 21.00 | 
2x10"..... 21.00 18.00 2x18”..... 26.00 23.00 § 
el | ane 21.50 18.50 2x20”..... 28.00 25.0) | 
Common Dimension, 2x4”, SiS1E 
Bio: Siore inca $19.50 $16.50 18’....... $22.50 $19.50 | 
| as 20.50 17.50 24’....... 23.50 20.50 
BG entees.cs 21:50 18:50 $2% 2.0000 25.50 22.60 F 
Common Timbers, Rough, 32’ and Under 
No. 1 = “No.1 del. 
com. om. com. com. © 
6x 6”. - $22. 00 $25. 00 18x18"....$26.00 $29.00 | 
10x10”.... 23.00 26.00  20x20".... 27.50 30.0 | 
14x14”".... 23.50 26.50 22x22"...: 29150 32.50 | 
16x16”.... 24.00 27.00 24x24”.... 32.00 7 
Common Timbers 
34 to 40’. .$24.00 $27.00 72to 80’.$49.00 $52.00 
42 to 50’.. 28.00 31.00 82to 90’. 59.00 62.00) 
52 to 60’.. 34.00 37.00 92to100’. 71.00 74.0) 
62 to 70’.. 40.00 43.00 
Railroad Material 
6x8 ties, rough...$17.00 7x8 ties, rough.. .$18. 
7x8 ties, rough... 18.00 INO: 3 CI6Bs..00 acc 10.04 ) 
Boards, $1S, or Shiplap : 
No.1 No. 2 No.1 No.3} 
1x2 &3"..$2100 $1800 1% @ 140 ON 
x | e f 
1x4”...... 19.00 16.00 x4” $21.00 $20.0) 
ae 16.60 x6”..... 21. 18.5) 
1x8 & 10”. 20.50 17.50 x8 & 10” 22.50 19.5 
1x12”..... 0 18.00 x12”.... 23.00 20.0 
1% x2 & 3” 23.00 20.0) 
RED CEDAR— : 
Comomn Boards and Shiplap 
G(r $17. 50 $12.50 1x10”..... $20.00 $16.0 
J. re 18.00 12.00 ixi2”..... 21.00 16. 
Te ¢: hee 19.00 14.00 } 
Flume Stock E 
SOP os sone $23.00 $18.00 1x10”..... $25.00 ‘nh 
ee 24.00 19.00 1x12%..... 26.00 3 


following 
prices were realized on fir, western hemlock and § 
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CK RED CEDAR SHINGLES 
seattle, Wash., Feb. 24.—Eastern prices, f.o.b. 
mill, are: 
lowing First GRADES, STANDARD STOCK 
ock ang Per Square Per M 
> 6/2 $2.3502.90 §2.9503.00 
; gare. CF o.cs cece 52.35 3 -95@3.00 
fe gate, 5/2. 025026 - 2.55@2.60 3.20@3.25 
Sctre CIATS «0. cc ecees 2.96@3.00  3.70@3.75 
perfects, 5/2 ....+-.+45- 3.29@3.33 3.09@4.14 
No.3 & BurekaS ..----+-eeeeeee 3.02@3.06 4.15@4.20 
C&btr Perfections .........06. 8.79 5.15 
) $49.55 First GRADES, RITE-GRADE INSPECTED Stock 
| 495) pxtra stars, 6/2........ $2.43@2.47 $3.05@3.10 
49.50 F Extra stars, 5/2........ 2.63@2.67 3.30 @3.35 
Extra clears ........+4. 3.12@3.16 3.90@3.95 
Perfects, 5/2 ...ceecses 3.37@3.41 4.19@4.24 
| $39.54 WiPOKAS «6 ccncccccscoes 3.13 4.30 
89.50 PerfectionS ...--eseecee 3.86 5.25 
39.5) SECOND GRADES, STANDARD STOCK 
Common stars, 6/2...... $0.71 $0.90 
Common stars, 5/2...... 87 1.10 
$60.69 Common clears ......... 1.68 2.10 
62.00 | BRITISH COLUMBIA STock, SEATTLE MARKET 
$48 Mm See MCAMAGIOR) 2 esses cctoeunsie $3.65 @3.70 
fF XXXxXX (U. S.) .......$3.53@3.65 4.40@4.45 
$49 | furekas (U. S.)........ 3.49@3.56  4.60@4.90 
50.00 |  Perfections (U. S.)...... 3.97 5.40 
51.09 : SN 6/2 16: (Canadian)... sccsesccs 1.60@1.80 
530 — XX 5/2 16 (U. §.)..... 1.75@1.87 2.20@2.35 
54.00 @ XX Eurekas (U. S.)..... 1.59 2.20 





63.) | XX Perfections (U. S.).. 1.59@1.70  2/20@2.35 


tion , ‘ 
$34.5 | For Editorial Review of Current Market Con- 
36.0) ditions See Page 33 ft P i fh ss d F 
35.00 pare eae orten impairs e ciency and may rorce an 
39.50 | ° e 
NORTHERN PINE operation into embarrassment. 
$37.5) § Buffalo, N. Y., Feb. 26.—The northern pine 
45.00 | market is strong, with a fair amount of inquiry. rT: . *ye.* 99 
| No changes in prices have occurred of late. Mill Troublesome hang-over liabilities 
i stocks are short. At present trade is being held 
—_ up to a large extent by the difficulty in getting should be funded under a Secured Loan 
cars. . é 
ae on the Fixed Assets at long maturity. The 
+ $5.00 | Boston, Mass., Feb. 26.—Northern pine prices » ie . 
| are firm and business is expanding. Retail time to arrange such financing is when 
No.2 yards are handicapped in their effort to get ° 
com, stocks in shape for spring building by the em- money 1S abundant and rates favorable. 
$17.00 bargoes enforced by railroads between mill : 
15.00 centers and New England points. Box and . : , 
ith shook manufacturers are buying lower grades Correct Financing 1s the exclusive field 
17.00 freely. of Bs ul . 
18.50 ° 
Hy North Tonawanda, N. Y., Feb. 26.—Local busi- of our organization Consultation is 
18.50 ness is reported good but embargoes to distant 4 M 
invited. 
points keep back shipments to consumers. For 
3 ; the first time this winter the car shortage has 
$18.0 reached a stage which causes much concern to 
co shippers who have consignments to go forward 
19.00 § to places where permits are obtainable. Dealers 





i say there is plenty of business in sight with the 


: breaking of the weather conditions which have 
No.? been most unfavorable this winter to the in- hh j 
=| = ME/US Cr COMPUN 
$20.00 l 


21.0 | EASTERN SPRUCE 


23.00 
25.0 Boston, Mass., Feb. 26.—There is a good de- Successors to Lyon, Gary & Company 
mand for eastern spruce and excellent prospects , 
$19.5 for wg business for months to come. Rye Portland, Oregon Chicago 
ah market is unquestionably firm. The spread o a 
20.50 
ey quotations has narrowed. Some producers of Yeon Building 208 South La Salle Street 


random lengths and boards are now quoting $1 
der or sO more than the higher prices reported last 
week. The base quotations on dimension sched- 




















= ules range from $48 to $50, the higher price being 
$29.00 demanded on frame orders at all difficult. Some 
30.50 | large factors will not shade $50 on any kind of 
32.50 | a dimension order. Quotations: Dimension, rail 
36.00 | shipments, 8-inch and under, $48 to $50; 9-inch, 


| $49 to $51; 10-inch, $50 to $52; 12-inch, $52 to $54. C eV 
52.0 Provincial random, 2x3 and 2x4, $36 to $38; 2x6 Dew @ — “ CARLES? = g oe) 
$52.00 and 2x7, $36 to $37; 2x8, $45 to $46; 2x10, $47 to ASeL Qe a a8 ray) — ( 
mua)  *48. Covering boards, D1S, 5-inch and up wide, — Oy ” OORING (tz y 
Aas and up long, $34 to $35; matched, clipped, Nats ALITY OAK FL KAN 
J- to 16-foot, $37 to $38. x =a hcl aan. WEN 
da Se ve _: 
OP) 


\ 

i" New York, Feb. 26.—Prices hold very stiff and 4 
» 10.00) indications point to a further uplift in the im- GZS 
mediate future. Quotations show differences 


: Tanging between $3 and $5. The rapid stiffening R mM mM N 
7) - 
mat tg sg ng products is already making itself “CEDARCHEST ” Wh e e th ber the 4 pene , 
: “t in the inquiries and demand for eastern a ia en you are in e market for hardwood fiooring and wan 
$20.0; Spruce. Logging is being pushed under the great- Closet Lining an “honest to goodness” quick seller, just specify on your order 


18H est difficulties. The mills are extremely short ; . 
19.50 of stock ‘al. Siiaien au See Of both "scnelee -nesanneagy Sila Quality r OAK FLOORING 








% 
\ 





20.00 salers and are ae eR Rail t Tennessee Aromatic age 

20.08 portation Rayer ring i ag pgp aa pond Red Cedar in x2, 2% __ You'll say it is the finest Oak Flooring you ever handled because 
ninle are ‘anes a wors and 3% inch widths. itis the product of a “flooring specialist.” Order in carlots, L. C. L. 

. or mixed with “Cedarchest ”Closet Lining. 

$15.) HARDWOODS " 

0h chy me DeSoto Hardwood Flooring Company 
mai cago, Feb. 28.—Demand for hardwoods re- MANUFACTURERS AND WHOLESALERS 

ns strong and the market is firm, with the ANUFS SRS Al 

Scarcer and most popular items continuing to Sledge Ave. and Southern Ry. MEMPHIS, TENN. 








$20.0 tend upward. Dry stocks of many items of both 
a1. , orthern and southern hardwoods have practi- 
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“IT’S BRANDED” 


-GIS> 
Yellow Cypress 





After each item you will notice first number of 
months on sticks, second approximate average 


width and third percentage 14 and 16 ft. 
lengths. 
NOTHING PICKED OUT: Each item in 


above list contains every one of the wide and 
best boards produced in that grade. Can sur- 
face or resaw as required. 


WISCONSIN 


Band Mills: DEERING, MO. 


cally vanished from the market, and the move- 
ment of green lumber is heavy. 


Boston, Mass., Feb. 26.—The hardwood list is 
firm thruout. Demand is increasing. Inquiry 
for lower grades has lately become quite active. 
All classes of consumers are coming into the 
market freely, but the recent volume of business 
offered by the automobile industry is the subject 
of special comment. Searcity of dry stock holds 
hardwood flooring very firm. Embargoes inter- 
fere with the movement by rail from the West 
and South. Quotations: FAS, inch, ash, white, 
$115 to $120; basswood; $100 to $110; beech, $80 
to $90; birch, red, $150 to $160; sap, $125 to 
$140; maple, $110 to $125; oak, white, plain, $130 
to $145; quartered, $155 to $165; poplar, $135 to 
$143. Western flooring, 13/16x2% clear: Beech, 
$98.50; birch, $98.50; maple, $108.50; oak, white, 
plain, $112 to $117. 


Houston, Tex., Feb. 26.—Hardwood production 
has picked up slightly, but the market has grown 
correspondingly stronger. Orders are plentiful 
and shipments normal. Demand is strong in all 
items. Oak, ash, sap gum, elm and magnolia 
are in about the same demand as formerly. 


St. Louis, Mo., Feb. 26.—-The hardwood market 
is reported firm, with a strong upward tendency. 
Advances over last week are chiefly in gum— 
quartered and plain sap—and poplar. The de- 
mand for these items is coming largely from the 
furniture factories, tho poplar is wanted also by 
the instrument people. 


Baltimore, Md., Feb. 26.—Strength features 
the entire hardwood list, with the inquiry for 
lumber active, and transactions of the dealers 
limited only by the supplies available. The ex- 
port trade has developed no great amount of 


activity. 

Kansas City, Mo., Feb. 27..—Hardwood men 
report demand heavy and some items’ very 
searce, particularly in common grades of oak 


flooring. No. 1 common is especially scarce and 
some mills will not book more than 25 percent 
to a car. Demand for gum from the furniture 
trade is heavy and anything in furniture grades 
is easy to sell. Walnut also is in good demand 
with the furniture factory buyers. Box lumber 
moves well. Wagon and truck stock continues 
in good demand. Railroads are buying a good 
deal of heavy stock and the tie demand is good. 
Oil rig timbers also are in good demand. 













LUMBER 





Dealers 


and 


100,000’ 1” No. 1 Shop, Rand., 5 mo. 8” 75% 
100,000’ Ix 6” Selects, 5 mo, 65% 
100,000’ Ix 8” Selects, 5 mo. 80% 
100,000’ 1x10” Selects, 5 mo. 85% 
2,000’ 1x12” Selects, 3 mo. 80% 
100,000’ Ix 8” No, 1 Com., 5 mo. 90% 
100,000’ 1x10” No. 1 Com.,, 5 mo. 90% & 

3,500’ 114” 1 & 2, 6mo. 11” 90% 

90,000’ 144” Selects, 4 mo, 8” 5% 
$5,000’ 144” No. 1 Shop, 3 mo, 8” 75% 

14,000’ 14%” No. 1 Com., 3 mo, TY" 90% 

8,000’ 114x 6” No. 1 Com., 2 mo. FO% — : am 1°:741 
100,000’ 114x 8” No.1 Com... 3mo. 50%. In our ad in this publication 
100,000’ 14,x10" No. 1 Com., 3 mo. 90% a a ee —— seal 2 

9,000° Axe” No. iCom. Smo. 90% for the next several weeks we 
100,000’ 144” Selects, 2 mo, S” 0% = A 4 v7 > 
75,000° 1%" No. 1 Shop, 2mo. 8" 75% will show Yellow Cypress we 
100,000’ 194” No. 2 Com., y > 8” T5% poner ‘ . - ¢ Mi; 

$,000° 14x 4” No. y pool iene have on hand at our 3and Mills 

18,000’ Ix 6” No. 1 Com.,, 1 mo. 70% , ners / 

90,000’ 14x 8” No.1 Com., 1 mo. 90% at Deering, Mo. 

100,000" 134x10” No. 1 Com., I mo. 90% 

16,000’ 144x12” No. 1 Com.,, 1 mo. 85% Pafnrea anch i 4 tat ; 
cease’ f° mekeche _—— ox Gee Before each insertion list will 
30,000’ 2” No. 1 Shop, I mo. &” T5% " »VICe ate AWweoO 
36,000’ 2” No, 2 Com.,, 1 mo. 8” 80% he revise d to date, new stock 

16,000’ 2x 6” No. 1 Com., 1 mo. 80% re ¢ > ac £ - ite 
35,000" 2x 8” Now 1 Com, Limo: on being added as cut and items 
36,000' 2x10” No. 1 Com., 1 mo. 80% being taken off as sold. Upon 

. y ,? a pile 
The abave stock is all well manufactured. request we II be glad to quote 


delivered prices on any items 
in which you are interested. 
Watch for our Ad 


every other week in 
about this location. 


COMPANY 


Sales Office: CHICAGO, ILL. 






Columbus, Ohio, Feb. 26.—Demand for hard- 
woods is strong, and a good volume of business 
is being booked. 3uying by dealers is active. 
Factories making automobiles, boxes, furniture 
and musical instruments are good buyers and 
railroads are also placing larger orders. Dry 
stocks, especially in the better grades, are scarce. 
Oak prices at the Ohio river are: 
Vo. 1 
com, 
$90 

85 


No. 2 
com, 
$50 


No. 8 
com, 


53s $20 


Business this month in 
reached the heavy move- 
ments of January. Weather conditions are cited 
as the cause. Common select poplar is in fair 
demand and stocks when sold are hard to re- 
place. Common and better of all woods are very 
scarce, Oak flooring is in good demand and the 
week has brought out a slight advance. The 
month’s uplift has been $5 to $10. <A good de- 
mand for chestnut is springing up from the trim 
and casket people. 


Buffalo, N. Y., Feb. 26.—A fair demand for 
hardwoods is reported by local yards and ship- 
ments are being made to such territory as is 
not under embargo. Industrial concerns are 
making plans for a busy season this spring, 
and are generally carrying small stocks of lum- 
ber. Prices in all woods hold strong. 


FANS 
re al 
pis ease Reere es 130 


New York, Feb. 26. 
hardwoods has _ not 


Quartered 
Plain 


New Orleans, La., Feb. 26.—The hurdwood 
market continues strong, with most items in 
brisk call and prices well held, tho without spe- 
cially noteworthy change. Sap gum is still ac- 
tive, and there is a strong eall for flooring 
grades of oak. Car supply is satisfactory, and 
movement is in good volume. 


Cincinnati, Ohio, Feb. 27.—Hardwood deal- 
ers report a pretty fair demand, with the mar- 
ket showing a firm tone and prospects of ad- 
vancing prices. Stocks low and the old 
law of supply and demand will work to push up 
values should buying develop the proportions 
that are now indicated. 


HEMLOCK 


Chicago, Feb. 28.—The hemlock market has 
shown no reportable change during the last 
week, but remains strong in view of the good 
demand and the very short supply of dry lum- 
ber. Prices have shown no change, but the tend- 
ency on the scarcer items is upward. 


are 








Boston, Mass., Feb. 26.—The market for hey. 
lock is strong. Offerings are light. Both ret, 
yards and industrial consumers are increasing 
their inquiries for dry stock. Only modera, 
quantities are coming in from the west Coa, 
mills and Pennsylvania. Prices continue to shoy, 





an upward tendency. Distribution of easte,, 
hemlock is considerably restricted by railroas 
embargoes. Clipped boards, 10- to 16-foot, ar 


so scarce it is difficult to quote. There have hee, 
recent sales of random eastern boards at $y 
f.o.b. Boston, 





North Tonawanda, N. Y., Feb. 26.—Dealey 


are rather skeptical as to what the advancing § 
‘prices of southern pine and hemlock are like); 


to produce. Much business was in_ prospect 
but dealers are rather apprehensive that th: 
elimbing quotations will tend to check extensgiy< 
building operations this season. Weather cop. 
ditions continue adverse to building operation; 
heavy snowstorms and severe cold prevailing 


New York, Feb. 26.—Eastern hemlock has a¢. 
vanced $2 in the last two weeks. Mills hay: 
very little on hand. The lower grades are scarey 
than uppers in this market. Western hemloc; 


has been sold at $25 mill base on average 
schedule; tonnage, $15. All things point to 4 
further inaterial rise. 


Buffalo, N. Y., Feb. 26.—The hemlock marke: 
is steady with a fair amount of inquiry, |; 
many localities heavy snow is on the ground ani 
retailers will not buy, in all probability, 
two or three weeks. 


FIR, SPRUCE, CEDAR 


Chicago, Feb. 28.—Tho demand for Dougias 
fir is not nearly as strong as it was a mont! 
or six weeks ago, it fully covers everything oj- 
fered on this market. Dimension is coming 
thru quite freely, but boards are reported to be 
very hard to obtain. 


is not much current business from car builders 
Prices hold firmly to former levels, and on som: 
high grade items show slight advances. 


Boston, Mass., Feb. 26.—Retailers, especially 
in southern and western New England, are com- 
ing into the market with some very important 
inquiries for Douglas fir. F.o.b. mill prices 0: 
ordinary dimension schedules are $3 to $4 higher 
now than only a short time ago. Adequate 
cargo space is now available at reasonable rate 
but recent arrivals have been only moderate. 





New York, Feb. 26.—While the demand for 
Douglas fir and spruce has not been quite ‘0 
good, an active market prevails. Large cargoes 
are reaching their destination behind schedule 
time. Mills are talking in materially advanced 


Railroads are buying con- | 
sistently for their own requirements, but there | 





figures and confidently expect a weather relie! 
to bring the trade to their present ideas © 
prices. There are no surplus stocks but quite 
the reverse, 





Seattle, Wash., Feb. 24.—The strength of the 
fir market is reflected in advancing costs of pré- 
duction, at the time when spring demand is due 
to arise with increasing volume. California de- 
mand seems to be stationary, after a long perioc 
of spectacular increases, which have sent roug! 
green clears and common to high levels. Thé 
Los Angeles market is evidently overstocked wit! 
lath, which have slumped heavily 
week. 





Kansas City, Mo., Feb. 27.—In some quartels 
here it is said that the fir market shows sign 
of softness in spots. It has been somewhat 
easier to place mill orders and the supply © 
transit cars is good. Wholesalers have not bee! 
buying heavily of late and are cleaning up wha! 
they now have on hand. 





San Francisco, Calif., Feb. 24.—The fir market 
continues very firm, with a good California ae- 
mand, especially in the south. Local commissi0! 


men have plenty of inquiries and their chié 
difficulty is to get the mills to accept order’. 
Production is still below normal, with logs scarce 
as a result of the recent snow storm _ 
wilh 


closed down the camps. Prices are firm, 
some recent advances on uppers. 
schooner tonnage is not equal to the deman 
coastwise shipments. 


WESTERN PINES 


Chicago, Feb. 28.—There has been no 


notabl 


change in the western pines market, but it ré- J 
Demand is fair, both 10° f 


mains strong thruout. 


retail and industrial stocks, but distributer | 
look for a material broadening of this before 
long. Stocks are very short, especially of shop 
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_—— 
nd low grades. Prices are firm, and continue 
to tend upward. 


Kansas City, Mo., Feb. 27.—While factory buy- 


| rg still are in the market, most of them are 


nolding back what they can until the new cut is 
ready to be shipped. Meantime prices on factory 
stock are very firm. Demand for yard stock and 
nish is good. A good deal of stock is moving to 
eastern yards. 


Buffalo, N. Y., Feb. 26.—Dealers in the Cali- 
‘ymnia pines report business ahead of a year 
go, Coast mills are said to have two feet of 
snow on the level in some sections, but when 
nee the lumber is started it arrives in the Hast 
pretty good time. Prices remain strong. 
Boston, Mass., Feb. 26.—Wholesalers are in 
receipt of advices from western pine producing 
enters suggesting the probability of early ad- 
-anees. Mill stocks are reported low and broken 
while the volume of inquiries is increasing. 
trade in Idaho white pine is fairly good. Quota- 
sons on Idaho white pine: 

124 126 128 
No, 1 com.$76.50@77.00 $77.50@78.00 $76.50@78.00 
No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.50 


1210 1212 
No, 1 COM 6 cavctvnsioese $79.50@80.00 $83.00@83.50 
Ma 2 COWiicccca sens succes 69.00@69.50 71.50@72.00 


New York, Feb. 26.—Stocks of western pines 
uve badly broken up at all points. On all sides 
the difficulty of getting stuff in is heard. Prices 
hold very firm with no advances. The call has 
not been quite so insistent. Distributers easily 
jlispose of whatever they have to offer. 


San Francisco, Calif., Feb. 24.—There is a good 

demand for California white and sugar pine, and 
nquiries for factory lumber continue. Some 
eastern sash and door factories have sufficient 
stocks on hand for some time to come. The 
mills are closed for the winter with a few ex- 
eptions. Mill assortments are broken and the 
few plants operating will not have much dry 
stock until summer. Prices are very firm with 
wospects of a good clean-up of mill stock. 


REDWOOD 


Boston, Mass., Feb. 26.—Redwood price lists 
are firmly maintained. Advances have been 
made on the more popular items. Demand is 
fairly active. Retail stocks are none too large. 
Mill assortments of dry lumber are broken and 
shipments for the present are few and far be- 
tween, 


Kansas City, Mo., Feb. 27.—There is a heavy 
demand for redwood of all kinds, and some of 
the higgest mills are reported out of the market 
oh numerous items, while others are out on 
ractically everything except cut stock. The de- 
nand*is well scattered, and is especially good 
nthe East. Prices are very firm here. 


San Francisco, Calif., Feb. 24.—The California 
redwood market is strong with a heavy demand 
‘or uppers and the mills oversold. There are 
tur stocks of commons, but some mills are not 
ager to take on special cuttings for prompt 
delivery. Prices hold very firm, with an ad- 
rancing tendency, All mills plan to make full 


SOUTHERN PINE 


Chicago, Feb. 28.—Wholesalers report increas- 
ao in placing orders, additional mills 
‘aaa geste from the market every day. De- 
ge of perceptibly slower than a month ago, 
r argely to the cold weather which recently 
educed building activities, but the general opin- 
pa: is that a marked revival will be witnessed as 
gag er -y favorable weather conditions set 
mae ce ere are buying more slowly, also, be- 
ae ph Bit now receiving shipment on lum- 
aca it _— time ago, but none of them 
re be avily stocked. Prices are firm, and 

some popular items continue slowly to ad- 


vance, 





Pre Mass., Feb. 26.—The New England 
ttadie fe v0 southern pine is very strong, but 
Citi, to restricted by the railroad 
1nd eartins The tone of the market for flooring 
are in oe 1s exceptionally strong. Roofers 
market i te demand at very firm prices. The 
late tater iongleaf dimension is really active for 
Litialene Pers prices are very firm. Quotations: 
$84.50: Be 2oring, 1x4; B&better rift, $98; C rift, 

; B&better flat, $67. Partition, 4x3%, B& 


better $67. R 
1x6, $36 to o—e™ No. 2 common, air dried, 





St, Lou is 
somewh 
cConsum 


a Z Mo., Feb, 27.—Buying has slowed up 
im a result of bad weather in the 
& territories. Altho sales continue to 

















Our Saw Mill at Arringdale 


* 
N. C. P Ine Few woods equal N. C. Pine 


for all ‘round building needs 
always -~ . and when you order from us 


G OO d B u y | you get big values. 


DAILY CAPACITY:—Saw Mills, 600,000; Planing Mills, 400,000 


MILLS : — Arringdale, Va.; Franklin, Va.; Wallace, N. C. 


Camp Manufacturing Co. 


FRANKLIN, VA. 


Eastern Sales Offices: 
NEW YORK: 1214 Flat Iron Building PHILADELPHIA: Real Estate Trust Blidg.. 
GEO. W. JONES, Mgr., Phone 982 Gramercy E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE L. CAMP, Manager 














Goldsboro N. C. Pine 





A Corner of One of Our Yards 


Runs uniform in quality and grades—the result of Modern 
Mill equipment and a determination to give big value. 


Well Assorted Stocks Insure Premet Service 


Johnson & Wimsatt, Washington, D. C. 
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exceed shipments and production, there hag been stock 
2 an increase in shipments within the last Week & check 
PS or ten days. One result has been an increase & 
in the number of cars in transit, which haye Ne\ 
¥: been moving rapidly to junction points, call | 
7 ’ 
ens New York, Feb. 26.—The yard demand fy) se 
; flooring, ceiling and partition in southern Dine mill 
Ks has been quite active but weather conditions proké 
4 | have cut into deliveries materially. Prices haye the f 
H been marking time with a very strong under. adval 
es tone. Supplies will not be sufficient to care fo, item: 
2 3 needs if weather opens up rapidly. Wholesale : supp 
2 2 business is curtailed by inability to get stocks, 
| Houston, Tex., Feb. 26.—Southern pine Ship. oe 
ments are considerably less than orders, and jt p traf 


° : is impossible to supply the demand. All item: § cyDr 
Timber Properties are strong. Sales 


Advances are noted in 1-inch Nog. ic 
1, 2 and 3. Dimension and timbers are jp § pene 


Timber Estimates and Appraisals ieee Pci 


Kansas City, Mo., Feb. 27.—The southern pine seasi 


market has gained in firmness in the last week - 
owing to the heavy volume of orders on hang _— 

and the smallness of stocks. The demand fo; 

JAMES D I AC EY & Co 1-inch stock has been very heavy and some mills 
® e will be cleaned out of it in another week. The Bu 
demand for finish also is very heavy, and on | pine 
big mill reports that 25 percent of its available © has 
a supply for the year already has been sold. Floor. ers | 
“ ing also is well sold up. The market is about fair 

50 cents higher. The car situation was steadier | 

Loans to Lumber and Paper Manufacturers a ee ee ae 
ne Sas & ise 
Lum ber and Paper Securities Buffalo, N. Y., Feb. 26.—The demand for south. | _ but 
| ern pine has been checked somewhat during the the 
last week by the severe cold weather. Whole. fron 


salers report the market strong, with some war 


LACEY SECURITIES CORPOR ATION een geo ges toi ual ee 


FR 












































































es can 

New Orleans, La., Feb. 26.—Mill reports indi- a. 

‘s 332 5. MICHIGAN AVE. cate a slight decline in orders booked last week { 
350 Madison Ave. Henry Building as compared with the preceding week. Ship- | er 
NEW YORK CHICAGO SEATTLE ments registered a marked gain, climbing over } $65 
the “normal” line. Production increased some- , 

what also, tho it did not reach the normal line, N 

Bookings remained above normal. Sales offices shi 

report no visible let-up of inquiries, with much del: 

- business declined by the mills due to _ broken tior 

stocks. Timbers in particular are scarce and Mil 

sold ahead, with much offered business un- pric 

V \ placed. Prices are very strong practically thru- sta’ 

a The Mercury ut the list. ' Ste 

handling green Cincinnati, Ohio, Feb. 27.—The southern pine - 

hardwood lum- market is strong in tone, with prices advancing E 

ber at Tremont and inquiries showing a decided increase. Re: No 

Lumber Coa. tailers are holding off as much as possible, tho : las 

mill, Rochelle, they report their own inquiries foreshadow an est 

Louisiana. active spring season. ice 

: las 

CYPRESS F sm 





Chicago, Feb. 28.—The cypress market re- 























mains very strong. Retail demand has _ been 
somewhat reduced of late, due largely to the un- i 
favorable weather for building operations, but att 
industrial consumption continues to be sizabl ch: 
and local distributers are well satisfied with ing 
current business and prospects. Some readjust- qu 
ment of prices has occurred during the last ad 
week. One large concern advanced C and D on 
finish by $5 and C and D bevel siding by %, | $5. 
i remont Buys while it reduced FAS by $3. fir 
- Wi 
Another Mercur Boston, Mass., Feb. 26.—There is an active de- re 
y mand for cypress at very firm prices. Another $8 
advance on FAS has been made of $3.50 to $6. i pe 
The Tremont Lumber Co., Rochelle, La., San FO EOEMNS. Sm She See te Veer ny 39 
was so well satisfied with the performance yan it nk Pr gs Peg aia bis 
of its first Mercury tractor that two months 8/4, $125. an $128.50: pr i 4/4, 391 to $99; 5/4 § - 
ago when the company needed additional and 6/4, $96 to $104; 8/4, $111 to $115; shop, 4/4, Ps 

a equipment, another Mercury was a a $59 to $64; 5/4 and 6/4, $74 to $79; 8/4, $85 to $90. 

cnosen. tion against gasoline tractor | P a ae is 7 
For the last several years Tremont’s first competition. The Tremont t aged ap hg ne ig: eg a pigeon om B be 
Mercury has handled the entire 50,000 feet Lumber Co. decided on a cla ye ies: eg pecs agate bone ge at 
7‘ ay Ae a ’ Mercury at approximately nounced strength of practically all grades i lo 
average daily output of the hardwood mill, three times the cost of the lumber, with the demand either maintained at 7 la 
including both green and dry lumber. — because ‘it its previous level, or even more insistent. Bost 

cne he e ercury 

‘ ~ would do, knew it would F ery - al 
Mercury Manufacturing Company be the most economical ‘buy Pens Mechanar yer ogg gee th 

. x cate . in the long run. strong an¢ lave advance a il e in Keepin 

4118 South Halsted St., CHICAGO, U.S.A. & with the rest of the market. More business is | 
being offered than the mills will take Of. | sl 
Factory consumers feel the necessity of increas- | al 
ELECTRIC ing the size of their orders. Stocks are low ID | bi 
) 7 all grades and sizes and far less is coming  § 

Uu TRAC TOR than is actually needed. ™ 
| Kansas City, Mo., Feb. 27.—There are more ( ke 
ne ce ee ee eS ‘ ee eee orders for cypress than there is stock to fill | cl 








grade finish and box lumber have advanced $ F 


_/ them and prices show an upward turn. Lower ti 
to $5. There is a heavy demand for lower grade 
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 peeeaneeiaenetein 
stock and the advance appears not to have 
checked the buyers to any extent. 


New Orleans, La., Feb. 26.—Continued active 
call is reported, with February business as a 
whole comparing favorably with the volume for 
receding month. Under the steady selling 


il stocks tend to become more and more 
proken and increasing difficulty is reported in 


the filling of mixed-car orders. B and C have 
advanced an average of $5 on practically all 
items; FAS reduced $3 on the average. Car 
supply is easy and shipments in good volume. 


Buffalo, N. Y., Feb. 26.—The car supply and 
traffic movement are better at some of the 
cypress mills, but still much below normal. 
Sales are on a fair basis in this market, with 
prices firm. 


Cincinnati, Chio, Feb. 27.—There is a fair 
seasonal inquiry in the cypress trade with pros- 
pects for an active spring season. Prices are 
firm. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Feb. 26.—The North Carolina 
pine market is a little stronger and an advance 
has been made in some items. Six-inch roof- 
ers are now quoted here at $35. Buying is on a 
fair scale. Retail stocks are small. 


Boston, Mass., Feb. 26.—The volume of in- 
quiries from retail yards and factory consumers 


is exceptionally heavy for this season of the year, | 


but actual orders are more or less restricted by 
the ability of wholesalers to get stock forward 
from the mills. Prices continue to show an up- 
ward tendency. There have been additional ad- 
vances since the first of the month. Even very 
ordinary rough edge, air dried, 4/4 under 12-inch, 
can not’ be found for less than $71.25, and the 
best kiln dried stock is now quoted up around 
$80, Box stock is very firm. Quotations: Short- 
leaf flooring, 1x4, B&better rift, $89; C rift, $78; 
B&better flat, $65. Partition, %x3%4, B&better, 
$65.25. 


New York, Feb. 26.—While North Carolina pine 
shippers seem to have less complaint of serious 
delays in shipments than those from other sec- 
tions, yet they are having their difficulties. 
Mills are filled with advance orders and hold 
prices very stiff. Quotations on roofers are 
stationary. Inquiries have not been so heavy. 
Stocks are extremely low on framing and box 
grades. 


Baltimore, Md., Feb. 26.—The demand for 
North Carolina pine is increasing, and in the 
last week the calls for shipment have become 
especially urgent by reason of the fact that the 
ice conditions in the bay are the worst in the 
last five years, impeding the movements of the 
smaller vessels that carry lumber. 


SHINGLES AND LATH 


Boston, Mass., Feb. 26.—Trade in shingles is 
attaining very fair proportions. Recent price 
changes have invariably been upward. Increas- 
ing numbers of manufacturers who have been 
quoting $6 for their white cedar extras are now 
advancing to $6.25. The full range this week 
on white cedars is: Extras, $6 to $6.25; clears, 
$5.25 to $5.50. British Columbia red cedars are 
firm at recent advances. Several mills have now 
withdrawn their quotations. The spruce lath 
market is active and quotations have continued 
to strengthen. No sale of 1%4-inch at less than 
$8.50, Boston rate, has been reported for several 
days, while some Canadian producers now quote 
$9.25; the lowest price recently taken for 15-inch 
is $9. Demand for furring is increasing and the 
market is strong, 1x2 now fetching $36 to $37. 
Spruce clapboards are scarce and firm at $115 
for extras and $110 for clears. 


New York, Feb. 26.—Eastern spruce lath sell 
between $8.75 and $9, New York, and the prob- 
ability is that the coming week will see $9 the 
low, Country yards are placing large orders for 
lath with which to replenish their depleted 
Stocks. The demand for shingles is running on 
an even keel and fair sized stocks are held in 
the majority of yards. 


Buffalo, N. Y., Feb. 26.—The shingle market 
Shows another decline. Extra clears are quoted 
at $5.44 and stars at $4.58. Retailers are not 
buying as a rule, 


Kansas City, Mo., Feb. 27.—The shingle de- 
mand is only fair and sometimes it is hard to 
keep large cars off demurrage. Prices are un- 
changed from last week. Demand for siding con- 
tinues good and prices are firm. The demand 


for lath is good and prices are very firm at 
around $6. 
St. Louis, Mo., Feb. 26.—Shingles are quoted 


at $3.60 for clears and $2.95 for stars, 
The market is dull with prac- 


here 
Pacific coast base. 
tically no buying. 


Houston, Tex., Feb. 26.—West Coast shingles 
remain firm after the recent advance of 10 to 
15 cents. Cypress shingles are in good demand. 
Lath are about 50 cents up, and demand very 
strong. 


Seattle, Wash., Feb. 24.—There is a slight de- 
crease in the number of transits, and a rather 
heavy decrease in orders, with the result that the 
red cedar shingle market is quiet. While the 
Coast is rapidly emerging from winter conditions, 
practically the entire stretch of consuming ter- 
ritory is tied up. 


Columbus, Ohio, Feb. 26.—Strength is develop- 
ing in the shingle market as dealers are replac- 
ing stocks preparatory to a spring building de- 


mand. The bulk of demand is from rural dealers. 
Prices are generally firm, at last week’s quo- 
tations. Lath trade is good and prices are 
strong all along the line. 


New Orleans, La., Feb. 26.—Cypress shingles 
and lath still meet active call with mill stocks 
depleted and broken in assortment and prices 
firm but unchanged. Pine lath sell briskly with 
prices firm at recent advances. 


San Francisco, Calif., Feb. 24.— The cedar 
shingle market is quiet with fair stocks avail- 
able. Prices on *A* are about $3.90 to $4, San 
Francisco, for green and about $3.75 to $3.90 
for kiln dried. Redwood shingles are in fair de- 
mand, with light stocks, at about $4.25, 
San Francisco. Fir lath are in good demand, 
especially in southern California, with sales at 


$7.75 here. 
BOXBOARDS 
Boston, Mass., Feb. 26.—Demand for boxing 
and crating lumber is active. Offerings of dry 
lumber are light and prices are firmly held. 
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retail yard offers. 


CHICAGO 
New York 








Adams & Elting Co., 
Chicago, Ill. 


HERE IT IS AT LAST! 


A Complete Paint and VarnishjSelling 
Plan for Retail Lumber§Yards 


© ee Ea alt <4. aE 2 Cee a Sa =, — ee A 


‘-EL:ITE, Proposition 


overcomes the lack of central location, reaches every local 
prospect, educates him to the fact that your yard is the logical 
place to buy paint and varnish, works the year round, leaves 
nothing to chance, entails no burden of detail on the yard man- 
ager and assures the frequent turnover that spells real profits. 


AD-EL-ITE Paints and Varnishes have been manufactured and 
nationally known for over thirty years and include a quality 
product for every paint or varnish purpose. The Proposition 
that goes with it is one of the most remarkable ever devised and 
is the fruit of long and careful observation of the possibilities a 


Clip and send in the coupon below—no obligation. 


ADAMS & ELTING CO. 


1833 Seward St. 


“Let every load of lumber carry paint cans to the job.” 


Toronto 








— 





Please send me full information regarding the year round Ad-el-ite Paint and 
Varnish Proposition for retail lumber yards. 
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dhe Steel Heart of Plaster 36. Stops Fire-Prevents Cracks 
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Notable Increases in the 


Demand for Metal Lath A Profitable Specialty 
lacing the prospect of de- 
layed deliveries on so 
many “staples,” lumber 
dealers will necessarily 
have to depend more for 
their profits on specialties 
such as 


no-J3110'01 


METAL LATH 
“The Steel Heart of Plaster’ 


Records for the past four years show an 


volume of metal lath shipments 


< 

; increase of over two hundred per cent in the 
oe | i 
< 


A product in such wide demand, which is more- 
over, so easily handled and warehoused, is unques- 
tionably a wise addition to your line. Quick ship- 
ments from adjacent stocks, wholehearted sales 
co-operation, and a “four square” policy are attrac- 
tive features of a selling connection with the 
“NorthWestern.” Ask us if your territory is open. 


NDED WW METAL Co. 


1213 Old Colony Bldg.,W % CHICAGO ae 
































FORDSON 


Semi-Trailer 






spurs see: 


veh 


Are ‘Seu Profiting by Fordson 
Economy for Lumber Hauling? 


Lumbermen who recognize that one of Fordson equipped with our automatic hitch. 
the easiest ways to make an extra profit is 
to reduce costs, readily see the logic in 
using Fordson Tractors equipped with our 
automatic hitch. 


For one-third to one-half the cost of 
many tractors and most two-ton trucks, 
you have equipment that will haul up to 
eight tons. Are being used about the mill 


We challenge anybody to go out and and on city streets. Let us tell you how 
buy equipment that will haul as much lum- our automatic hitch is saving money for 
ber at as low cost, and as satisfactorily as a other lumbermen. 


Folders and prices sent promptly on request. 


Industrial Tractor Equipment Co. 


Inventors and Manufacturers of Safety Devices for Fordson Tractors 


4915 Daggett Ave., ST. LOUIS, MO. 
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Recent gains thruout New England in the ap. 
tivity of industrial plants is directly refiecteq ; 
the strength of boxboards and shook. Dry native 
pine boxboards, inch, round edge, are quoted pe 
$31 to $33, f.o.b. Boston, for ordinary log ruy (Port 
selected stock bringing several dollars mans proval : 
Square edge pine boxboards, inch, are quoted at the fall 
$40 and up. There are mixed lots of pine, spruce F eoncer™! 
and hemlock, inch, available at $23 to $27, — on that 
scales ag i An exel 
San Francisco, Calif., Feb. 24.—Businesg jg nonresit 
looking up with the California pine box shook tained | 
manufacturers. 30x factories are operating at be paid 
considerably less than capacity at present, With F it they 
dry box lumber scarce, and good crop prospects collecte 
with plenty of rain this season, there is no ex. bene 
pectation of overproduction of shook. The citrys placed 
fruit. crop has escaped frost damage and will j detent, 
require about a normal supply of shook. There = 
is a fair outlook for cannery cases and dried ne 
fruit packages. O# tact, 
terestS 
MAHOGANY 
Boston, Mass., Feb. 26.—There is a very active 
demand for mahogany at prices firm thruout. Feb. 
The call for veneers is especially strong at prices | {t "° 
ranging from 1% to 15 cents a square foot. Kiln more ¢ 
dried stock is $10 over air dried and fancy figureq > °¢"% 
fetches the same premium over plain lumber now < 
Wholesale quotations, f.0o.b. Boston, on air ; extent 
dried plain mahogany: . condit 
4/4 € 5/4 6 — 
ee Hido@i9n Senet ACh EEL BE produ 
No. 1 com...... 170@175 175 180 “— 
No. 2 COM.:..:: 110 110 120@130 ag 
= the 
Seeeeewawnaaaaeaae the 8 
° from 
Solves Small Mill Sawdust Problem | 
Two old-time practical operators of portable 7 
mills who had spent large sums of money on oy 
blowers and belt and chain conveyors, and who Z tl 
had wasted lots of valuable time and lost lots of a 
money in shutdowns, due to their attempts to of Ce 
remove sawdust in the old way, invented what is lar e 
claimed to. be one of the best machines for remoy- oom 
ing sawdust from such a sawmill. These two have 
men originally manufactured it, and it is among but | 
recent additions to the well known line of sawmill shi . 
and wood cutting machinery made by the Hill- “" 
Curtis Co., of Kalamazoo, Mich., under the name buyi 
of “Never-Klog” sawdust blower. eas 
One operator who has found the “Never-Klog” ny 
sawdust blower an improvement over other styles in t] 
is C. H. Aiken, of Napoleon, Mich., who states that TI 
one of the dominant features of the ‘“Never-Klog” are 
is that when it is set up “you are thru with the ee 
dust and blower troubles and you can put the furn 
dust forever out of your way.’’ The Thomas Bros, the 
Lumber Co., of Centreville, Ala., makes the fol- drat 
lowing comment: ‘‘The ‘Never-Klog’ appeals to us man 
for the following reasons: No wood work is neces- 
sary in or around the construction, as it is all 
metal and self-contained, eliminating fire hazard, 
and because the dust can be delivered in any direc- K 
tion desired and to a good distance from the saw. in 
It also reduces to a minimum the dust produced to | 
in sawing hardwood, which any sawyer knows is wee 
very disagreeable.” nil 
Some of the advantages of the ‘Never-Klog” any 
blower are thus set forth by the manufacturer: in 
The “Never-Klog” principle, of blowing sawdust sto 
directly away from the saw instead of drawing it nu 
thru the blower, is a patented feature, making for [of 
efficiency and economy. Knots, chips, bark, small sm 
edgings etc. produced in ordinary practice will be th 
blown out with the dust. It will handle wet saw- of 
dust. secause the “Never-Klog”’ has nothing but al 
air in the blower, it operates at a very much lower ha 
speed than others, as the saw can be stopped in sh 
the cut and started up again without any difficulty 
as to clogging. 
The “Never-Klog”’ is easy to install and move 
by reason of the fact that no pit is required; it 
can be attached to any mill in a few hours’ time we 
by anyone, and is not in the way when moving lo 
the mill; it is adaptable for mounting right on the al 
husk of most mills, and it weighs much less than al 
other blowers. Among the economy features of li 
the “Never-Klog” are: It saves many hours and tl 
therefore gives a larger production of lumber. The b 
“Never-Klog” system requires much less power a 
than any other blower; it has no parts to get out h 
of order and will last the full lifetime of the mill; ¥ 
it will actually pay for itself within one to three 8 
months’ time, depending on the amount of sawiDé ii 
done. ¢ 
A descriptive circular on the ‘‘Never-Klog” saw’ fF} 
dust blower will be sent by the Hill-Curtis Co., 4 a 
manufacturer of equipment who has a high reputa- t 
tion among sawmillers, to interested parties on ( 
request. I 
Segeseseaaaaasaaaae } 
LOUISIANA HEADS the list of States in the 
production of southern pine, cypress and tupelo. | 
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News Letters 


(Portland, Ore., continued from page 76) 
sroval at a special election that may be called in 
the fall. Nonresident corporation and business 
woncers are subject to the provisions of the act 


Son that part of their incomes earned in Oregon. 


sn exemption of $2,000 is allowed resident and 
sonresident corporations. Their dividends, if re- 
tained in such corporations, are subject to tax to 
be paid by the corporation, at the same rate. Or 
it they are distributed to stockholders the tax is 
collected from the individual to whom it is paid. 
The proposed severance bill, which would have 
placed a tax on timber when cut, went down to 
defeat, but it is predicted that the measure will 
come up again at a future legislative assembly. 
The workmen’s compensation law remains in- 
tact, in spite of strenuous efforts by certain in- 
terests to obtain legislation in this direction. 


MINNEAPOLIS, MINN. 


Feb, 27.—In spite of the present light demand 
for northern pine products, mills are finding it 
more and more difficult to handle mixed car orders, 
yecause Of low supplies and broken stocks. Mills 
now operating are building up stocks to some 
extent, but new cut lumber will not be in shipping 
condition for many weeks. 

No marked change in demand for white cedar 
products is reported, but production has received 
a severe setback due to a recent storm. The win- 
ter’s cut will not be as large as was expected at 
the beginning of the season. Labor difficulties, 
the scarcity of piece workers and their moving 
fom camp to camp are also hindering operations. 

Anyone wanting to purchase lumber might as 
well keep away from the West, is the tip from 
L. R. Drake and C. E. Thompson, of Brooks Bros., 
who recently returned from looking over markets 
on the Coast. Added to the shutdown of camps 
and mills following the blizzard are the demands 
of California, the east coast and the railroads for 
large supplies of lumber, with a good off-shore 
trade thrown in, they report. Inland Empire mills 
have more Jumber in pile than they had a year ago, 
but a larger percentage of it is green and not in 
shipping condition. 

The Thompson Yards (Inc.) have opened a 
buying office in the Tacoma Building, at Tacoma, 
Wash., with Jerry G. Startup in charge, one of 
the first salesmen to market west Coast products 
in this territory. 

The Minnesota State forest service has pre- 
pared an interesting short moving picture on fire 
danger and forest fire protection, which will be 
furnished free to every Minnesota theater showing 
the national film, “‘The Ninety and Nine,” a vivid 
drama depicting the rescue of a town from a 
mammoth fire. 


HATTIESBURG, MISS. 


Feb. 27.—There has been no let-up in demand 
in this section, but production has not been up 
to the high point of a few weeks ago, for adverse 
weather has hindered operations at the small 
mills. It is no trouble to get pine orders to fit 
any kind of cutting, both in longleaf and shortleaf, 
in timbers, shed or yard stock. Shed and yard 
stock orders, far from scarce lately, are now more 
numerous, Usually at this season millions of feet 
of dimension is stacked in the woods around the 
small mills, because lumber can not be moved to 
the shipping points, but this winter the hauling 
of lumber or logs has been interfered with for only 
afew days at a time. Cars, especially open cars, 
have been a little scarce at some points, but the 
shortage is not serious. 


MACON, GA. 


Feb, 27—The buying of Georgia roofers, last 
week rather inactive and spotty, has regained all 
lost strength. Those mills that are well sold up 
are refusing new business for more than two weeks 
ahead, for the market is advancing and they be- 
lieve they can sell as fast as they produce. Every- 
thing possible is being done to clean up old orders, 
but car shortage is interfering with both shipments 
and production. Because of it, some mills have 
had to close down two or three days a week. The 
weather, however, has been ideal for logging, the 
Swamps becoming dry enough for woods work, and 
if present weather continues there should be in- 
creased output. Inquiries from wholesalers, in both 
Nerth and South, ‘are numerous, and good prices 
are offered for all stock. Roofers have advanced 
to $25, and some sales have been made at 50 
cents over this mark. Two-inch stock is also 
Popular; the spread between the 6-inch and the 
8- and 10-inch has been narrowed from the usual 
$2 to $1. Reports from buyers indicate that de- 
mand will continue active thruout spring and sum- 
mer if prices do not go too high. 


TORONTO, ONT. 


Feb. 26.—The Ontario demand for all kinds of 
lumber is strong. If it continues so for two or 
three months, there will not be much dry stock 
available. Prices are advancing. A great many 
firms are looking with some anxiety into the 
future, as it is problematical whether increased 
prices will have a tendency to restrict building. 
The market for Canadian lumber in the United 
States seems ready to absorb almost anything. 
There is great building activity across the line. 
British Columbia manufacturers are finding a 
ready market for their output in southern Cali- 
fornia and on the Atlantic coast. Reports from 
the southern States, below St. Louis, tell of a 
great building boom now in progress, which is 
resulting in the manufacturers of southern pine 
not sending much of their output into the northern 
States. These conditions probably explain the 
good demand in the northern states for Ontario 
and west Coast lumber. No southern pine is com- 
ing into the Ontario market at present. It is ex- 
pected that there will be a much larger cut of 
white pine in Ontario this year than last, but pro- 


duction on hemlock, spruce, jack pine and red pine 
will show a reduction. Shingles have advanced 
in price about 40 cents in Ontario during the last 
month. Lath are very scarce and prices are firm. 

A. C. Manbert, of the Canadian General Lumber 
Co., Toronto, has left for California to join his 
family. It is expected that he will be away until 


April 1, 


TIMBER LAND SALES 


PorTLAND, Or»B., Feb. 24.—From Klamath Falls, 
Ore., it is —— that the Weyerhaeuser Timber 
Co. has purchased 265 acres of land on the Klam- 
ath River at Texum. The reporter says that future 
development will call for the erection of a sawmill, 
but that at present no plans have been announced. 


WHITESsBURG, Ky., Feb. 27.—H. M. Stidham and 
Ira Whitaker, of Roxana, Ky., closed deals on 4,000 
acres of hardwood timber along Greasy Creek in 
Perry County and will begin sawing at once. J. T. 
Whitaker, of Blackey, Ky., is beginning develop- 
ment of a timber boundary recently purchased 
near Storm King, Ky. J. W. Robinson and J. M. 
Short, of Whitesburg, purchased a hardwood tract 
on Big Creek several miles below Hazard. 
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UMBERMEN, don’t put off investigating these re- 
markable furnace arches. They’re arousing favor- 


able comment throughout your industry. That’s be- 


cause they never fail to 
investment! 


prove a real, money-saving 


Laclede-Christy Flat Arches will give you more steam 
per unit of wood refuse. By giving you increased fur- 
nace volume and proper heat reflection, these arches 
afford greatly increased capacities and at the same time 
better efficiencies. They are designed exactly for your 
furnace and fuel. And they are 


Guaranteed to Satisfy 


Without obligating you at all, 
suited to your particular furnace. 
from stock at St. Louis, Mo., or Portland, Ore. 


with us today. 


let us recommend the arch best 
Any size or design, shipped 
Get in touch 


LACLEDE-CHRISTY, ST. LOUIS 
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OBITUARY 


WILLIAM E. TUTTLE, of Tuttle Bros., coal 
and lumber dealers of Westfield, N. J., and one 
of the prominent members of the New Jersey 
Lumbermen’s Association, died at his home in 
Westfield on Sunday morning, Feb. 11, at the 
age of 53. He had been ill since last August 
with inflammatory rheumatism and_ suffered 
severely until his death. At the time he was 
taken ill he was a candidate for the nomination 
for Governor of New Jersey on the Democratic 
ticket, and was compelled to give up the con- 











test. Mr. Tuttle was born in Horseheads, 
N. Y., in 1870 and was a graduate of Cornell 


University. He entered the lumber business at 
Horseheads after leaving the university and in 
1897 he and his brother, Arthur D. Tuttle, moved 
to Westfield where they began the business still 
conducted under the name of Tuttle Bros. Mr. 
Tuttle was always active in politics and was 
elected to Congress from his district in 1910, 
serving two terms. He was again a candidate 
in 1914 and in 1916, both times running ahead of 
his ticket, tho defeated. In 1915 he was paid 
a high tribute by President Wilson, who sent 
him to Panama as the sole commissioner of the 
United States to the National Exposition of 
2anama. He was appointed by Governor Edge 
as a member of the State Board of Conservation 
and Development and was named as State Bank- 
ing Commissioner by Governor Edwards in 
1921. He was particularly interested in the de- 
velopment of building and loan associations and 


the supervision of this work came under his 
department as banking commissioner. He was 
also active in local civic affairs and was one 


of the most highly esteemed and beloved citi- 


zens of his community, bearing a State-wide 
reputation. Both houses of the State legis- 
lature passed resolutions expressing the loss 


felt by the State by his death. 

Mr. Tuttle had always been active in the work 
of the New Jersey Lumbermen’s Association, 
and served as its president in 1916. 

3esides his brother, Arthur Tuttle, Mr. Tuttle 
is survived by a sister, three nephews and two 
nieces. 





BERT H. THOMPSON, president of the Home 
Lumber Co., Elkhart, Ind., died at a hospital in 
Fort Wayne, Monday, Feb. 26, at the age of 
44. Mr. Thompson was formerly in the lumber 
business at Knox, Ind., with the Long-Thompson 
Lumber Co. He was born in Knox and lived 
there until 1920 when he removed to Elkhart, 
purchasing, with Harvey G. Dickson, the Home 
Lumber Co. of that city. Mr. Thompson was 
an active member of the Retail Lumber Deal- 
ers’ Association of Indiana, and was elected a 
director of that association at the recent meet- 
ing in Indianapolis. Mr. Thompson had also 
been chosen as a delegate to represent the re- 
tailers at the convention of the Northern Indi- 
ana and Southern Michigan Retail Lumber 
Dealers’ Association in South Bend on Feb. 27 
and the news of his death reached that organiza- 
tion as they assembled. Mr. Thompson is sur- 
vived by a widow and two daughters, his par- 
ents, two brothers and two sisters. 


Cc. E. LINDSAY, special engineer of the New 
York Central Lines, and a member of the Central 
Committee on Lumber Standards, is dead at his 
home in New York City following a brief illness. 
Mr. Lindsay was appointed by the American 
Railway Association as one of three men to rep- 
resent the railroad interests of the country on 
the Consulting Committee on Lumber Standards, 
and he was made chairman of the Railroad 
Group in that Committee. Mr. Lindsay was pres- 
ent at the meeting in Chicago on Feb. 5-7 and 
some agg that time apparently in the best of 

ealth. , 


MRS. JOSEPHINE BERNARDIN, mother of 
J. M. Bernardin, of the J. M. Bernardin Lum- 
ber Co., of Kansas City, died on Friday, Feb. 
23, at the home of her daughter, Mrs. W. F. 
Hannes, Citronelle, Ala. Mrs. Bernardin was 
84 years old and leaves besides the children 
mentioned, two other sons, F. M. Bernardin, 
president of the M. B. R. Electric Co., of Kan- 
sas City, and E. P. Bernardin, of Parsons, Kan. 
Burial took place Tuesday at Fort Scott, Kan. 


H. H. RADAKER, of the Dayton Lumber Co., 
Dayton, Pa., died at his home there on Feb. 16, 
at the age of 64. Mr. Radaker was born at 
Luthersburg, Pa. He was a member of the 
Knights of Pythias Lodge, of Dubois. Surviv- 
ing are his widow and four children. 


J. C. HOSEA, of Little Rock, Ark., well known 
among lumbermen in the South, died suddenly 
at De Ridder, La. Mr. Hosea was an insurance 
expert and traveled southern territory for about 
fifteen years as a representative of A. R. Banks 
& Co., Fordyce, Ark., specializing in sawmill 
insurance. 














PRESSING BARK INTO briquettes for use as 
fuel, as forest conservation, was urged before 
the annual convention of the Technical Asso- 
ciation of the Pulp & Paper Industry, com- 
prising the chemists and engineers of the paper 
mills. 

























































Advertisements will be inserted in this de- 
partment at the following rates: 
25 cents a line for one week. 
45 cents a line for two consecutive weeks. . 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
ht words of ordinary length make one 
ne. Count in signature. 
Heading counts as two lines. 
No choos except the heading can be ad- 
m le 
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WANTED—ESTIMATOR 


For retail yard with mill, to figure house lists ang 


ing material from blue prints. City about 80 
lation, New York State. 
rience and salary expected. 


Address 


In replying, state age, 
““E. 16,’’ care American Lumberman, 
















,000 pop, 





WANTED—BOOKKEEPER AND ASST. MANAGH 


For a retail yard in Northeastern Oklahoma, 







Town ,/ 


10,000. Must be able to handle the business in abgey, 


of manager; fine opportunity for the right 


reply state salary you would expect, if married or Singh, 
Reply in one 


“E. 20,’’ care American Lumbermap, 


references, age, and when can report. 
handwriting. 


Address 










man, | 





WANTED—A FIRST CLASS FOREMAN 
For retail yard planing mill, employing from ten ym 
fifteen men; must be accurate and understand sash, doo 
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PUBL 



































































Remittances to accompany the order, No cabinet and all kinds of millwork. State wages, exy 
extra charge for copies of paper containing rience and if married or single. WHOL 
ae ose 2 Paine 4 must be = “—— po “ Address “BE. 21,’? care American Lumbermay, — _ — 
ater than ednesday morning in er to — 
secure insertion in regular department. All ESTIMATOR WANTED ’ 
advertisements received jater will be placed. By first-class firm in East. Man with experience gy 
under heading Too Late to Classify. fully capable of reading blue prints and drawing ot) 
specifications. Alsto outside salesman for same fig 
lumber and building materials. ; 
Address “E. 24,’’ care American Lumbermap, 
WANTED—EXPERIENCED 
Hardwood lumber inspector. Good steady position a) 7 
our Buffalo yard. TAYLOR & CRATE, 2101 Eimyw) W! 
Ave., Buffalo, N. Y. mere’ 
= I 
WANTED—LISTERS TO LIST MILLWORK Capable beeen a of ee ee trout 
. : seas id , Laer ‘s apa t g g power fp and electri: | 
From plans. ANDERSON & LIND MFG, CO., 2127-45 light for large sawmill with 15 years run. State | to ho 
Iowa St., Chicago, Il. —— and ote expected in first a. also whethe fi 
WANTED—EXPERIENCED MAN married or sing e anc 10W soon aval a e, : ro 
At our Big Falls, Minnesota Mill to handle Lumber Address D. 10," care American Lumberman, owe 
Yard—must be thoroughly competent grader and be WANTED—AT ONCE, TWO INSPECTORS : 
able to handle men, Advise fully experience with | for Northern Hardwoods. ‘hese positions are perm) @QnSl 
references and state salary wanted first letter. Apply nent, salary is based on yearly rate—no lost time, Wil 
NORTHERN POLE AND LUMBER COMPANY, consider young men who are willing to learn, Maj Th 
Box 442, Duluth, Minnesota. a replies to KNEELAND-BIGELOW CO., Bay City) time 
ch. ; 4 
WANTED—GOOD SASH AND DOOR MAN of th 
To lay off work in planing mill. Also rip saw man WANTED—A COMPETENT MANAGER or Ul 
for ripping out dimension in planing mill. State ex- For retail lumber yard, in good city of 3,000 pop, his | 
perience and wages expected. central Illinois. Must be accurate in figures, one who ae 
Address P. T. LANGAN LUMBER CO., Cairo, Il. is strict and attends to business and not afraid o&) semi! 
work. Do not apply unless you can keep stock i 
WANTED—EFFICIENT MILLWORK ESTIMATOR yg shape and able to handie orders promptly. bh) {0 he 
Experienced in taking quantities from plans, prepairing st letter, state fully experience, age, if married ani bes 
estimates and making shipping lists. In replying state salary expected. vest 
age, experience and salary expected. Address Address “B. 35,’’ care American Lumberman, to tl 
anes ag aged WANTED—ESTIMATOR AND DRAUGHTSMAN t 
an General millwork plant now being erected. Must cont 
WANTED—ESTIMATOR well be on — ae mill management alw, two. 
For special millwork plant. One familiar with Cost Book | Give references in first let DI AWER 74, Waco, 7 : 
“A” preferred. Write, stating age, experience and sal- RAW » Waco, Tex & or di 
ary wanted. os u ; WANTED—GENERAL FOREMAN » ness 
Address E. 10,’’ care American Lumberman. wee sentwesd pene —_ in ie ve. o 4 
machine mill, electric driven. Give salary and refer: 
WANTED—STICKER Mau ence when answering this ad. 2 
Capable of grinding knives and some knowledge of care Address “B. 10,’ care American Lumberman. the 
of band siding saw. Steady work, good wages, in Chi- 
cago planing mill. WANTED—A COMPETENT BOOKKEEPER the 
Address “BE. 14,’? care American Lumberman. pene a = ones and - furnish a hee 
references. referably rty to thirty-five years ¢ 
WANTED—BRIGHT YOUNG OFFICE MAN age. Position is in small mill town in northern Wis) T 
Who knows how to figure lumber and to do copy work consin. Give full information, age, references and salary 
on typewriter. To assist order and shipping clerks in expected, in first letter. t 
retail yard. In answering state age, experience and Address ““B. 29,’ care American Lumberman. | cont 
Salary expected and when could start. Address ©. T. eral 
CLARK, MGR., 355 N. Lavergne Ave., Chicago, Ill. ion OPERATING saw te per —_— 
orough experience in manufacturing lumber, - 
WANTED—MILLMAN stump to car; stumpage three hundred million hemlock, awal 
To take off plans, etc., and bill into shop. Must be | spruce, chestnut, poplar, oak; two band mills, both *| tgjle 
thoroughly competent to handle details and stock resi- cated in North Carolina; supervision both mills desired. 
dences and flat buildings. MADISON SASH & DOOR | Liberal salary to first-class operator; exceptional op you 
COMPANY, 4611 W. Madison St., Chicago, Il. portunity. Give previous full experience in answer. i 
WANTED—ONE CAPABLE, EXPERIENCED Address_“C._1,”"_care_ American Lumberman_ @ U¢Tl 
Gauger for hardwood flooring mill. Permanent situation WANTED—ONE WHO IS FAMILIAR WITH ers 
in small sawmill town in Northern Wisconsin. State | Details and can bill work into factory from plans ati/ |. 
age, experience and wages expected in first letter. specifications. | Vitec 
Address “EB. 29,’’ care American Lumberman. Address “*A, 15,’’ care American Lumberman. trou 
i WANTED—SALES MANAGER WANTED—AT ONCE EXPERIENCED MEN to th 
Northern Hardwood wholesaler has first class position for planing mill making general millwork. Special | ot 
for an energetic, industrious experienced man. If in- opportunity for sticker and frame men. Apply THE fro 
ee — age. how long pn —ee SENECA LUMBER & MILLWORK CO., Fostoria, Obi0. | 
experience and compensation desired. iN 
Address “D. 82,"’ care "American Lumberman. T ee LUMBERMAN —_ 
© manage a lumber yard in a good countr . 
WANTED—MAN EXPERIENCED ? M & KRUM LUMBER CO., 1 


In estimating millwork from plans, also billing into 
mill. Northern Indiana city 60,000. Answer in own 
handwriting, stating age, experience, salary wanted 
and how soon you can start. 

Address “CO. 22,°° care American Lumberman. 


WANTED—A HIGH GRADE ESTIMATOR 
Of wide, practical experience, executive ability, and 
ability to meet the trade, for special millwork factory 
in Indianapolis. Must be capable of estimating large 
work. In answering state experience, salary expected, 
age, and whether or not would care to move to In- 
dianapolis. 

Address ‘‘F, 125,’ care American Lumberman. 


MILLWORK ESTIMATOR WANTED 
By large Mississippi River factory. Must have expe- 
rience figuring special work. 

dress “OC. 8,"° care American Lumberman. 


WANTED—COMBINATION BOOKKEEPER AND 
Stenographer for established wholesale lumber office lo- 
cated at Cleveland, O. Must be accurate and thor- 
oughly qualified by past experience to fill position ac- 
ceptably and competent stenographer as well. Prefer 











young lady. State age, experience and salary expected 
in first letter. Send references. 
Address “BE. 42,’ care American Lumberman. 





LET US BE YOUR SALESMAN 


When you want anything or have something to sell or 

exchange. When you want emplovment, employees, 

a ge gad used in the Lumber World write us—we can 
elp you. 





Bloomington, Il. 


















DETAILER AND BILLER 
To take trim, cabinets, etc., off plans and 


Sport 
met} 







bill and 


detail into factory. Must be capable of listing materi orat 


from any type building. 
previous experience. 
tion to right par 


ty. 
CHICAGO & RIVERDALE LUMBER CO., 


341 E. 136th St., Chicago, Ill. 


In answering state age @ 
Good salary and permanent pos 


and 
> pla 
_—= Bback 










WANTED—EXPERIENCED MAN 
To buy hardwood in Kentucky, possible run 





saw mill. vari 


State age, experience, wages expected. Reference will Slicht 


be required, correspondence confidential. 
Address “E., 36,’’ care American Lum 


bermad. Ay} 





WANTED—TWO GOOD EXPERIENCED 


Hardwood lumber inspectors. 





priz 





LOUISVILLE POINT LUMBER COMPANY, "ers 


Louisville, Kentucky. 








WANTED—MILLWORK ESTIMATORS. | 
be capable of handling large apartment built ‘earl 


ANDERSON & LIND MFG. CO., 2127 
Chicago, Ill. 








s mover 







Iowa 






resp 





WANTED—EXPERIENCED 


Hardwood inspector to take full charge incoming lumber 


in retail hardwood yard. Apply MORSH LUM 
No. 340 Main St. W., Rochester, N. Y 





Tolle 
BER 00. PMic] 












LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For 
partment will reach the people. 


It 





Sale De 








